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CINDERELLA'S TURN AGAIN 


SCAR 








CINDERELLA 
The Master Crafisman’s newest production 
In five short months this latest achievement of the 


ge he tom Master Craftsmen has grown from an artist’s concep- 


Tea spoons 6 for $9.36 $ 
Dessert Lnives 6 for $21.1 Of exquisite grace and delightful decoration—ro sce 
Dessert forks 6 for $20.00 d ; 


tion to one of Gorham’s most favored patterns. 


Cinderella is to understand its phenomenal reception. 


Your jeweler will gladly show you Cinderella. 


GORHAM 


PROVIDENCE, R. 1 "WS NEW YORK,N.Y 





RAMERICA'S LEADING SILVERSMITHS FOR OVER 9 YEARS 


Mesnber of tthe Sterling Silv 


To be advertised in the April issues of 


Arts and Decoration Good Housekeeping Life World Traveler 
Asia House Beautiful Theatre Magazine Vanity Fair 
Country Life House & Garden Time Vogue 

Elks Magazine International Studio Town & Country 


and in 40 newspapers on April 11 
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“Tf I Were a Wholesaler” 








Address Delivered by Robert A. Goodall at the Convention of the Nebraska 
Retail Jewelers’ Association at Lincoln, Feb. 16 and 17 

















soy I were a wholesaler” what would I 
do? That's the question. Would I do 
the things and carry on my business after 
the methods which have been in practical 
use by most wholesalers for the past 50 

Or would I follow out some “new 
and at the end of two years go broke 
and settle with my creditors for 15 cents 
on the dollar? You can judge for yourself 
the answer to this question and I will be 
glad to have you criticize my suggestions 
in any way you wish. 

FIRStT—I would employ only salesmen who 
are “good mixers” and who are capable of 
reading human nature. I would want men 
who would be able to go into the store of 
a “died in the wool grouch” and be able to 
gain his friendship and establish a feeling 
of good will. You know that you buy 
merchandise many times when you do not 
need it, just because you like the salesman 
personally and do not wish to turn him 
down. In the long run that type of a sales- 
man, if he is shrewd, will sell you the 
merchandise you need, and in the end will 
build up a big business for the jobber by 
whom he is employed. 

SECOND—I would have my sales manager 
make arrangements with every jeweler upon 
whom our salesman called, to put on a 
demonstration in every jewelry store called 
upon. I would have the retailer make out 
and send to us a prospective list of custom- 
ers and to these customers I would send a 
series of two or three sales letters calling 
attention to the fact that my salesman would 
be in their town in a certain jewelry store 
and would be very glad to show them what- 
ever they might be interested in. I would 
call their special attention to the fact that 
they would be able to buy their wants di- 
rectly from the factory’s representative 
through the retailer. People generally ap- 
preciate this courtesy, especially in the 
medium size towns for two reasons. The 
first one is that they gain the impression 
they are buying at a lower cost direct from 
a wholesaler and second, they have a larger 
stock to choose from. In addition to this, 
the salesman would carry a canvas banner 
which could be placed in front of the retail- 
ers store and several large cards announcing 
his presence in the city. This method of 
selling has proven very successful, to my 
knowledge, with the clothing merchants and 
electrical dealers and I believe it would go 
over big in the retail jewelry business. 

THIRD—I would mark all goods at the 
retail selling price. This would create con- 


years? 
ideas” 














fidence when the customer coming into the 
jewelry store sees everything marked in the 
salesman’s trunks in plain figures. As it is 
now, every jeweler must be some relation 
to a Chinaman in order to buy with any 
speed, and must be capable of remembering 
the hyroglyphics of a dozen wholesale houses. 
When customers are in the retail store and 
buy something from the salesman’s trunks 
at the present time, they do not know 
whether they are getting high or low price 
and from their. point of view it is a lot 
like buying a lot in Florida at the present 
time. They don’t know what it’s worth and 
doubt exists in their minds regarding the 
true price. 

FOURTH—I would supplement my adver- 
tising in the national jewelry magazines 
with a good live “House Organ.” This 
publication would be small, snappy, and 
right to the point on everything, and easy 


to read In my opinion the best three 
“House Organs” which reach my desk are 
“Diamond Dust,” ‘“Allen’s Monthly,” and 


the “Inner Circle,” the last a new publica- 
tion put out by Edward Lehman of Denver. 
The average busy jeweler thoroughly enjoys 
a magazine which he can read from cover 
in 20 to 30 minutes. 
were a wholesaler” I would 
insist that my traveling men, if they were 
inclined to drink and play poker, confine 
their operations along this line to themselves 
and under no consideration ask my custom- 
ers to indulge in these pastimes. Years ago 
that was one of the ways to get business, 
but more and more the retailer is learning 
to look up to the salesman as a consular 
and advisor. In this connection Ill take 
my hat off to the boys who travel in 
Nebraska, as they are practically 95 per cent 
perfect, and are getting better and better 
each year as our Conventions convene. 
stxtH—The bookkeepers and clerks in 
my would-be wholesale house, would be in- 
structed to pay attention to the very small- 
est details regarding the issuing of credit 
to retailers in the United States who are 
“wage-earners” and not merchants. I hate 
to say that, but I believe it is true. This 
being the case, the wage-earner learns to 
think in terms of dollars and cents and in 
so doing, a mistake in a small credit will 
often gain his ill will. In this connection, 
to the retail jewelers whom I have classed 
as wage-earners, I would suggest that they 
learn to think, act and talk in terms of 
thousands of dollars. By doing so, a cus- 
tomer who wants a diamond amounting to 


to cover 
FIFTH—‘If | 
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two or three hundred dollars, to them, will 
then become an ordinary or you might say, 
a small sale, as it is much easier to have 
confidence and composure in making small 
sales than it is in making large sales. I 
hope I will not be misunderstood, and that 
I have made myself clear in this particular 
point. 

SEVENTH—If I were a wholesaler my buy- 
ers would be taught to be real buyers and 
I would try to secure the service of men 
who had been buyers for the larger depart- 
ment stores. If you will excuse the expres- 
sion, those fellows “know their oats” and 
if_you were to tell them the price of a cer- 
tain article you had for sale, their first 
thought is—what does it cost to produce 
that article, and is the price mentioned a 
fair price? Yet giving the manufacturer a 
legitimate profit? I would know values 
above everything else and would not buy 
articles unless I knew the actual value exist- 
ed. The retail jeweler, especially in the - 
cities, have learned the lesson of buying 
judgment shown by the large department 
store, and this is the lesson which every 
wholesaler should study carefully. By buy- 
ing right, he can pass the result of his 
shrewdness onto his customers and _ they 
should appreciate what he is doing for them. 

My eighth, last, and most important point 
is that I would give credit only where 
credit is due. If there is anything wrong 
with the jewelry business today, it’s due to 
the long term credit which is extended by 
the bankers to the manufacturers, the manu- 
facturers to the wholesalers, the wholesalers 
to the retailers. This credit does not exist 
in very many other lines of business. Just 
for instance, most any man who has a 
couple of hundred dollars and wants to start 
a jewelry store, can do so as there would 
be 10 or 15 jobbers after him to sell him 
his opening stock and give him six months 
1o a year in which to pay for it. They 
figure like this: “Jones is a pretty good sort 
of a fellow, and I believe he will make 
good, so we will take a ‘chance’ on him.” 
If he does go broke, the jeweler who has 
been paying his bills regularly to that jobber, 
helps pay for the fellow who goes broke 
and can’t pay. It is like the “Nebraska 
State Bank Guaranty Law”’—a mighty fine 
thing for the public, but a hard thing on 
the conservative substantial banker. With 
the banker, he knows that he has to help 
pay for the bankrupt banks regardless of 
whether he wants to or not, while with the 
jeweler, he is paying and doesn’t know it. 
My point is simply this: Cash talks. And 
to prove it, I will refer to the automobile 
business. Every sale in the automobile busi- 
ness from the raw product, through the 
jobber to the retailer, is strictly cash on a 
C.0.D. basis. If there is any credit ex- 
tended, it is by the retailer himself, and 
when that credit is extended, the consumer 
pays for it by paying 15 per cent additional 
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on the retail price. If I were a wholesaler, 
] would try to establish a line of customers 
who would pay cash, in turn I could then 
go to the eastern markets and say to the 
manufacturer and the importer, “Here is 
so much spot cash for which [I wish to 
purchase so much merchandise,” and the 
chances are I would come back with the 
merchandise at a price considerably under 
what the wholesaler would pay who is buy- 
ing on a long time basis. 

In other words, we as retailers, wonder 
how it is that a big department store sells 
something for $1.50 which you must sell 
for $2 to make a legitimate profit. 

I am thoroughly convinced that it is for 
this one reason, almost entirely. The de- 
partment store buys for cash and sells for 
cash and is in a position to dictate its own 
price. 

With the jewelry business there is ex- 
tended three long term series of credits, each 
one of which must represent borrowed 
money at an average of not less than 6 
per cent interest, or a total of 18 per cent. 
It also represents a complicated bookkeep- 
ing system. From this it is easy to see why 
it is that the retailer, through the present 
credit system, must pay at least a dollar 
for some articles, which on the cash basis 
should not cost him to exceed 75 cents. 

Again to prove my point, you cannot 
“start up” in the hardware or drug business 
on a “shoestring,” as these jobbers will 
not sell you unless you can pay in 30 days. 
Yet, the hardware and drug stores today 
are exceedingly successful. Some who read 
this article will take exception to what I 
say, but I really believe that they themselves 
would be better off, and I know the jewelry 
jobbing business as a whole would be better 
off if it were placed nearer the cash basis. 

My explanation of a cash basis is as 
follows: When my salesman calls on the 
retailer his bill would be figured and paid 
at once. If he was a good customer and 
a little short of cash, I would ask him to 
give me a bankable note for 30 days which 
would let me realize the cash from the sale. 
With goods sent on memorandum I would 
require a check for the goods retained when 
the balance of the memo was returned. 
Goods ordered by mail, a check for the 
greater part of the amount would accom- 
pany the order and the balance in not over 
10 days. As stated before, I believe cash 
should talk and believe the small merchant 
who buys for cash should be given the same 
price as the larger merchant on the same 
article regardless of how much he buys. 
If I were a jobber, I would not try to 
take away the satisfied customers of another 
jobber, ie. I would not try and secure his 
business by running down another whole- 
sale house. I would try to build my busi- 
ness on service and price. 

For instance the banker, preacher, doctor, 
do not try to pull their competitors custom- 
ers away by unfair methods. They try to 
give such good service that the other fellow’s 
customers will come to them on their own 
accord. 

I may be wrong in any or all of these 
eight suggestions, and if so will gladly 
stand corrected. 








E. C. Norris has sold~his jewelry store 
at Raymond, Wash. to W. C. Vandervort. 
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Who Loses by the Destruction of Merchandise Sold on 
Installments* 











By Elton J. Buckley 














THINK I should point out to the readers 

hereof who are interested either as buyer 
or seller in conditional sales contracts, a 
feature of them which is not generally 
known. Conditional sales contracts which in 
one form or another are in general use for 
the sale of all sorts of merchandise, are con- 
tracts providing for the payment of the price 
in installments, and particularly providing 
that title to the goods, whatever they are, 
shall not pass until full payment is made. 
Sometimes these contracts are called install- 
ment contracts, and sometimes leases. 
Usually they are correctly described as con- 
ditional sale contracts, viz.: contracts mak- 
ing a sale, the completion of which is con- 
ditional upon full payment being made. 

The law recognizes such business as im- 
portant and legitimate, and most States now 
have laws intended to protect the interests 
of third parties. In fact, there is the Uni- 
form Conditional Sales Act, which many 
States have passed so as to standardize the 
law. The purpose of all these laws is to 
compel the parties to a conditional sale to 
file the contract in some _ public office, 
usually that of clerk of the court or the 
county recorder of deeds, so that all parties 
who might become interested will know that 
this machinery or that cash register, or 
whatever it may be, does not belong to the 
apparent buyer and will not belong to him 
unless and until he completely pays for it. 

The question settled by a case that lies 
before me is, “whose is the loss if the goods 
sold under conditional sale are destroyed or 
stolen or damaged before fully paid for and 
while title is still in the seller?” It is not 
a difficult question to answer, for the applica- 
tion of the ordinary principles of the law of 
bailment control it, but I find there have 
been quite a number of cases on it. 

The answer is that the loss falls on the 
seller, if title has not passed to the buyer. 
The thing destroyed is his, and if it is de- 
stroyed, the subject matter of the transac- 
tion has disappeared and the buyer need pay 
nothing further. This of course assumes 
that the destruction is accidental. If it is 
caused by the negligence of the buyer, or by 
his positive act, the rule is different; he is 
then liable for the balance. 

A simple analysis will show you why a 
buyer should not be held liable under the cir- 
cumstances. He has had delivered to him, 
for his use, a thing which by the contract 
belongs to the man who delivered it to him. 
It is very similar to a mere rental; in fact, 
under some of the contracts that is precisely 
what it is. The thing rented to him, so to 
speak, is injured, or stolen or destroyed 
through no fault of his—why should he be 
compelled to pay the balance of the purchase 
price, or the balance of the rental, which- 
ever you please, for something which no 
longer exists? The law says he should not; 
and for the reason which suggests itself. 

Some firms who sell merchandise under 





*Copyright, February, 1926, by Elton J. Buckley. 


conditional sales contracts protect them- 
selves against this contingency by either in- 
suring it themselves or insisting that the 
buyer insure it. Otherwise, you are doing 
a rather risky thing, viz.: committing your 
goods to the custody of a stranger and 
gambling that everything will be all right 
with them until they are paid for. 

Another interesting case which bears on 
conditional sales transactions was decided 
very recently. In that case the goods sold 
under conditional sales contract were de- 
stroyed, not by accident or by the negligent 
act of the buyer, but by the wanton act of a 
third person. This case held that in such a 
case the third person was responsible for 
the loss and must answer for it to the seller. 
In other words, the seller could bring suit 
against him to recover for it. wy 








Changing Value of the Franc a 
Problem for French Jewelers 





THE indicative feature of the Spring 

models is minuteness, with extra fine 
workmanship for “fine” jewelry, and high- 
class goods generally, with, on the contrary 
and as the necessary offset, exaggerated sizes 
and gaudy colors for artificial wares. This 
is the natural result of the present financial 
situation. Precious metals cost more and 
more every day in France, and after all, the 
jeweler must reckon in the national cur- 
rency, for whatever is said, his home clien- 
tele is the most numerous, the foreign cus- 
tomers being merely an “accidental” occur- 
rence and by no means a certainty. With 
an. exchange depreciating gradually work- 
manship is not costly. Wages only rise long 
after the value of money falls. In the in- 
terval the employer gets much for very little. 
When the exchange comes into play, things 
are a bit more complicated. The jeweler has 
to purchase precious metals in time to meet 
the Spring demand. Meanwhile, if the ex- 
change recovers, he stands to lose, as he can- 
not keep prices higher than his competitors 
who have waited to buy until the franc was 
automatically worth more. 

One fact that is not sufficiently appreciated, 
however, must also be taken into account. 
In countries where exchange varies, people 
have lost all “feeling” for values. There is 
a distinct tendency to judge an article by its 
price. For instance, jewelers confess that if 
a beautifully wrought gold bracelet listed at 
500 francs will not sell, they have taken it 
out of the window, placed it in the showcase 
and raised the price to 750 francs—the ex- 
change having fallen since the price was first 
calculated and the gold being worth more— 
and found a ready and contented purchaser. 
A cheap watch, marked 50 francs, will not 
find a buyer, but at 75 francs it goes off 
easily, because people believe that the 75 
franc watch may be good quality, while the 
50 franc article is too cheap. 

This state of mind, due to the trying proc- 
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rately but worn most effectively in combination. 


He 
Collarette and necklace of ReceNtT PEARLS, made and sold sepa- @ 
STYLE _101.—Four-strand collarette of uniform opalescent $ | (00 , 
REGENT PeEarRLs; sterling silver engraved clasp and bars. om 
STYLE 1014.—Sixteen-inch necklace of uniform opalescent 800 H 
REGENT PeraRLs, connected by a sterling silver and rhinestone 
bow-knot ornament, finished off with a pear-shaped pearl drop. M 
Has sterling silver and pearl clasp. M 


Prices subject to Jewelers’ Circular Key M 


ALSO STONE AND AMBER NECKLACES " 


ALBERT LORSCH &@ CO., Inc 





* Ce 


FOUNDED 1869 FOUNDED 1869 . 


MAIN OFFICES AND SALESROOMS: 607 FIFTH AvENUE, NEw York, N. Y. ’ 
BEAD DEPARTMENT: 20-26 WEsT 36TH STREET, New York, N. Y. 
BRANCH OFFICE: 13] WASHINGTON STREET, PRovIDENCE, R. I. 











PaciFic Coast: LEE & KIERSKI 
704 Market Street, San Francisco, Cal. 
542 South Broadway, Los Angeles, Cal. 
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ess of having to adjust one’s mind to dis- 
tinguishing between gold and paper trancs, is 
all the favor of the highly priced tiny orna- 
ment. Because it is minute and costly, it 
must therefore be exclusive and the fashion. 
It must be made plain that the costly trifle 
is especially designed for each customer and 
not put on the market by the dozen, and this 
accounts in part for the high price, the de- 
signer having to be paid for the exclusive 
model. The ancient aristocrat on the Boule- 
yard Saint Germain has long been in the 
habit of proclaiming her birth and refinement 
by her manner of wearing exclusive models, 
whether in clothes or jewelry. Her silver- 
ware and porcelain are made for her, and 
hear the family arms. The design, or mold, 
is then broken up, so that no more of the 
same model may be made. She thus marks 
the difference between herself and the new 
rich, who would never think of putting money 
into exclusive models, but want the most 
possible for the cash. 

This point of view is just a bit new to the 
buyers from the United States, who can be 
seen listening to explanations of this kind, 
to account for the price of things, with faces 
quite unconvinced. There are many in Paris 
just now, visiting the jewelers in the day- 
time, or assisting at the displays of the new 
Spring gowns, or hats, and “doing” Paris on 
anight with their friends. 








Death of John Kunnmann 


San Francisco, Cal., March 3.—John 
Kunnmann, one of San Francisco’s most able 
and respected watchmakers, died on Thurs- 
day, Feb. 25, at the age of 70 years. 

For about 42 years Kunnmann was at the 
head of Lundy’s watch department. The 
firm was established in 1869 and expert 
watch repairing was always one of its spe- 
cialties. Lundy’s is now owned by Wm. 
Glindemann & Son, 718 Market St. M. 
Lundy, a son of the founder and a member 
of the firm, said that the deceased was one 
of the fine old-time watchmakers. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U. S. Gov't New York 


Date Official Assay Bars Official 
i 30% 68% 66% 
March 3 ..... 30% 681% 65% 
march 4 ..... 3034 681% 6534 
March 5 ..... 30% 68% 66 
March 6 ..... 30 Py 68% 65% 
March & cra 30 Ve 68% 66 








Enterprising jewelers who wish to im- 
prove the appearance of their windows and 
cash in on national advertising should write 
to the Sales Promotion Dept., Wm. Rogers 
Mfg. Co. (International Silver Co. Succes- 
sor), Meriden, Conn., for some of their 
window displays featuring the “Modern 
Home Silver Set,” which is being extensively 
advertised to the general public through 
national magazines. A striking feature of 
their window display is a central panel desig- 
nated as No. 395 which is made by an oil 
process with a rich blue as a predominating 
color. This, together with other display 
cards, will be sent free to retail jewelers 
upon application. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., Feb. 24.—The monthly report of the Trade of Canada for December gives 
the value of imports for home consumption in the jewelry and allied trades as follows: 


Articles and Countries from Which Imported 

VOWENY,, THOS .ecdcdsledaess ven United Kingdom 
United States..... 
Czecho-Slovakia 
rae 
ee 
POMMNMLT 2a. vers 30 's-0.8 
Other countries.... 


PORN? foes 


PIGMIOMGR, UDUBE 55 ics enn s Che United Kingdom 
United States..... 
Relawmiw oi scies: 
fc ee eee 
Netherlands ...... 
Other countries ... 


Precious stones and_ imitations United Kingdom .. 
thereof, not mounted or set, and United States 
pearls and imitations thereof, Czecho-Slovakia 
pierced, split, strung or not, but [France .......... 
TOL SEE. OF WHORE sae 5h iscsi: | are 

FAGAN cosines ones 
Switzerland ...... 
Other countries 


CLocKs AND WaTCHES United Kingdom .. 
CI Ho hake tan cee eae as United States 

Le 

PETRIE 66 ck owes 

WME es aSrcin ais aca ens 

Netherlands ...... 

Switzerland ...... 
Other countries 


WORRIES: vo cckicavincs os caaeaa cas United Kingdom .. 
United States ..... 
PPO. c 2 s..cewa ss 
a 

fF Switzerland ...... 

_, Other countries 


_ 


Watch cases and parts thereof, United Kingdom 
finished or unfinished .......... United States ..... 
RUM asa sore chery aa 


Watch actions and movements and United Kingdom 
parts thereof, finished or un- United States ..... 
finished, including winding bars France ........... 
BIG SIDR? Bias ok va v5 hese Switzerland ...... 


Total Clocks and Watches....... United Kingdom .. 
T'nited States ..... 


Sterling or other silverware, n.o.p. United Kingdom .. 
United States .... 
Netherlands ...... 
Other countries 


Manufactures of gold and silver, United Kingdom .. 
SI oc isles os ceevass ke wes ans United States ..... 
Other countries 


















































Month Nine Months 
of December Ending December 
1924 1925 1923 1924 1925 
$12,982 $11,933 $125,191 $149,670 $103,071 
63,521 72,386 715,902 631,984 617,577 
3,067 5,879 96,004 135,426 60,852 
2,804 4,961 48,843 68,187 66,251 
5,692 3,784 43,113 83,042 81,254 
342 1,285 7,365 6,744 4,840 
592 751 14,638 16,222 11,343 
89,006 100,979 1,051,056 1,091,275 945,188 
$38,877 $68,154 $559,212 $564,063 $814,082 
1,022 2,289 4,871 4,586 30,392 
83,641 95,264 605,075 388,356 762,417 
Ba no Se ware 16,371 20,905 46,741 
51,452 30,115 569,404 537,625 458,440 
2,293 mieten 249 28,677 10,304 
177,285 195,822 1,755,182 1,544,212 2,122,376 
$12,516 $37,190 $62,422 $109,341 $195,480 
7,770 11,267 67,852 63,913 58,601 
106 929 1,983 1,797 2,121 
6,126 2,823 101,986 71,932 55,400 
844 3,087 9,379 11,410 16,058 
3,932 7,566 51,850 43,661 49,848. 
181 956 2,932 4,405 5,378 
899 158 1,589 33,379 7,356. 
32,374 63,976 299,993 339,838 390,242 
$4,453 $4,646 $24,382 $22,676 $29,954 
30,279 32,552 280,114 218,220 236,988. 
544 3,043 2,901 14,291 29,424 
15,578 22,693 163,951 173,411 146,798: 
1,054 2,908 42,150 14,747 13,150 
i. es 2,406 395 236 
188 40 2,931 2,270 6,336 
59 265 56C€ 6,645 1,496 
52,269 66,147 519,395 452,655 464,382 
$900 $791 $3,463 $4,716 $5,082 
1.344 1,732 7,710 12,208 7,236 
3,042 521 1,594 5,778 6,222 
1,485 1,200 43,297 17,823 5,335 
9,458 19,334 83,838 129,360 144,208 
11 aan 1,256 161 147 
16,240 23,578 141,158 170,046 168,230 
$165 *° $63 $949 $1,686 = $1,416 
10,881 17,351 125,990 104,043 121,722 
477 + aoa 80 1,600 209 
9,863 5,754 51,838 71,823 55,165 
156 338 P 1,339 1,582 
21,542 23,506 178,857 180,491 180,094 
$205 $189 $3,356 $4,256 $5,326 
22,012 42,484 300,026 229,659 275,344 
ee ee aRee 3,432 4,930 10,331 
86,277 64,276 605,669 737,827 540,488 
594 132,723 872 3,845 
112,373 106,962 915,206 977,544 835,334 
$5,761 $6,486 $37,041 $37,621 $51,528 
75.297 102,705 845,007 666,456 722,423 
133,539 122,055 1,015,116 1,193,281 989,530 
214.597 231,246 1,897,164 1,897,358 1,763,481 
$15,178 $15,265 $143,485 $120,091 $127,510 
6,807 9,271 48,470 57,230 52,794 
256 +: «ate 4,439 2,848 60 
590 778 1,306 6,593 4,124 
22,831 25,314 197,700 186,762 184,488 
$508 $1,416 $23,219 $8,172 $15,666 
6,030 8,224 78,003 97,018 104,643 
52 96 4,968 3,285 2,501 
6,590 9,736 106,190 108,475 122.810 
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HE strength of our organ- 
ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 


for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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- Reports from the European Diamond Markets 








Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 

















Lonpon, Feb. 19.—Market conditions here 
are described as slow but steady during the 
present month. There was a fair amount of 
business the first part of the month by 
wholesale firms who were chiefly interested 
in good quality small gems and also in 
mélée, especially in assortments from five to 
eight to the carat. However, since the vol- 
ume of business has decreased somewhat, the 
majority of the dealers here report business 
conditions quiet just at present. Even for 
those who depend to a large extent on the 
daily auctions of jewelry and loose stones, 
there is very little optimism just at present 
and reports indicate that many dealers are 
not entirely satisfied with the present-day 
trade. The condition of business in the 
East End centers of London is better, com- 
paratively speaking, than it has been in the 
more fashionable districts. It is a _ well- 
known and recognized fact that the English 
public is not fond of making a big display 
of jewelry or diamonds, while on the other 
hand, the foreign population in London 
shows great interest in purchasing diamonds 
and jewelry and considers such investments 
sound. Business here for rough diamonds 
has been very firm thus far during the 
month and has been strengthened by a con- 
siderable demand for rough coming from 
Amsterdam and Autwerp. The South West 
African consignment as well as the Wessel- 
ton shipments were eagerly absorbed by the 
foreign importers of rough diamonds, many 
of whom were American firms. Toward the 
end of the month, Premier goods will be 
shown. As is known, the common goods 
combination which was formed last Septem- 
ber did not renew its agreement with the 
syndicate. Subsequently negotiations were 
started with various influential people to 
form a new combine for bort and common 
goods and it has been learned that some 
influential American firms in that branch of 
the industry desire to enter the combine, in 
the event that negotiations lead to a suc- 
cessful consummation. 





AMSTERDAM, Feb. 18.—The activity in this 
market for polished diamonds, to which at- 
tention was directed last month, has con- 
tinued during February and according to 
every indication promises to last during the 
next few months. There is again a constant 
stream of American buyers in this market 
which has a decided effect in stimulating 
trade here and inspires everyone with con- 
fidence in market conditions. Beside the 
usual orders from American firms for high 
grade gems, there is also a fair demand for 
medium quality mélée ranging from five to 
the carat and downward. This demand for 
the small stones has been reflected in the 
rough diamond market with a brisker de- 
mand to such an extent that the demand in 
many cases has exceeded the available sup- 
ply. This was especially the case at the 
beginning of the month when a consignment 
of South West African diamonds were im- 
ported. This consignments included a con- 


siderable quantity of mélée. Statistical in- 
formation as to the effect that the exports 
of diamonds during January to the United 
States represented 26,783 carats represent- 
ing a value of $2,547,954, of cut stuff; 
while in rough diamonds, the exports totaled 
3,429 carats valued at $170,450. These fig- 
ures are significant of the fact that condi- 
tions are brisk in this market at the present 
time and indicate that there is a sharp de- 
mand for diamonds in the United States at 
the present time. Those who are informed 
relative to intrinsic conditions under which 
the majority of the dealers and cutters in 
this center are laboring also know how 
difficult it is at times to transact business 
because of various conditions. The importa- 
tion of rough consignments during the latter 
part of February consisted of Wesselton and 
Premier goods. 





Paris, Feb. 17.—It is not uncommon in 
the trade in this city for something to occur 
which temporarily upsets business conditions 
affecting principally the middle class and 
smaller merchants. This is the condition at 
the present time brought about by the 4ntro- 
duction of the new financial measure adopted 
by the Senate which threatens to handicap 
the export trade in diamonds by placing an 
export duty of one per cent. as a part of 
the taxes which have caused such contro- 
versy during recent years. It is quite pos- 
sible that if the export duty is carried into 
effect, many diamond firms may find it nec- 
essary tc move to either Antwerp or Am- 
sterdam as the cut gems will be much too 
high in prices to interest purchasers here, 
when it is taken into consideration that 
manufacturers and dealers even now are 
complaining about the small margin of profit 
from transactions. In the first place, such 
a condition would affect the diamond work- 
ers, as some of the diamond cutting works 
might be compelled to close down. It is ex- 
pected, however, that the Chambre Syndicale 
of diamond merchants and the jewelry trade 
will take sharp action against this measure 
but there is considerable doubt whether the 
government will be influenced by the protest, 
as according to the Minister of Finance the 
measure is a remedy to help stabilize the 
French money market. During the course 
of the month, awards to various exhibitors 
at the Exhibition of Decorative Arts held 
here during last Summer were distributed 
hy the jury. Among the awards distributed 
was the one to the London County Central 
School for Arts and Crafts, which was 
awarded the gold medal for its exhibit. 
This school, which was established 30 years 
ago by August Steward, an officer of the 
Academy of Paris, and is still its principal, 
has contributed a great deal during that 
period to furthering the jewelry craft among 
the younger generation in the trade. 








C. P. Kelly and son, Harold, are plan- 
ning to open a jewelry and music store at 
186 E. Union St., Newark, N. Y., on April 1. 
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Credit Authority Explains Difference 
Between “Production” and 
“Consumption” Credit 


BSERVING a confusion that has arisen 

between production credit and consump- 
tion credit as a result of a rising tide of 
instalment selling methods, J. H. Tregoe, 
executive manager of the National Associa- 
tion of Credit Men, issued a statement last 
week to the association’s membership to 
clear up the misuse of the term individual 
credit. 

“The expression ‘consumers’ credit’ has of 
late gained a good deal of currency; but 
its meaning -is not always clear,” Mr. Tre- 
goe said. “Credit is used for varying pur- 
poses, but its fundamentals do not vary. 
The term consumer must refer, I judge, to 
the individual who uses credit for the pur- 
chase of commodities, essential or non- 
essential, he wants and will consume. 

“Using credit for commercial purposes in- 
troduces a new economy into our business 
and supplements money economy, which was 
insufficient for our industrial and business 
possibilities. Credit thus used produces cap- 
ital and wealth. It is a productive tactor, 
and holds a legitimate place as a_ useful 
economy in our business enterprise. 

“Using credit for consumption purposes, 
where the medium will not produce income_ 
and has no productive purpose, is at the very 
best fraught with danger, because the funda- 
mentals of credit economy are not complied 
with. 

“Consumers’ credit, or what we are in- 
clined to call individual credit, for consump- 
tion purposes, satisfies only the needs or the 
wants of the buyer and must be liquidated 
from sources other than the income pro- 
duced by the credit itself. Credit thus used 
increases consumption at the expense of 
future and oftentimes uncertain income, and 
does not, on the whole, increase the buyer’s 
purchasing powers measured in terms of 
money. 

“If a family has a certain income, how 
can its rights or its happiness be expanded 
or bettered by offering it credit freely, 
when in the end the credit must be extin- 
guished by money payments? We must, in 
order to be just, take our eyes just a little 
from the production and sales ends of the 
question, and consider not the consumer’s 
credit, but his protection. 

“No element of business is more impor- 
tant to its prosperity than the right func- 
tioning of our credit machinery, and any 
effort to stimulate production or sales by 
an over-stimulation of credit has but one 
eventuality,—a flareback that will make 
itself severely felt. 

“Tt is not a pleasant task to dispute the 
attitude and ideas of some of our leading 
business men on the subject of individual 
credit, and the granting of long credit terms, 
but our responsibility rests in the pointing 
out of dangers which lurk in this philosophy 
and the repeated incidents in our commer- 
cial history where the overstraining of credit 
and its improper uses have brought us into 
severe distress. 

“Our credit economy through its wonder- 
ful facilities is intended for the production 
of capital and wealth; but its uses for in- 
dividual and consumption purposes should be 
most carefully guarded.” 
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DENY INSOLVENCY 


Creditors’ Bankruptcy Petition Against Cady 
& Olmstead Jewelry Co. Resented by 
Officers Who Say Concern 
Is Solvent 

Kansas City, Mo., March 4.—It devel- 
oped in the course of an interview here this 
week with C. P. “Tod” Woodbury, presi- 
dent of the Cady & Olmstead Jewelry Co., 
that the owners of the concern contend the 
company is solvent and possesses greater 
assets than liabilities. The petition in invol- 
yntary bankruptcy, which was filed against 
the company on Feb. 27, they say is ob- 
viously a result of the failure of creditors 
to agree upon any single course of procedure 
in straightening out the affairs of the jewelry 
company. 

Although the affairs of the company for 
the past several years have been a series of 
general creditors’ meetings and various sorts 
of court procedure at frequent intervals, and 
despite the fact that dissension seems to 
have been the rule rather than the excep- 
tion, both within the ranks of the com- 
pany’s stockholders and between various 
members of the credit body, the company 
is quite obviously several hundred thousand 
dollars nearer its goal of ultimately unques- 
tionable credit rating than it was even two 
or three years previously. 

Mr. Woodbury insists that, if left to carry 
cn its business as usual and to pay up its 
obligations in accordance with the agree- 
ments of the general credit body, the com- 
pany cannot fail to pay all outstanding ob- 
ligations, dollar for dollar. 

The firms whose names appear on the 
petition filed here last week are M. B. 
Bryant & Co., Inc., New York, claiming 
$839; Frank Krementz & Co., New Jersey, 
with a claim of $1,726, and Michael Levy, 
Inc., New York, claiming $3,985. A _ pri- 
ority claim cf $2,000, in the form of four 
judgments of $500 each, in favor. of Hoff- 
man Bros., Inc., New York, is also men- 
tioned in the petition, apparently with a 
view to establishing a fact of bankruptcy. 

The petition alleged payments on accounts 
having been made to preferred creditors by 
officials of the company while the four small 
judgments were outstanding. This reason 
was given for the further request set out in 
the petition that an injunction be granted in 
restraint of other attorneys, officials of the 
company and other creditors from interfer- 
ing with the bankruptcy proceedings. 

Mr. Woodbury, during the course of the 
recent interview, denied all allegations of 
the petition and said that all were unfounded. 
He said that any and all payments which 
have been made upon accounts outstanding 
have been made only in accordance with the 
procedure agreed upon at the last two gen- 
eral meetings in New York of the creditors 
or their committees. According to Mr. 
Woodbury, only one act of bankruptcy can 
possibly be alleged, that of the Hoffman 
Bros. judgments, payment of which Mr. 
Woodburv disallowed because such payment 
would have been at discord with the instruc- 
tions given him by the majority of the 
creditors. 

According to Mr. Woodbury’s statement, 
the head of a watch concern was appointed 
a member of a committee of seven ap- 


pointed by the latest general meeting of 
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the crediters, held in New York on Jan. 30, 
1926. Three days after his joining the com- 
mittee, which was created to devise a satis- 
factory means of liquidating the remaining 
outstanding obligations of the company. This 
creditor entered the four separate suits for 
judgments against the Cady & Olmstead 
firm. This in effect would create a priority 
claim in the case of his own company, in 
exclusion of all other creditors. It is this 
priority claim upon which the recent petition 
and its other allegations were founded. 

Two years ago, in January, 1924, Presi- 
dent Woodbury personally guaranteed all 
outstanding obligations of the company, a 
petition in bankruptcy having also been filed 
at that time, when Mr. Woodbury paid in 
full all obligations, one year in advance, to 
the total amount of approximately 
$300,000. 

Jn April 7, 1925, a group creditors’ meet- 
ing decided that accounts of the Cady & 
Olmstead Co. should be extended to Aug. 
15, 1925, when all indebtedness of the com- 
pany should be liquidated. At this meeting, 
officials of the company were given instruc- 
tions to pay all bills for new purchases con- 
tracted in the interim, and to pay all Kansas 
City accounts outstanding and all operating 
accounts as incurred. 

On Aug. 15, 1925, it was suggested that 
all indebtedness remaining unpaid at that 
time should be extended to Feb. 15, 1926, 
which was the plan carried out in most 
cases, although at that time there were seven 
creditors who refused to extend the notes 
held in favor of their respective accounts. 

About two months later, despite the fact 
that officials of the company had, during the 
previous 12 months, succeeded in liquidating 
an enormous amount of indebtedness, the 
creditors’ committee’s representatives insisted 
that an auction sale be conducted by the 
store, against the advice of the officers of 
the corporation. The company was solvent 
at this time, October, 1925, says Mr. Wood- 
bury, and there was a surplus on the balance 
sheets; it was very much against their good 
wishes and good judgment that the officers 
finally agreed to the idea of the proposed 
auction sale. 

The present situation in which the com- 
nany finds itself was directly brovght on 
through the failure of the auction, he con- 
tends, which resulted in a loss of approxi- 
mately $53,000 and impaired the assets over 
and above the surplus. Although the firm 
in October, last, was solvent on the balance 
sheets, the recent auction wiped out the sur- 


plus. Augmenting this condition is the fail- 
ure of the creditors in agreeing upon any 
xiven method of paying out the remaining 


accounts. 

In the latter connection, one of the cred- 
itors is said to have intimated that “Tod” 
Woodbury would personally see that every- 
thing were paid rather than let the firm go 
to court, if he were pressed for settlement 
sufficiently. But, in view of the manner in 
which some of the eastern creditors of the 
firm have treated his diligent efforts at co- 
operation in the past year, Mr. Woodbury 
claims that he feels it is no longer his duty 
to try to stop proceedings. This because 
the premature action of a few of the smaller 
creditors, if adjudicated in the court, can 
only mean additional expense to the peti- 


tioners and result in a loss to both the 
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stockholders and all creditors which need 
not have been sustained at all, in the opinion 
of othcers of the firm, if all creditors had 
agreed to abide by the agreements of the 
general credit body. 

In the case of two years ago, a bond of 
$50,000 was requested to be furnished by 
petitioners and it is intimated that the same 
amount will be required in this event, if the 
present petition is allowed by the courts and 
a receiver appointed—which would be ironic, 
to say the least, since the combined claims 
of the petitioners of last week total less 
than $7,000. 

Although an answer to the petition is not 
returnable until March 14 (which, being 
Sunday, may mean additional delay), Mr. 
Woodbury said that the total outstanding 
liabilities of the company are approximately 
$146,000. Against this amount is one of 
$102 009. actual assets, outside of the lease- 
hold of the store which,'in itself, has been 
variously valuated at between $60,000 and 
$100,000. 

Taking the lowest estimate of the worth 
of the leasehold, Mr. Woodbury said that 
the Cady & Olmstead Jewelry Co. is at 
least $16,000 above insolvency, and may pos- 
sibly be $56,000 above such bankruptcy. 
Considering this, it appears improbable that 
the federal court will adjudicate the present 
alleged bankruptcy of the firm. 

\ contributing factor to the present diffi- 
culty of the company, in a local opinion, is 
that officials of the company have been un- 
able to refinance the firm and properly liqui- 
date indebtedness in the face of $74,000 in 
outstanding preferred stock which they have 
been unable to buy in. 

The present officers of the Cady & Olm- 
stead company now hold common stock to 
the amount of $160,000, on which they will 
sustain a full loss in the event the firm is 
adjudicated bankrupt. These officers have 
for the past two months offered to turn over 
the assets of the company to its creditors 
at any time, it being their idea that with 
proper handling the creditors would save at 
the least a major portion of the claims. 
Apparently, the creditors did not care to 
take the responsibility for such a manage- 
ment of the company’s affairs. 

\ll accounts contracted since April 7, 1925, 
are paid in full, pursuant to the request 
made by the creditors at that time. 

The firm of Cady & Olmstead was estab- 
lished here in 1870 and has always been 
among the largest retail jewelry houses in 
this section of the country. The company 
made an unusual record in 1923, when, dur- 
ing the frst six months of that vear, $134,- 
000 in additional business was added to the 
usual volume of the. firm. 

The company has always been operated 
upon the highest scale known to the trade, 
merchandising only the better quality dia- 
monds and jewelry. In the more recent 
vears the designing and manufacturing shops 
of the firm have successfully acquired com- 
missions for individual pieces of gift jewelry, 
medals and other expensive and internation- 
ally noted awards. Mr. Woodbury has been 
personally responsible for virtually all of 
the designs executed for such special tro- 
phics, which represent a value of more than 
one million dollars, all executed by the firm 
within a period of the past four or five 


years. 
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PLATINUM DIAMOND 


vist Watch es 


HEELER watch designs stand out as distinctively modern. In the 

watch illustrated odd shape diamonds and the woven platinum strap 
with diamond studded clasp blend into a most pleasing combination. The 
woman who loves fine things recognizes in Wheeler variety the means of 
satisfying her every desire for platinum diamond jewelry. 


All our platinum watches are constructed for service as well as adorn- 


ment. Quality and satisfaction are our watchwords, backed by a reputation 
of over seventy years. 


It will pay you to get in touch with Wheeler Service. 


ESTABLISHEO 1852 


The Wheeler Trade Mark of Quality = Service 
ts your Guarantee and Satisfaction 


CHayden Tw. Wheeler& Co, Inc 


OFFICE AND FACTORY 


- 58 West 40th Street + New York 


Telephone Longacre 7300 
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The News from England 





Larceny Charge—Emeralds 


One Earring Fashion Reaches London—Former King’s Courier Sentenced on 

in Vogue—Conditions in the 

Cutlery Trade—Chinese Jade Necklaces Being Shown in London 
Shops—Latest Styles in Jewelry 


Sheffield 

















Lonpon, Feb. 23.—The one-earring fashion 
from Paris has now penetrated the theater 
here, the richly-clad gentlewomen who wait 
on Hero, in the Ainley production of “Much 
Ado About Nothing” being decorated with 
one long pendant fringe earring which goes 
with the latest style of dressing the hair. 
The one-sided coiffure (the shingle finish- 
ing with a single curl that lies on the cheek 
against the ear carrying the ornament) 
emanates from Paris along with the one- 
sided hat. The stones, precious and semi, 
used in the new one-earring fashion, are 
mostly, emeralds, sapphires, diamonds and 
myx. Seed pearls also are utilized. The 
popular design appears to be one in which 
a huge emerald or sapphire is utilized as 
the ear stud, a fringe of small diamonds, 
seed pearls or a pear-shaped gem drop 
being suspended from the stud by fine 
filigree chains of platinum. The fringe 
hangs to chin level. Some women, it seems, 
are too conservative to follow the new one- 
earring fashion and prefer to show two 
earrings. In doing this, however, they are 
careful to follow the dictates of fashion 
which insist that when a pair of earrings is 
worn they must not be alike in coloring. 
Thus the pair-earring style is (if pearls are 
the chief decorative motif) for a large black 
pearl one side and a white one of similar 
size the other. Or a big diamond, single- 
stone ear stud one side and one of onyx the 
other. ; 

x * * 

A former king’s courier, William F. 
Macartney, was sentenced at the Old Bailey 
this week to nine months in the second 
division for an unsuccessful raid on a win- 
dow containing nearly $85,000 worth of 
jewelry, the property of Garrard & Co., the 
Albemarle St. jewelers. Macartney denied 
that he smashed the plate glass window in 
an attempt to get at the gems. He said 
he ran after the culprit along with other 
people on the sidewalk and that in the gen- 
eral scramble he was held and turned over 
to the police, the guilty party getting away. 
During the war he was governor of an 
island in the Aegean Sea. 

* * x 


A fashionable stone nowadays, the jewel- 
ers here say, is the emerald, and its price 
has increased greatly the past few months. 
The demand for good emeralds is said to 
exceed the supply. The emerald is being 
used with many items of personal wear just 
now. A brooch having a large center stone 
and two diamond points set on an oval on 
onyx costs $5,000. Emerald bracelets in 
conjunction with diamonds are being worn 
considerably. Single stone rings are now 
set with triangular diamonds which fit .the 
shank of the ring. Buckles now favored 
for the sides of the feminine dress are of 
diamonds, jade and onyx and are proving 
popular, according to London jewelers. 


It is reported from Sheffield that experi- 
ments are continually being made to bring 
stainless steel into the market as a substi- 
tute for plate but that a prejudice exists in 
favor of the better known material. Costs 
are a primary consideration just now. The 
cutlery trade shows little activity. Unem- 
ployed at Sheffield still number close on 
25,000 with nearly a fifth of this number 
women. Of those employed more than 4,000 
are on “short time.” 

x * x 

Many rare and valuable necklaces made 
from real Chinese jade are now being fea- 
tured in the Bond St. and Regent St. 
jewelry shops. There are always numerous 


jade jewelry, articles for disposal in the --- 


retail jewelry establishments here, but these 
west end ornaments are above the ordinary 
in workmanship and price. They are ex- 
plained by the fact that topsy-turvy condi- 
tions in China are prompting many of the 
mandarins and one-time wealthy families to 
realize on their treasures expressed mostly 
in jade form. Real jade necklaces of won- 
derful luminosity are thus finding their way 
to London. In no cases are the necklaces 
of perfect coloring and graduation priced at 
less than $5,000 each. Several cannot be 
bought for less than $25,000, the average 
high quality necklace retailing at from 
$10,000 to $20,000 each. Apropos of the 
featuring of jade necklaces and other items 
of jade jewelry sent over here from China 
for dispcsal this month the VW’eekly Dis- 
patch says that six months ago very few 
real Chinese jade necklaces sold here were 
priced higher than $5,000 each. The lumi- 
nous green jade necklaces realize the high- 
est prices just now. The darker necklaces, 
magnificent in workmanship and grading, 
cost $10,000 each and upwards. White jade 
is not unknown in the London shops. A 
small chain of imperial or white jade, carved 
out of a solid piece of jade and perfectly 
linked recently arrived in Bond St. from 
Peking for disposal. The reserve placed on 
it is $12,500. The jeweler handling it al- 
ready has had several offers for it and he 
says he undoubtedly will sell it at consider- 
ably more than the reserve price to one of 
his conno‘sseur customers. 
* ok x 

At Willis’s sale rooms here the other day 
a pair of vases encrusted with the grime and 
grease of ages sold for $7,600. The vases 
were of the Ming dynasty and there was a 
rare scramble by dealers to get the coveted 
prize. It had leaked out that among the 
“junk” on display was something of value. 
Alfred S. de Pinna, the great authority on 
Chinese porcelain, got the vases. A special 
bleaching soap powder had to be used be- 
fore the exquisite yellow of the material 
was exposed—so deeply encrusted was the 
grime of years. Ordinary soap and water 
could not touch this grime. The purchaser 
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was able to tell that the vases were of the 
rare famille-jaune (K’ang Hsi) class de- 
spite this dirt, owing to his having studied 
Chinese art for 35 years. 
x * x 
Flexible bracelets of gold flowers worked 
in filigree are an interesting variation of 
the pearl bracelet vogue. The flowers are 
on a large scale, each petal being molded 
in a decorative design. Flat chased gold 
clasps are used with these gold flower 
bracelets which vary in width from less 
than half an inch to the inch wide variety. 
* *k * 


The new colored galalith jewelry for 
millinery is becoming very popular here. 
The ornaments are mostly in brooch form 
in “new art” shapes. They are pinned 
slightly to the rear of the hat rather than 
at the side. In the tam o’shanter models 
the fold is pulled over and held by a jeweled 
pin. The evening frock, as well as the hat 
is getting its quota of jeweled ornament. 
Cornelian, amber and garnet are being used 
to outline embroideries on cloaks of shot 
gold Ottoman tissue, and to outline large 
flower designs on evening skirts. 

k * * 

Drop pearl brooches are the latest siyle 
here now. The long drop brooch is of the 
baroque variety the drop being slung from 
a couple of round pearls. This type of 
brooch is useful for wear with the open 
neck jumper blouse. 

* * * 

Flat gold, flexible strap bracelets with an 
enameled buckle to match the type of gown 
being worn are taking the place of the heavy - 
slave bangles. Many of the latter are now 
in chain form, being composed of fair sized 
links of gold or platinum. The newest 
pearl necklace fits the throat closely and 
has graduated drops suspended from it in 
front. A large pearl ring is worn on the 
little finger with this type of necklet. 

x * x 


Pearl earrings with pearl studs at the 
lobes and pearl drops, combine harmoniously 
with the fashion of winding a pearl rope 
around the right wrist. A variant of the 
pearl earring is the fringe ornament. Most 
of the fringe earrings are mounted with 
colored gems to match the gown. Where 
color harmony is not the keynote the ear- 
ring is in gold worked in a filigree design. 

* *% 

Jeweled buttons in tiny flower design for 
wear with the latest Paris jumpers in pastel 
shaded silk and crepe de ch:ne are now in 
demand this side. The buttens are in tones 
that will go with the jumper tints. A 
powder blue silk, for instance, will have 
tiny forget-me-not buttons in turquoise, 
while for the new Spring pink shades the 
buttons are mainly in coral 

* * * 

There are some new watches on the mar- 
ket and some new ways of wearing them. 
Some of the latest models in both pendant 
and wristlet type have reached here from 
Paris. They include a watch of the but- 
tonhole variety and worn inside the coat 
lapel, and a ring watch the size of a dime. 
The ring watch is worn on the finger. It 
is set with turquoise and is of beautiful 
workmanship. Then, too, there is a watch 
fob of jade suspended from four inches of 
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moire ribbon, and a tiny watch in coral, its 
dial set with diamonds. The coral wristlet 
watch looks more ‘like a double row of pins 
ground the wrist than anything else. It is, 
however, fashionable, and likely to be very 
popular. A type of watch that sells weli 
now is the pendant timepiece of petite di- 
mensions in enamel. It hangs by a fine 
platinum chain from the neck. 
* * x 
We have already mentioned the earring 
yogue of pearls in these columns. The 
Paris fashion correspondent of the Daily 
Mail says that the pearl ear stud is all the 
rage in the vivacious capital today and that 
a pair of these fashionable earring studs 
cost anything from $10,000 up. Pearl hat 
pins also, he says, are in demand by the 
fair sex. These hat pins, it seems, are 
worn in pairs, and cost around $300 per 
pin. Pink pearls are dying out and the 
string of pearls now worn at the base of 
the neck with another longer one falling 
almost to the waist are dead white or 
cream, in color. 
x kk 


In Paris flat diamond brooches two and 
a half inches long are being worn in the 
newest hats while the fashion to wear two 
or three diamond bangles on one arm still 
obtains. These bangles are priced as high 


as $10,000 each. 








Movement Started in Swiss Watch Industry 
to Establish Fixed Prices 


WasHincTon, D. C., March 4.—A move- 
ment is under way in the Swiss watch indus- 
try to establish fixed prices. It has been 
gaining ground during the past two years 
and has been stimulated during the past 
year by the small profits realized. The 
profits of the watch manufacturers are re- 
ported to average only a little more than 
two per cent., the Commerce Department is 
advised by Commercial Attache C. L. Jones, 
at Paris. 

Meetings were held recently at La Chaur- 
de-Fonds, at which the Swiss Society of 
Gold Watch Case Manufacturers voted in 
agreement with the labor unions to close 
all the factories under their control. Through 
this action the society hopes to effect a 
general movement for price stabilization by 
the other branches of the watchmaking in- 
dustry. The society believes that it already 
has the support of so large a proportion 
of the Watchmakers’ Federation that it can 
assure an acceptance of the proposals which 
it makes. 

The action taken by the watch case or- 
ganization involves 80 factories manufactur- 
ing gold cases and employing 1,380 work- 
men. These factories also manufacture 
silver and steel watch cases. 








Thirteen jewelers entered the United 
States in December, bringing the total num- 
ber immigrating in the first six months of 
the current fiscal year up to 86, the Immi- 
gration Bureau reports. Two jewelers emi- 
grated in December and 25 since July 1 last. 
Twelve watch and clock makers were ad- 
mitted to the United States in December, 
making 86 since July 1, 1925. Eight emi- 
grated in the six-month period, including 
one which departed in December. 
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The News from France 








Amsterdam Diamond Cutter Quoted as Saying That Many of the Stories of 
Sale of Russian Crown Jewels in the United States Are Untrue—French 
Police Arrest Several Jewelry Thieves—Jewelers’ Ball 
to Be Held March 13 

















Paris, Feb. 23—A representative of the 
well-known and very large firm of diamond 
cutters, Ascher of Amsterdam, is quoted as 
saying in an interview that many of the 
stories of the sales of Russian crown jewels, 
in the United States, whether past or to 
come, are not founded on fact. The Soviet 
government, he said, disposed of diamonds 
in 1919 and 1920 on several occasions and 
their operations were on so vast a scale 
that the international market was affected. 
These were not “historic” diamonds, the 
specimens that have been sold weighing 
merely one to three carats, at the most. It 
is also a matter of fact, he said, that the 
Soviet government pawned some thousands 
of carats of diamonds with the German 
industrials, the transaction being concluded 
on the basis of 800 marks per carat, some 
time after the close of the World War. It 
was this operation which gave rise to the 
rumor that Hugo Stinnes has bought the 
Russian crown jewels. ‘“A few months ago, 
a representative of our firm had sight of 
the Crown diamonds. They were in the 
Kremlin as usual and in the hands of the 
Russian government. Such gems as _ the 
Orloff diamond, of 94 carats, the ‘Shah’ of 
86, or the Polar Star of 40 carats, are un- 
salable. Cut in a very primitive fashion, 
they are too large to be worn as ornaments. 
They can only serve as crown jewels, and 
the demand for such is very poor. If these 
stones were cut, they would lose 25 per 
cent, of their value. The Russian crown 
jewels include perhaps 20,000 carats of dia- 
monds in all. There are gems with won- 
derful coloring among the jewels, rubies 
for instance, that might fetch more than 
the diamonds. But when the present condi- 
tion of the market is taken into considera- 
tion, it is not at all likely that the crown 
jewels will be sold at this particular time, 
which would be very bad for the purpose,” 
said the diamond cutter. 

* * aS 

A pleasing change from the record of 
robbing jewelers’ shops and successful hold- 
ups and get-aways marks the Paris press 
this week, quite a number of thieves being 
captured. A startling rubbery in an up- 
stairs jeweler’s workshop took place last 
December in the Avenue de l’Opera, Paris. 
Eight hundred thousand francs’ worth of 
platinum and jewels were stolen. At the 
time the temporary watchman was_ sus- 
pected, and it was discovered that he fre- 
quented an anarchists’ club. After 45 days 
work the police have captured the band. 
The members appear to be responsible for 
quite a number of burglaries perpetrated in 
Paris and the suburbs during the last two 
years. 

* * x 

The French police have also discovered 
the identity and arrested the three men 
accused of robbing a jeweler named Chabat, 
in May, 1924, in Paris.. M. Chabat closed 


his shop for the night and left for home 
carrying a small valise full of valuables. 
Three men followed him, sprung out upon 
him from a doorway, beat him about the 
head and got away with the valise. A 
policeman ran after the thieves, who shot 
at him and killed an innocent looker on. 
One of the thieves said that he lived close 
to the shop of M. Chabat and was thus 
aware of his habits. The coup was thus 
easy to plan. Jewelers might do well not 
to regulate their habits like clockwork, but 
to make frequent changes in their hours, 
especially when carrying their stock home 
of an evening. 
* * * 

Another band composed of six men and 
a woman, that specialized in the burglary 
af jewelers’ private residences has also been 
captured during the past week. They were 
tracked through the following up of a bur- 
glar who perpetrated the looting of much 
booty in the way of jewelry at the Chateau 
des Migneuax, down the Seine, the country 
residence of a well-known Paris jeweler, 
empty at the time. The burglar was not 
arrested at once, as the police preferred to 
follow him home. By doing so they dis- 
covered the remainder of the band, who 
also specialized in stealing handbags and 


jewel cases at the various great Paris 
terminals. 

ea 
The Jewelers’ Ball, organized by the 


Syndical Chambers of Retail Watch and 
Clockmakers, Jewelers and Silversmiths, in 
Paris, takes place on March 13, in the 
luxurious salons of the Hotel Continental. 
It is here that some of the finest gowns and 
most handsome gems ever worn in the capi- 
tal are seen. 








The Britten Metric Standards Bill is of 
vital international importance, is the declara- 
tion of legislative leaders in Congress. Hear- 
ings on the bill are being held by the House 
Committee on Coinage, Weights and Meas- 
ures, and many thousands of petitions and 
letters are being placed before the commit- 
tee urging adoption of the metric standards. 
More than 300 chambers of commerce and 
associations of manufacturers are endorsing 
the advance, besides scores of important na- 
tional organizations. The Metric Associa- 
tion, with headquarters in New York and 
Washington, and the All-America Standards 
Council, with headquarters in San Francisco, 
are among the many organizations active in 
the movement. Congressman Fred A. Brit- 
ten of Chicago is the metric champion in the 
House of Representatives, and the Chicago 
City Council is on record unanimously in 
favor of his metric legislation. The recent 
Pan-American Standardization Conference 
urged adoption of the metric standards and 
many experts consider it likely that our 
present Congress will accord with this 
recommendation and pass the Britten Bill. 
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New Dress Models and Styles in Jewelry 











Long Sleeves and High Necks Leading Characteristics in Latest Offerings, But 
Doubt Is Expressed as to Their Popularity—Result of Attempted 
Change of Importance to Jewelry Designers 














HE leading characteristic of the new 

Paris models for women is the long 
sleeve, so long as to sometimes entirely cover 
the hands when in repose. This is the mode 
for mornings, afternoons and everything but 
evenings, when sleeves are remarkable by 
their absence. High necks are also much 
seen, in the models. Now the great question 
for the jeweler is whether these fashions are 
to catch on or not. They appear to be part 
of the “change-the-fashion” crusade, so suc- 
cessfully waged in prewar days, when dress- 
makers managed to ring changes every sea- 
son and made them so fundamental that it 
was impossible to wear an Autumn dress in 
Spring, or a Winter dress the year after, in 
spite of all possible transformations and 
changes. 

Since the war women are less easily im- 
pressioned. They will not listen to the 
dressmaker as tamely as in former days. 
Every Autumn long skirts have been proph- 
esied, with long sleeves and high necks. 
This would probably mean a return to chig- 
nons, and former fashions generally and 
there would no longer be the same need for 
jewelry. This is a state of affairs much to be 
desired, think the dressmakers, who consider 
that too much money goes into ornaments 
already. A London comic paper this week 
shows a young man delicately questioning his 
fiancee, trying to discover whether she is 
likely to spend much on clothes. She re- 
plies, “No, I’m the dowdiest little old- 
fashioned frump. No, my vice is pearls.” 
This sums up the attitude of the eternal fem- 
inine just now. And there is a great deal 
of sound common sense underneath it all. 

Frocks are but passing glories, pearls 
have a market value, although this value 
may appear not any too settled to the 
dealer in that pearls come into fashion and 
fall out of fashion. Like other wares, they 
represent so much invested capital to the 
woman who feels just a bit uncertain about 
the future. Although men keep the secret 
to themselves, the majority are with the 
woman, in this. 

Every woman may feel in her heart that 
when the man pays for a handsome piece of 
jewelry, he knows that he is investing money 
for the women and making a good invest- 
ment, too, especially in countries where rates 
of exchange and politics lack in stability. 

One of the most striking notes about the 
new dress fashions is the ornamentation, 
which seems to imply “malice aforethought” 
in regard to jewelry. There is a delicate 
beading, carried out to resemble three ropes 
of pearls or other ornaments, hanging from 
the throat. “Changing” silk trimmings are 
so “puffed” as to look like a chain of beads, 
suspended from the neck, while the motif 
is repeated on the sleeve to look like a 
bracelet on the material of the gown. This 
is carrying war into the jewelers’ camp with 
a vengeance, attempting to assault all 
branches of the trade, the fine as well as 
the artificial, although it is the last that 


will be most struck should the mode catch 
on. At present the high necks and the long 
sleeves, made to “carry” these anti-jewel 
campaign ornaments are seen mostly in the 
showrooms, not in wear. But should they 
really come in, pendants, necklace, bracelets 
and even earrings would be affected, as they 
all go with bobbed hair, lowcut gowns and 
bare arms. Every trade expects a slump 
after a boom, and the jewelers’ trade is not 
more exempt than others, especially as the 
wearing of a perfect riot of artificial jewelry, 
simply piled on, just now, calls for a re- 
action. But before countermanding designs, 
the present tendency to put money into 
something that will preserve its value and 
be of use under any circumstances, must 
also be borne in mind. If the political situa- 
tion everywhere and the financial position in 
particular were both more settled, especially 
in the land from which the edicts of fashion 
go forth, there would be more probability 


of a success for the “dressmaker’s” jewelry. 








United States Government Declines Gift of 
a Wrist Watch for the Statue of 
Liberty 

Last week a letter was sent to the Di- 
vision of Plants and Structures of the 
United States War Department by the head 
of the Benrus Watch Co., of No. 1 Beek- 
man St., New York city, offering a novel 
as well as practical gift to the Government 
—no less than a wrist watch for the Statue 
of Liberty which stands on Bedloe’s Island 
in New York Harbor and is the beacon of 
freedom to the immigrants as it is the joy 
and delight of returning travelers. 

The wrist watch, accord’ng to the Lazarus 
brothers, who manufacture- the Benrus 
watch—would have four dials and day and 
night give the correct time to travelers up 
and down the harbor. 

“Such a watch would be without doubt 
the largest wrist watch in the world,” said 
Benjamin Lazarus in discussing this project 
with a representative of this paper. “Miss 
Liberty's wrist is 16 feet in circum- 
ference. The watch would have to conform 
in beauty to the art of Bartholdi. We 
would be willing that an art committee be 
chosen to decide upon the design of the 
wrist watch and of course the Government 
engineers would have to act as consultants 
that the new timepiece might be of the finest 
execution and in harmony with the statue 
which has come to mean so much to the 
world. 

“Owing to climatic conditions and other 
problems the wrist watch for Miss Liberty, 
each part of which would be an exact en- 
largement of our wrist watch and all hand 
made, would be electrically controlled from 
the home office of the company. The dials 
and hands would be controlled by electrical 
power and at night lighted by electricity. 
The movements of the Liberty wrist watch 
would be installed in the home office. 
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“Tt is estimated that the weight of the 
hands and machinery on such a watch to be 
worn by Miss Liberty would be about two 
tons, or equal to the weight of 32,000 ladies’ 
wrist watches.” 


The letter offering the wrist watch for 
the Statue of Liberty read in full: 


Division of Plants & Structures, 
War Department, U. S. A. 
Washington, D. C. 
GENTLEMEN: 


We wish to make an offer concerning the 
Bartholdi_ statue of Liberty Enlighteneing the 
World on Bedloe’s Island, New York Harbor, 
which, we understand, is under your supervision. 

Briefly, we would like to give the lady a wrist 
watch. 

This is an entirely practicable proceeding. An 
illuminated clock large enough, proportionately, to 
resemble a lady’s watch could be attached to 
Liberty’s wrist and would be of use and interest 


_to thousands every day. We would like to assume 


the original cost and upkeep of this ornament. 
The clock would be of the finest quality, each 
detail of it being an exact enlargement of one of 
our Benrus wrist watches. We estimate its size 
at approximately three feet square and judge that 
it could be seen, at night, from miles around. 
However, we would consult carefully with govern- 
ment engineers before ordering the clock to make 
sure that the size, weight, and attachment to the 
statue would be correct. 

This idea, although novel and unprecedented, 
can be taken seriously and given real consideration. 
Our offer is prompted by a desire to contribute 
to the utility of that majestic figure which im- 
presses all who enter America. The parents of the 
founders of this company were inspired by the 
promise of Liberty when they entered America as 
poor Swiss immigrants, years ago. That that 
promise has been fulfilled is reflected in the success 
of the Benrus Watch Company, prospering as none 
of the founders watch-making ancestors ever did 
before. We want to repay something of that pros- 
perity to the land that has made us prosperous. 

We will await your reply before taking any 
further steps. 

Very truly yours, 


Benrus Watcu Co. 


The offer was declined by the depart- 
ment in the following letter: 


DeEaR Sir: 

Receipt is acknowledged of your letter of Feb. 
24, 1926, offering as a gift an illuminated clock 
to be attached to the wrist of the Statue of Liberty 
of Bedloes Island, New York Harbor. 

In reply please be advised that while the spirit 
which prompted your offer is appreciated, this de- 
partment feels constrained to decline it. Aside 
from the question as to the congruity of so modern 
an ornament as a wrist watch on the classically 
robed figure of Liberty, or the propriety of mak- 
ing alterations in the designer’s conception of a 
work of art presented to this country as a memorial 
of the traditional friendship between it and France, 
there is a statute which prohibits any officer of the 
Government accepting voluntary service for the Gov- 
ernment or employing personal service in excess 
ot that authorized by law. It is believed that this 
statute prevents favorable consideration of your 
very liberal offer. 

Sincerely yours, 
(Signed) Hanrorp MacNIper, 
Assistant Secretary of War. 


Though the offer was refused, the idea 
bore fruit, for a famous sculptor, who is 
even now working on a beacon statue, has 
asked the watch concern for estimates of 
cost for a similar wrist watch for his new 
creation. 

Benjamin Lazarus, president of the Pen- 
rus Watch Co., sailed with Mrs. Lazarus 
for Switzerland on the France, Saturday, 
March 6. Mr. Lazarus will make a study 
of clocks while in Europe and arrange for 
the making of the largest wrist watch in 
the world, which Miss Liberty will not get, 
but which will be worn by a younger lady 
of the same class. 
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Chicago Jewelers’ Association Pre- 
sents Checks to Police as Reward 
for Capturing Jewelry 
Bandits 





IHE photograph shown herewith is of 


particular interest to the jewelry trade 
at this time in view of the determined fight 





THE JEWELERS’ CIRCULAR 
Halversen, implicated in the hold-up and 
robbery of Roman Kosinski, a jeweler at 
1039 Milwaukee Ave., whose arrest was 
effected by Sergeant Bullard and Sergeant 
Thomas Burns. Sergeant Burns was shot 
in the arm at the time the arrest was made. 
The other check covers a reward to be dis- 
tributed to Officer Vanderbroeck and others 
associated with him in the arrest of a bandit 





DFFICERS OF CHICAGO JEWELERS’ ASSOCIATION PRESENTING CHIEF OF POLICE WITH REWARDS 
FOR CAPTURE OF BANDITS 


which is being made against crime in the 
larger jewelry centers. The picture was 
taken upon the occasion of the payment of 
the first reward under the general reward 
system by the Chicago Jewelers’ Association 
for the killing of jewelry bandits or their 
apprehension and _ conviction, and shows 
Chief of Police Collins, Albert L. Ellbogen, 
chairman of the Crime Committee of the 
Chicago Jewelers’ Association, and Frank 
Milhening, president of the Chicago Jewelers’ 
Association when the checks were being 
turned over to Chief Collins. 

The Chicago Jewelers’ Association turned 
over to Chief Collins two checks, each for 
$250. One check covered a reward to be 
paid to the officer who apprehended Harold 


who held up and robbed George Stevens, 
a jeweler at 1209 Wilson Ave. 

Chief of Police Collins accepted the checks 
and will make the distributions. 








The Highland Country Club, Attleboro, 
Mass., will open on April 19 this year and 
preparations are being made for a busy Sum- 
mer. At the annual meeting the following were 
among those elected to office: William G. 
Moon, treasurer; Henry A. Niven, auditor, 
and Arthur L: Bottomley, Samuel M. Ein- 
stein, Edward L. Gowen, Frank E. Guild, 
Roger H. Wilson, Lawrence F. Keeler, 
Howard H. Sweet and Joseph L. Sweet 
among the directors. 
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Members of Milwaukee Wholesale Jewelers’ 
Association Select Officers for the 
Ensuing Year 


MILWAUKEE, Wis., March 3.—A. C. 
Kuesel of Kuesel Bros. Co., wholesale jewel- 
ers, was elected president of the Milwaukee 
Wholesale Jewelers’ Association at the 
seventh annual election of the association, 
held at the offices of the E. H. Warnke 
Co. last Tuesday. Other officers elected are 
Adolph Possin, Boszhardt-Possin Co., vice- 
president ; and G. E. Warnke of the Warnke 
company, secretary and treasurer. Ed Wals 
of the Reliance Silver Co. and James Hav- 


‘lista of the O. F. Bingenheimer Co., with 


Mr. Kuesel, form the board of directors. 

The name of the association has been 
changed to that stated above, namely, the 
Milwaukee Wholesale Jewelers’ Association. 
Meetings will be held on the first Tuesday 
of each month, with the possible exceptions 
of July, August, and December. 

Firms in Milwaukee which are now on 
the membership roll of the association are: 
Kuesel Bros. Co., O. F. Bingenheimer Co., 
Boszhardt-Possin Co., Reliance Silver Co., 
American Optical Co., Max ‘Barkan, O. L. 
Glahn, William F. Gollberg Co., Milwaukee 
Optical Mfg. Co., Schulenberg & Schmidt, 
F. J. Theleman, and E. H. Warnke & Co. 








Plans Being Completed for Convention of 
Massachusetts and Rhode Island Retail 


Jewelers’ Association at Salem, 
March 23-24 
Boston, Mass., March 4.—“The annual 


meeting of the Massachusetts and Rhode 
Island Retail Jewelers’ Association will take 
place in Salem, March 23-24. The new hotel 
opened last Summer makes this possible. 
Salem is a city full of historic interest which 
in itself should be enough to make you want 
to attend this convention and also bring 
the ladies,” says President J. Charles Stever 
in announcing plans for the convention. 

Frank B. Wade of Indianapolis will speak 
on the subject “Diamonds, A Study of the 
Factors That Govern Their Value.” This 
valuable and instructive talk will be given 
the first evening at 7.30 Pp. M. 

The Hawthorne, the rendezvous of the 
convention, is situated at the junction of 
Hawthorne Boulevard and Washington 
Square, and is in the most pleasing and ad- 
vantageous location in the city. 

Full details of the program will be avail- 
able in a few days. Those planning to at- 
tend are urged to make hotel reservations 
direct without delay. 








Death of Arthur J. Jensen 


Mi_wavKkeE, Wis., March 3.—Arthur J. 
Jensen, member of the E. J. Jensen jewelry 
firm at 418 Eleventh Ave., died at his home 
in Milwaukee last week. 

Mr. Jensen had been in the jewelry bu$i- 
ness in Milwaukee for a number of years 
with his brothers, Hugo H. and Edward J. 
Jensen. 

Besides his brothers, he is survived by 
his widow and one daughter. There will 
be no change in the retail jewelry firm. 
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THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 








The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 
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HEARING ON WATSON BILL 





Congressional Committee Listens to Argu- 
ments on Proposed Measure to Close tle 
United States Mails to Merchandise 

That Has Not Been Ordered by 
the Addressee 

WasuincTon, D. C., March 6.—The “buy- 
it-or-return-it” business is an organized ef- 
fort to commercialize and exploit the pub- 
li’s sense of moral obligation, Representa- 
tive Watson of Pennsylvania declared to 
the Committee on Post Offices and Post 
Roads, when he appeared March 3 in sup- 
port of his bill to prohibit the sending of 
unsolicited merchandise through the mails. 
Representative Watson’s bill also was en- 
dorsed on behalf of the Post Office Depart- 
ment by Joseph Stewart, executive assistant 
to Postmaster General New. Mr. Stewart 
said that the function of the postal service 
is public service and that it should not be 
put in the position of becoming an agent in 
inflicting annoyance on the public. He in- 
sisted that the rights of the recipient of mail 
matter are just as important as those.of the 
sender. 

Representative Watson’s bill and the move- 
ment to prevent the sending of merchandise 
without order has received the endorsement 
of chambers of commerce, boards of trade 
and other commercial organizations through- 
out the country, according to reports reach- 
ing Washington, but apparently the measure 
has no organized support, as Representative 
Watson, Mr. Stewart and one other witness 
were the only persons who appeared at the 
Congressional hearing to advocate its enact- 
ment. There were at least a dozen who 
testified against the bill, contending that their 
form of business is as legitimate as any 
other, and that the agitation against it is 
from retail merchants and does not fairly 
represent public sentiment. 

Sending merchandise through the mails 
without bona-fide order is an imposition on 
the public, declared Mr. Watson. A great 
many people feel that they have a moral 
obligation to pay for such unsolicited goods, 
he said, and do not know that they are under 
no legal obligation and that they can throw 
the goods away if they wish. If allowed to 
continue, it is impossible to foretell where 
this method of merchandising will stop, and 
the Post Office Department, Mr. Watson 
argued, should not be made the instrument 
of a practice subjecting recipients to annoy- 
ance and abuse. The latter have equal rights 
with the senders of mail, said Representative 
Watson. 

Thousands of people throughout the coun- 
try are being annoyed by this practice, said 
Mr. Watson. In remote districts where the 
people are unfamiliar with such schemes, 
they usually keep the goods, even though it 
entails financial sacrifice, declared Mr. Wat- 
son. He informed the committee that there 
have been instances here goods were paid 
for and the addressee continued to be hound- 
ed for payment. 

Representative Watson said that he had 
sent out 3,000 inquiries to chambers of com- 
merce and other commercial bodies and that 
replies had been received from 43 States en- 
dorsing his bill. The object of the measure 
is not to restrict the legitimate mail-order 
business in any way, he said, nor to prevent 
the sending of samples through the mail. 
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What it is designed to do, he said, is to pro- 
tect the public from annoyance and to re- 
move the interference with small retail mer- 
chants throughout the country who pay taxes 
in the communities from which they derive 
their livelihood and furnish employment to 
fellow citizens. 

Jewelers throughout the country are being 
particularly annoyed by the practice, said 
Representative Watson. Unsolicited mer- 
chandise is received in the mail and presently 
a bill is received, he explained to the com- 
mittee. Consequently they are obliged either 
to repack the goods or buy them. 


Questioned by members of the committee 
as to the variety of merchandise that is 
mailed without order, Representative Watson 
listed hosiery, handkerchiefs, underwear, pen- 
cils, books, greeting cards, neckties and 
jewelry. The Post Office Department de- 
rives large revenue from this kind of busi- 
ness, but it did so from lotteries and from 
schemes for using the mail to defraud, said 
Mr. Watson, and the present condition is of 
such a character that only legislation will 
preserve fair competition. 

Emphatic opposition to the Watson bill 
was expressed by Representative Treadway 
of Massachusetts. He was astonished, he 
said, that his colleague had introduced such 
a bill. There is no place, he said, for fur- 
ther legislation prohibiting use of the mails. 
The postal laws now prevent illegal or im- 
moral schemes, and the Watson bill, he said, 
would be merely another example of the at- 
tempt of Congress to interfere with private 
business and prevent somebody from making 
a dollar. Aside from the fact that there is 
no occasion for any legislation of this kind, 
such a law, said Representative Treadway, 
would be impractical and impossible in ad- 
ministration. 


There is no reason for any one to be 
frightened at the follow-up letters which 
may be received in case of non-payment for 
the goods, said Congressman Treadway. 
Senders cannot enforce any claim. Dis- 
cussing the argument that the bill is favored 
on behalf of business done in the community, 
Representative Treadway stated that the 
mail-without-order businesses are not “one- 
room” concerns. The merchandise disposed 
of in this manner, he said, furnishes an out- 
let for manufacture, and in this way con- 
tributes fully as much to the welfare of 
business as a whole and to the State as any 
other form of business. 

Lemuel B. Schofield, representing the New 
Process Co., of Warren, Pa., and Gim 
Barry, Inc., of Philadelphia, testified in op- 
position to the bill. 

The bill also was opposed by M. L. Harris, 
Harris Knitting Mills, Germantown, Pa. 
Mr. Harris said that his company sends 
merchandise unsolicited through the mails 
and has found it profitable. 

Several manufacturers and dealers in 
greeting cards appeared in opposition to the 
bill. A. E. Benson, McKenzie Engraving 
Co., Boston, objected to its enactment as 
class legislation. 

Representative Yates of Illinois appeared 
in opposition to the bill on behalf of a con- 
stituent doing business as the Correct Meas- 
urement Staff Co. The firm had advised 
him, Representative Yates said, that the bill, 
if enacted, would be very injurious to its 
unsolicited mail business in balance staffs, 
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balance jewels, etc. Mr. Yates asserted that 
the bill is hardly constitutional. 

Walter A. Wilson, editor of the Times- 
Herald, Norristown, Pa., explained to the 
committee how the popular movement against 
the “buy-it-or-return-it” annoyance had 
started there and spread throughout the 
country. It was as a result of the popular 
feeling in Norristown, said Mr. Wilson, that 
Representative Watson introduced his bill. 
The Times-Herald could produce, he said, 
10 complaints for every letter endorsing the 
practice. 

A letter from Postmaster General New 
endorsing the Watson bill was presented by 
Mr. Stewart. 


“Replying to your letter of the 23rd 
instant transmitting a copy of bill H. R. 
3991, prohibiting the sending of un- 
solicited merchandise through the mails, 
and requesting an expression of my 
views and a recommendation on the sub- 
ject, I have to inform you as follows: 

“The bill, if enacted into law, would 
prohibit the sending by any person or 
concern of unsolicited ‘parcels of mer- 
chandise’ through the mails for the pur- 
pose of sale and is no doubt intended to 
apply to a practice which is well known 
to exist under which articles and mer- 
chandise are sent to addressees unso- 
licited and the absence of any order 
therefor for the purpose of sale and with 
request to transmit a price therefor. 
This places upon the addressee the bur- 
den of the receipt and attention thereto 
without any solicitation on his part and 
the necessity of returning the article or 
remitting for it, neither of which he is 
under obligation to do, or of ignoring 
the matter entirely. Following this, he 
is subject to receipt of follow-up letters 
from the sender, all of which are an- 
noying and some of which are abusive 
and threatening. The department re- 
ceives many bitter complaints from in- 
dividuals who receive such merchandise 
and from retail merchants, also from 
organizations, such as merchants’ asso- 
ciations, chambers of commerce and 
others. All this adds unnecessarily to 
the work of the department. 

“The postal service is a national pub- 
lic service for the legitimate use of the 
people. It should not be made the in- 
strument of a practice which works an 
uninvited hardship or inconvenience to 
recipients of mail matter, subjecting 
them to annoyance and abuse. The re- 
cipients of mail have equal rights with 
the senders. 

“For the above reasons I approve the 
bill and recommend its favorable con- 
sideration.” 


If the Watson bill is enacted, the injunc- 
tion against using the mails to send unso- 
licited merchandise would be enforced by the 
Post Office Department only in case of con- 
stant, flagrant violation, Mr. Stewart in- 
formed the committee. Questioned whether 
the enclosure of return postage is regarded 
by the department as a mitigating circum- 
stance, Mr. Stewart replied that it is a negli- 
gible factor. The concerns which invite leg- 
islation of this kind, he said, are those which 
are insulting and abusive in following-up 
merchandise unsolicited by the addressee in 
the first instance. 
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DEATH OF E. L. SPENCER 





Prominent Manufacturing Jeweler of Provi- 
dence Succumbs to an Operation in 
His 59th Year 
PRovIDENCE, R. I., March 6.—Everett L. 
Spencer, president and treasurer of the E. L. 
Spencer Co., manufacturing jewelers at 95 
Chestnut St., this city, with offices at 15 
Maiden Lane, New York, past president of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, vice-president 
and director of the Manufacturing Jewelers’ 
Board of trade and prominent in social, fra- 
ternal and commercial circles of this city, 
died at 4:35 o’clock this morning at the Jane 
Brown Hospital, following a mastoid opera- 
tion, performed a few days previously. 
Some two months ago Mr. Spencer suffered 
from a severe head cold, causing abscesses 
in the ear. He was treated for this trouble 
and was thought to be recovering when he 
had a second attack of inflammation of the 
ear, which became so serious that a mastoid 
operation was decided upon, and was per- 

formed on Tuesday. 

Mr. Spencer was in his 59th year, and 
has had an especially active and successful 
life. Left an orphan at an early age, he se- 
cured an education in the elementary public 
schools, and at the age of nine began earn- 
ing his own living, conducting a small fruit 
stand and selling newspapers. At the age of 
13 he entered a jewelry factory to learn the 
trade, and at 25 was sole owner of a manu- 
facturing jewelry concern that developed 
into one of the leaders of the local industry. 
Devoting his evenings and spare time to care- 
ful study and judicious reading, he attained 
an education that overcame his early handi- 
cap. 

Everett Linwood Spencer, son of the late 
Charles Edward and Sarah Jennie (Farr) 
Spencer, was born in Providence, April 29, 
1867. His father came to America with his 
parents when an infant, the family locating 
in Rhode Island, where he enlisted for the 
Civil War. At the age of 13 Everett Spen- 
cer secured his first regular employment as 
a boy in the manufacturing jewelry estab- 
lishment of Waite, Smith & Co., which later 
became the Waite-Thresher Co., remaining 
with that concern 10 years. 

From an apprentice he advanced rapidly 
so that the last four years were spent as 


traveling salesman, meeting with a good de- 


gree of success and forming acquaintance- 
‘ships that he retained during his long busi- 
ness career. While employed with the 
Waite-Thresher Co. he formed affiliations 
that continued during his lifetime, among his 
friendships being that of 
Henry G. Thresher, for many years the head 


.of the firm as its president and treasurer. 


Mr. Spencer's first wife was a daugh- 
ter of the late Daniel B. Waite, who previous 


‘to his death, Oct. 1, 1886, had been presiden 


of the concern, 

In 1899 Mr. Spencer resigned his posi- 
tion with Waite-Thresher Co., and for a 
few months traveled through the west repre- 
senting the manufacturing jewelry firm of 
George H. Holmes & Co. of this city. and 
on April 15, 1891, he formed a co-partner- 
ship with Albert A. Remington, forming the 
firm of FE. L. Spencer Co., and began the 
manufacture of a general line of gold and 
plated jewelry. The firm speedily gained a 
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foothold in the business world, but at the 
end of the first year, in June, 1892, Mr. 
Remington withdrew, Mr. Spencer purchas- 
ing his interest and becoming the sole owner. 

Until the year 1900 the factory remained 
at 62 Page St., but in August of that year 
removed to the [tmma bui.ding, corner of 
Washington and Aborn Sts. In that year 
the plant of the Lawton, Sherman Co. was 
purchased by Mr. Spencer and others, and 
a charter was obtained under Rhode Island 
laws in the name of W. R. Powers Co., 
which business was conducted separately. 
The business of W. R. Powers Co. was dis- 
continued in August, 1902, and Mr. Spencer 
secured a portion of the plant, and on May 
1, 1903, the charter of the W. R. Powers 
Co. was amended and the corporate style 
changed to FE. L. Spencer Co., which at that 





SPENCER 


THE LATE E. L. 


time took over the business previously con- 
ducted by both concerns and merged them 
into one with an authorized capital of $100,- 
000 and Mr. Spencer was made president and 
treasurer. In 1905 the plant was moved to 
its present location in the Irons & Russell 
building, 95 Chestnut St. 

Mr. Spencer was president of the New 
Itngland Manufacturing Jewelers’ and Sil- 
versmiths’ Association in 1911 and served 
as a member of several of its most important 
committees. He was the oldest member of 
the directorate, in point of service, of the 
Manufacturing Jewelers’ Board of Trade, 
and for more than 25 years was a member of 
its executive committee. He was also a 
member of the National Jewelers’ Board of 
Trade, of the Jewelers’ Protective Associa- 
tion, and the National Association of Manu- 
facturers of the United States. He was a 
director of the Manufacturers’ Refining Co., 
treasurer and director of the Rhode Island 
Mutual Liability Insurance Co., director of 
the Merchants’ National Bank and had been 
at one time for several years a director of 
the Union Trust Co. 

Mr. Spencer had been a resident of the 
town of Barrington for many years, occupy- 
ing an estate on Rumstick Point, and about 
five years ago building a home on Rumstick 
road, together with a house adjoining for 
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his oldest daughter, Evelyn W., wife of 
Nathan D. Goff. He was a former member 
for two years of the Barrington Town Coun- 
cil, a trustee of the Barrington Public 
Library and Superintendent of the Warren 
Baptist Sunday School. He was also a 
member of the Anawan Club, Pomham Club 
and the Turks Head Club. 

In Masonry, Mr. Spencer was a 32nd De- 
gree member, being affiliated with the four 
bodies of Scottish Rite of the Northern 
Jurisdiction of the United States in Rhode 
Island. He was raised in St. Johns Lodge 
of F. & A. M., was a member of Providence 
Royal Arch Chapter, Providence Council of 
Royal and Select Masters, Calvary Com- 
mandery of Knights Templar and Rhode 
Island Consistory. 

He was twice married, his first wife being 
Miss Nettie James Waite, whom he married 
April 29, 1890, and who died in 1919, leav- 
ing one daughter, now Mrs. Evelyn W. Goff. 
He married Sept. 18, 1922, Miss Irene Mar- 
garet Hurley of Fall River, who survives 
him with a little daughter, about two years 
old, Dorothy Betty Spencer. 








RITTERMAN GETS BAIL 
Man Charged with Smuggling $125,000 
Worth of Diamonds Released on $12,500 
Bond—tTrial Set for This Week 


BuRLINGTON, Vt., March 3.—Lieb Ritter- 
man, of Antwerp, Belgium, who was 
arrested in St. Albans, Jan. 29, with $125,000 
worth of diamonds in his possession which, 
it is claimed, he sought to smuggle into the 
United States from Canada, and who has 
been in Franklin County jail because of his 
inability to furnish the $25,000 bail demanded 
by United States Commissioner C. D. Wat- 
son, of St. Albans, was this morning released 
in $12,500 bail and left immediately for New 
York. 

The bail bond was reduced by Federal 
Judge Harland B. Howe of this city, on 
the petition of Ritterman’s attorneys, who 
carried the matter to Judge Howe after un- 
successful efforts to get Commissioner 
Watson to reduce the amount. The bail 
bond was furnished by a surety company. 

Ritterman is scheduled to appear for trial 
in the United States Court in this city next 
Wednesday, March 10. 








Excellent prospects for a good jewelry 
year are reported by Leo Weisfield, Seattle, 
who has just returned from an investigation 
of jewelry and silverware conditions in the 
east. Mr. Weisfield spent two months in a 
business tour which brought him into contact 
with manufacturing jewelers and silversmiths 
as well as some of the leading men in the 
marketing end of the jewelry business. He 
visited while on his trip a number of silver 
plants and several large watch factories 
where he acquainted himself with the details 
of the manufacture of such jewelry mer- 
chandise as he retails. He visited plants in 
Chicago, New York and Philadelphia, mak- 
ing a survey of the markets and took oc- 
casion to arrange for new stocks for the 
western stores he operates. On his return 
to the west, he stopped at San Francisco 
and Los Angeles before reaching his home 
in Seattle, Wash. 
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JEWELERS’ BLOCK INSURANCE | 

















Adequate protection makes all the difference to you and—incidentally leads 
° to lower insurance cost. 
Hints to e “> + @& 
Jewelers All Jewelers should have their partition entrance doors locked at all times. 
Do not get careless about this or your partition is not worth anything at all. 
No. 6 * * * * * 
Carelessness increases the cost of your insurance. 


























* * * * * 


Retailers—keep your doors locked morning and night when transferring 


goods to and from windows and showcases. 
* * * * * 
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Your insurance broker or agent will gladly place your policy with us, as our 
experienced inspection service is at their disposal. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


THE HIGH STANDARD OF INSURANCE SERVICE 
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DEATH OF G. M. VAN DEVENTER 





Treasurer of the Waterbury Clock Co. Passes 
Away at Brooklyn, in His 85th Year 


It was with deep regret that the older 
members of the jewelry trade heard last 
week of the death of George M. Van De- 
yenter, treasurer of the Waterbury Clock 
Co., of New York, who was for many years 
prominent in affairs of not only the clock 
but jewelry trade and was widely known to 
members of the industry in all parts of the 
country. Mr. Van Deventer passed away 
Wednesday, March 3, at 7.15 a. M., at his 
home 5 Plaza St., Brooklyn, after a long 
illness due to the infirmities of his age. Had 
he lived until March 12, Mr. Van Deventer 





THE LATE G. M. VAN DEVENTER 


would have been 85 years old, and for over 
half a century had been with the Waterbury 
Clock Co. 

Mr. Van Deventer first saw the light, 
March 12, 1841, at Bound Brook, N. J., his 
father, John Van Deventer and his mother, 
Eliza Davenport being of old Colonial Dutch 
stock. He spent his early life in New Jersey 
and joined the clock trade, June 18, 1875, as 
bookkeeper in the New York office of the 
Waterbury Clock Co., then at 10 Cortlandt 
St. 


His ability was soon recognized by his 
employers and he gradually rose from posi- 
tion to position until he became manager of 
the branch and on Feb. 20, 1883, the directors 
appointed him New York agent of the con- 
cern with the title of acting treasurer. After 
the Waterbury Clock Co. of New York was 
incorporated, he was made assistant treas- 
urer of the concern Jan. 2, 1902, a position 
which he held for a number of years, and 
was elevated to the treasurership of the 
company, Feb. 20, 1918. 

During the last part of the 19th century 
and the beginning of the present, Mr. Van 
Deventer took a prominent part in the affairs 
of the jewelry trade of New York, was ac- 
tive in the old Jewelers’ Association and 
particularly active in the old Jewelers’ 
League, (later the Insurance League of 
America, which was finally merged with the 
Golden Seal Assurance Society). In this 
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organization, he held the position of vice- 
president and chairman of the executive 
committee and during the heyday of its 
prosperity was a prominent factor in the 
direction of its affairs. 

Mr. Van Deventer was married in 1866 
to Miss Virginia Van Kleek and to the 
union four children were born, none of whom 
survive but he and his wife had the good 
fortune to live together to celebrate their 
golden wedding in 1916, his wife dying a 
year later. His only survivors are two 
nephews and a niece. 

Deceased was a man of distinguished ap- 
pearance, of quiet force and gentleness, who 
believed in the business tenets of the old 
school and adhered to them strictly. His 
many admirable qualities endeared him to 
both friends and associates and throughout 
his business career he had the respect of all 
with whom he came in contact. Outside of 
business, he was deeply interested in religious 
and charitable work and for many years was 
prominently identified with the Memorial 
Presbyterian Church of Brooklyn, both as 
an ‘elder and leader and teacher of the Bible 
Class, and his acts of philanthropy were 
many and performed in a quiet and unosten- 
tatious manner which kept them out of the 
lime light. Aside from his trade and religi- 
ous activities, he was connected with few 
organizations though was prominent as a 
member of the Holland Society. 

Funeral services were held Saturday at 
his! late home in‘ Brooklyn at 2 P. M. 








| 
DEATH OF PAUL L. SCHANTZ 





Well Known Allentown, Pa., Jeweler Dies 
from a Stroke of Apoplexy 


‘ALLENTOWN, Pa., March 6.—Paul Llewel- 
lyn Schantz, one of the city’s leading 
jewelers, whose place of business was loc- 
ated at 131 N. 9th St., where he also resided, 
died there at 5 o’clock Tuesday evening from 
the effects of a stroke of apoplexy suffered 
last Sunday. He celebrated his 52nd birth- 
day anniversary on Feb. 17. Mr. Schantz 
had been in failing health for the past two 
years. Among his large .clientele he. had 
the reputation of being an expert engraver 
and jewelry repairman. 

Mr. Schantz was a native of this city, 
having beén born at°236 N: 9th St., where 
he resided for many years. He was a son 
of Llewellyn, and the late Saloma, nee Al- 
bright, Schantz. His mother died when he 
was an infant. He was. then taken and 
raised by his grandparents, the late Paul 
and Caroline Ehret. Learning his trade at 
Appel’s jewelry store, he entered business 
for himself 29 years ago. For a short time 
he was in business in Lancaster. 

There remains his widow, his father and 
stepmother, Mr. and Mrs. Llewellyn Schantz, 
of Seiples Station, a step brother, George 
Schantz and a step sister, Mrs. Dora Der- 
hammer, both of Seiples Station. 

Mr. Schantz was an active member of 
Ebenezer Evangelical Church, and of Liberty 
Circle No. 94, Brotherhood of America. 
Tentative plans for the funeral call for brief 
services at the .house for the immediate 
family, followed by services at 1.45 o’clock 
Saturday afternoon in Ebenezer Evangelical 
Church. Rev. H. C. Lilly, D. D., the pastor, 
and Rev. G. W. Hangen will officiate. 
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Trenton, N. J. Jewelers Watching Outcome 
of Auction Ordinance Case - Now ~ 
Before State Supréme> Court 
TRENTON, N. J., March 6.—Local jewel- 
ers are following with keen interest the 
progress of a case now before the State 
Supreme Court which will establish or not 
the validity of the city ordinance regulat- 
ing jewelry auctions by outside interests to 
the detriment of local retailers. 

For several years this city was visited by 
jewelry auctioneers, who would rent a store, 
preferably near an established retail jewelry 
establishment and conduct an alleged sale 
of their wares, mostly of the cheapest type. 
Finally the jewelers enlisted the influence 
of the local Chamber of Commerce and an 
ordinance of drastic type regulating these 
auctions was voted by the City Council. 

The test of the ordinance’ came last De- 
cember, when shortly before Christmas a 
man rented a vacant store and opened one 
of these auctions. The jewelers promptly 
complained to the Chamber of Commerce 
and at the instance of that organization the 
auctioneer’ was arrested. In police court 
he was fined $10 as a first offender but his 
lawyer appealed the case on the ground that 
the ordinance was unconstitutional and his 
client was released on bail.’ The auctioneer 
immediately resumed his business and after- 
ward left the city, forfeiting his bail. 

In the meantime, however, the Chamber 
enlisted counsel and is following the case 
closely in the supreme court with a view 
of having the ordinance enforced rigidly if 
the court upholds it. A decision is expected 
within a few days. ; 








William G. Frasier, Durham, N. C.,, 
Appointed a Member of Executive 
Committee of Congress of 
American Industry 
DurHam, N. C., March 6.—William G. 
Frasier, Durham, secretary of the North 
Carolina Jewelers’ Association and one of 
the most active and loyal. members of the 
State organization, has been appointed a 
member of the executive committee of the 
Congress of American Industry in Phila- 
delphia, and has received his certificate of 
notification. His appointment not only re- 
flects credit upon himself but is a distinct 
honor to the entire*body of men and women 
who make up the State association. He has 

accepted the appointment. 

In addition to being appointed a member 
of the executive committee, he has been 
placed on the program for the next meeting 
of the congress, which will be held in Phil- 
adelphia, Pa., Sept. 7-24, for an address. 

The Congress of American Industry is an 
organization formed for the purpose of 
showing the advantages of the American 
system of government, the privileges afforded 
to the people of this nation, the industrial 
progress resulting from the government and 
the making of such recommendations for 
future procedures as the survey may justify. 

The program being prepared for the meet- 
ing in September is a big one, according to 
information received by Mr. Frasier. Dis- 
cussions will be held on the Declaration of 
Independence, the Constitution of the United 
States, religious liberty, educ&tion, business 
ethics, industrial associations, and the em- 
ployer and his responsibilities. ! 
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CHINESE JADE 


HE name Jade has been indiscriminately 

applied to many compact or tough minerals, 
usually white or green in color, and embracing 
not only jadeite and nephrite (the true Jades) 
but many others as well. 


The Chinese give Jade or yu shih (yu stone) 
preference over every other stone, and as a re- 
sult Jade is a very important article of commerce 
in that country. Canton handles most of the 
cut Jade, and one street in that city is given 
over entirely to Jade merchants. 








Modern lapidaries, who experience the greatest 
difficulty in cutting and polishing Jade, marvel 
at the skill and patience which must have been 
employed by primitive man in fracturing and 
grinding the wonderful Jade weapons and 
tools which form part of the many important 
collections. 


AMERICAN GEM & PEARL CoMPANY 
6 wEsT 48TH STREET, NEW YORK 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


RING STONES 


IN ALL DESIRABLE SIZES AND SHAPES 


Amethyst, Topaz, Garnets, Cameos, Aquamarines, 
Opals, Tourmalines, Black, Red and Green 
Onyx, etc., Synthetic Rubies and Sapphires 








71-73 NASSAU STREET, NEW YORK, N. Y. 


Cortlandt 0563-8377 

















March 10, 1926 





siosediencadl 





“Jewelers Bloc 
Policies 


We have specialized since 1907 in 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 
Barnett Berger Jesiah Berger 
President Secretary 


Insurance Brokers and Adjusters 
15 William Street, New York City 
Telephone Hanover 4789 


Members, National Jewelers Board of Traée 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear —_ scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed. 


























A a WIRES 
for junpierced ears, 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work _ pin tongues 

-) used 


Closed. “<= Closed. 
ag Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


Indestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 
or other purposes made smooth or baroque 


AURORA PEARL CO. 


814 Lexington Ave., BROOKLYN, N. Y. 




















Established 1886 


| CHARLES KOHLBUSCH 


Fine Balances and Weights 


; FOR ALL PURPOSES 

™. 120 Hutton St., Jersey City, N. J. 
h Shipping Dept., 113 Carlton Ave. 

Phone, Webster 6654 





—— 





—— 


a *“GOUKLET FOR Fe: 
FREE INVENTORS Fn 

TRADE MARKS DESIGNED and registered in the U. 

Patent Office and Foreign Countries. Inventions Sun 


copyrights procured. If your invention is new and use- 
ful it is patentable—-submit your sketch. 


Z. H. POLACHEK 
70 WALL STREET NEW YORK 
Reg. Patent Attorney, Consulting Engineer. 


UNBREAKABLE 
Odd Shaped Crystals 


All Shapes and Sizes—Fitted to Any Case 
Guaranteed to Give Perfect Satisfaction 
NEW YORK WATCH GLASS CO. 

79 Nassau St. New York 
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White Gold Patent Case Decided in Court of Appeals 








David Belais, Inc., Overruled in Appeal from Decision of United States District 
Court Which Declared Patent on White Gold Invalid in Suit Against’ 
Goldsmith Bros. Smelting & Refining Co—Text of Decision 
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The United States Circuit Court of Ap- 
peals for the Second Circuit in New York 
handed down an important decision on Mon- 
day, March 1, when it overruled the appeal 
taken by David Belais, Inc, in an equity 
suit brought against the Goldsmith Bros. 
Smelting & Refining Co. Circuit: Court 
Judges Rogers, Hough and Manton affirm 
the decision of the lower court in which 
the Belais patent was declared invalid for 
the want of invention. Kenyon & Kenyon 
attorneys for David Belais, Inc., would make 
no comment on the decision. 

This suit has been pending since Feb. 10, 
1922, when the Belais concern started action 
against the Goldsmith Bros. Smelting & 
Refining Co. in an endeavor to restrain the 
defendant from the alleged infringement of 
Patent No. 1,330,231 covering a white gold 
alloy. The case came on for trial in the 
United States District Court on March 13, 
1924, but it was not until the Fall of 1925 
that a decision was finally handed down by 
Judge Winslow. This opinion declared the 
Belais patent invalid for want of invention 
and later a decree was issued dismissing the 
bill of complaint with costs to the defen- 
dant. The opinion of Judge Winslow was 
published in full in the Sept. 2, 1925, issue 
of THe JEWELERS’ CIRCULAR. 

The decision was appealed from by the 
Belais concern and since then the case had 
been before the United States Circuit Court 
of Appeals. The latest opinion was written 
by Judge Charles M. Hough and was con- 
curred in by Judges Henry Wade Rogers 
and Martin T. Manton and reads as follows: 

Appeal from final decree in equity entered in 
the District Court for the Southern District of New 
York. 

Suit is upon Claim 3 of Patent 1,330,231, issued 
to David Belais February 10, 1920, upon an applica- 
tion filed October 5, 1918. 

The claim in suit is as follows: 

“As a composition of matter, a white gold alloy 
composed of gold, nickel and zinc, the proportion of 
the gold ranging from seventy-five to eighty-five 
per cent, the nickel from ten to eighteen per cent, 
and the zinc from two to nine per cent”. 

The specification asserts that the “invention 
relates to the production of a substitute for plati- 
num. The object of invention is to produce a com- 
position of matter known as white gold that will 
have the appearance of platinum and that may be 
used as a substitute for it. especially in the jewelry 
trade. It consists of the novel process and product 
herein described’. 

The specification then dilates upon the rarity and 
increasing cost of platinum, the supply thereof being 
insufficient to meet the demand, and the expense 
“practically prohibitive’. 

The process described is to 
“take gold, especially or preferably fine gold, nickel, 
preferably pure nickel, and zinc, preferably pure 
zinc, and fuse them together in a suitable crucible, 
thoroughly mixing them together while they are 


thus fused. The resulting composition has the 
appearance of platinum and is ductible and 
malleable”. 


The Court below dismissed the bill, and the 
opinion filed shows that the patent in suit was held 
“invalid for lack of invention’. Plaintiff appealed. 

Alan D. Kenyon and Douglas H. Kenyon for 
appellant; George F. Scull and Newton A. Burgess 
for appellee. 

Hoven, C. J. 

Through his counsel plaintiff thus summarizes his 


inyention: ‘The claim is for a ternary alloy com- 
posed of three metals only in substantial quantities’. 
The ‘patented alloy has a name; is ealled “white 
gold’. But the name, as is substantially, admitted 
even in the disclosure, is old; and the evidence is 
clear that for many years white gold has been a 
well known alloy used by jewelers. Most of it was 
“14 karat”, a cheaper product; while the alloy at 
bar is “18 karat’’,, but the evidence is also clear 
that white gcld of that grade of fineness was not a 
nevelty when Belais began to work. 

The facts are that for reasons, accentuated by 
the World War, but existent withgyt it, there was 
a demand for an “ersatz” platinum. The demand 
had long existed, the War only increased it. 
Belais produced an alloy doubtless carefully pre- 
pared, he advertised it widely, and: has met with 
very considerable commercial succéss. 

We dismiss the argument based upon the profit- 
able sales of the alloy. We are still of epinion that 
“commercial sucess is an unsafe guide to invention 
unless prior efforts to fill the space be shown, and 
when they are shown it is not infrequently found 
that the faculty of invention was not necessary to 
fill whatever vacancy existed”. (Boston, etc. Co. 
vs Automatic Co., 276 Fed. 910). 

Two questions remain; first, whether there exists 
any technical anticipation of what Belais accom- 
plished, and second, whether considering the state 
of the prior art, and the nature of the product— 
invention exists. 

We pass over the first inquiry, although we 
regard the Hafner use as very persuasive; and shall 
ground decision, as did the Court below, upon non- 
inventicn. 

Neither as a name or thing was “white gold” new 
wher Belais gave his attention to it. It contained 
copper, which increased ductility and malleability, 
and it made the alloy softer but not so white. 

We think it true that what Belais did was to 
reduce the number of elements in his alloy, make 
it ternary and increase the proportion of gold, so 
that he could call it, with reasonable accuracy, 
“18: karat’. 

Having done this, the question remains, did he 
get a new thing within the meaning of the statutes, 
remembering that although a new result may dis- 
close invention, though there would be no invention 
in any of the successive steps by which the result 
is obtained, (Tompkins, etc. Co. vs Holden, 273 
Fed., 424) yet it is not patentable to merely change 
the shape or form of that which was old (Haves, 
etc. Co. vs Friend Co., 8 Fed. 2d, 33). 

The broad rule refusing patentability to mere 
change of form really covers the sub-head of alloys 
to which this case belongs. An alloy never mixed 
before may effect so startingly new a result as to 
arrive at even pioneer invention (American Stain- 
less, etc. Co. vs Ludlum, etc. Co., 290 Fed., 103); 
but ordinarily the rule is that it is the invention of 
what is new and not the attainment of comparative 
superiority or greater excellence in that which was 
already known that amounts to patentable invention. 
(Smith vs Nichols, 21 Wall. 112). 

Applying this to alloys, a “mere difference in the 
proportions of the constituents of an alloy, however 
useful the result may be, is not patentable where the 
result was reached gradually by experimentation 
and the final product differs from those of the 
prior art only in degree”. (Brady, etc. Co. vs 
Ajax Co., 160 Fed. 84). 

Again an alloy to be patentable, must not result 
“from merely figuring out proportions differing 
from any known before; but there must be shown 
new results from the new proportions, developing a 
new metal or an old metal with new characteristics 
of structure or performance”. (Bethlehem, etc. Co. 
vs Churchward, 268 Fed. 361). We do not think 
this much can be successfully claimed for plaintiff’s 
skilfully advertised alloy, and we therefore affirm, 
with costs, the decree below. 








The business of Harry Powell, Richmond, 
Ind., is reported to be in the hands of a 
receiver. 
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Plans Completed for Annual Banquet of 
New England Manufacturing Jewelers’ 
and Silversmiths’ Association at 
Providence, on March 13 


PRovIpENCE, R. I., March 6—The plans 
are all completed for the annual mid-Win- 
ter banquet of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion which is to be held next Saturday eve- 
ning, March 13, at the ballroom of the 
Providence Biltmore Hotel and President 
Ralph K. Stone and his officers and com- 
mittees have spared no effort to have this 
event equal in every respect all previous 
affairs of the association. The returns for 
tickets already received by Woodward 
Booth, manager of the association, indicate 
that the attendance will be up to the usual 
capacity number and a larger number of 
members than usual have called for guests’ 
tickets to entertain guests from out of the 


State. There will be a special musical 
programme and several features will be 
introduced. 


In keeping with the high standard which 
the association has always maintained as 
regards its speakers, the programme for 
this occasion is of an unusually high order. 
The association has always, at least for 
many years, presented to its members and 
guests on the occasion of its annual banquet 
the best speakers to be obtained in 
the country and men of international note 
have addressed them. The list is a long 
and notable one and includes President 
William H. Taft, President Theodore 
Roosevelt, and United States Senators and 
Congressmen as well as Ambassadors and 
others of prominence. This year the speak- 
ers are Hon. James Montgomery Beck, 
former United States Solicitor General, who 
will speak on “The United States and the 
World Court”; Congressman Carroll Lin- 
wood Beeby, of Maine, whose subject will 
be, “The People and the Constitution.” 
Rev. Samuel M. Lindsay, of Brookline, 
Mass., who will be the foil for the mere 
serious speakers will have as his subject 
“Imagination Applied to Life.” 

The committee in charge of the arrange- 
ments for the banquet held a meeting 
\Vednesday evening in the association’s rooms. 





Death of Abraham Volk 


CLEVELAND, O., March 6.—Abraham Volk, 
one of Cleveland’s pioneer jewelers, passed 
away suddenly on Wednesday evening. He 
dropped dead as he entered his home at 
5804 Ensign Ave., S. E. Death was due to 
heart disease. 

Mr. Volk founded the business of Abra- 
ham Volk & Son, retail jewelers, 23 years 
ago. The store is now located at 810 Pros- 
pect Ave. : 

He is survived by his widow, Mrs. Lena 
Volk, and two sons. 

The funeral was held from the Jewish 
Temple at E. 61st St. and Woodlawn Ave., 
and was attended by many in the trade. 








Dr. E. E. Parrish and his son, Harold, 
Memphis, Mo., have acquired a jewelry store. 
at Columbia, Mo., and the latter will leave. 
at once to take charge of the business. Har- 
old Parrish has been in Ulrich, O., the last 
year engaged in the jewelry business. 





70 THE JEWELERS’ CIRCULAR March 10, 1926 
























































WS 








of craftsmanship. It is an outstanding example 

of that fine, enduring precision and distinction 
which the jeweler and the public have long since come 
to expect of any watch bearing the name Howard. 


GP oi is the new 10 size Howard, a beautiful piece 


This new Howard is a really necessary part of the 
stock of every jeweler whose ideal is to offer his cus- 
tomers the highest excellence obtainable. 


17, 19 and 21 jewels, in a wide range of cases 
and dials, retail prices from $75 to $125. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 


Che HOWAR ) © Wate 
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LATEST CUSTOMS RULINGS 





Board of Appraisers Rules on Bead 
Necklaces, Graduated Semi-precious 
Stones, Sterling Silver Pencils, 


and Other Jewelry Articles 


CRYSTAI. NECKLACES 

A decision has just been handed down by 
the Board of United States General Ap- 
praisers concerning the correct tariff classi- 
fication of imported crystal bead necklaces 
without clasps, entered in the name of G. W. 
Sheldon & Co., Chicago. The record in the 
case at bar disclosed that the merchandise 
in question consisted of strings of necklaces 
36 inches long, also 38 inches long. The 
collector assessed duty thereon as unfinished 
jewelry at the rate of 80 per cent. ad va- 
lorem under the provisions of Par. 1428, Act 
of 1922. The importers contended for duty 
under Par. 1429 of the said act, as “precious 
stones or semi-precious stones, cut but not 
set, suitable for use in the manufacture of 
jewelry,” at 20 per cent. ad valorem, or un- 
der Par. 1403 of the same act,.as “articles 
composed wholly or in chief value of beads 
other than imitation pearl beads and beads in 
imitation of precious or semi-precious 
stones” at 60 per cent. ad valorem. 

The witness, who testified on behalf of the 
protestants, described the merchandise as 
follows: “These were necklaces described 
as crystal bead necklaces. They were strung 
on a temporary string with a long tag at- 
tached where the two strings join. * * * 
It is a silk cord.” He further testified that 
these beads were semi-precious stones, testi- 
fying as follows as to their use: 

“They are made up into jewelry; in some 
cases into hatpins; in some cases into neck- 
laces; in some cases into bracelets and other 
items of jewelry. We do not see the pieces 
when made. * * * We at times cut them 
up ourselves before selling, and also sell them 
entirely. We sell the whole string rather 
than one stone out of it or half a dozen 
beads.” 

Judge Sullivan, who writes the opinion in 
this case against the importers, concludes his 
opinion as follows: 

“On cross-examination he testified this 
merchandise ‘was in the shape of a necklace,’ 
and that the beads were graduated ‘for the 
purpose of selling as a necklace.’ He ad- 
mitted this merchandise could be used as a 
necklace, and from his trade experience that 
the beads were graduated and matched for 
the purpose of making a necklace. He was 
| then asked: 

“Q. Would you say this merchandise is 
unfinished jewelry? And answered, ‘I would.’ 

“As in all classification cases, there is a 
presumption which must be overcome by the 
protestants, and shown by proof to be erro- 
neous. That presumption in this case is that 
the action of the collector in classifying 
these articles as unfinished jewelry is cor- 
rect. The burden was upon the protestant 
of proving that this classification was erro- 
neous. The proof in this case, so far from 
proving the collector’s action erroneous, 
tends to show that these graduated crystal 
beads strung on silk strings are in fact un- 
finished jewelry.” 

GRADUATED SEMI-PRECIOUS 


In a decision by the Customs Board, a 
protest filed by Marshall Field & Co., Chi- 


BEAD 


STONES 
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cago, against the collector’s assessment of 
duty on certain imported semi-precious stones 
permanently strung, is overruled. In de- 
scribing the merchandise, the subject of this 
ruling, the witness for the importers stated 
that the articles were graduated, genuine, 
stone heads on strings that were knotted be- 
tween the beads; that the ends were loose, 
requiring possibly a clasp to finish, or a tying 
of the knots. He further testified that the 
stones were semi-precious, suitable for the 
manufacture of jewelry. 

On entry through the customs, the col- 
lector levied duty thereon at the rate of 80 
per cent. ad valorem under Par. 1428, Act of 
1922, as unfinished jewelry. The protestants 
claimed duty as “precious or semi-precious 
stones, cut but not set, and suitable for use 
in the manufacture of jewelry,” at only 20 
per cent. ad valorem under Par. 1429, but 
this claim is denied by Judge Sullivan, who 
affirms the collector’s classification at the 
higher rate. 7. 


STERLING SILVER PENCILS 

Sterling silver mechanical pencils, without 
clips, assessed by the collector: at the rate of 
80 per cent. ad valorem under the provisions 
of Par. 1428, are more properly dutiable at 
45 cents per gross and 25 per cent. ad va- 
lorem under Par. 1451, Tariff Act of 1922, 
the Board of Appraisers finds in granting 
relief to Stern Bros., Cohn & Rosenberger, 
Inc., L. J. Stern, Binder Bros., Inc., Arnold 
Constable & Co., D. Lisner & Co., the 
Deman Chain Mfg. Co., the Globe Shipping 
Co. and Gimbel Bros., all of New York. 


TEMPORARILY STRUNG BEADS 


Sustaining a large number of customs pro- 
tests, Judge Sullivan rules that certain beads 
temporarily strung, returned for duty as 
beaded articles at 60 per cent. ad valorem 
under Par. 1403, or at 45 per cent. under the 
same paragraph, should have been taxed at 
only 35 per cent. ad valorem under said Par. 
1403, as claimed by the following importers: 

The Frankel Importing Co. A. Stein- 
hardt & Bro., Henry Kayser & Fils, the 
French Art Novelty Co., Albert Lorsch, & 
Co., G. Hirsch’s: Sons, F. Hoffman & Co., 
the New York Merchandise Co., Bernard 
Judae & Co., Guthman Solomons & Co., 
Cohn & Rosenberger, Inc., Wiener Bros., 
Lippmann Spier & Hahn, Calhoun Robbins 
& Co., the Titan Shipping Co., Gimbel Bros., 
the National Bead Co., Pulver -& Kirschner, 
the Rietmann Pilcer Co., Julian Roberts, 
Walter A. Yokel, and the Royal Jewelry 
Mfg. Co. 


ROSES. MONTEES 


Rhinestones in metal settings, known as 
roses montees, are: held, in decisions just 
handed down by the Customs Board, to 
have been erroneously assessed with duty at 
the rate of 55 per cent. ad valorem under 
Par. 218, Act of 1922. Duty should have 
been taken cn this merchandise at only 20 
per cent. ad valorem under Par. 1429 of the 
said act, as imitation precious stones, cut, 
Judge Sullivan holds in granting claims of 
the Frankel Importing Co., G. Hirsch’s Sons, 
and Mamie Conti Gowns, Inc. 

REFUND ON PEARLS 

In granting petitions of Albert Lorsch & 

Co., Inc., filed under the provisions of Sec- 


tion 489 of the present Tariff Act, for the 
remission of certain additional duties accru- 
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ing under that section by reason of the final 
appraised value of the merchandise, consist- 
ing of two shipments of chain and two of 
half pearls from Germany and Austria dur- 
ing the latter part of 1922, exceeding the 
value declared in the entry, Judge Weller 
finds as follows: 

“The difference between the final appraised 
value and the entered value is due to errors 
in computation of the rates of exchange 
owing to the depreciation of the mark and 
also due to the fact that each manufacturer 
of half pearls fixes his own value. There 
is no home value or export value for half 
pearls. 

“We are satisfied from the testimony of- 
fered in support of the petitions that the 
entry of the merchandise at a less value 
than that returned upon final appraisemeént 
was without any intention to defraud the 
revenue of the United States: or to conceal 
or misrepresent the facts of the case, or to 
deceive the appraiser ‘as to the ‘value of the 
merchandise. The petitions are accordingly 
granted.” i 








Window Smashers Visit Baltimore Jewelry 
Stores and Escape with Jewelry 
and Other Articles 


Battimore, Md., March 6 —Although 
warnings have been issued from time: to 
time by -Police Commissioner Charles D. 
Gaither, local jewelers continue to leave 
costly jewelry in their windows at night, a 
clear, invitation to the window-smasher, 
police say. The latest window-smashing 
was, that of the beautiful show window of 
the store of John W. Mealy Sons Co., 18 
W. Lexington St. Jewelry valued at $600 
was stolen from the window and consider- 
able damage done to expensive fittings. 

A month ago the window of the store of 
S. & N. Katz, 105-107 N. Charles St., ‘was 
broken and jewelry valued at nearly $1,000 
was reported stolen. That an organized 
gang of window smashers is at work is ‘the 
conviction of detectives who worked on beth 
cases. The. Mealy window was smashed 
early this morning. 

Before a brick was hurled through the 
window a glass-cutter was used to weaken 
the window at the point where the brick 
was used. Several months ago the police 
authorities requested all jewelers not to 
leave expensive displays in their windows 
at night. Many jewelers complied with the 
suggestion. Other jewelers, however, while 
removing jewelry valued at thousands of 
dollars from their windows permitted a 
number of articles to remain on display. 
There have been five jewelers’ windows 
broken in the vicinity of Charles and Lex- 
ington Sts, but none of the thieves have 
been caught. 








Directors of the Ohio Retail Jewelers’ 
Association at a meeting held in Akron, 
recently, decided on the date and place for 
the annual convention and other matters to 
be discussed when the members meet. The 
convention will be held at Cedar Point on 
July 6, 7 and 8 More than 1,000 jewelers 
are to attend. E. W. Chamberlin, Akron, 
president of the association, presided at the 
meeting. Jack Moore, secretary, reported on 
activities since the convention last July. 
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L. HELLER & SON, INC. 


MAKERS OF DELTAH PEARLS AND HOPE STONES 


eAnnounce 


A Series of Radio Broadcastings 


In the Interest of the Jewelers of America 


ENTITLED 


Deltah Pearl “Gems of Romance” 


BEGINNING 


Next Tuesday, March 16 


And Every Tuesday Evening Thereafter Until Further Notice 


TIME 


Eastern Time 8: 30—g:00 Central Time 7:30—8:00 Pacific Time 5: 30—6:00 


STATIONS 
Including the Two Greatest Super-Power Stations in the World 


WJZ WGY WRC 


455 Meters 380 Meters 469 Meters 


MEMBERS OF THE TRADE I 
ARE INVITED TO LISTEN IN 
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GOES INTO BANKRUPTCY 


Bernhart Marks, Troy, N. Y., Files 
Voluntary Petition Listing Liabilities 
of $192,196 and Assets of $50,278 


Unca, N. Y., March 6.—Bernhart Marks, 
jeweler of 363 Broadway, Troy, filed a 
voluntary petition in bankruptcy in United 
States District Court here today with lia- 
bilities of $192,196 and assets of $50,278. 
The liabilities are distributed among taxes, 
$175; wages, $1,500; secured claims, $65,- 
398; unsecured, $107,823, and accommoda- 
tion endorsement on notes, $17,000. The 
assets include real estate, $22,000; stock, 
$18,000; fixtures, $7,500; accounts, $1,268, 
and interest in securities, $1,100. The peti- 
tion was filed through Attorney A. A. Ar- 
mitage, of Troy. 

William Eden has a wage claim for $300; 
the Troy Manufacturers’ National Bank 
holds mortgages to secure $29,800, and E. 
Elkan is secured for $6,150, both of Troy; 
Aaron Barrick, $3,300; City Savings Bank, 
$9,000; Benny Weiss, $5,400, Albany, and 
D. W. Mabes, Saratoga Springs, $3,000. 

There are nearly 150 unsecured creditors, 
the principal ones being as follows: 

New York city—Arthur Levy Bernhard 
Co., $276; Abbott & Walker, Inc., $104; 
Cohen & Cohen, $250; Ferdinand Bing & 
Co.’s Successors, Inc., $204: John W. Block, 
$107; Beurus Watch Co., $563; A. Cohen 
& Sons, $219; Eastern Manufacturers, $118; 
Fulton Leather Goods Co., $107; Hurwitz 
& Siegel, $575; Charles Keller & Co., $512; 
Laubheim Bros., $301: Levy & Merzbach, 
$382; Louis Manheimer & Bros., $1,453; 
J. F. Mansfield, $99; New Diamond Point 
Pen Co., $166; Peerless Leather Goods Co., 
$316; B. Raff & Sons, $578; A. Steinhardt 
& Sons, $215; J. R. Wood & Sons, $184; 
Prefit Florian, $368; Nathan Straus & Sons, 
$164; Henry E. Oppenheimer, $13,083; Arn- 
stein Bros. & Co., $3,252; Samuel Pitzele, 
$2,145; J. Mehrlust, $6,374; Veit Hirsh & 
Sons, $3,078; O. M. Rosen, $2,357; Murphy, 
Aldrich & Guy, $500; Fishel-Nessler Co., 
$441; E. Karelsen & Co., $150; L. H. Katz 
& Co. $600; Beurens Watch Co., $500; 
Charles Keller & Co., $1,749; Untermeyer 
Robbins & Co., $1,526; Ciner Mfg. Co., 
$385; S. Weissman Co., $1,243; Aisenstein- 
Woronock & Sons, $3,102: Singer Bros., 
$1,000; John W. Block, $2,400: Albert 
Lorsch & Co., $200; Grabhorn & Llubiner, 
$300; Bulova Watch Co., $752; S. J. Hun- 
ter, $7,750; Charles W. Sommers & Bro., 
$3,200; Wile Importing Co., $123; Mar- 
chand Bros., $756; and Mutual Leather Co., 
$269. A number of the creditors hold notes. 

Troy—Alice E. Francis, $2,028; Times, 
$1,673; Record, $629; Fidelity & Casualty 
Co., $586; Philip A. Morse, $181; Charles 
A. Spenard, $177; Troy Masonic Associa- 
tion, $100; J. Allen VanWie, $767; and 
Sarah Folds, $1,800. 


Albany—Steefel Bros., $131; J. W. Clark, 
$441; Fleischman’s, $536: Fannie E. S. 
Marks, $4,700; Edwin L. Marks, $2,000; 
Horton & Wade, $96; Bensinger & Cramer, 
$457; Marcus DeJong, $98; William C. 
Gloeckner, $163; Dr. John A. Sampson, 
$500; and W. G. Morton, $271. 

Mohawk National Bank, Schenectady, 
$1,900; Henry Blank Co., Newark, N. J., 
$4,379: Dennison Mfg. Co., Farmingham, 
Mass., $119: the Gorham Co., Providence, 
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R. L., $578; International Silver Co., Meri- 
den, $444; Royal Leather Goods Co., $155; 
James McRae, $1,030, Schnee & Schnee, 
Bridgeport, rent, $900; Philip Present & Co., 
$4,998; Berson Manie, $304, Rochester; 
George Hahn, Philadelphia, $1,400; and 
Nonette M. Segal, Boston, $2,580. 

The bankrupt owns a dwelling at 894 
Myrtle Ave., Albany, valued at $20,000. He 
is endorser on notes of the Maco Develop- 
ment Co. to the extent of $17,000. 

The case has been referred to Referee 
Edwin A. King, of Troy, who will call a 
meeting of the creditors to liquidate the 
estate. 








Court Appoints Permanent Receiver for 
O’Neill & Block, Inc., Providence, 
R. I., on Petition of a Stockholder 
and Official of the Concern 


ProvipENCE, R. I., March 6.—Upon the 
petition of Simon Wolk, a stockholder and 
official of O'Neill & Block, Inc., manufac- 
turer of gold and silver emblems at 45 
Page St. Presiding Justice Willard B. 
Tanner, of the Superior Court, after a 
hearing has entered a decree appointing 
David C. Adelman, an attorney, 406 Gros- 
venor building, this city, as permanent re- 
ceiver. Bonds were fixed at $12,000. The 
business is to be liquidated and the cor- 
poration which is chartered under the laws 
of Delaware, dissolved. 

At the hearing it was stated that the cor- 


‘ poration is without funds or liquid assets 


with which to meet its obligations as they 
mature and is in consequence, insolvent. In 
its decree the court authorized the receiver 
to take full possession and charge of all the 
property of the concern and to sell the same 
at private sale or public auction; to prose- 
cute and defend all suits and adjudicate all 
controversies and otherwise administer its 
affairs. 

All creditors are notified to file their 
claims with the receiver on or before March 
15, showing the amount thereof; and the 
receiver shall on or before March 20 allow 
or disallow such claims and shall give all 
creditors due notice thereof. On or before 
March 25 the receiver shall file a scheduled 
report of all creditors and the amounts of 
their claims, together with a statement of 
any claims that he may have disallowed in 
part or in whole, and that the time in which 
suits may be instituted by creditors whose 
claims are disallowed shall be limited to 
April 2. All persons are restrained by the 
decree from bringing any suit or proceed- 
ings against the concern pending further 
order of the court. 

The business was started by Louis H. 
Block and John J. O’Neill in June, 1907, 
and was incorporated under the laws of 
Delaware on July 25, 1913, with an author- 
ized capital of $15,000. The company had 
a fire June 5, 1917, and was robbed of 
sample cases and $3,000 worth of goods on 
Sept. 17, 1919, but were fully covered by 
insurance in both cases. Mr. O’Neill with- 
drew in Feb., 1823, and in March, 1925, 
Simon Wolk, formerly of the Newman, 
Wolk Co. and later of the Wolk, Gertsacov 
Jewelry Co. In Feb., 1921, with his son 
Eli, Mr. Wolk started the Wolk Jewelry 
Co., which, in May, 1922, made settlement 
with its creditors at 50 cents. Mr. Wolk, 
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a few months later, in Nov., 1922, organized 
the Wolk, Lederer Co., Inc., but dissensions 
arose and the business was discontinued in 
Feb., 1923. 








P. H. Winterberg, Chicago, Meets Creditors 
in New York and Submits Financial 
Statement Showing Liabilities 
Far in Excess of Assets 


The embarrassed financial condition of 
P. H. Winterberg & Co., Chicago, was di- 
vulged in New York on Monday, March 1, 
when creditors of the concern held a meeting 
in the office of Goldman & Frier, 15 Maiden 
Lane. A financial statement showing the 
affairs of the Chicago house indicates that 
the liabilities will amount to about $325,000 
while the assets have a book value totaling 
less than $200,000. As yet no offer of settle- 
ment has been made and neither have bank- 
ruptcy proceedings been instituted. The next 
move will almost certainly be made in Chi- 
cago probably some day this week. 

The financial statement lists among the 
assets, cash, $657; accounts receivable, $42,- 
690; notes receivable, $3,097 ; fixtures, $1,635 ; 
merchandise, $138,000; accounts payable, 
debits, $3,587; miscellaneous bad debts, 
$2,128, and money due from three individ- 
uals, $1,751. Among the liabilities are listed 
notes payable, $262,051; accounts payable, 
$10,627 ; accounts receivable, creditors, $2,151, 
and advances on merchandise, $17,000. There 
is also a contingent liability on notes dis- 
counted amounting to $173,350. The present 
embarrassed condition of the Winterberg 
concern is said to be partly due to the recent 
failure of several large Chicago concerns. 
Overbuying is also given as a cause. 








Gunmen Hold Up and Rob _ Brooklya 
Jeweler and Escape with $6,000 
Worth of Loot 


Two gunmen walked into the store of 
Louis G. Friedman, at 1183 Rogers Ave., 
Brooklyn, N. Y., last Wednesday, and after 
tying the proprietor to a swivel chair and 
gagging him with a towel, rifled the place 
of jewelry worth about $6,000. The thieves 
also took about $60 in cash from their vic- 
tim’s pockets and then escaped in an auto- 
mobile. 

While the hold-up was in progress, Mr. 
Friedman’s four year old daughter tried to 
enter the store. Upon finding the door lock- 
ed, she ran to their apartment on the floor 
above the store and told her mother. Mrs. 
Friedman, becoming suspicious, rushed down 
the stairs and in the hallway passed the two 
hold-up men who ran to the street. Upon 
opening a side door leading into the store, 
she discovered her husband tied to the chair. 
In a few moments she released him and then 
gave the alarm. The jeweler’s wife was 
able to give the police a good description 
of the men. 








D. F. Briggs Co.’s team won the third 
string of the bowling match with the S. O. 
Bigney Co.’s team in the Attleboro Shop 
League recently, through the good work of 
Foley and Anderson, the latter piling up a 
high single of 140. The high total was taken 
by Cappola, with 359. The score was as 
follows: Bigney, 552, 573, 521, total 1,646; 
Briggs, 509, 507, 569, total 1,585. 
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Marion, Ind., March 5, 1926. 
Editor of THE JEWELERS’ CIRCULAR: 

With the signing of the tax bill by our 
President, came the closing chapter in one 
of the greatest projects ever launched by 
the American National Retail Jewelers’ 
Association, and it would be fitting, per- 
haps, that some expression should come 
from the chairman of the committee en- 
trusted with the completion of this very 
arduous task. 

First; that it may be perfectly clear to 
the trade at large, the five per cent. excise 
tax has been completely eliminated from 
the jewelry industry, effective with the sign- 
ing of the bill, dating at exactly 10:25 
A. M., Eastern standard time, Feb. 26, 1926. 
All sales made prior to that time will bear 
the’ accustomed tax. All sales made after 
that time will be tax free. This information 
is official, and is contained in Section 1214 of 
the 1926 Act. 


“Section 1214. Except as otherwise 
provided, this Act shall take effect upon 
its enactment. Approved Feb. 26, 1926, 
10:25 a. m.” 


And now in presenting a .few. thoughts, 
may I use the first person and talk directly 
through your columns to the industry at 
large? I am happy, very happy, and can 
only take this means of expressing the great 
pleasure I am experiencing ‘at the very suc- 
cessful conclusion..of. this..work. The al- 
most four years of continual hard work 
now pale to insignificance in the much 
‘greater pleasure of final accomplishment. 
And yet’ I am not unmindful of the many 
incidents leading up to the finish, nor am I 
unmindful of the many contributing factors, 
and because these facts are before me I wish 
to make this very personal public expression. 

Away back in 1922 there was conceived 
a vision. It took form and became action. 
Action crystallized into the great national 
campaign preceding the election of 1922. In 
1923 the entire industry was organized, every 
branch in harmony, every individual alive to 
the possibilities of future accomplishment. 
And then the Act of 1924 with its partial 
relief and attendant benefits. In 1925, again 
the same active efforts, a constant hammer- 
ing campaign, the building of friendly rela- 
tionships, the impressing of fuller knowl- 
edge of conditions governing the industry 
generally, and finally a hearing and the 
general routine work ending in that which 
today is the law of the land. 

But what brought about this final, long- 
looked-for result? The individual efforts 
of any single individual? Far from it. It 
was the co-operative, co-ordinated effort 
made by a great group backed by the pres- 
tige of a national association, accorded un- 
stinted national publicity, assisted by every 
individual in the industry. What a dem- 
onstration of the worth of*such an institu- 
tion as our National Association under 
proper leadership and capable management. 


And at this point, I would like to publicly 
express, as chairman of the special com- 
mittee, my personal appreciation of the 
whole-hearted support and co-operation that 
was always extended by the National As- 
sociation. Beginning under the the admin- 
istration of ex-President Hufnagel, every 
assistance was given and much progress was 


made under his leadership and with his 
guidance. And with the passing of the 
office to our present president, the same 


hearty response was always in evidence. 

I cannot resist expressing to the jewelry 
world my admiration for the leadership of 
this man. Careful and calm, every thought 
and action ringing true, Conrad Brotherly 
has been an inspiration, and I am truly 
grateful for having had the privilege of 
serving in any capacity under him and at 
his side. The memories of these personal 
associations are deeply cherished. 

And always, under the present and past 
administrations, there has been that unseen 
something hovering about, always where 
needed, always responsive, a veritable foun- 
tain of information, and to that man we 
all know as “Quigley” do I now express 
my grateful appreciation. 

There can be no question but that the 
full co-operation came from every member 
of the National Association family, but I 
must specifically express my appreciation for 
the help that came from our national secre- 
tary, A. W. Anderson. Never called upon 
that he did not function, a great cog in 
the man wheel of the machinery. 

I believe that our association and our 
special committee realize full well the won- 
derful co-operation extended by our trade 
press. Without exception every effort was 
made and every facility at their command 
was ours for the asking. National publicity 
was vital and national publicity was always 
forthcoming. 

As we went into the rank and file of the 
industry, we found in every State associa- 
tion officers willing to give time and effort 
and much of the success is due to the assist- 
ance of these men. And to every individual 
is due credit given. 

Too much emphasis cannot be placed upon 
the value of the Harvard Bureau of Busi- 
ness Research. The cold, hard facts that 
were placed in the hands of our legislators 
came from the investigations of this Bu- 
reau, and the facts and figures as compiled 
by this institution formed the basis for the 
economic arguments which, in the final anal- 
ysis, won the fight. 

Let us not forget our loyal friends in 
both houses of Congress. In that most im- 
portant of committees, the Committee on 
Ways and Means, in the Finance Committee 
of the Senate and generally in both houses, 
these men who had given their promises to 
the men back home are entitled to words of 
thanks and appreciation. Let us not forget 
to extend our thanks to them and to show 
our appreciation. 


March 10, 1926 


Now as to the part your chairman has 
taken in this work. It is admitted that jt 
has been a long, hard grind, four years of 
unremitting labor. It has been a labor of 
love. The experiences of the past few years 
are such as will never come again. The 
friendships that were made were sweet and 
will linger long, and I can only repeat, | 
am happy, very happy, and grateful to every 
individual who assisted in any way in bring- 
ing about the great results. 

Sincerely yours, 

(Signed) RatpxH Roesster, 

Chairman, Special Excise Tax 
Elimination Committee, 








North Carolina Jewelers Happy Over 
Repeal of Tax on Jewelry and 


Kindred Lines 


DurHAM, N. C., March 8—North Caro- 
lina jewelers are jubilant over the repeal of 
the jewelry excise tax. For months they 
have been watching developments and work- 
ing for the repeal of the act which placed 
a tax upon jewelry and the fact that Con- 
gress has seen fit to relieve the buying public 
of that bugaboo is pleasing to them. 

Official notification of the repeal of the 
excise tax was received by jewelers of this 
State from the Bureau of Internal Revenue 
at Washington. Much credit for the success- 
ful effort to save the public from the tax 
on jewelry was given to Ralph Roessler, a 
member of the Special Excise Tax Elimina- 
tion Committee, in a letter received by 
William G. Frasier, secretary of the North 
Carolina Retail Jewelers Association, this 
city, from E. H. Quigley, assistant to the 
president of the American National Retail 
Jewelers’ Association, C. J. Brotherly, 
Newark, N. J. 

The change in prices was immediately 
made by North Carolina jewelers on their 
stocks when word was received that Presi- 
dent Coolidge on the morning of Feb. 26, 
at 10.25 o’clock had signed the revenue act 
of 1926, and the saving effected through the 
act was immediately passed on to their 
customers. 


JEWELRY TAX ENDED FEB. 26 











Jewelers’ 


New York 


Commissioner Estes So Notifies 


Association of Greater 


Despite all the information that had 
heen given out on the operation of the 
new Revenue Law, jewelers in some sec- 
tions seem to be still in doubt as to the 
status of their sales, this being due in some 
cases to misinformation given by the news- 
papers and in others, misinformation given 
by local tax officials. As THE JEWELERS’ 
CircuLar has pointed out clearly in the last 
issue, the tax on all sales of jewelry ceased 
finally at 10:25 a. m., Feb. 26, when Presi- 
dent Coolidge signed the new Revenue Law 
which includes no jewelry tax of any kind. 
As a matter of fact, President Coolidge 
signed it at 10.22 a. mM. but he endorsed it 
as of 10.25, which became the official date of 
its enactment. 

No sale made after that time is taxable, 
but every sale taxable under the old law 
made up to that time, must be reported to 
the collector and the tax paid thereon before 
March 31. 

To settle this question definitely, Emil W. 
Kohn, president of the Retail Jewelers 
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March 10, 1926 


Association of Greater New York, wrote to 
Deputy Commissioner Estes in charge of the 
excise taxes of the Revenue Department for 
a definite ruling on the subject. Commis- 
sioner Estes replied in a letter last week, 
which read as follows:, 

TREASURY DEPARTMENT 

WasHiIneTon, D. C. 

OFFICE OF THE COMMISSIONER OF INTERNAL 

REVENUE. 
Retail Jewelers’ Association, 

321 Fifth Ave., 

New York City. 

Gentlemen :—Receipt is acknowledged of 
your letter dated February 25, 1926, request- 
ing information as to the effective date of 
the Revenue Act of 1926 in regard to 
jewelry sales. 

You are advised that the tax on jewelry 
was repealed 10.25 a. M., February 26, 1926. 
Therefore, on all sales made after 10.25, 
February 26, 1926, no tax will be due. 

Respectfully, % 
(Signed) R. M. Estes, 
Deputy Commissioner. 








James McNulty, North Attleboro, Mass., 
Sentenced to Six Months in House of 
Correction When He Pleaded Guilty 

to Larceny Charge 


North ArttTreporo, Mass., March 6.— 
James McNulty, of this town, was sentenced 
by Judge Hagerty in the District Court at 
Attleboro on Tuesday, to serve six months 
in the House’ of Correction, when he pleaded 
guilty to the charge of larceny of 14 com- 
pact cases from the Evans Case Co., of this 
town. Judge Hagerty characterized. the 
larceny as the most despicable type and 
imposed sentence in spite of a strong plea 
that Mrs. McNulty made in behalf of the 
defendant and his family. 

McNulty was arrested the day previous to 
his arraignment as he was leaving the 
Evans Co. factory, by Officer John Brown, 
of the North Attleboro police, and when 
searched at the station his pockets contained 
a number of small mirrors. In the search 
a number of campact cases were found 
secreted between his sweater and _ shirt. 
Special Officer Hunt, who is employed at 
the Evans Case Co., told of seeing McNulty 
take up several cases and later of finding 
them inside the defendant’s sweater. Mc- 
Nulty offered to put them back again, the 
officer testified. The latter reported the 
matter and the arrest followed. 

Judge Hagerty in imposing sentence said 
he felt that this type of larceny was deplor- 
able as an employer expected his help to be 
honest and placed a certain trust in it. The 
judge said he appreciated Mrs. McNulty’s 
attempt to secure leniency for her husband, 
but decided it was useless and sentence was 
imposed. 








A well dressed man about 50 years of age, 
weighing about 175 pounds, visited the store 
of the Winget-Rawlings Jewelry Co., Gas- 
tonia, N. C., recently, and asked:for a selec- 
tion of fountain pens to take out, from 
which he was to make a choice. He claimed 
that he wanted the pen for a gift and that 
he had a friend who would help him make 
the choice. He also claimed that he would 
want a rush job of engraving. He failed 
to return to the store with the pens. 
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WATCHMAKERS CELEBRATE 





Members of New York Society Pass 
Pleasant Evening in Honor of Sixtieth 
Anniversary of the Organization 
The New York Watchmakers Society 
celebrated its 60th birthday on Tuesday 
evening, March 2, at the Turn Hall, Lexing- 
ton Ave. and 85th St., Manhattan. The 
celebration was the first social event which 
the organization has held in 10 years and 
was attended by practically every member. 
The only disappointment of the evening was 
the absence of Frank Rouff, who is the only 
living founder of the organization. Owing 
to illness he was compelled to remain at 

home. Mr. Rouff is now in his 91st year. 
A few of the members in attendance have 
been affiliated with the organization for a 
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JACQUES LE ROY, PRESIDENT 


half century. The present membership of 
the watchmakers society numbers about 69 
and is composed at the present time of many 
young men. While the German language 
was used exclusively in transacting all the 
business of the association at its inception, 
the only German heard at the 60th anni- 
versary was the singing by a male quartet 
which entertained the members. 

The celebration was presided over by 
Jacques LeRoy and with the assistance of 
the committee of arrangements, the members 
and their friends spent a most pleasant eve- 
ning. The success of the affair makes’ it 
almost certain that social events will be 
frequent occurrences with this organization 
in the future. 

The affair last week was attended by about 
150 watchmakers and their wives and in- 
vited guests. It was strictly informal. Those 
attending were seated at round tables where 
they were served with refreshments. Ex- 
cellent music was also furnished for those 
desired to dance. 

The speechmaking of the evening was 
limited to a few words of welcome by Presi- 
dent LeRoy, who immediately afterwards 
introduced Edward H. Hufnagel, president 
of the Horological Institute of America. Mr. 
Hufnagel assured the members and _ their 
friends that he felt that he was one of them 
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inasmuch as he had learned watchmaking; 
under his father, who was a practical work- 
man for about 45 years. Touching upon the, 
importance of the watchmaking profession, 
Mr. Hufnagel brought out the fact that many 
of the modern devices were the direct result 
of the skill of watchmakers, among them 
being, the steam engine, the sewing machine 
and the linotype machine. The speaker urged 
all the watchmakers to interest themselves, 
in the work of the Horological Institute of: 
America and to keep their profession up to 
the high standard where it has been placed 
and maintained by those who helped form 
the organization. 

R. M. Campbell of the United States. 
agency Omega Watch Co., followed Mr. 
Hufnagel: and spoke briefly..on the ideals, 
which guided the founders of the New York 
Watchmakers Society. 

A: number of German songs were sung 
by the Heinz Froelich male quartet with: 
Mr. Froelich who conducts the United Sing- 
ers of Brook a the piano. The dance 
music was furnished by the Ansonia’ Or- 
chestra. %, 

President LeRoy.;in arranging for the 
celebration was assisted by the following: 
Alex Beck, chairmanf O. Wilhelm, R. L. 
Salomon, L. Boldizsar,, Frank Michel and 
J. G. Horvath. ; 
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Officers Elected at Annual Meeting of the 
Fraternal Association of Chicago 
Jewelers 


At the annual meeting of the Fraternal 
Association of Chicago Jewelers, held on 
Saturday, March 6, the following, ‘officers 
were elected for the ensuing year:” Presi- 
dent, George Fleming; vice-president, Claud 
Wheeler; secretary“treasurer, John Leiner; 
board of governors—George Fleming, Ed- 
ward Moore, Charles Brown, Howard Sei- 
beck, K. Lucius Taylor, A: J.. Oppenheime 
and Frederick Haller. 

Inthe abseti¢e of Retiring President K. L. 
Taylor, -Vice-President Wheeler presided 
and calied the meeting to order at 2 o’clock 
with about 30 members present. The secre- 
tary’s report indicated a good financial bal- 
ance with few delinquent members. One 
death was reported, that of Benjamin Hirsch, 
for the year of 1925. 








Herman Schnee, Trading as Euclid Jewelry 
Co., Cleveland, 0O., Goes Into. 
Bankruptcy 
CLEVELAND, O., March 6—A _ voluntary 
petition in bankruptcy was filed by Hérman 
Schnee, doing business as the Euclid 
Jewelry Co., 7903 Euclid Ave., on March 1. 

Liabilities are $25,534 and assets $9,377. 

The following are the largest creditors: 
The Scribner & Loehr Co., $1,966; J. H. 
Gross, $1,487; Henry Davidson, $1,418; 
Zwee & Burr, $572; Bulova Watch Co., 
$970; Malenka Sager Co., $449; Maren- 
stein & Smalbach, $758; Permanent Jewelry 
Co., $423; A. Rothbloom, $494; H. A. 
Ficken Co., $301; Adler & Heine, $1,708; 
Sol Bergman, $175; Nathan Gogolick, $325; 
M. E. Means, $209; La France Co., $150; 
I. R. Thiese, $1,125; Esther Levenberg 
(chattel mortgage), $6,500; S. Langsdorf, 
$182; Cleveland Trust Co., $900; Morris 
Plan Bank, $917. 
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Jewelry Trade Agrees to Limit Silver Articles 











Full Details of the Conference of Manufacturers of Silver, Retail Jewelers 
and Others, Held at Washington, D. C., March 2, Under the Auspices of 
the Division of Simplified Practices of the Department of Commerce— 

Program Adopted Unanimously, 
Accepted Standard for Flatware Lines and Provides that 
Manufacturers Issue New Patterns Not Oftener Than 
Once in Two Years 


Includes Sixty-two Items as 














WASHINGTON, D. C., March 4.—Repre- 
sentatives of the Sterling Silversmiths 
Guild, the American National Retail Jewel- 
ers’ Association, the American Home Eco- 
nomics Association, the American Gold and 
Silver Institute, the American Engineering 
Council and the American Hospital Asso- 
ciation, meeting in the Department of Com- 
merce, Tuesday, under the auspices of the 





W. A. KINSMAN, PRESIDENT STERLING SILVER- 
SMITHS’ GUILD 


Division of Simplified Practice, adopted a 
program which will eliminate excess 
weights, styles and patterns of sterling sil- 
verware to the extent of nearly 50 per cent. 
and which is estimated to hold a potential 
saving of $5,780,000 tc the manufacturers 
and distributors. H. R. Colwell, of the 
Division of Simplified Practice, presided. 

The Conference adopted a program which 
includes 62 items as the accepted standard 
of flat silverware; which fixes certain 
weights for silver teaspoons, which recom- 
mends, that not more than one new pattern 
of design to be marketed in a_ two-year 
period, and which provides for the elimi- 
nation from manufacture and distribution 
of patterns which have been listed as “dis- 
continued” over a period of five years. 

It was disclosed in a survey made by the 
representatives of the manufacturers that in 
a 10-year period beginning January, 1914, 
there had been 108 new patterns developed 
by nine manufacturers, and that 40 per 
cent, of these patterns had since been dis- 
continued. Under the program adopted by 
the Conference, the same number of manu- 
facturers will turn out in the next 10 years 
only 45. It is estimated that the reduction 


in the number of new dies and other special 
equipment for the individual pattern will 
represent in this instance alone a total of 
more than $2,000,000. 

It was also indicated that the capital re- 
leased from stocks will be some $3,000,000 
for the manufacturers, and that this sum 
will be increased by the smaller stocks re- 
quired by retailers and other distributors. 

The most active discussions during the 
Conference arose over the fact that there 
have been five different weights of tea- 
spoons, and that the demand for this one 
article was chiefly confined to three weights. 
In place of the five, the Conference adopted 
a program calling for three weights, and 
established the standard of weight for each 
of these classes. 

In the discussion of fancy single pieces, 
it was revealed that such items as asparagus 
servers, Carvers assistant, ice tongs, dish 
gravy spoons, and salt spoons represent a 
considerable expense to the makers and re- 
tailers with but a small demand. The rep- 
resentative of one manufacturer reported a 
sale for his company of but 165 asparagus 
servers for an entire year. Others reported 
a similarly small demand. The prediction 
was made that the future trend of silver- 
ware will see the disappearance of the 
table spoon and dessert spoon, as well as 
other items for which better articles may 
be developed. 

Discussions of the elimination of “dis- 
continued” patterns brought to light that 
the manufacturers are under a heavy ex- 
pense to supply these. One company re- 
ported a loss of $60,000 last year to make 
replacements for old sets of silverware 
which were “broken,” some of these repre- 
senting patterns which were 52 years old. 


DETAILS OF THE CONFERENCE 


The meeting was held in the conference 
room of the building of the Department of 
Commerce and was called to order by H. R. 
Colwell, of the Division of Simplified Prac- 
tice, who explained briefly what the De- 
partment of Commerce was doing in the way 
of getting the different industries to agree to 
standardization and simplified practice as a 
means of eliminating waste in investment, 
equipment, materials, distribution, etc. He 
called upon Alexander Vincent, secretary 
of the Sterling Silversmiths Guild, to ex- 
piain the recommendations that had been 
made by the Guild, and after doing this Mr. 
Vincent urged that the program be consid- 
ered carefully, and adopted and told how it 
had been thoroughly worked out by the mem- 
bers of his organization based on their ex- 
perience as manufacturers. 

Discussions started immediately when an 
objection was raised by L. B. Herschede, of 
the Frank Herschede Co., Cincinnati, to four 
weights in teaspoons and two in desserts, 
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urging that there be but one weight for each 
pattern and the weight be stamped upon the 
article. This precipitated the first discussion 
in which views were expressed by DeForest 
Bachman, of Wanamakers, H. B. O’Brien, 
of the International Silver Co., Conrad 
Brotherly, president of the American Na- 
tional Retail Jewelers Association, J, A, 
Cayce, vice-president of the Association, 
Emil Scheer, president of the New York 
State Retail Jewelers’ Association, G, }. 
Niemeyer, W. A. Kinsman, of the Towle 


‘Mfg. Co., and others, and brought out a 


diversity of opinions between the retailers 
of different sections based on their local de- 
mands. 

Mr. Colwell called attention to the fact 
that the conference is working for a program 
that would be based on the standpoint of the 
national demand, and when it was seen that 
the recommendations of the manufacturers ip 
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preparing this program were so based, it 
was finally decided then to adopt the teaspoon 
schedule with a slight modification, leaving 
the “trade,” the “regular” and “heavy” sizes 
with the permission to the manufacturer to 
make “extra heavy” or other sizes on special 
order. 

Throughout the debates that followed on 
the other groups of articles, Mr. Herschede 
took a prominent part in emphasizing the re- 
action of the retailers to each proposition 
being considered as did President Brotherly 
of the national association, vice-president 
Cayce and President Scheer of the New 
York State Association, President Davis of 
the Pennsylvania State Association, Presi- 
dent Millikin of the Maryland-Delaware As- 
sociation, DeForest Bachman of Wanamak- 
er’s, C. E. Berry of the Berry & Whitmore 
Co., Washington, and C. W. Oakford of the 
J. E. Caldwell Co., Philadelphia. The ex- 
periences of the manufacturers were ex- 
pressed generally by President Kinsman of 
the Silversmiths Guild, Mr. O’Brien of the 
International, W. F. McChesney of Domi- 
nick & Haff, George E. Fahys of the Alvin 
Co., G. H. Niemeyer of Handy & Harman, 
George H. Wilcox of the International Sil- 
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yer Co.. Edmond C. Mayo of the Gorham 
Mig. Co., and others. 

When it came down to the discussion of 
the fancy single pieces made in each pattern, 
it was decided to eliminate immediately the 
cucumber server, the olive fork and the olive 
spoon, while the suggestion was made that 
asparagus server and ice tongs be added. 
The experience of the manufacturers showed 
that the cost of these pieces was enormous 
in proportion to their use and the total re- 
ceipts far below the cost of manufacture. 
The proposition to add the ice tongs was 
defeated unanimously. 

Mr. Herschede brought up the fact that 
the large tablespoon was being used today 
as a serving spoon, and that one or the 
other was unnecessary, and Mr. McChesney 
said that the experience of the silversmiths 
showed that the tablespoon is _ practically 
going out, that the bow! is too small, and 
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the time is coming when the serving spoon 
will take the place of the tablespoon in all 
sets and the soup spoon will take the place 
of the dessert spoon. 

There was a diversity of opinion as to 
whether the limitations should apply to ex- 
isting patterns or only to new ones. I[t was 
explained that it could not apply to certain 
existing patterns but might apply to the 
fancy pieces of old patterns. Mr. Kinsman 
explained that some manufacturers were 
doing a very good business in the old pat- 
terns for which they had the dies, and it 
would not be fair to recommend that it go 
into effect now. On motion, it was decided 
that the limitations apply to the new pat- 
terns alone. 

On the question of the limitation of the 
number of patterns, which was next taken 
up, there was very much less discussion as 
to that part which urged the manufacturers 
to market not more than one new pattern in 
two years. The retail jewelers seemed to te 
thoroughly in favor of this, but the second 
proposition, to the effect that a pattern listed 
as “discontinued” for a period of five years 
should no longer be supplied by the manu- 
facturers caused objections from mary 
centers. 
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Mr. Herschede voiced the first’ objection, 
saying that five years was entirely too short, 
as did a number of retailers. Mr. Cayce 
told how silver came down in the family 
and the second and third generation wanted 
to match it; while other dealers said they 
had sold silverware to people who expected 
to buy the pattern all their life. 

When the retailers had gotten through, 
the manufacturers had their inning, and, as 
Mr. Niemeyer expressed it, this was one of 
the most important questions before them 
as it involved one of the biggest burdens 
that the manufacturer had to contend with, 
for he could not make these old pieces pay 
their cost. It was then the manufacturers 
began to express the difficulties and the bur- 
dens that this proposition put upon them, the 
call coming often for patterns that were 
over 50 years old. Mr. Mayo, among others, 
brought this point out very forcibly when he 
explained that the Gorham Co., had supplied 
in the last year, old silver patterns for which 
they received about $60,000, but that it cost 
them $152,000 to do the work. 

When the manufacturers’ position was 
thoroughly explained, the proposition was 
put through and accepted unanimously. 

President Brotherly suggested that a 
bureau might be established to which the 
retail jewelers might send their old. patterns 
and left-over stock, and that the manufac- 
turer might call at this bureau to fill orders 
for discontinued patterns after the frve-year 
limit had expired. 

There was one other proposition in the 
recommendations that caused a heated dis- 
cussion and that was to the effect that the 
prevailing practice of taking back old pat+ 
terns in exchange for new should be discon- 
tinued. On this subject, the manufacturers 
and retailers were wide apart in their views. 
It was suggested that the practice was neces- 
sary in the past, or at least had been fol- 
lowed to meet a condition produced by the 
multitude of new patterns. It was pointed 
out that. after the recommendations, already 
adopted, were in effect, the need for such a 
practice would disappear. The point was 
also made that this was a question more of 
“trade practice” than of conservation and 
hardly came within the scope of the work 
of the conference. Mr. Colwell, of the Divi- 
sion of Simplified Practice, who presided, 
seemed to take this view, at least, to the 
extent that it was not a necessary part of 
the program. After a somewhat long dis- 
cussion in which there seemed to be little 
chance of agreement, it was urged that the 
paragraph be stricken from consideration as 
action on this, which would not be unani- 
mous, might endanger the program as a 
whole. 

On the motion of some of the manufactur- 
ers, this plan was adopted and the paragraph 
withdrawn, making the action of the confer- 
ence unanimous on all the questions con- 
sidered. 

When it came to deciding on a date for 
the recommendations to go into effect, at- 
tention was called to the fact that most of 
the manufacturers had already agreed on 
the program and had started it Jan. 1, 1926, 
so it was decided to consider it as effective 
as from that date to remain in effect for a 
year, at which time a further conference 
will be held to consider the need for re- 
vising the program, as adopted. 
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A standing committee was appointed to 
keep in touch with the Department of Com- 
merce in connection with the carrying out of 
the program, which consists of the follow- 
ing: Manufacturers: Edmund C. May, Gor- 
ham Mfg. Co., Providence, R. I.; W. F. Mc- 
Chesney, Dominick & Haff, Newark, N. J., 
and H. B. O’Brien, of the International Sil- 
ver Co., Meriden, Conn. _Distributers: 
Conrad J. Brotherly, Newark, N. J., presi- 
dent of the American National Retail Jewel- 
crs Association; L. B. Herschede, of the 
Frank Herschede Co., Cincinnati, O., and 
C. W. Oakford, of J. E. Caldwell & Co., 
Philadelphia, Pa. Consumers: Miss Louise 
Stanley, of the American Home Economics 
Association, and Bureau of Home Econom- 
ics, U. S. Department of Agriculture. 

The attendance was as follows: Messrs. 
Frank Adams, U. S. Census Bureau, De- 
partment of Commerce, Washington, D. C.; 
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Arthur Ashworth, Reed & Barten, Taunton, 
Mass.; DeForest L. Bachman, John Wana- 
maker, Philadelphia, Pa.; C. E. Berry, 
Berry & Whitmore Co., Washington, D. C.; 
William Blum, U. S. Bureau of Standards; 
Conrad J. Brotherly, president of the 
American National Retail Jewelers’ Asso- 
ciation; J. A. Cayce, B. H. Stief Jewelry 
Co., Nashville, Tenn., vice-president, Amer- 
ican National Retail Jewelers’ Association ; 
F. L. Davis, president, Pennsylvania Retail 
Jewelers’ Association; George H. Davis, 
Rogers Lunt & Bowlen Co., Greenfield, 
Mass.; Charles Earl, American Smelting & 
Refining Co., New York; George E. Fahys, 
Alvin Silver Co., New York; F. E. Folsom, 
Bigelow Kennard & Co., Inc. Boston, 
Mass.; I. D. Foos, JEwrELERS’ CIRCULAR, 
Washington, D. C.; Capt. P. J. Gorman, 
War Department; E. A. Harris, Harris & 
Shafer Co., Washington, D. C.; N. E. 
Hascall, J. J. Freeman Co., Toledo, O.; 
L. B. Herschede, Frank Herschede Co., 
Cincinnati, O.; Henry E. Haywood, [-ank 
W. Smith Co., Gardner, Mass.; Frank 
Kind, S. Kind & Sons, Philadelphia, la. ; 
W. A. Kinsman, Towle Mfg. Co., New- 
buryport, Mass., president, Sterling Silver- 
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smiths Guild of America; H. N. Lawrie, 
managing director, American Gold & Sil- 
ver Institute, Washington, D. C.; Denham 
Lunt, Roger, Lunt & Bowlen Co., Green- 
field, Mass.; Edmund C. May, Gorham 
Mig. Co., Providence, R. I.; W. F. Mc- 
Chesney, Dominick & Haff, Newark, N. J.; 
C. H. Millikin, Hennegen Bates Co., Bal- 
timore, Md., president, Maryland-Delaware 
Retail Jewelers’ Association; W. Calver 
Moore, Keystone Publishing Co., Philadel- 
phia, Pa.; C. D. Morris, R.: Wallace & 
Son’s Mfg. Co., Wallingford, Conn.; G. H. 
Niemeyer, Handy & Harman, New: York; 
C. W. Oakford, J. E. Caldwell & Co., Phila- 
delphia, Pa.; H. B. O’Brien, International 
Silver Company, Meriden, Conn.; E. J. 
Scheer, Rochester, N. Y.; president, New 
York State Retail Jewelers’ Association; 
Arnold A. Schiffman, Schiffman Jewelry 
Co., Greensboro, N. C.; Bernard P. Smith, 
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C. D. Peacock, Inc., Chicago; John M. 
Smith, Hahnemann Hospital, Philaceiphia, 
‘Pa., also American Hospital Association; 
Park R. Sowden, American Engineering 
Council, Washington, D. C.; Miss Louise 
Staniey, Mary Lindsley, of American Home 
Economics Association, Bureau of Home 
Economics, Dept. of Agriculture, Wash- 
ington, D. C.; G. N. Stieff, Stieff Co., 
Baltimore, Md.; George Prescott Tilton, 
International Silver Co., Boston, Mass.; 
Alexander Vincent, secretary, Sterling Sil- 
versmiths’ Guild of America; Andrew L. 
Warner, Hennegen Bates Co., Baltimore, 
Md.; George H. Wilcox, president, Inter- 
national Silver Co., Meriden, Conn.; T. 
Edgar Willson, editor, THE JEWELERS’ CrirR- 
cuLarR, New York; W. H. Wright, Galt 
& Bro., Washington, D. C.; H. R. Colwell, 
E. L. Priest, Division of Simplified Practice 
representatives. 


The Afternoon Session 
Before the conference adjourned for lunch 
Mr. Herschede had called attention to the 
fact that it was such a representative gath- 
ering of the jewelry trade that he hoped that 
after lunch they would again meet to talk 
over a number of other propositions con- 
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nected with the industry, and this they 
agreed on, the members coming back about 
3 o'clock and discussing trade problems until 
5 p. mM. At the afternoon conference, Presi- 
dent Brotherly, of the National Association, 
presided, and Alexander Vincent, secretary 
of the Sterling Silversmiths Guild, was 
chosen secretary. 

The proceedings were informal and no 
definite action of any kind was taken, the 
time being spent in a general discussion .ot 
trade subjects. 

Mr. O’Brien opened the discussion by ask- 
ing if the retail prices as adopted by the 
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adhered to by 
Herschede said, 
was backed up 
it was admitted 


silversmiths were generally 
the jewelers. To this Mr. 
“yes,” in the main, and he 
by other jewelers although 
that there were still a large number of deal- 
ers throughout the country who cut these 
prices in an effort to get customers. 

Mr. Herschede brought up the question as 
to whether the manufacturers could posi- 
tively establish a price list and make the 
jewelers live up to it. President Broth- 
erly called attention to the fact that this 
would be a very dangerous proceeding; in 
fact, that it was impossible under the laws 
as to restraint of trade and also the anti- 
trust laws, as it would be considered in the 
light of price regulation. In this the manu- 
facturers backed him up, and it was decided 
not even to discuss the matter. 

The question of the method of billing the 
retailer was discussed and taken up at some 
length, which was followed by a discussion 
as to how far the manufacturer could con- 
tract: with the retailer. as to sales prices. 
This brought up a discussion of the Capper- 
Kelly Bill now in Congress and its chances 
of passage. The Capper-Kelly Bill it was 
explained, would validate voluntary contracts 
entered into between manufacturers and pur- 
chasers to maintain prices of certain standard 
trade-marked goods. The opposition to the 
bill, it was explained, was highly organized 
with the backing of the department store in- 
terests and that the friends of the measure 
would have to become very active if they 
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expected Congress to give it consideration, 

Many other topics were discussed, includ-: 
ing the so-called “bootlegging” on exclusive 
patterns given to jewelers in certain terrj- 
tories, and different suggestions were made 
as io how this could be overcome. It was 
generally admitted that the fault often lay 
with the retailers themselves who accommo- 
dated friends in the trade by letting them 
have stock in patterns to which they were 
not legitimately entitled. 

The remainder of the afternoon was de- 
voted entirely to a discussion of the eco- 
nomic condition of the jeweler and the manu- 
facturer, the forces that had been working 
against the distributer and the handicaps the 
present conditions put upon him. The dis- 
cussion brovght out considerable informa- 
tion that was bound to be enlightening to 
those who attended; but of the remedies sug- 
gested the only practical one that seemed to 
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meet with approval was the question of get- 
ting increased distribution through the 
proper publicity campaign and the endorse 
ment of the present work of the Nationai 
Jewelers Publicity Association was urged. 
In this connection, also, the silver manu- 
facturers were highly commended by many 
of the retail jewelers present for the pub- 
licity campaign which they are now inaugu- 
rating to make the public realize the neces- 
sity of buying and using sterling silver. 





During the conference a number of tele- 
grams were received from firms unable to 
attend. <A. Stowell & Co., Boston, Mass., 
wired: “We are enthusiastically in favor of 
the Standardization Program.” Benjamin 
Allen & Co., Chicago, wired: “We are en- 
thusiastically in favor of the Standardiza- 
tion Program.” The Joseph Mayer Co., 
Seattle, Wash., sent the following: “Regret 
cannot be present at Sterling Silverware 
Conference, but we approve purpose for 
which conference is being held.” The Lor- 
ing Andrews Co., Cincinnati, telegraphed: 
“We are enthusiastically in favor of the 
Standardization Program.” A message from 


(Continued on page 80, Col. 3) 
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ATTEMPTED THEFT FAILS 


Man Who Tried to Substitute Cheap 
Imitation for Genuine Diamond Ring 
Detected by Alert Clerk 


PHILADELPHIA, Pa., March 6.—Astuteness 
of a girl and the quickness of B. J. Meyers, 
of the firm of Rothmann & Meyers, whole- 
sale jewelers and watch materials on S. 8th 
St. thwarted an attempt by a “switcher” to 
steal a diamond and platinum ring valued 
at $300 last Saturday morning. 

The swindler had visited the store once a 
day for several days and had looked over 
the stock and talked with the young woman 
clerk, apparently in an attempt to gain her 
confidence. He posed as a small wholesaler 
on Sansom St., and on last Saturday entered 
the store at a time, he was aware it would 
be well filled. He told the clerk he wanted 
a ring for a customer and she placed sev- 
eral on the showcase for his inspection. 

Picking up the $300 one, he began to talk 
rapidly about it and suddenly, but as if by 
accident, dropped his handkerchief on the 
showcase, covering up partly the other 
rings. 
ring back to the clerk, saying he liked it 
but would cali again in a short time as he 
wished to describe it to his customer. The 
handkerchief trick, however, did not fool 
the girl clerk, who had read about such 
things, and she took a quick look at the 
ring he had handed back to her, this being 
enough to show her it was a very cheap 
sapphire with even cheaper mounting. 

Mr. Meyers was on the other side of the 
store waiting on a customer, but her signal 
brought him over as the man turned to leave 
the store and he detained the fellow who 
loudly proclaimed his innocence, demanded 
he be searched and threatened a suit for 
false arrest if Mr. Meyers carried out his 
threat of sending for a policeman. 

In the meantime the thief had dropped 
ihe real ring on the counter in the space 
between two showcases and just as another 
clerk was about to go out for a policeman, 
called attention to it. Under the circum- 
stances it was decided to let the fellow go 
as the ring had been recovered but he was 
warned never to be seen in or near the 
store again. 











Attleboro Chamber of Commerce Denies 
‘That Bobbed Hair Vogue Has Hurt 
Jewelry Industry 
ATTLEBORO, Mass., March 6.—The claim 


that bobbed hair has hurt Attleboro jewelry 
manufactories is vigorously denied by mem- 


bers of the Attleboro Chamber of Com- 
merce as well as by individual jewelry 
manufacturers, who take exceptions to 


stories to that effect which have been pub- 
lished recently throughout the country. As 
for the intimation that the local Chamber 
of Commerce is looking about for new in- 
dustries to take factory space in this city, 
it is pointed out that Attleboro is doing no 
more than any other city to aid its growth 
by the inducing of new industries to locate 
within its borders. 

William H. Blake, treasurer of the James 
E, Blake Co., manufacturing jewelers, and 
also president of the, Attleboro Chamber of 
Commerce says that the story of “bobbing” 
hurting Attleboro’s industries, was based 





Picking it up hastily, he handed a. 
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upon misinformation, that it was misleading, 
and that it gave the city and its leading 
industry unpleasant notoriety. 

“Tt is true.” said President Blake, “that 
the Attleboro Chamber of Commerce in 
line with other progressive communities, 
has appointed a committee to look into the 
question of an industrial survey. It is not 
true, however, that there is any unusual 
condition which prompted this action, or 
that the bobbing of hair has had much, if 
any, effect upon the jewelry business.” 








PLEADS NOT GUILTY 





John I. Pyms, Owner of Pyms & Co., 
New York, Charged with Conspiracy 
to Conceal Assets 


Bail of $2,500 was furnished last Thursday 
by John I. Pyms, owner of Pyms & Co., 
jeweler and silversmiths, formerly located 
at 582 Fifth Ave., New York, after he plead- 
ed not guilty in the United States District 
Court to an indictment charging him with 
conspiracy to conceal assets. The grand 
jury’s findings were handed up last Wednes- 
day and within 24 hours, Pyms was hailed 
before Federal Judge Smith Hickenlooper, 
who heard the defendant’s plea and fixed 
bail. 

John I. Pyms was the controlling spirit 
of Pyms & Co., Inc., which concern was 
petitioned’ into bankruptcy in August, 1925. 
The liabilities ran upwards of $150,000 and 
the assets at the. time.of the appointment of 
the receiver were appraised at an almost 
nominal figure. Not many months prior to 
the filing of the bankruptcy petition, the con- 
cern had issued a financial statement, show- 
ing a surplus in excess of $100,000 and 
creditors were naturally very much con- 
cerned with the large discrepancy. 

A creditors’ committee was promptly or- 
ganized, which committee retained Green- 
baum, Wolff & Ernst, general counsel for the 
National Jewelers Board of Trade, who also 
represented many of the creditors, to cause 
a thorough investigation of the case to be 
made, with the end in view of co-operating 
with the federal authorities in calling the 
matter to the attention of the Grand Jury. 
An exhaustive investigation, was made, re- 
sulting in the above-mentioned indictment, 
charging Pyms with concealing assets. 

Joseph H. Frier, who at the time was 
connected with Greenbaum, Wolff & Ernst, 
conducted a large part of the investigation. 

Louis P, Galenson did the accounting work 
in this investigation while Maxwell S. Mat- 
tuck, counsel for the National’ Association of 
Credit Men also co-6perated in the case. 

It is expected that United’ States Attorney 
Emory R. Buckner will move the case for 
an early trial and on account of the’ large 
amounts involved and the great ritimber of 
creditors, the case will be watched with 
extraordinary interest by the jewelry trade. 








A most daring robbery occurred at the 
Hornberger: Jewelry Store on High St., 
Lawrenceburg, Ind., recently, when a large 
plate glass show window was broken and 
entrance gained to the.store in that manner. 
The safe contained $200 in money. and this 
was taken together with jewelry.. The total 
loss is placed..at. around..$4,000. wt 
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SHOT BY BANDITS 





New York Jewelry Broker Encounters 
Four Gunmen and Is Now in a 
Hospital—Policeman Arrests 


Alleged Assailant 


While a hold-up was in progress in the 
furniture store of Rudolph Isenberg, 49 
First Ave., New York, last Friday, Julius 
Cohen, a jewelry broker, walked into the 
place and was encountered by four gunmen. 
The jeweler fought his assailants and while 
he saved his jewels, he was shot twice, once 
in the chin and again in the shoulder. Cohen 
is in the Bellevue Hospital where he will 
have to be operated on. As the result of 
the resistence put up by Mr. Cohen, one of 
the thieves was captured and most of the 
loot taken from the owner of the furniture 
store was recovered. 

Mr. Isenberg was in the store with his 
three year old daughter and a salesman when 
a man entered and told the furniture dealer 
that he wanted to see a rug. The particular 
type rug was on display in the basement and 
the salesman was directed to take the sup- 
posed customer downstairs. Before they 
reached the basement stairway, however, 
three men entered the front door and draw’ 
ing revolvers from their pockets ordéred 
the furniture man and the salesman te throw 
up their hands. Mr. Isenberg gave’ the’ 
thieves $180 in cash and a diamond ring 
which he valued at $300. | 

Just then Mr. Cohen entered carrying a 
brief case containing diamonds said to be 
valued at over $2,000. As one of the thieves 
attempted to snatch the brief case, from 
Mr. Cohen’s hand, the jeweler punched his 
assailant in the face. In the scuffle which 
followed, Cohen was shot twice but despite 
his injuries followed the thieves to the street 
and then fell to the pavement. Just then 
Patrolman Sullivan saw a young man getting 
into’ a‘ taxicab near’ First Ave. Becoming’ 
suspicious he drew his gun and stopped the 
machine. The patrolman questioned the man 
iti 'the cab ‘who claimed he was sick and’ 
was going to a doctor. At the same time 
the patrolman noticed a revolver on the 
seat of the cab. The man was taken to the 
police Station and there the patrolman was 
téld a hold-up had just taken place. Later, 
it is claimed, the prisoner was identified as 
the man who shot Mr. Cohen and also 
the oné who stole the money and diamond 
ring from Mr. Isenberg. The loot, it is 
alleged, was found in his possession when 
he wa’s arrésted. 








“One of the most daring robberies commit- 
ted in Washington, Pa., in some time oc- 
curred some’ time after midnight on Feb. 28, 
when a window in the F. B. McKinley 
jewelry store at 15 N. Main St. was broken 
and a considerable number of watches taken. 
Just when the robbery occurred is not known. 
It is believed to have occurred shortly after 
2 o'clock. No trace of the bandits has been’ 
found beyond some empty watch boxes which 
were discovered at the corner of Ridge and 
Murtland Aves. The window was broken by 
using a piece of paving. brick wrapped in a 
handkerchief. The hole smashed in the -glass’ 
was large enough to permit a man to reach 
his arm through it. The police are making, 
an investigation. ~' « sins * 
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United Retail Jewelry Storekeepers Hold Banquet 











Members of Association Celebrate Tenth Anniversary at Banquet and Ball 
Held in New York 














The 10th anniversary of the United Retail 
Jewelry Storekeepers’ Association was cele- 
brated last Sunday night at the Academy, 
115 W. 79th St., New York, when 250 
members and guests gathered to enjoy the 
annual banquet and ball of the organization. 

The Academy, which is situated just west 
of Central Park, has been the scene of sev- 
eral affairs held by this organization and is 
an ideal place for such functions. As the 
jewelers and their friends arrived they were 
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greeted by the officers and members of the 
committee of arrangements, headed by Leo 
Rackoff, chairman. After renewing ac- 
quaintances the members and their friends 
adjourned to the huge ballroom on the floor 
above where they enjoyed dancing to music 
played by Max Steinberg’s Orchestra. At 
8.45 p. m., the march to the dining room, 
which is just below the ballroom, was 
started. As the jewelers entered the dining 
room representatives of the L. E. Waterman 
Co. distributed fountain pens marked. with 
the name of the organization. 

Places had previously been assigned to 
each diner and as a result no confusion was 
encountered and by 9 Pp. M. everyone was 
at his respective table. At each plate was 
found a paper hat and a souvenir journal 
issued in conjunction with the affair. Be- 
fore donning the hats the jewelers stood at 
attention while the orchestra played the 


“Star Spangled Banner.” After this the 
following menu was served: 

The Menu 

Fruit Cocktail de Season 
Saumon en Tranche Tartare 
Pommes Farisienne 
Celerie Gherkins Olives 
Tomates Ammonds sales 


Fricassee de Volaille et Rice 


Langue de Boeuf 
Pommes Baked 


Polonaise 


Poulet Roti Petits Pois 
Coeur de Laitues 
Petits Fours Glace au Citron 
Cafe Noir 

Appolinaris 


Celery Tonic 


About 10.30 o’clock, after the last course 
had been served, President S. Dershinsky 
spoke a few words of welcome. He then 
introduced Paul Weintraub, an attorney, as 
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toastmaster of the evening. Mr. Weintraub 
is the son of J. A. Weintraub, treasurer of 
the organization, and is well known to every 
member of the association. 

The first speaker presented by the toast- 
master was E. H. Quigley, assistant to Con- 
rad J. Brotherly, president of the American 
National Retail Jewelers’ Association. Mr. 
Quigley’s remarks were confined largely to 
association work and the great good result- 
ing from organization work in the jewelry 
trade. He stressed the important part played 
by organizations in the trade, particularly 
the national body, in the fight against the 
excise tax. 

Another interesting speaker, whose intro- 
duction by Toastmaster Weintraub was fol- 
lowed by loud applause, was Emil W. Kohn, 
president of the Retail Jewelers’ Associa- 
tion of Greater New York and Vicinity. 
Mr. Kohn spoke on the protective measures 
which jewelers should take against criminals 
and advised them to always keep their store 
doors locked when taking stock from the 
safe to put on display in the morning and 
when removing it each evening. Failure to 
heed this advice has resulted in heavy losses 
to jewelers. Courteous treatment of cus- 
tomers and the building up of good will was 
also urged by Mr. Kohn. 

The prosécution of fraudulent bankruptcies 
was discussed by Isaac Gutman and John 
C. Jury, both Assistant United States Dis- 
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trict Attorneys. They toid the jewelers of 
some of the work being done by Emory R. 
Buckner’s office to eliminate fake bank- 
ruptcies and to prosecute when fraud has 
been committed. 

The concluding speaker of the evening 
was Louis Cohen, an aged Grand St. jeweler, 
who a few years ago was the victim of a 
brutal attack by several bandits whom he 
resisted when they attempted to hold up his 
store. He told of the attack made upon 
him and of the precautions he is now taking 
against a similar assault. 

After this talk the diners retired to the 
ballroom, where they indulged in dancing 

That everyone spent a most enjoyable 
evening was evidenced by the praise heaped 
upon the officers and members of the various 
committees. The officers of this organiza- 
tion are: S. Dershinsky, president; § 
Meyer, vice-president; Louis Cohen, finan- 
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cial secretary; M. Seltzer, recording secre- 
tary; J. A. Weintraub, treasurer. 

The committee on arrangements was com- 
posed of: Leo Rackoff, chairman; S. Meyer, 
vice-chairman; S. Dershinsky, J. A. Wein- 
traub, J. Lacher, C. Reiger, Louis Cohen. 








Jewelry Trade Agrees to Limit Silver 
Articles 





(Continued fron page 78.) 








Heffern Neuhoff Co., St. Louis, Mo., read: 
“Enthusiastically in favor of Standardiza- 
tion Program report for our papers.” 

Wright, Kay & Co., Charles W. Warren 
& Co. and Traub Bros. of Detroit advised 
they were in hearty accord with the purpose 
of the meeting and expressed the hope that 
it would prove very beneficial to the whole 
industry. Spaulding & Co. of Chicago noti- 
fied the conference that they were in hearty 
sympathy with all such endeavors to benefit 
and stabilize the silver business. W. F. 
Fischer & Bro. Co. of Chattanooga, Tenn., 
expressed the conviction that the Guild was 
working along the right lines and hoped that 
the program would meet with unanimous 
approval. 
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MISSISSIPPI AUCTION LAW 


Drastic 





New Act Just Passed Provides 

Regulation Covering Sale of Watches, 

Jewelry and Kindred Lines at Public 
Auction Within That State 


HattiesBurG, Miss., March 5.—Mississippi 
has joined the ranks of States regulating 
jewelry auction sales, the legislature having 
just passed a measure to this effect that was 
sponsored by Joseph Sarphie of the Sarphie 
Jewelry Co., of this city, who enlisted the 
support of the Mississippi Merchants’ Asso- 
ciation, whose good offices finally brought 
about its enactment. The new law reads: 


An Act TO PROVIDE FOR AND TO REGULATE THE 
Sate oF Any GoD, SILVER OR PLATED Ware, 
Precious Stones, Cut Gutass, Cuina, 
WatcHEs, CLocks oR JEWELRY AT FUBLIC 
AUCTION, IN THE STATE OF MISSISSIPPI, AND 
To PRoviDE PENALTIES FOR THE VIOLATION OF 
THE ACT. 


Be It Enacted by the Legislature of the State of 
Mississippi, That: 

Section 1. It shall be unlawful for any person, 
firm or corporation to sell or dispose of, or offer 
for sale, in the State of Mississippi, at public auc- 
tion, or to cause or permit to be sold, disposed 
of or offered for sale in the State of Mississippi, 
at public auction, any gold, silver, or plated 
ware, precious stones, cut glass, china, watches, 
clocks or jewelry, whether the same be their own 
property, or whether in so doing they act as the 
agent or employe of others; provided, however, 
that this section shall not apply to any judicial or 
Court order sales, or sales by executors or admin- 
istrators, nor to sales by regularly and duly ap- 
pointed trustees of unredeemed pledges; nor to 
sales at public auction,sif same have been used or 
constitute part of household goods so sold; and 
provided further, that this act shall not apply to 
sales at public auction of stock on hand of any 
person, firm or corporation that shall, for the 
period or one year next preceding such sale, have 
been continuously in business in the County wherein 
such sale is held or to be held as a retail or 
wholesale merchant of such goods, wares and mer- 
chandise as is being sold or to be sold at said 
auction; provided, further, however, that the stock 
on hand of such merchant or merchants whose 
stocks are to be sold at auction shall not be fed 
or replenished in anticipation of said sale, or 
pending or during said sale, and that said auction 
sale shall be held on successive days, Sundays and 
legal holidays excepted, but shall not continue for 
more than 30 days at any one time. Nor shall 
the same nerson, firm or corporation hold more than 
one such auction sale within a period of one year. 

Section 2. That no person, firm or corporation 
shall sell. or offer for sale in any county of this 
State, at auction, a stock of merchandise consisting 
of gold, silver or plated ware, precious stones, 
watches, clocks, cut glass, china or jewelry without 
first having filed with the Clerk of the Chancery 
Court of the County in which said sale is to be 
conducted a full and complete inventory of the 
articles to be offered at said auction sale, said 
inventory to show the quality, quantity, kind or 
grade of each item thereof, and said inventory 
shall be supported by an affidavit that said in- 
ventory is in all respects true and correct. In 
case the merchandise to be sold belongs to an in- 
dividual, the affidavit shall be made by the owner. 
In the case of a firm, it shall be made by a mem- 
ber thereof, and in the case of a corporation, it 
shall be made by an officer, or the General Man- 
ager, or some one having personal knowledge of 
the facts. That no addition shall thereafter be 
made to said stock to be auctioned. The said 
inventory shall be as a part of the records of his 
office, and he shall be paid a fee of $2.50 by the 
Person filing said inventory. 

Section 3. That it shall be unlawful for any 
person, firm or corporation to sell or offer to sell, 
at auction, any such gold, silver, plated ware, 
clocks, watches, cut glass, china ware, or jewelry 
from the Ist day of April to the 30th day of 
September, both inclusive, between the hours of 
seven o'clock in the evening and seven o'clock 
the following morning, and from the 1st day of 
October to the 31st day of March, both inclusive, 
between the hours of five o'clock in the evening 
and eight o’clock the following morning. 

Section 4. That at the time of filing the in- 
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ventory provided for in Section 2 of this Act, and 
before any such auction sale’ is commenced, the 
person, firm or corporation conducting said sale 
shall file with the said inventory, with the Chancery 
Clerk of the County where said sale is to be con- 
ducted, a bond in the penal sum of $500 with 
sufficient sureties to be approved by the Chancery 
Clerk, conditioned for the faithful compliance with 
the provisions of this Act. Said bond shall be 
filed by said clerk with the said inventory, and be 
and remain a part of the public records of said 
County. 

Section 5. That each separate sale of any article 
of merchandise above described at public auction 
without first having complied with all the provisions 
of this Act shall constitute a separate violation or 
offense, and whoever violates any of the provisions 
of said Act shall be deemed guilty of a misde- 
meanor, and upon conviction shall be fined not less 
than $25 nor more than $100 for each such 
offense. 

Section 6. That every person, firm or corporation 
conducting such auctions shall be truthful in mark- 
ing or describing’ the quantity, quality, size, grade 
or kind, or value, of merchandise being offered 
at auction, and for the purpose hereof all such 
statements or representations shall be considered 
warranties. 

Section 7. That this Act shall not apply to 
judicial or Court order sales, nor sales by executors 
or administrators, nor to articles that constitute 
part of regular household furnishings. 

Section 8. That this act take effect and be in 
force from and after its passage. 
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National Jewelers’ Publicity - Association 
Compares Advertising Space Used by 
Jewelry Trade with That Used by 
Automotive Industry 


The National Jewelers’ Publicity Associa- 

tion reports that 35 manufacturers in the 
jewelry and silverware industry invested 
$2,761,389 in the 32 leading magazines in 
1925, according to the Advertising Record 
Co., recognized advertising statistical com- 
pany. 
During the same period the automobile in- 
dustry invested $35,021,963, or nearly 13 
times as much as the jewelry business. In 
this same period $10,733,139 was spent for 
space in these magazines to promote the sale 
of cosmetics. $2,528,542 was spent for space 
on women’s hose. In other words, as much 
money was spent in the magazines on this 
one article of women’s apparel as for all 
jewelry store merchandise. 

It is also interesting to note that only two 
makers of jewelry store merchandise are 
listed in the country’s 100 leading advertisers 
for 1925. 

Statistics are not available for newspaper 
advertising, but it is undisputed that auto- 
mobiles, cosmetics, amusements and the many 
other comipeting industries to jewelry and 
kindred lines have much more of a lead than 
in the magazines. 

“When 27 per cent. of the space in the 
Saturday Evening Post is devoted to adver- 
tising pleasure cars and tires and accessories, 
is there any wonder that there is practically 
a car for every family in the United States, 
when probably there is not even a ring for 
every family in the country. This situation 
calls for immediate and prompt action on the 
part of every manufacturer, importer, whole- 
saler and retailer in the industry in accept- 
ing his quota for the four-year association 
program to teach the nation the way back to 
the jewelry store,” says Fred Millis, counsel 
of the National Jewelers’ Publicity Associa- 


tion. 








J. Working, Ironwood, Mich., has sold 
out to C. H. Lutz. 
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INDICTMENTS DISMISSED 





Charges Against Samuel Dorfman _ Fall 
Down When Arnow Brothers Recant 
Part of Their Confession 


Indictments charging Samuel Dorfman, a 
New York clothing manufacturer, with re- 
ceiving some of the jewelry which disap- 
peared just before Harry A. Cohn, jeweler 
and accountant, 1457 Broadway, was arrested 
last October, were dismissed on Friday by 
Judge Koenig in the Court of General Ses- 
sions. The indictments accused Mr. Dorf- 
man of receiving stolen goods and were re- 
turned on information said to have been 
given by Alex and Harry Arnow, who have 
admitted their guilt in the Cohn case. The 
Arnow brothers, however, recanted on tat 
part of their confession dealing with Mfr. 
Dorfman, and admitted that the clothier had 
loaned money on the jewelry, not knowing it 
had been stolen. As the result of this re- 
traction the District Attorney’s office moved 
for the dismissal of the indictments against 
Dorfman. 

With the withdrawal of these charges 
E. S. Greenbaum, of Greenbaum, Wolff & 
ernst, attorneys, who has been working on 
this case almost constantly since last Sep- 
tember, received over $500,000 worth of 
the jewelry which Cohn is charged with 
hypothecating. On part of this jewelry 
Dorfman, it is said, loaned the Arnow broth- 
ers almost $250,000, not knowing the valu- 
ables had been stolen. Over $1,100,000 worth 
of jewels disappeared as the result of Cohn’s 
operations. 

Sometime today (Wednesday) Cohn and 
the two Arnow brothers will be brought be- 
fore Judge Koenig in the Court of General 
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Sessions and will be sentenced. : 








North Carolina Accepts Custody of Silver 
Service Used on Battleship Named 
for That State 


RateicH, N. C., March 6—The State of 
North Carolina has accepted custody of the 
silver service used on the battleship North 
Carolina. It will be used as a part of the 
furnishings of the governor’s mansion. 

Acceptance was made in a_ resolution 
adopted by the public buildings and grounds 
committee, which has charge of the care 
and maintenance of the mansion. The 
service has been in possession since De- 
cember, 1923, of the Caswell-Nash Chapter 
of the Daughters of the American Revolu- 
tion, to whom it was “loaned” by the 
secretary of the navy. 

Custody, care and responsibility for the 
service will be permanent with the State 
“unless,” as the terms of the acceptance 
provide, “the loan is recalled by the secre- 
tary of the navy.” Honorary custody will 
remain with the Daughters of the Revolu- 
tion. 

A further provision of the acceptance is 
that “the service shall be for the appro- 
priate use of the governor of North 
Carolina as furnishings for the governor’s 
mansion.” 








The Calvin Clauer Co., South Bend, Ind., 
has moved to 127 N. Michigan St., and the 
opening of the new establishment was held 
on Saturday, March 6. 
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WESTCHESTER JEWELERS MEET 
‘Members’ ‘of’ Westchester County Retail 


Jeéewelérs’ - Association Gather at New 
Rochelle, N.'Y., to Hold Dinner 
and Discuss Trade Topics 


A dinner and meeting of the Westchester 
County Retail Jewelers Association was 
held last Thursday evening at Loyal Inn, on 
‘the Boston Post Road, New Rochelle, N. Y., 
which proved to be one of the most enjoyable 
gatherings of Westchester jewelers that has 
been held in sometime. Following the din- 
ner, a number of speakers discussed topics 
‘of interest to the jewelry trade and matters 
‘pertaining to the work of the association 
were given consideration. 

Albert Kamp, president of the association, 
presided at the dinner and introduced as the 
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first speaker of the evening Conrad J. Broth- 
erly, president of the American National 
Retail Jewelers’ Association, who discussed 
general business conditions and particularly 
conditions as they are at the present time in 
the jewelry trade, mentioning the elimina- 
tion of the five per cent. tax on jewelry, and 
going into detail as to its meaning to the 
jewelry trade. He had just recently returned 
from a conférence of silverware manufac- 
turers and others at Washington, D. C., and 
told the members of the Westchester asso- 
ciation about the result of that conference, 
a report of which is published in this week’s 
issue of THE JEWELERS’ CIRCULAR. 

Edward H. Hufnagel, past president of 
the American. National. Retail Jewelers As- 
sociation, the next speaker, urged jewelers 
to own their own buildings instead of paying 
rent wherever this is possible, and gave some 
time to a discussion of the development of 
Westchester county, dwelling particularly 
upon the Westchester County Parkway Sys- 
tem and real.estate developments in that ter- 
ritory. 

C. Conduit;=0f.Palmer .&.O’Connor, Chi- 
cago, spoke on “Deferred Payments and 
Business Methods.” His address was inter- 
esting from start to finish, and the informa- 
tion which’ he gavé the jewelers of much 
value. He drew upon his wide expérience 
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for a fund of information rélative to what 
he had observed among merchants who carry 
on a deferred payment business with cus- 
tomers. 

H. J. Kenner, manager of the Better Busi- 
ness Bureau, talked on truth in advertising, 
and spoke particularly about the use of such 
terms as “blue white” in referring to dia- 
monds and also other terms which are often 
misleading and coniusing. 

President Kamp urged the jewelers to go 
on record as favoring the use of such terms 
as “blue white” in relation to diamonds only 
when the gem itself would meet the require- 
ments of the description. He appointed a 
committee consisting of E. H. Hufnagel, 
H. J. Kenner and R. F. Nattan to draw up 
an addenda to the national code of ethics 
covering the advertising of diamonds which 
is to be submitted to the Westchester County 
Association for its consideration and eventu- 
ally to the State and national organizations. 

The meeting was attended by about 30 
jewelers, and the fact it did not adjourn until 
11:30 p. M. is indicative of the interest cre- 
ated. Other meetings are being planned. 








Three Hold-up Men Rob Mrs. Emile Ginder, 
New York, of Gems and Jewelry Valued 
at About $8,000 


In a hold-up committed in the Bronx sec- 
tion of New York last Friday, Mrs. Emile 
Gindin, of B. & E. Gindin, dealers in dia- 
monds and diamond jewelry, 200 Broadway, 
Manhattan, lost gems said to be worth about 
$8,000. The loss, according to: information 
given to a JEWELERS’ CIRCULAR reporter, is 
covered by insurance. 

Mrs. Gindin went to the home of Mrs. 
A. Silver,: 2023) Davison Ave., Bronx, last 
Friday to show her some jewelry. While 
there three hold-up men appeared and re- 
lieved the woman jeweler of her valuables. 
News of the robbery did not leak out until 
last Monday. 








Items from Here and There 





H. N. Skinner, Everett, Wash., is closing 
out. 

M. L. Haines has opened a jewelry store 
at Lewiston, Idaho. 

C. H. Adams will open a jewelry store 
at Hutchainson, Kans. 

George Alexander has opened a jewelry 
store at Shelby, N. C. 

The Hagen-Newton Co., Fargo, N. Dak., 
will be sold at auction. 

A jewelry store will be opened by M. C. 
Wallgren at Everett, Wash. 

Carol E. Rountree, Shawnee, Okla., has 
been adjudicated a_ bankrupt. 

John McCormick has succeeded Mrs. E. 
M. Kaelin at Nelsonville, O. 

J. O. Cox, Jefferson, Wis., has disposed 
of his jewelry store to W. E. Smith. 

T. A. Throp was sold his business at 
Waterville, Wash., to H. B. Sweet. 

Herb Green, Eugene, Ore., has sold out 
his jewelry business to C. C. Carter. 

Wick Bros. have purchased the Gustave 
Woelfel jewelry store at Mitchell, S. Dak. 

Philip Howes has sold his jewelry business 


at Fifth Ave., Clinton, Ia., to E. M. Davis. 


A. J. Garlick, formerly ‘at -Péoria, IIl., is 
opening a jewelry store at’ Lawton, Mich. 
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The R. C. Hardwick jewelry store, Hop- 
kinsville, Ky., was recently damaged by fire. 

The H. R. Lundh & Son, jewelry store at 
Clinton, Ill., was recently damaged by fire. 

E. C. Norris has sold his jewelry business 
to W. C. Vandervoort, at Raymond, Wash, 

J. B. Gilmore has purchased the jewelry 
business of F. W. Graves at Wapato, Wash, 

Charles A. Adams is opening a jewelry 
store at Sherman and Main St., Hutchinson, 
Kans. 

An involuntary petition in bankruptcy has 


- been filed against Abraham Litch, Burling- 


ton, Ia. 

An involuntary petition in bankruptcy has 
been filed against The Old Plate Shop, 
Washington, D. C. 

Anton Klein, Ripon, Wis., will move his 
jewelry store to the building formerly occu- 
pied by the Ripon Produce Co. 

After April 1, B. Rosenberg, for 12 years 
in the jewelry business at Oil City, Pa., will 
retire from his present location. Mr. Rosen- 
berg has announced no plans for the future. 

F. M. Peabody, 77 Washington St., Provi- 
dence, R. I., has taken over the watch 
material department of the Mauran Co., and 
is now in a position to supply materials and 
repair the Mauran watch. 

Barnsten’s jewelry store in Everett, Wash., 
suffered the loss of two plate glass windows 
as the result of poor markmanship of the 
local police of that town. Firing at two 
young marauders, one of the members of 
the force, struck the jewelry windows, shat- 
tering the large plate glass display cases. 
But he may have saved the jewelry store 
from the depredations of the young burglars 
who were driven off. 

The Retail Credit Men’s Association of 
Salt. Lake City, Utah, is making an effort 
to get a city ordinance passed compelling 
operators of moving vans to give the police 
department the old and the new addresses of 
every patron. The moving van men hold 
that they ought not to be expected to act as 
collection agents for merchants and are bitter 
in their opposition. The jewelers by reason 
of the rapid growth of the credit business 
are interested in-the movement. It would 
help them very much at times. 

An Elgin watch bearing the works No. 
14852108 enclosed in a gold filled hunting 
case manufactured by the Philadelphia 
Watch Case Co., and bearing No. 8634996 
was found on the body of a man recovered 
from San Francisco Bay last August. 
Notice of the find was made and a Mrs. 
O'Dell, of Oakland, Cal., identified the body 
after some hesitation as that of her 
divorced husband who had disappeared two 
months before. The body was buried, the 
clothes were destroyed and nothing remains 
but the watch, a cheap signet ring with no 
engraving and four rusty keys on a ring 
containing no marks. A month ago, Henry 
Clay O’Dell, former husband of Mrs. 
O'Dell, came back to Oakland and insisted 
he was not dead. He has succeeded in 
identifying himself to the satisfaction of 
the district attorney. This note is being 
published in the hope that it will help to 
identify the body which was found and 
buried as that of Mr. O’Dell. . On the 
inside of the case of the watch there is 
only one jeweler’s *mark scratched. That 
mark reads “2K 4906.” The initials “C. T.” 
are engraved outside. 
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The Demand for Pearls Throughout 
All Ages of Mankind 





(From an article: entitled “Eve anp HER 
Pears,” by Eileen Bourne in Liberty.) 


ater the queen upon her throne to the 
maiden in the scullery, woman has two 
consuming ambitions. One for a husband to 
love, honor and protect her; the other for a 
string of pearls to hug, coddle and bedeck 
her. If the powers that be decree a hus- 
bandless career, a woman may resign herself 
to fate and turn her energies into other ad- 
ministering channels. But the pearls she 
must and will have. If a string of such 
great value as to tempt the underworld to 
deeds of violence is beyond her means, she 
will compromise with an imitation strand. 

In the United States more genuine pearl 
necklaces are sold than neck pieces of any 
other precious stones. And over the cheap 
jewelry counters more imitation pearls are 
disbursed than any other imitation bead. 

No other jewel has the universal appeal 
to womankind that the pearl has. It is not 
a taste of recent development nor one 
peculiar to our country, although of recent 
years with the developed wealth a marked 
increase in the sale of genuine pearls is 
noted in America. But the love of pearls 
extends to women the world over. No other 
gem has so successfully combated the fickle- 
ness of woman’s fancy as it, since its dis- 
covery by a member of some fish-eating tribe 
on the shores of India some thousands of 
years ago. It is predicted that so long as 
the world lasts no other gem shall usurp 
its place in feminine affections. 

After about 2,000 years, the women of 
fashion today are wearing pearls in accord- 
ance with the primitive and traditional man- 
ner of the Asiatics—as they were worn, 
doubtless, by the first barbarous peoples who 
discovered them. 

Why this slavery of the pearl? 

If Eve’s passion were appeased only with 
a strand of genuine pearls, the beauty of the 
subtle, cool, mysterious gem itself might 
serve in explanation. But since she has 
more often ‘to be, and is, content with an 
imitation, there would seem to be some deep- 
grained sentiment, symbolism, or supersti- 
tion attached to the gem that holds her cap- 
tive. 

Eve herself would doubtless declare, in 
truth, that pearls are the best of adornments 
because their indescribable pallor adjusts 
them most happily to skin and color and 
fabric. 

But would that explain why the imitation 
pearl has acquired a standing never enjoyed 
by false diamonds or any other artificial 
jewelry? Or why the inexpensive glass 
bubble treated and colored to resemble a 
pearl is sold by tens of thousands ? 

It is true that some of the imitation pearls 
are so cleverly manufactured today that 
often only the eye of a connoisseur can de- 
tect the difference between them and the 
real. But of those others obviously not real 
—why their overwhelming appeal? And 
why not necklaces of diamonds, real or paste? 
Emeralds, rubies, jade? 

Consciously or unconsciously imagination 
plays a: tremendous part in this cult of the 
pearl. About no other gem are we so richly 
supplied: with lore, myth and legend. To no 
other gem have’ been ‘dedicated so many 
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beautiful lines of poetry and around no other 
jewel have so many fanciful tales and dra- 
matic fiction plots been woven. 








Interesting Display of Silverware at 
Metropolitan Museum of Art, 


New York 


N unusually beautiful display of silver- 

ware is being made until March 21 at 
the Metropolitan Museum of Art in New 
York. The objects on display were selected 
from the International Exposition in Modern, 
Decorative and Industrial Art, which was 
held at Paris in 1925. 

The case containing the 
located in a prominent spot near the entrance 
to the exhibit room in the museum. 

Those exhibiting include Boin-Taburet, 
silversmiths, Paris; Cardeilhac, silversmiths, 


silverware 1s 
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“If a merchant can so train his salespeople 
that they will greet every customer with a 
genuine, friendly smile, the popularity of his 
store and the success of his business will 
be assured. 

“The retail salesperson is the most im- 
portant link in the chain of distribution. 
If he fails to do his part, all expense and 
labor that have gone before in manufactur- 
ing, jobbing and wholesaling will have been 
spent for naught. It is the salesperson who 
meets your customers, reflects your spirit, 
sells your goods, handles your money, and 
works your system. To reflect the spirit 
that attracts customers, he must meet them 
with a smile and a pleasant ‘Good morning,’ 
cr ‘Good afternoon,’ and not some such salu- 
tation as ‘Somethin’?’ or ‘Do you want to 
he waited on?” 

Mr. Buisch believes that smiling is easy. 

“Fven if a salesperson is lazy he ought to 
be glad to smile,” he said; “because a smile 
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COPPER CUP INLAID WITH SILVER SHOWN AT THE METROPOLITAN MUSEUM OF ART 


Paris; Georg Jensen, Copenhagen, Denmark ; 
Laparra & Gabriel, silversmiths, Paris; and 
Jean Puiforcat, silversmith, Paris. One of 
the objects which is attracting attention is 
a large cup made of wrought copper and in- 
laid with silver. This is the production of 
Claudius Linossier, Lyons, France. This cup 
is illustrated herewith. 








Smile, Greatest Business Asset 





66 SMILE is a business man’s greatest 
asset.” 

This dictum is given by L. H. Buisch, 
retailing expert of the Merchants’ Service 
Bureau of the National Cash Register Co., 
who is’ one of the most widely known lec- 
turers on business ‘topics in. the’ country. 
Mr. Buisch analyzes the situation ‘in this 
way: 


exercises only 16 muscles of the face, while 
a frown exercises 67.” 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended March 6, 1926 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1.198,702.95 
Gold bars paid depositors............ 114,110.52 


WANA). sias Hiass Wea ceeds $1,312,813.47 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchanges Deposits 
PERNT E fac unboee carteudicreedtoes $427,782.12 
WE reve le sielan eee 149,674%99 
bs Cae ee ey 298, 9.61097 
Ps Fs vin. Bik a 0,4,> drain heryaalnaeade 87493 22g85 
WS Booicig dacs ood. cad camweeneeeen 1397087.56 
ME Fioeivncsvadencsuasuauene 95,269.06 
, FR 

Total 'ots-. stress sees wigeietis Sen tlaceda $1,198 702.95 


















Howard D. Wilcox was in New York the 
past week on a business trip. 

Albert I. Russell, of the Irons & Russell 
Co., is taking a short recreation trip to Ber- 
muda. 

The interior of the St. Onge store on the 
square at Arctic is being remodeled and re- 
decorated. 

John Kelso, of Dorrance St., spent a part 
of the past week on a business trip to Bos- 
ton and vicinity. 

The LaSalle Pearl Co. has removed its 
offices and plant from 44 Franklin St. to its 
new building, 217 Chapman St. 

A. ‘Kestenman, of Kestenman Bros. of this 
city, was in New York last week on busi- 
ness, registering at the Breslin. 

Benjamin Brier, of the Brier Mfg. Co., 
left Thursday for New York to sail for 
Europe on an extended business trip. 

Albert Weiner has filed a statement at the 
city clerk’s office that he is the owner of Ye 
Royale Pearl Co. at 45 Richmond St. 

M. J. Guertin, on the square, Arctic, has 
been enlarging his. repair department and 
now has three experienced watchmakers. 

The City Hall Hardware Co. that was 
burned out at 148 Washington St. last week 
has opened temporary quarters at 19 Snow 
St. 

Edgar M. Johnson has filed a statement 
at the city clerk’s office that he is the sole 
owner of the E. M. Johnson Co., 91 Sabin 
St. 

G. H. Adams was a caller last week on 
the trade in New York, Philadelphia and 
Baltimore in the interests of the Speidel 
Chain Co. 

Horace Peck, secretary-manager of the 
Manufacturing Jewelers’ Board of Trade, 
was a business visitor in New York and vi- 
cinity last week. 

Frank Kelley was in New York, Newark 
and vicinity the past week on business con- 
nected with the Manufacturing Jewelers’ 
Board of Trade. 

The R. S. Grant, Inc., recently incorpo- 
rated under the laws of Rhode Island to 
manufacture jewelry, has started in business 
at 129 Chestnut St. 

T. Dawson Brown, of the Wolcott Mfg. 
Co., has been appointed chairman of the Citi- 
zens’ Military Training Camp Committee for 
Providence County. 

The balance of the stock, and the store 
fixtures, etc., of the Empire Jewelry Co., 422 
Westminster St. were sold the past week 
and the store closed. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in northeastern Massachusetts the past 
week on revisional work. 

The Armbrust Co. is now located in its 
new quarters at 80 Clifford St., to which it 
recently removed from 102 Friendship St., 
where it has been for several years. 

M. McDave, George O’Hara and J. R. 
O’Neil, representing Shartenberg & Robin- 
son, of Pawtucket, have been in New York 
the past week looking for jewelry novelties. 

Lee’s team continues to hold its position 
at the top of the Irons & Russell Bowling 
League with 58 games won and 34 lost. 
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Lemon’s team is second with 51 won and 31 

lost. 

H. T. Lance, of the sales and advertising 
department of the Gorham Mfg. Co., New 
York, was at the company’s plant here the 
past week on business connected with the 
concern. 

Mrs. Archibald Silverman left last week 
for a tour of the middle west on behalf of 
Hadassah, the Women’s Zionist Organization 
and the United Palestine Appeal for a $5,- 
000,000 fund. 

Mr. and Mrs. Frederick V. Kennon sailed 
last Wednesday from Kingston, Jamaica, for 
the Canal Zone, Venezuela and Bermuda. 
They will return to their home here the lat- 
ter part of April. 

Kirkland H. Wilson, of the Crescent Em- 
blem Co., was elected Grand Scribe of the 
Grand Encampment, Independent Order of 
Odd Fellows, at the 78th annual meeting 
held on Wednesday. 

A permit has been issued from the office 
of the inspector of buildings to the Liberty 
Tool and Gauge Works to erect a one-story 
factory building on Toronto St. It will be 
of brick, 120 by 78 feet. 

Albert Weiner, one of the founders and 
for the past 15 years connected with the 
New England Glass Works, has recently 
started in business for himself as the Albert 
Mfg. Co. at 45 Richmond St. 

At the annual meeting of the Providence 
Gas Co. on Tuesday, Henry D. Sharpe and 
Frank W. Matteson were elected members 
of the board of directors, Mr. Sharpe later 
being elected a vice-president. 

William S. Greene of R. A. & W. S. 
Greene was the recipient of a handsome Past 
Master’s apron at the meeting of Roosevelt 
Lodge of Masons the other night. Mr 
Greene was one of the organizers of the 
lodge. 

Martin S. Fanning was elected secretary 
and treasurer and Mrs. Ellis W. MacAllister 
one of the board of directors of the Provi- 
dence Skating Club that was organized in 
this city the past week. 

Edgar M. Docherty, Archibald Silverman, 
George F. Berkander, Norris G. Abbott and 
Howard F. Barker have been appointed mem- 
bers of a campaign committee to conduct a 
drive to raise $1,500,000 toward a fund for 
a new Masonic Temple in Providence. 

Secretary of State Ernest Sprague on 
Tuesday granted a charter to Leo Grossman, 
Inc., of Providence, to manufacture jewelry 
with a capital of 500 shares of common 
stock without par value. The incorporators 
are Leo Grossman, Bessie Grossman and 
Maurice Robinson. 

Holgate & Remington, refiners at 191 Eddy 
St., have announced their intention of dis- 
continuing business. They are the suc- 
cessors of Baker & Winsor, which they pur- 
chased in 1923. An effort will be made to 
sell the plant as a going business. If this is 
not done there will be liquidation. 

A discharge in bankruptcy was granted 
Monday by Federal Judge Arthur L. Brown 
in the United States District Court for 
Rhode Island to the Strathmore Co., job- 
bers in jewelry, novelties and silverware, 220 
Eddy St. A voluntary petition in bankruptcy 
was filed by the company on Nov. 12, 1925. 

With half a dozen of the 18 teams form- 
ing the Cross-Town Bowling League 


bunched in a great race for first honors, the 
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Gorham team is in second place but trailing 
closely on the leaders, and the games the 
coming week may make a material change in 
the present line up. Gorham has won 44 and 
lost 22 games. 

Fred E. Bagley, who has been superin- 
tendent of the Newport factory of the 
Rueckert Mfg. Co. of this city, was tendered 
a farewell dinner by the officers and mem- 
bers of St. George’s Church Men's Club the 
other evening, when he was presented a fine- 
ly embossed bill fold. The branch is being 
removed to this city. 

Joseph Baker, Jr., for many years a de- 
partment foreman at the Gorham Mfg. Co. 
plant but now retired, on Thursday last con- 
cluded a term of office as a member of the 
Board of Tax Assessors of this city, having 
declined to accept a re-election. He visited 
the office of the Board just before noon on 
that day, when he was given a surprise by 
his associates in the form of a mahogany 
clock and well-filled fancy tobacco jar in 
testimonial of their esteem. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Max Singer, of New York 
city; Mr. Mueller, of D. Lisner & Co., Inc., 
New York city; A. L. Reisch, of Marshall 
Ficld & Co., Chicago; Mr. Cummins, of Gim- 
bel Bros., Inc., Philadelphia; Mr. Kollmar, 
of William Reichert & Co., New York city; 
S. Weinrich, of the Weinrich Bros. Co., 
New York city; Mr. Kromm, of A. C. 
Becken & Co., Chicago; Mrs. Cowan Bailey 
and Miss Bagley, of Marshall Field & Co., 


Chicago. 








Atlanta, Ga. 


J. Brown, Miami, Fla., was an out-of-State 
visitor in Atlanta during the week. 

P. J. Eppenstein, with the Elgin American 
Mfg. Co., Elgin, Ill., spent a couple of days 
last week in Atlanta calling on a number of 
local jobbers. 

Friends of Fred L. Williams of 97 Decatur 
St. will be glad to learn that he has com- 
pletely recovered from a rather serious attack 
of influenza and is now back at work. 

J. W. Boone is occupying temporary quar- 
ters in the Arcade building while extensive 
repairs are being made in his jewelry shop. 
While the shop is not being enlarged, it is 
being completely refinished and redecorated. 

E. B. Durham, of the Durham Jewelry 
Co., Atlanta, is taking a vacation of two 
weeks at his cottage on St. Simon’s Island, 
near Savannah, Ga. Fishing is one of Mr. 
Durham's chief diversions, and he spends 
every vacation and many week-ends at his 
cottage. 

Guy Armstrong, of Ries & Armstrong, 
well-known jewelers, Macon, Ga., passed a 
day in Atlanta during the week calling on 
local friends and jewelers. He reports busi- 
ness conditions as improving in central Geor- 
gia with local jewelers looking forward to a 
good Spring season. 

Carl J. Harris, for several years connected 
with the Campbell Jewelry Co., 221 Marietta 
St., has severed his connection with that firm 
to accept a position with Claude S. Bennett, 
at 6 W. Alabama St. Since going into busi- 
ness for himself a number of years ago, Mr. 
Bennett’s business has expanded steadily, and 
the addition of Mr. Harris to the store’s 
sales staff is a result of this growth in trade. 
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H. Alton Hall has taken a position with 
the Evans Case Co. 

Mr. and Mrs. George L. Paine have re- 
turned from a stay in New Hampshire. 

Mr. and Mrs. Edwin H. Cummings have 
returned from a visit with friends at Pine- 
hurst, N. Car. 

Benjamin Stokes is able to be out, after 
being confined to his home for some time 
by the effects of a fall on the ice. 

“Plans are being made by the local Rotary 
Club for the observance of the first anni- 
versary of its charter night on May 11. 

Mr. and Mrs. John E. Tweedy and Mr. 
and Mrs. Harry Fisher have returned from 
a trip to Chateau Frontenac in Quebec. 

The Florida banking institution with which 
Frank P. Kennedy, formerly of this town, is 
affliated, opened last week with initial de- 
posits of $2,000,000. 

Fred A. Howard, of the F. M. Whiting 
Co., has been named a member of the New: 
England good and welfare committee of the 
National Jewelers Board of Trade. 

The annual banquet of the North Attle- 
boro Board of Trade will be held Monday 
evening, April 5, and arrangements are in 
progress for the biggest get-together affair 
ever held by the organization. 

W. Alton Riley, son of Mr. and Mrs. 
Alton H. Riley was honored on Wednesday 
last at the Hotel Taft in New Haven, being 
one of the 25 Yale seniors who were award- 
ed the Phi Beta Kappa gold key. 

The Sturdy bowlers annexed two out of 
three strings from the Evans Case Co. in 
the match on Wednesday night. Kay had 
‘the high single with 106 and the high three- 
The score follows: 
Sturdy—409, 440, 445; total, 1,294. Evans— 
385, 441, 429; total, 1,255. 

William E. Leary, 60 years old, a well 
known journeyman jeweler, died suddenly 
last week in Pawtucket. He was a native 
of this town, and had lived here all his life 
and had been employed at various manufac- 
turing jewelry plants. He was unmarried, 
but leaves four brothers and one sister. 

The North Attleboro Lodge of Elks on 
Tuesday evening elected William P. Nihan 
as Exalted Ruler. Among other officers 
were Thomas Kelley as Esteemed Leading 
Knight, Walter Barrows as Esteemed Loyal 
Knight, Frederick Weldon as Esteemed Lec- 
turing Knight, John C. Hedges as Secre- 
tary, Joseph Morrell as Treasurer and Wil- 
liam Riley as Trustee. 

The Republicans held their town caucus 
Tuesday evening in Memorial Hall and 
among the nominations were the following: 
J. Frank Mason, president and treasurer of 
the Mason Box Co.; H. Alton Hall and 
Donald A. Barrows, superintendent of the 
H. F. Barrows Co., as selectmen. The Dem- 
ocrats also held their caucus and John C. 
Hedges was one of the nominees for select- 
man. 

J. Frank Mason, president of the Mason 
Box Co., is chairman of the local committee 
for the erection of a new hotel here, plans 
for which are now well under way. Mr. 
Mason has announced the appointment of an 


‘executive committee to conduct the campaign 


THE JEWELERS’ CIRCULAR 


for an intensive stock sale to start right 
after Easter, consisting of Joseph DeBois, 
Harry N. Fisher, Charles F. Martin, James 
A. Monroe, John L. Thompson, Frederick E. 
Sturdy, F. Lester Holbrook, George R. Ellis, 
Ernest C. Mulvey and Donald LeStage. 

Deputy Sheriff F. P. Toner and the local 
police are investigating an important find 
made by four-year-old Jeanette Glaiel on 
Tuesday afternoon in a yard at the corner 
of East and Orne Sts. The child was going 
to her playground when she discovered an 
old trunk. She ran and called her mother 
to see what she had found, and when it was 
opened the trunk was found to be full of 
silver articles of jewelry, such as powder 
boxes, cigarette cases, etc. The child’s 
father, Michael Glaiel, of the Standard 
Apron Co., was notified, and he immediately 
called the police. It is believed the articles 
have been stolen from a local factory and the 
police are making a searching inquiry to 
find, if possible, the owner. 











B. Elkon, of Antwerp, Holland, is in 
Boston visiting his brother Max, diamond 
importer, with offices in the Jewelers’ build- 
ing. 

Edward J. Spall, jeweler and watch re- 
pairer, Pittsfield, has filed a petition in bank- 
ruptcy. His liabilities are $12,612 and the 
assets $7,755, consisting chiefly of stock in 
trade. 

Sydney de Young is at Pinehurst, N. C., 
for a considerable vacation. There he is 
enjoying many games of golf, one of his 
favorite sports. He expects to return to 
Boston in about two weeks. 

Max and Mrs. Alberts have returned from 
a trip through the south. They made their 
headquarters at Hot Springs, Ark., and were 
there about six weeks. Both look in the 
pink of condition and report spending a most 
enjoyable time. 

Sanger & Co. have just added another 
large room to their jewelry offices which 
will provide 50 per cent. more floor space. 
The addition is to be used as shipping room 
and for silverware. H. H. Walker, watch- 
maker, who has been with the company for 
several years, will have bench space in this 
new room. The addition has been made 
necessary to accommodate the growing 
business of this house. 

Mr. Kierman, of M. S. Page Co., led the 
individual bowlers in the Boston Jewelers’ 
League, March 4, with a three-string total 
of 328. The high single of 127 was rolled 
by Robinson, Hodgson Kennard anchorman. 
The scores: Lenox, 1,396-Ripley Howland, 
1,334; Smith, Patterson, 1,450-E. B. Horn, 
1,201; Bigelow, Kennard, 1,408-Stowell, 
1,382; Hodgson, Kennard, 1,402-D. C. 
Percival, 1,385; J. M. Kirby, 1,389-Shreve, 
Crump & Low, 1,342; Alberts, 1,412-Long, 
1,383; M. S. Page, 1,393-Harkins & 
Murphy, 1,369. 








W. D. Hoover, a jeweler of Gibson City, 
Ill., a golf fan, has donated a beautiful lov- 
ing cup as a prize to be played for by mem- 
bers of the Gibson City Golf Club during 
the coming season. 





Herbert Sturdy, of the J. F. Sturdy’s Sons 
Co., is arranging to sail for Italy about 
March 20. 

The Robbins Co. has been increasing the 
working force and facilities of its enameling 
department. 

Mr. and Mrs. Lloyd G. Balfour have re- 
turned from a month’s sojourn in Havana, 
Cuba, and Miami, Fla. 

Mr. and Mrs. Harold E. Sweet and their 
daughter, Miss Marian H. Sweet, returned 
last Tuesday from a vacation trip to Porto 
Rico. 

Frank J. Nerney and Charles S. Pullen 
are members of the committee for the Ma- 
sonic ball, to be held by Nava Grotto in the 
State Armory next week. 

Clifford G. Morse, of F. M. & J. L. Cobb, 
of Mansfield, and Mrs. Morse celebrated 
their silver wedding anniversary last week 
at their home in that place. 

A cablegram from Joseph L. Sweet, of 
the R. F. Simmons Co., who is making a 
tour of the world, received last week, an- 
nounced his safe arrival after a pleasant trip 
at Sydney in Australia. 

Elmer Lake, of the Watson Co., gave an 
interesting and instructive talk on “Combus- 
tion” at a largely attended meeting of the 
Attleboro Council of the National Associa- 
tion of Service Engineers last week. 

Ralph L. Harden, who has been manager 
of the New York office of the Mason Box 
Co., has taken charge of the advertising and 
sales for the firm with headquarters at the 
home office at Attleboro Falls. He is suc- 
ceeded at New York by C. E. Holden. 


The Balfeur Co. team made a clean sweep 
in its last match of the season with the D. F. 
Briggs Co. team on the Elite alleys last Fri- 
day night. Davey was the high man with a 
total of 354, having a single of 129. The 
scores were as follows: Balfour—518, 562, 
529; total, 1,609. Briggs—477, 530, 491; to- 
tal, 1,498. 

The C. O. Sweet Co. bowlers went down 
to defeat on all points in the game with the 
W. E. Richards Co. quintet on the Elite 
alleys Thursday evening. Pickett, of the 
Sweets and Pullen of the Richards’ teams 
doing some great pin picking. The scores 
were as follows: Richards—548, 564, 516; 
total, 1,628. Sweet—539, 540, 485; total, 
1,564. 


By defeating the R. F. Simmons Co. team 
20 to 17 in an overtime game Thursday eve- 
ning, the Balfour Co. team tied the chain- 
makers for the lead of the Shop Basketball 
League. At the end of the playing time the 
score was 17 all, and a five-minute over- 
time was played. In the other league con- 
test the Bay State Optical team defeated the 
Company I team 26 to 16. 

Among the 44 men and women of the Near 
East Relief who were awarded decorations 
at the annual convention of the organization 
in New York on Thursday was Miss Beulah 
Clap, daughter of Harvey E. Clap, of the 
H. E. Clap Co. Miss Clap served for some 
time as a nurse for the association in the 
Near East and the decoration was awarded 
for performing duties “under dangerous and 
difficult conditions.” 
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Joseph Baltin is covering West Philadel- 
phia retailers for the wholesale firm of Aisen- 
stein & Gordon. 

Morton S. Sagorsky is on a western trip 
for the firm of I. S. Sagorsky & Son, of 
which he is the junior member. 

Samuel Dankworth is sending in good re- 
ports from Pittsburgh and the western part 
of the State to J. F. Blisard & Co., whom 
he has represented for many years. 

Louis Detkin and Harry Zigelbaum have 
announced their withdrawal from partner- 
ship in the Standard Bead Co., 104 S. 8th 
St. 

J. H. McGee, South Philadelphia retailer, 
is back from a more or less successful fish- 
ing trip to Florida, and returned with a 
severe case of the grippe which he con- 
tracted on the way home. 

Edwin S. Cooke, of B. J. Cooke’s Sons, 
clock jobbers, is confined to his home by a 
severe, attack of paryngitis, which he sus- 
tained after his return from a selling trip 
through central and western Pennsylvania. 

Thieves who forced the front door of the 
jewelry and optical goods store of Dr. M. J. 
Balen at Susquehanna Ave. and 9th St., 
escaped with watches, rings, cameras and 
binoculars valued at $935. The police have 
no clues as yet. 

His friends in the Philadelphia trade are 
glad to learn that H. L. Phillips, well-known 
retailer of Centreville, Md., is recovering 
from a severe attack of septic poisoning in 
the arm, with which he has been afflicted for 
several months. 

R. M. Cooper & Son, the oldest watch 
material house in Philadelphia, are now in 

‘their new quarters at 805 Sansom St., having 
moved from their old location at 735 on the 
same thoroughfare, which they had occupied 
for many years. 

Frank H. Kain, treasurer of the Keystone 
Watch Case Co., has issued formal notices 
of a dividend of one per cent., payable to 
stockholders of record as of March 20, the 
dividend to be payable on April 1, as voted 
by the directors on Feb. 25. 

D. C. Hart, Camden, N. J., is making ex- 
tensive alterations and improvements to his 
store, including four apartments which he 
owns on Broadway in the New Jersey city. 
Mr. Hart plans to have one of the most 
up-to-date retail jewelry stores in Camden 
when the improvements are completed. 

A hearing is announced in federal court 
here for 10 a. mM., March 19, on the applica- 
tion for a discharge from bankruptcy of 
Joseph S. Miller, who traded as the United 
Pawnshop Outlet Co., who failed several 
months ago with a long list of creditors, in- 
cluding several New York wholesale jewelry 
firms. 

Philadelphia police and pawnbrokers have 
been warned to be on the lookout for thieves 
attempting to pawn about $800 worth of 
jewelry stolen from the store of J. U. Kil- 
mer, Hummelstown, Pa., near Harrisburg, 
by window smashers. The State police are 
working on the case, and are said to have 
promised several arrests. 

George F. Cherry, receiver in bankruptcy 
‘for the Orietital Novelty Shop, had the stock 
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sold at auction last week for the benefit 
of the creditors, but the amount realized 
was not large enough to provide for a sizable 
dividend. Several jewelry firms and a num- 
ber of gift shop wares dealers are included 
in the list of creditors. The Shop was at 
31 S. 8th St. 

J. J. Cohen, well known diamond broker, 
has returned from a trip through the south 
in which he combined business and pleasure 
and did not make any real estate investments 
in Florida. Mr. Cohen is planning a further 
change in his jewelry studio in the Victory 
building by adding another artistic showcase 
to the room in the east end of the building 
in which to display rare pieces of jewelry 
which he is importing. 

One of the features proposed for the com- 
ing Sesqui-Centennial in which the jewelry 
trade will be interested is the East Indian 
pavilion, which is to be a reproduction of 
the famous Taj Mahal memorial near Delhi. 
The Indian exhibit is to contain among other 
things a number of priceless gems from Cey- 
lon in addition to many specimens of the 
work of the native goldsmiths and jewelers. 
The contract for the pavilion has been let 
and work of construction is to start at once. 

Exactly 150 more jewelers, wholesale, re- 
tail, and representing all branches of the 
business, were added to the membership roll 
of Behr Gordon Lodge, I. O. B. S., at the 
meeting last Tuesday evening at the New 
Century Drawing Rooms, 124 S. 12th St. 
This makes the lodge 100 per cent, a jewel- 
ers one, the only one of that kind in the 
national organization, and Max E. Gordon, 
its president, is out for a membership of 500, 
every one a jeweler or connected actively 
with the jewelry business. 

The Chamber of Commerce is making 
plans for its annual luncheon in honor of a 
large number of Philadelphia business firms 
which have had a continuous existence of 100 
or more years. While no date for the affair 
has been yet set, it will be held some time 
in April and the list will be increased this 
year by several new names which have passed 
over the century line. Jewelry and allied 
firms who are listed as “centenarians” are: 
H. O. Hurlburt & Sons, George C. Child & 
Sons, Riggs & Bro., and Hastings & Co., gold 
leaf manufacturers. 

Max E. Gordon has been appointed re- 
ceiver in the case of Samuel Vederman, San- 
som St. wholesale jeweler, against whom a 
bankruptcy petition had been filed by three 
creditors. It is understood the liabilities will 
total $65,000, while the assets will not go 
above $20,000. A number of New York 
wholesale jewelry firms and manufacturers 
here and in other cities, including Providence 
and the Attleboros, are listed among the 
creditors. Mr. Vederman is understood to 
have made an offer of a composition at 30 
per cent and a meeting of the creditors to 
consider this proposition will be called with- 
in a few days. 

Many members of the older firms in the 
wholesale jewelry trade here were saddened 
this week by news of the sudden death of 
George E. Donaldson at Bristol, Pa., while 
he was purchasing a ticket to this city. Al- 
though out of the jewelry line for several 
years, Mr. Donaldson was well known 


throughout the trade in this section, having 
for years traveled for several Philadelphia 
wholesale jewelry firms, row out of business. 





complications. 
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Among them were Carson & Italy and Hor. 
ace Tuttle & Co. He was a man of fine 
character and a genial personality that en- 
deared him to all with whom he came jn 
contact. 

It has been announced here that the Dela- 
ware and Maryland Retail Jewelers Associa- 
tion has decided not to hold its 1926 conven- 
vention in this city as voted at the 1925. 
meeting, but will instead meet at Frederick, 
Md. Last year the members decided to hold 
the gathering here on account of the Sesqui- 


‘Centennial, but events since then have re- 


sulted in a decision to change the plans and 
to hold the session in Maryland. One im- 
portant reason for the change is the desire 
of the officials of the association to enroll 
as many as possible of the retailers in the 
western part of Maryland, and it was felt 
this campaign would be best furthered by 
holding the convention in that section of 
Maryland instead of going outside the limits 
of the State. Local wholesalers had begun 
to make tentative plans for the entertain- 
ment of the delegates, but have been in- 
formed of the decision in time to avoid any 











A meeting of the Rochester Retail Jewel- 
ers’ Association will be held in the Powers 
Hotel, Thursday, March 12. 

A meeting of the executive committee of 
the New York State Retail Jewelers’ Asso- 
ciation has been called by the secretary, C. E. 
Sunderlin, to be held at the Hotel Martin, 
Utica, N. Y., at 3 o’clock, March 18, 1926. 
A. Landau, of A. Landau & Son, Inc., New 
York, has been appointed a member of the 
executive committee. 


F. J. Scheer left last week for a trip 


to Washington. He wrote to R. G. Scheer 
that he and Conrad J. Brotherly, president 
of the A. N. R. J. A.,. intended to pay a 
visit to Harrisburg and some other cities in 
the interest of the national organization, 
after which he intends to go to Utica in 
time to attend the meeting of the executive 
committee of the State association. 

Fisher’s Jewelers, Inc., has opened a new 
jewelry shop at 318 Main St. E. The show 
window has an elaborate display of watches 
and rings with price marks on each article 
and attracts much attention. The business 
will be conducted under the management of 
S. Frienlander. A note published recently 
to the effect that a display sign was shown 
at the above address announcing that a Buf- 
falo auctioneer would open an auction store 
at that address was an error. 

The past week has been a busy one for 
the buyers here in the jewelry houses. Rep- 
resentatives of manufacturers who called on 
the trade were: J. H. McKinney, of M. B. 
Bryant & Co., Inc.; Ralph C. Baker, of 
D. C. Percival & Co., Inc.; D. D. Burns, 
of A. Paul & Co., Inc.; P. Schuyler, Powers 
& Mayer; M. S. Olin, B & O Chain Co.; 
F. L. Presbey, Bassette Jewelry Co.; Mr. 
Bock, Lewis Co.; Charles H. Church, 
Church & Co.; Leo Goldsmith, Goldsmith, 
Stern & Co.; C. S. Fake and John T. Kelly, 
the Gorham Co.; Richard S. Redfield, Kohn 
& Co.; Benjamin H. Williams, Napier Co. 


—- =p ah ont ot Ch - tt Oo!*OlUrPM OR COUMSlUe* low PH 





ce 








March 10, 1926 





George W. Cook of Potsdam, N. Y., and 
David Edwards of Sharon, Pa., were among 
the out-of-town retail jewelers who visited 
the wholesale trade here last week. 

Jewelry valued at about $500 was stolen 
from the window of T. & E. Dickinson, Inc., 
618 Main St., on the morning of Friday, 
March 5, by thieves who had tossed a pinch 
par through the plate glass and then helped 
themselves to merchandise on display. This 
store was the victim of a similar experience 
about two months ago. 

Martin Scheeler, president of the Buffalo 
Wire Corp., who died at his home here on 
Feb. 28, will be remembered by the older 
members of the trade as a former employe 
of Hotchkiss & Co., Buffalo jewelers of 40 
years ago. Mr. Scheeler entered the latter 
frm in 1883 on completing his schooling, 
leaving several years later to join his father 
in the wire business. 

Emil J. Scheer, president of the New York 
State Retail Jewelers’ Association, spent 
March 4 and 5 in Buffalo, conferring with 
leading members of the trade on problems 
affecting the jewelry business, particularly 
with regard to silverware, in which Mr. 
Scheer is keenly interested as a member of 
the committee of the A. N. R. J. A. Inter- 
viewed by THE JEWELERS’ CIRCULAR repre- 
sentative regarding the next State convention, 
Mr. Scheer declared it would in all proba- 
bility be held in the Otesega Hotel, Coopers- 
town, some time in July. Definite arrange- 
ments for the annual gathering, however, will 
be made, Mr. Scheer declared, at the semi- 
annual executive conference to be held in 
Utica on March 18. This conference will be 
attended by Charles T. Evans, past presi- 
dent, and Edward Leininger, vice-president, 
of this city. 
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The retail jewelry store of W. J. Ken- 
drick, at Carbon Hill, was damaged by fire 
to the extent of $500 during the past week. 
in a fire which destroyed or damaged several 
other business houses at that place. The 
fire originated in a cafe. 

Carl Kirby, 28, of Memphis, Tenn., was 
arrested by officers in Birmingham on com- 
plaints from Memphis officers, who wanted 
him for the theft of diamonds and money in 
Memphis. He was taken back to Memphis. 
When arrested, Kirby was registered at one 
of the best hotels in Birmingham under the 
name of Kincaid. 

With the approach of Easter and the com- 
ing of warmer weather the jewelry trade 
and retail business in all lines is growing 
better. Many of the Birmingham retail 
jewelry stores are commencing to dress up 
their show windows for Spring, and the 
result is that a number of most attractive 
windows are now to be seen. Bromberg’s 
Galleries, the gift shop of Bromberg & Co., 
retail jewelers, are showing some especially 
attractive displays. The show windows of 
Reid Lawson, Inc., have also been the sub- 
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ject of much favorable comment during the 
past week. 

The case of burglary and grand larceny 
against James Walter (“Cannonball”) Wells, 
of Tampa, Fla. set for hearing here on 
March 8, has been continued until May 3. 
Wells is called by the police “the gentleman 
burglar” on account of his good dress and 
neat appearance. According to officers this 
man is an all-around crook and has been 
the master mind in a number of jewelry 
thefts, safe cracking jobs and other law vio- 
lations, as well as whisky running. The 
charge against Wells in Birmingham is in 
connection with the safe robbery at a gro- 
cery company’s offices, which occurred in 
May, 1923. At a former trial of this case 
Wells was given 10 to 20 years, but the Su- 
preme Court reversed the decision and sent 
the case back for a new hearing. Wells re- 
mained.in jail at Birmingham a year but was 
finally released on bond when his health 
commenced to fail. Ivanhoe (“Slick”) 
Silva, who was arrested along with Wells 
in connection with the safe robbery, is now 
serving 10 years in the State Penitentiary. 











G. W. Lawton, Orlando, Fla., passed sev- 
eral days in New Orleans recently as the 
guest of Leonard Krower & Son. 

Oscar Fox, of the diamond firm of Fox 
Bros., Cincinnati, made his headquarters at 
the office of Leonard Krower & Son, while 
in the city recently. 

Paul B. Weinstein, representing the Hiller 
Jewelry Co., in Florida, Georgia and 
Alabama, is spending this week in the city, 
replenishing his stock. He reports a very 
good Spring business especially in Florida. 

Traveling salesmen in New Orleans re- 
cently included: Jerome F. May, Lawrence 
C. May & Bro.; D. Rosenthal, Zach A. 
Oppenheimer ; Sam Newman, Gunzburger & 
Gluck; Henry Michelson, I. Michelson & 
Sons; W. H. Coombes, Bernard West; E. 
Pretzfelder, Bayer, Pretzfelder & Mills; 
Herbert Marks, S. Weissman & Co.; M. S. 
Taube, L. Heller & Sons, Inc.; Joseph 
Klein, Shiman Bros.; Jerome M. Lissauer, 
Arnstein Bros. & Co., all of New York. 

Fitzgerald Bros., 309 Baronne St., have 
sold their lease at a profit. Less than two 
years ago the property was leased to the 
Fitzgeralds for 25 years at $4,200 a year. 
The price was right for even Baronne St. 
at that time, but much has happened since. 
The Union Indemnity skyscraper was 
erected, the Pere Marquette is going up, the 
Canal Bank will soon begin building, and 
before the latter is completed, the great 
Feibleman store and the Public Service 
building will be likely under way. There 
are other big projects connected with that 
part of the thoroughfare, and prices have 
begun to climb all along the path of prog- 
ress. The Worth people read the signs of 
the new times and made a bid which was 
accepted. The offer finally accepted is be- 
tween $8,000 to $9,000 a year, or an excess 
of $200,000 for the unexpired term of a 
little over 23 years. The firm will continue 
doing business, announcing that it will have 
another location on Baronne St. The con- 
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cern was in business for 40 years in the, 
Dryades Market vicinity, and 15 years ago 
transferred its activity to Baronne St., with 
which it will maintain its connection while* 
it remains in the trade. 








Notes from Ohio 





H. Fredland, East Liverpool jeweler, was 
a visitor in Cleveland recently on business. 

Meetings of the Canton District 24-Karat 
Club are to be resumed this month, officers 
announced last week. No meetings have 
been held for several months. 

George S. Dales, Akron jeweler, who for 
several years has conducted three retail music 
stores in downtown Akron, has sold his_ 
S. Main St. Music Shoppe, he has an- 
nounced. Mr. Dales plans to concentrate his 
business at the main store, where. he has 
given over two of the three floors of the big 
store to jewelry and gifts. 

E. W. Chamberlain and Jack Moore, presi- 
dent and secretary of the Ohio Retail Jewel- 
ers’ Association, are now on a tour of south- 
ern Ohio in the interests of the organization 
and the 20th annual convention to be held in 
June. The annual meeting of the board of 
directors of the association is to be held soon 
in the office of the association in the United 
building. 

FE. T. Cusack, retail jeweler, has been 
named a member of the committee in charge 
of the annual Spring Style Exposition of the 
Canton Retail Merchants’ Association, to be 
held here March 10 to 13. Following the 
custom of former years downtown mer- 
chants will have special displays signalizing 
the opening of the exposition. Wednesday 
night will be known as “Courtesy Night.” 








Reading, Pa. 


Robert M. Tyack, a member of the firm 
of Frank Tyack & Son, jewelers, 711 Penn 
St., was a guest at the annual banquet of the 
Jewelers’ Club of Philadelphia, held at the 
Bellevue Stratford, Saturday evening, 
Feb. 27. 

Cohen Bros. and I. A. Deisher, local 
jewelers, continue to dispose of their stock 
over the counter at greatly reduced prices, 
in lieu of holding auction sales. The Berks 
Court has not as yet decided on the validity 
of the 1871 Auction Law. 

Dr. Harris Gruman, 40 N. 8th St., Lebanon, 
Pa., addressed the members of the Reading 
Optical Society at their monthly dinner 
meeting, held at the Thomas Jefferson tea 
room, 524 Franklin St. He spoke on 
“Crystalline Lens.” Presiding over this 
meeting was Dr. James Souders, and the 
minutes were recorded by Dr. P. J. Wenger. 
Among the members present were: L. K. 
Bowman, Stanley A. Brown, H. N. Klunk, 
Julius Cohen, M. G. Wolpen, W. K. Lock- 
hart, Brooke March, Irvin Eisenhauer, 
Walter Johnson, Arthur Schwemmer, James 
Souders, J. M. Webster, P. J. Wenger, 
Joseph Liefter, J. A. Burkhart, Raymond 
Leffler, Adamstown; Harry Thomas and 
Harris Gruman, Lebanon. The next meeting 
will be held on Tuesday, April 6, at the 
Thomas Jefferson tea room. Ladies’ Night 





will be observed at that time: and dancing: 


enjoyed. 
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Walker, 
Marion, Ky., was one of five stores destroyed 
by fire on Feb. 22, the blaze starting at 2:30 
o’clock in the morning. 

P. B. Stith, treasurer of William Kend- 
rick’s Sons, reported that the company’s 
fiscal year, closing Jan. 31, 1925, showed the 
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best year since 1921. The company had 
several good years starting about 1917 and 
running through 1921. 

R. C. Hardwick, Hopkinsville, Ky., suffer- 
ed about a two thirds loss or damage, in a 
recent fire which swept his store, wrecking 
the fixtures and interior. Most of the better 
grade stock was in the safe, and untouched. 
Loss was about $10,000 it is reported. 

A 60 mile gale in Louisville on Feb. 25, 
caused considerable damage, blowing out a 
number of show windows. A big clock at 
the Colgate company’s plant at Jeffersonville, 
Ind., was stopped by the wind, and also the 
Louisville City Hall tower clock, apparently 
by the force of the wind on the hands and 
mechanism. 

Mitchell T. Roth, of David Roth’s Sons, 
and Lewis & Mitchell, two local jewelry 
stores, will preside at the annual dinner and 
meeting of the Market Street Merchants 
Association, on March 8, at the Tyler Hotel. 
Mr. Roth has served as president of the or- 
ganization over the year. He has been in 
Florida, but will be back in time for the 
meeting. 

A former retail jeweler of Lexington, Ky., 
recently arrested in Florida, in connection 
with charges at West Palm Beach, was 
brought back to Lexington, Ky., to answer 
charges contained in an indictment there, in 
which he was charged with making a false 
statement in securing credit from a_ bank, 
and in concealing assets when he wound 
up his business at Lexington. It is alleged 
that he took a quantity of jewelry with him 
to Florida, which had been concealed from 
his assets. 

Emmett Snyder, bandit, implicated in 1923 
in the theft of $5,000 of diamonds stolen 
from a Granite City, IIl., jeweler, is being 
sought as leader of a band of bank bandits, 
which recently tried to rob a bank near New 
Albany, Ind. In 1924 Snyder was arrested 
(in Louisville) and is alleged to have ad- 
mitted to police that the Granite City dia- 
monds had been buried near New Albany. 
He was arrested here on a larceny charge, 
to which he pleaded guilty, rather than be 
returned to Illinois to face a robbery charge. 

R. J. Bennett, a watchmaker of Salem, 
Ind., recently reported to the police depart- 
ment, that his grip had been stolen from a 
train, while he was enroute to Louisville, 
tools valued at $300 being in the bag. Mr. 
Bennett had planned to go on to Florida. 
Later some of the tools were found in shops 
in Louisville and New Albany, and it was 
discovered that a small boy had found the 
bag in an alley, and had been selling the 
tools. It is believed that a thief took the 
bag from the train, and on finding that it 
did not contain money or real valuables, 
abandoned it. 

Among recent visitors to Louisville were 
Charles DeForest, Frank M. Whiting & 
Co., North Attleboro, Mass.; Chauncey G. 
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Nichols, Louis W. Hraba Co., New York; 
Victor B. Hume, M. Alexander, Chicago; 
H. Coleman, Powers & Mayer Mfg. Corp., 
Providence; Harry C. Nieland, C. F. Rumpp 
& Sons, Philadelphia; Harry R. Frazer, C. 
Snyder Smith Co., Providence; A. E. J. 
Winter, Krementz & Co., Newark; H. E. 
Cashion, Larter & Sons, New York; R. J. 
Beamer, E. G. Webster & Son, Brooklyn; 
Henry Michelson, I. Michelson & Sons, New 
York; Louis C. Volkland, Carter Gough & 
Co., New York. 

The Louisville Retail Jewelers’ Associa- 
tion at a meeting on Feb. 25, discussed plans 
for co-operative advertising of jewelry. The 
florists, candy people, and various other in- 
terests have been using co-operative adver- 
tising regarding gifts, etc., and it is felt 
that something of this kind can be worked 
out to advantage for jewelry. Another 
meeting of the organization will be held on 
March 18, for further consideration of the 
plan, with some figures available at that time 
regarding costs, etc., and some information 
on the best methods to pursue. One of the 
members who was to have been present, 
and who had a couple of matters to bring 
before the organization, failed to put in an 
appearance. 








Canada Notes 





W. H. Harper, Havelock, Ont., has been 
appointed a trustee of the Canadian Credit 
Men’s Association. 

George A. Shaver, Arthur, Ont., sustained 
a heavy loss when fire damaged his stock 
and premises recently. 

Levi Bailey, Cornwall, Ont., has disposed 
of his business. The new proprietors are 
Atkinson Bros., of Cornwall. 

- The premises of Howard & Gardiner, 


manufacturing jewelers, Hamilton, Ont., 
were recently destroyed by fire. 
The retail jewelry firm of S. Sherman 


& Son, Montreal, has been dissolved, and 
the new firm of Samuel Sherman has been 
registered. 

R. H. Jebb, Orillia, Ont.. who for the 
past 35 years has conducted a retail jewelry 
business in that town, has sold out to A. 
Matchett, of Creemore. 

The following out-of-town jewelers were 
in Toronto on business during the past week: 
George Savage, Gullph; H. B. Rosevear, 
Port Hope; G. D. Taylor, Pembroke; O. 
Assmussen, North Battleford, Sask. 

Optimism regarding the business outlook 
prevails among local jewelers. With the 
improvement in general trade conditions 
throughout the Dominion, a beneficial effect 
is being felt by jewelry manufacturers, 
wholesalers, and retailers, who report an 
appreciable increase in the volume of busi- 
ness over the corresponding period of last 
year. The demand is largely for medium 
priced goods, upon which the trade is con- 
centrating. A steady improvement during 
the vear is confidently expected. 








Carl W. Smith, 1133 E. 9th St., Okla- 
homa City, Okla., was injured seriously one 
night recently on the Chickasha Road when 
blindling lights of another car caused him to 
lose control of his automobile and run off 
the road. He was taken to St. Anthony’s 
Hospital. 
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Francis Maule, Oxford, Visited 
Lancaster recently on business. 

W. F. Chears, jeweler, of Sanford, N. C,, 
visited his son James, a student here, last 
week. 

John C. Bair was last week made a 
trustee of White Cross Commandery, 
Knights of Malta. 

John J. Bowman, of Ezra F. Bowman’s 
Son, has been drawn for the Grand Jury 
in the April term of Criminal Court. 

Phares Gallagher left March 4 for San 
Antonio, Tex., where he will open a repair 
shop if he considers conditions favorable. 

J. F. Apple, of the J. F. Apple Co., was 
in Pittsburgh last week on business, a 
branch office having recently been estab- 
lished there. 

George Fox, of the Fox Mfg. Co. 
Chicago, visited the trade here recently, as 
did Arthur Caplan, of the Louis Stern Co., 
Providence, R. I. 

Saul L. Solomon visited New York last 
week on business, his first visit in his old 
home city in three years. Allen Dove, of 
the Solomon traveling sales force, left 
March 1 for a month’s trip in the south. 

Jack Jordan, of J. W. Jordan & Son, of 
Dunn, N. C., until a year ago a student of 
the Bowman Technical School, was married 
March 3, at Strasburg, Lancaster county, to 
Miss Esther Schaum, whom he met while 
attending school here. 

W. W. Appel & Son furnished the 10 
prizes awarded on _ Saturday evening, 
March 6, at the banquet of the Stehli silk 
mills bowling league to the victors in the 
recent tournament. They also furnished the 
12 prizes given the winners in the tourna- 
ment held by the St. Joseph’s Club bowling 
league. 

A student of the Bowman Technical 
School is a “call” member of Lancaster's 
paid fire department. He is A. W. Ridley, 
Lewiston, Me., who was a volunteer fire- 
man in his home town. At night he occu- 
pies quarters with other call men and re- 
ceives the same pay. February was a busy 
month for him, as there were 53 fire calls. 

Charles Yingling, until lately an employe 
at the Hamilton watch factory, has en- 
rolled at the Bowman Technical School as 
a student. These students have finished 
their courses: William C. Ritter, Muncy, 
Pa., who returned home; B. H. Hunt, Jr., 
Uniontown, who enters his father’s store 
there, and Albert R. Russ, Hendersonville, 
N. C., who takes a position with L. H. 
Rowe in Daytona Beach, Fla. 








The Gorham Co. announces that Arthur 
F. Hebard has resigned as vice-president in 
charge of sales, effective Feb. 28, 1926. Mr. 
Hebard, in accordance with long cherished 
plans, is organizing his own business in New 
York. The sales organization which has 
been operating under Mr. Hebard will con- 
tinue as at present. Under the management 
of Edmund C. Mayo as president, the com- 
pany has completed a most successful year. 
Manufacturing, merchandising and advertis- 
ing plans now under way contain many 
features which will be of unusual interest. 
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John P. Selbert, Frankfort, Ky., 
recent visitor in Cincinnati. 


was a 


Cullen Fisher, Dublin, Ga., visited the 
wholesale houses in Cincinnati last week in 
order to obtain some new supplies for his 
establishment. 

V. A. Gebhardt, president of the Gebhardt 
Bros. Co., diamond importers, sailed Satur- 
day, March 6, on the Berengaria to visit the 
diamond markets of Holland, Belgium and 
Paris.” 

A. S. Workum, head of the diamond cut- 
ting concern bearing his name, returned Fri- 
day from a trip through Indiana. He reports 
that Hoosier dealers feel quite optimistic 
about business conditions. 

A. Nuernberger, president of the Cincin- 
nati Wholesale Jewelers and Manufacturers 
Association, and also traveling representa- 
tive of the Dorst Co., was in Cincinnati for 
a few days. He left on Thursday, however, 
for another tour of the south. 

C. E. Richter was succesful as campaign 
manager for Thomas J. Kiphart because the 
latter was elected a director of the Cuvier 
Press Club, Wednesday. Mr. Richter takes 
a great deal of interest in the club as he was 
a member of the old Cuvier Club before that 
organization merged with the former Pen 
and Pencil Club. 

C. S. Knapp, Huntington, W. Va., has been 
added to the traveling force of A. Sauer & 
Co., and will cover the territory of the Vir- 
ginias and Kentucky. Albert Godewisch, 
who also travels for the firm, will give up a 
part of his former territory and will hence- 
forth cover Ohio, Illinois and Indiana. Al- 
bert Sauer, president of the firm, said it was 
necessary to put on another man. 

When he returned to his office Monday 
from the Philadelphia Jewelers Club dinner, 
Arno Dorst found a number of letters that 
were sent him about the song broadcast in 
his honor from station WRNY, Hotel 
Roosevelt, New York City. The song was 
sung by a little Scotch girl and was en- 
titled “The Silver Ring You Gave Me.” Mr. 
Dorst had his usual enjoyable time with the 
Quaker City jewelers. 

E. H. Croninger, jewelry manufacturer 
and secretary of the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association, 
returned to Cincinnati from Louisville, Ky., 
Thursday, where Mrs. Croninger became a 
patient at the Norton Memorial Infirmary. 
Mrs. Croninger underwent an operation at 
St. Elizabeth’s Hospital in Covington last 
November. She is taking a long rest in an 
effort to recuperate. Mrs. Croninger is a 
Past Grand Matron of the Eastern Star of 
Kentucky. 

O. M. Jaccod, a certified watchmaker, has 
opened offices of his own on the fourth floor 
of the Greenwood building, 6th and Vine 
Sts. He and J. S. Breen, another certified 
watchmaker, dissolved a partnership that ex- 
isted between them for several years. The 
former firm is now being conducted by Mr. 
Breen himself on the ninth floor of the Union 
Central building, 4th and Vine Sts. Mr. 
Jaccod was the first watchmaker in Cincin- 
nati to receive a diploma from the Horo- 
logica Institute of America. 

Joseph B. Schnippering has been placed in 
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charge of the optical department that has 
been instituted by the Motch Jewelry Co, in 
the store at 613-15 Madison Ave., Covington, 
Ky., across from Cincinnati. The jewelry 
firm has been doing business in the Kentucky 
city for 69 years, and is now enlarging its 
service to Covingtonians by adding an opti- 
cal department. The new department was 
inspected by a great many persons during 
the first part of the week when its formal 
opening was announced by the jewelers. 


A bowling match which practically would 
decide the supremacy of the best bowler 
over a period of years in the American 
Bowling Congress, probably will result from 
the visit to Cincinnati of Jimmy Smith, 
champion bowler of the world. Smith sug- 
gested that a match be arranged between 
Hugh Stewart, auditor of the Wadsworth 
Watch Case Co., and another man of the 
champion Potter team of the Hamilton 
County League and Jess Pritchard of Indian- 
apolis. Stewart defeated Smith, Monday, in 
one of the match games that was arranged 
for the champion bowler, and the defeat was 
not of a fluke variety, as Smith did his level 
best and was beaten by 30 odd pins. Stew- 
art is one of the high ranking bowlers of 
the American Bowling Congress, and can al- 
ways be found among the leaders of the 
event every year. The visitor paid Stewart 
the compliment of saying he was one of the 
best “flat” alley bowlers in the country, 
which meant that the watch case man rolls 
best on perfect alleys. That is one of the 
reasons Stewart rolls so well in all of the 
big tourneys as those alleys~are without 
grooves or ruts. The bowling. game was 
given quite an impetus by Smith’s visit, as 
those of the local contingent tearned a num- 
ber of ways in which to impreve their game. 

Justice moved fast in the cases of Robert 
Harris and James Coulter, alias “Jack Calla- 
han,” as each was sentenced to a period of 
20 years in the Ohio penitentiary at Colum- 
bus by Common Please Judge E. M. Hurley, 
Thursday. The men, together with Lempi 
Coulter and Katherine Martin, alleged to be 
the wife of Harris, were convicted on 
charges of robbing the jewelry concern of 
A. H. Feltmann in the Hulbert Block Jan. 
28. The women were charged with receiv- 
ing stolen goods and were sentenced to 30 
days in the County Jail. The quartet was 
taken into custody by the police about two 
weeks ago, and several days later were in- 
dicted by the Grand Jury. They pleaded not 
guilty at first, but when arraigned before 
Judge Hurley, Thursday, they changed the 
plea to guilty and were given a score of years 
to serve the State for breaking into the 
jewelry place. Some of the jewelry that 
was found in the apartment in Avondale, 
where the four were arrested, was identified 
by Feltmann as part of the loot taken from 
his office. The case was one of several in 
which judges of the criminal division of the 
Common Pleas court meted out sentences 
with some severity. Rather stiff sentences 
have been given to those convicted of rob- 
bery in Hamilton County lately as a means 
of trying to reduce the number of mis- 
demeanors and felonies in this section. The 
limit has been given to quite a number, and 
it is having a salutary effect. The quartet 
involved in this case, however, did not know 
of the situation as they recently came here 
from Detroit. The Feltmann company’s of- 
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fices were virtually denuded of stock by the 
yeggmen when they forced the safe on Jan. 
28. The loot amounted to $6,000. When the 
quartet was led away from in front of Judge 
Hurley’s bench Mrs. Coulter collapsed and 
made an effort to cling to her husband. 
Deputies separated them, and the men were 
taken to jail, with the women following later. 











Emil Fryer, of the Samuel Weinhaus Co., 
who with Mrs. Fryer made a trip to the 


West Indies, struck some very rough 
weather on the trip home and Harry A. 
Sipe, who with Mrs. Sipe was in Bermuda, 
met the same experience. 

There has been some keen rivalry in their 
recent bowling match between the Galling- 
ers and the Eisemans, resulting in a vic- 
tory for the former. The John M. Roberts 
& Sons Co., the Heeren Bros. Co. and other 
teams have all been up against the Galling- 
ers, who have a decidedly good team. 

J. Clare Crawford, president of the Jewel- 
ers’ 24-Karat Club, is working on plans to 
hold a dinner for the members of the trade 
some time in April and expect to start the 
ball rolling in that direction in a few days. 
He has been planning some things of inter- 
est and will take up the subject with some 
of the leaders in the trade. 

Landow Bros. last week renewed the tobi 
on their present quarters in Penn Ave., and 
it is stated that for the six-year. term. they 
could get a bonus of $20 by giving it wp, but 
the firm will stay in the present location, 
which is in the Moose building. This -section 
is in line for some very marked developments 
in building, and it is believed that the march 
of progress will greatly develop their trade. 

Morris Goldstein, manufacturing jeweler 
in the Pittsburgh Life and Trust building, 
recently invented a safety gate for jewelers’ 
display windews and has been installing it 
in some Pittsburgh stores. The more re- 
cent concerns to put it in are the Henry 
Wilkins Co., Liberty Ave., and Landaw 
Bros., Penn Ave. There is a tendency gen- 
erally in Pittsburgh on the part of members 
of the trade to pay more attention to the 
protection of their windows. 

A petition in voluntary bankruptcy was 
filed in the United States District Court by 
Edward DePascale, Meadville, Pa., listing 
liabilities of $28,949 and assets of $9,939, of 
which sum $2,771 is represented by stock in 
trade. There is also due $313 on open ac- 
counts. The other item of assets includes 
“carriage and vehicles” and real estate val- 
ued at $3,500 and encumbered. DePascale 
claims a $300 exemption. The principal 
creditors are Pittsburgh, New York and 
Chicago jewelers. 








The annual Washingtonian ball conducted 
under the auspices of the Marray Men’s 
Club of the Attleboro Universalist Church 
one evening recently was the attraction for 
a gathering of more than 400 in Brownell 
Hall, and proved one of the most brilliant 
social functions of the season. The com- 
mittee in charge included Carl W. Keil as 
chairman; Ezra Smith, Frank J. Ryder, 
Archie F. Swanton and Gaston A. Guyot. 
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 (reasure Solid. Silver * 


Sterling %» 925/000 Fine 


Why It Is Destined to Be a Great Pattern 





truly great style is based upon a great wave 
of public interest. 
Is there such a great wave of public interest today? 
There is! Sweeping the country like wild fire 
there is an absorbing interest in our own American 
past. America seems suddenly to have become 
conscious—proud—of its past. 


a ect re “2 . [‘ silver, in furniture, or architecture every 


This interest is being reflected in our art, literature, 
drama and in the “movies.” Most forcefully is it 
made evident in the building of new homes and 
furnishing them in— 


| SHLEARLY AMERICAN Gd 


This new interest constitutes a tremendous power 
to sell goods. And alert to the great opportunity 
it affords in the sale of Sterling Silver Tableware, 
we have geared our product to this great movement. 


Illustrated on this page is our new creation in 
“Treasure” Solid Silver—“The Early American 
Style.” Here is a pattern that completely ties in 
with this big idea. It offers the public table silver 
to properly complete the decorative scheme of 
Early American homes. 





In designing this new silver we have adapted the 
important and distinctive features of the best types 
of spoons as made by early American silversmiths 
(1760-1800), taking our inspiration from original 
pieces in the museums and actual heirlooms. 


No, the “Early American” is not a copy. It is in 
no way a replica of any one spoon. It is a modern 
pattern faithfully expressing the spirit of our own 
old artist-silversmiths, reproducing that quaint 
charm and beauty which is recognized as distinctly 
American. 


We believe that it will prove to be one of the most 
notable designs we have ever created. It is 
destined to be in your hands a great pattern 
| because it is founded on what the public wants— 
di and the public buys what the public wants— 
Early American. 





| ROGERS, LUNT & BOWLEN CoO. 
2 eae ke ein Rae OREEpEN : Silversmiths ‘~~, Creators of Distinctive Tableware 
engroved io suit individual tastes. Both styles ave , GREENFIELD ‘\, MASSACHUSETTS 


based on historic precedent. 
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HE story published 
in the last issue of 
THE JEWELERS’ Cir- 
CULAR telling of the 
seizure of a pearl necklace valued at $36,000 
from a prominent woman resident of New 
York, who had purchased it from an alien 
who had been in the country less than three 
years, calls attention to a very important 
point that jewelers who buy diamonds and 
gems or other articles that have been im- 
ported, should bear in mind at all times; that 
is, that the United States Government has 
a right to seize at any time articles clandes- 
tinely imported, or on which duty has not 
been paid. In the case commented on, there 
is no claim that the purchaser of the neck- 
lace acted in anything but good faith. She 
bought it from a friend who had brought 
it from Europe sometime before and was 
permitted to bring it into this country with- 
out duty as a personal effect. Had the 
original owner of the necklace lived here for 
three years or more, no question would have 
been raised, but, instead of that, she disposed 
of the necklace within the three years time, 
thus making it subject to duty, and the gov- 
ernment is now holding it for the duty which 
amounts to $22,000. 

The woman who bought the necklace and 
from whom it has now been seized has had 
it in her possession for many years. Accord- 


No Title Can Be T 
Obtained to Smuggle 
Merchandise 


‘ ing to her statement, she went abroad several 


times with the gems and returned here with- 
out difficulty but on her return from one of 
these trips, customs men who questioned her 
about the necklace learned that it had been 
purchased from a foreigner and investigation 
disclosed that the latter had not paid duty 
on it but brought it in as a personal effect. 
The proceedings to confiscate the gems then 
followed. An effort was made on the part 


of the government to find-the original owner... 
who had brought it in, and to collect fron} 
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reputation for integrity he can absolutely 
rely; but care should be particularly taken 
when he buys gems from men unknown to 
him or at prices that seem to be materially 
under the market. In such instances, he 
should demand proof as to the ‘commercial 
pedigree’ of the merchandise in question and 
assure himself that the goods have been 
regularly imported and the duty paid thereon 
by the importer or original holder in this 
country. 

The fact that the government, with the 
aid of the diamond trade through the efforts 
of the American Jewelers Protective Asso- 
ciation, is making an especial hard drive on 
the diamond smugglers at the present time, 
makes this a subject of vital interest to 
jewelers generally, because the information 
which the officers are receiving in this camp- 
aign, as well as the facts disclosed by smugg- 
lers who have been caught and are willing 
to confess in the hope of getting a mild 
penalty, may result in other proceedings in 
our industry along the line of those mentioned 
last week. In these proceedings the ultimate 
possessor of smuggled goods may find him- 
self in for a severe loss through the seizure 
of merchandise and no claim of innocence 
in the transaction will avail. The only way 
the dealer can properly protect himself, as 
before said, is by dealing with houses on 
whom he can rely, or being put in a posi- 
tion to trace his merchandise from the time 
it was entered at the Custom House until 
it comes into his hands. 





Great Results of the A* told in the last 

F issue of THE 
Silver Conference A 

& Washinat JEWELERS’ CIRCULAR, 

. asnington the conference called 

by the Division of Simplified Practice, of the 

Department of Commerce of representatives 

of ‘the silversmithing and jewelry trade and 

¢<onsumers of silver, which was held in the 


her the $22,000; but as she is |abroad this? byilding of the Department at Washington, 


could not be done, and, therefore, the neck- 
lace was seized and held for the payment of 
the $22,000 and interest. 


As before stated, the importance of the 
incident lies not in the particular jewelry 
or even the prominence of the people in- 
volved in the proceeding, but in the fact 
that the United States has a claim on every 
article brought into this country without 
payment of the proper duty and that this 
claim may be enforced at any time and under 
any circumstances and the goods seized in 
satisfaction of the claim, even though the 
eventual owner may be entirely innocent of 
any participation in the original evasion of 
duty. In the application of this principle, 
government agents at any time may seize 
smuggled diamonds from either dealers or 
even their customers, though the diamonds 
may have passed through two or three in- 
nocent hands, if the agents can establish the 
fact that no duty was paid upon the gems. 

In view of these circumstances and also 
the fact that a large amount of smuggled 
gems have been brought into this country, 
it behooves all dealers to be careful as to 
the source from which their merchandise 
comes and before parting with payment for 
diamonds or other gems, to assure them- 
selves that the government has no lien upon 
the same for unpaid duty. Of course, this 
is not necessary for the dealer who buys 
from a well known and rated house on whose 


March 2, adopted the conservation program 
in regard to the manufacture of pieces of 
silver flat tableware that had been pre- 
viously adopted by the members of the Sil- 
versmiths Guild of America. Details of the 
program considered were published last 
week and with a brief story of its adoption. 
The program includes 62 items at the ac- 
cepted standard on flat ware silver, fixes 
certain weights for silver teaspoons and 
recommends not more than one pattern by 
a manufacturer is to be marketed in a two- 
vear period. It also provides for the 
elimination from manufacture and distribu- 
tion of patterns which have been listed as 
“discontinued” for a period of five years or 
more. 

The program was adopted after a thorough 
discussion by the representatives of the con- 
ference, which consisted not only of the 
members of the Sterling Silversmiths Guild 
of America and other manufacturing silver- 
smiths, the officials of the American Na- 
tional Retail Jewelers Association and a 
number of State associations, prominent re- 
tail jewelers from various sections of the 
country, but also representatives of the 
American Gold and Silver Institute and the 
American Engineering Council, the Ameri- 
can Hospital Association, the American 
Home Economic Association, of the Bureau 
of Home Economics, and the U. S. Depart- 


ment of Agriculture, the last named or- 
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ganization representing the “consumer” views 
on the subject of silver. 

Although the program was put through 
practically in its entirety and was unani- 
mously adopted, it was in no way given per- 
functory consideration. Every item on the 
program was seriously debated and discussed 
and the views of both manufacturers and 
retailers as to its retention or rejection 
thoroughly aired. The debates were at times 
very thorough and brought a diversity of 
opinions, each ably supported by trade ex- 
perience. The fact that the vote eventually 
was unanimous in favor of the program pro- 
posed was simply a tribute to the thorough 
work of the Silversmiths Guild and its of- 
ficers in preparing the recommendations 
which were based on a complete survey of 
the silver trade. How sound these recom- 
mendations were was seen from the fact 
that though objection after objection was 
raised by retailers to different items and 
proposals, the objections were in nearly all 
cases withdrawn as soon as the full facts on 
which the recommendations were based were 
brought out in the conference. 


The items were taken up seriatim, and the 
most active discussions at first were over the 
five different sizes of teaspoons proposed, it 
being finally decided to confine this to three, 
(trade, regular and heavy). In this and 
other discussions the fact was clearly 
brought out that different sections of the 
country showed a different demand in the 
weight of pieces called for and an equal 
difference was to be found in the demand 
between the thickly populated cities and the 
more sparsely populated country districts. 

There was little or no opposition from the 
retail jewelers or their representatives as to 
the limitation of the number of new patterns 
by the manufacturer, but strong opposition 
did develop with the idea of supplying no 
discontinued patterns after a period of five 
years. But after a thorough discussion of 
all sides of the question, the retailers with- 
drew their objections upon learning what 
this proposition meant to the manufacturers 
at large, and particularly after the head of 
one of the leading silver companies explained 
that his company last year had lost over 
$60,000 on the re-orders of discontinued pat- 
terns, and that it meant not only an enor- 
mous expense to the manufacturer which put 
a burden upon the trade but an expense and 
annoyance to the retailer who had ordered 
the goods. 

It was also brought out in the discussion 
that the manufacturer of such fancy pieces 
as asparagus servers, carvers’ assistants, ice 
tongs, gravy spoons, salt spoons, etc., repre- 
sented an enormous expense to the industry 
and that the amount received from them did 
not pay for the dies. 

Altogether the discussions proved enlight- 
ening from many angles and helped to give 
all present an idea of the tendency of the 
silver trade as well as the facts about its 
present conditions. For instance, based on 
the reports made at the conference by retail- 
ers and manufacturers alike, the prediction 
may be safely made in that the future trend 
of silverware will see the disappearance of 
both the tablespoon and the dessert spoon; 
the place of the former to be taken by the 
serving spoon and of the latter by the soup 
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Friends of John W. Sherwood of the 
Solidarity Watch Case Co., are receiving 
cards from him mailed from San Francisco, 
Cal. 

Meyer D. Rothschild, president of the 
American Jewelers Protective Association, 
started Saturday on a pleasure trip to 
Florida. 

Hyman Gabriel, Mobile, Ala., is here on 
a buying trip and will return within the next 
few days. While here he is stopping at the 
Hotel Pennsylvania. 

Oscar Harrison, formerly with Wm. 
Glaubinger is now in business for himselt 
under the style of the Harrison Diamond 
Importing Corp., 87 Nassau St. 

Bert Veit has decided to go into business 
on his own account, and on March 1 severed 
his connections with the Eisen & Buchenholz 
Co., Inc., importer and cutter of diamonds, 
87 Nassau St. 

Alphonse Sondheimer, vice-president of 
Sondheimer, Inc., is now in New York visit- 
ing the new office of the concern at 607 Fifth 
Ave., and while here is also renewing his 
old acquaintances in the trade. 

It was announced last week that Joseph 
Wernick, 29 Eldridge St., has bought out the 
firm of Joseph Wernick, Inc., at the same 
address. Mr. Wernick has equipment for 
manufacturing , Japanese and signet rings 
findings. 

The. office of the Elgin Engine Turning & 
Engraving Co., the Brun-Mill Co., T. G. 
Frothingham & Co., and the New Jersey 
Chain Corp., have been moved from room 
707 at 9 Maiden Lane to room 1302 in the 
same building. 

Joseph Shawl, formerly traveling salesman 
for A. H. Pond Co., Syracuse, N. Y., is 
opening a credit jewelry store in New 
Brunswick, N. J., at the corner of Gerry 
and Albany Sts., where a new business block 
is nearing completion. 

Among the passengers on the Majestic, 
which arrived yesterday (Tuesday), was 
Joseph Beilenson, of L. Beilenson, 65 Nassau 
St. who returned to this country after a 
four months stay in the diamond markets 
at Amsterdam and Antwerp. 

In the obituary notice of Harry H. Gross, 
importers of diamonds, 68 Nassau St., this 
city, which appeared in these columns last 
week, it was erroneously stated that the late 
home of the deceased was at 156 FE. 84th St. 
This should have read 156 E. 184th St. 

The annual meeting of the Jewelers Fra- 
ternal Association will be held tomorrow 
(Thursday) afternoon at 1:30 Pp. M. in room 
1703 at 15 Maiden Lane. The members will 
listen to reports of officers and committees 
and will transact other business of interest 
to the organization. 

Jerome J. Danziger of S. Danziger & Sons, 
importers of diamonds, 65 Nassau St., sailed 
from Amsterdam on the Majestic, March 3, 
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and is expected to arrive in this country this 
week. Mr. Danziger returns here after an 
absence of 10 months and intends to remain 
in this country about one month. 

Samuel Alpers, importer of diamonds, 36 
W. 47th St., sailed for Europe last Saturday. 
on the Berengaria, and while abroad will 
visit the diamond markets at Paris, Antwerp 
and Amsterdam. Mr. Alpers expects to be 
gone about five weeks, and upon his return 
will be located at his new offices in Room 
1304 at 10 W. 47th St. 

Through an oversight, the report of the 
East New York Jewelers’ Association’s 
banquet, published last week in the JEWELERS’ 
CIRCULAR, omitted mention of the speech 


made by A. Landau, president of the Bronx ~ 


Retail Jewelers Association. Mention should 
also be made of the award of a silver loving 
cup to L. Katzwein, vice-president of the 
East New York organization. 

The Jewelry Crafts Association and the 
Jewelers Co-operative Bureau are trying to 
learn the name of a manufacturing concern 
from which ingots of 18k. white gold are 
being taken and sold in New York, at far 
below their metal value. The ingots are 
2¥s inches wide and % of an inch thick. 
If any manufacturer uses this size of ingot 
it is requested that the Jewelry Crafts Asso- 
ciation, The Jewelers Co-operative Bureau 
or the JEweLERs’ CircuLar be notified at 
once. 

John H. Ballard, sales manager for the 
Bulova Watch Co., Fifth Ave. and 36th St., 
has just returned to this city from a two 
weeks trip through New England. During 
his trip Mr. Ballard made a careful study 
of industrial conditions and from what he 
found he is confident that, the New England 
States have a period of prosperity ahead 
of them. The purpose of this trip was to 
personally acquaint several large jewelers 
with the advertising campaign which the 
Bulova concern has just begun. 

James Robinson, 721 Fifth Ave., dealer 
in old English silver, who returned on the 
Berengaria, last week, announced that he 
was bringing over for two titled clients, 
whose identity he refused to disclose, old sil- 
ver valued at $225,000. “The collection in- 
cludes items typical of the reigns of Queens 
Elizabeth and Anne, and the Georges, includ- 
ing George I, II and III. The pieces are 
mostly church and general household silver,” 
said Mr. Robinson. “It will be sold privately 
and not at auction. The most important 
piece is an epergne of the reign of George I, 
about 1722. It weighs 400 ounces and is 
valued at £12 an ounce, or approximately 
$20,000.” 

Meyer Gordon, who for the past several 
years has acted as general manager for B. 
Gutter & Sons, 170 Nassau St., and as as- 
sistant treasurer of the Sterling Watch & 
Jewelry Co., also of New York, has sev- 
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ered connections with both of these concerns 
and started in business on his own account 
at 161 Main St., White Plains, N. Y. Mr. 
Gordon succeeds to the business which has 
been conducted in that city by his father, 
Hyman Gordon, during the past 25 years. 
The latter’s store, a few weeks ago sus- 
tained a severe loss by fire in the old loca- 
tion about a block below the new quarters. 
Young Mr. Gordon will conduct a high 
class jewelry establishment. 

Charges of receiving stolen goods worth 
$3,750 are made in an indictment filed last 
Thursday in the Criminal Court against two 
jewelers, with headquarters in the Knicker- 
bocker building. Both defendants denied 
their guilt and on the day the indictment 
was tiled, pleaded not guilty in Part 1, Court 
of General Sessions and are now out on 
$5,000 bail each. The grand jury based its 
findings on testimony of several persons, 
the principal one being William B. Carney, 
a butler, who admits he has robbed numerous 
homes at which he has been employed. A 
pin worth $850, a finger ring valued at $800, 
a bracelet $1,500 and a watch $600 are re- 
ported in the indictment to have been sold 
to the jewelers by Carney. These pieces of 
jewelry are the property of Carolyn F. Mc- 
Coon. 

An attempt to rob the jewelry store of 
Gustave Stiglitz, 637 Columbus Ave., was 
frustrated on Tuesday morning, March 2, 
by the proprietor, who ‘was in a back room. 
He ran to the street shouting for the police. 
The quick thinking of Mr. Stiglitz saved 
him thousands of dollars. In giving the 
alarm he had in mind a visit bandits paid 
him in January, 1925, when they carried off 
jewelry worth about $10,000. When the 
crooks entered the store Mr. Stiglitz was 
in a washroom in the rear, while his son 
Harry was standing behind the counter. 
One of the pair presented a watch which he 
asked be fitted with a crystal. As the 
younger Mr. Stiglitz turned from the cabi- 
net containing the crystals he was con- 
fronted by two pistols in the hands of the 
crooks. The jeweler’s son was ordered to 
walk into an alcove in the rear of the store 
where he was then told to sit on a chair. 
One of the thieves had just pulled a rope 
from his pocket and was about to tie young 
Stiglitz to the chair when the door of the 
washroom opened and the proprietor stepped 
out. Seeing the thieves Mr. Stiglitz 
slammed the washroom door and ran 
through another door leading into a laun- 
dry. As he ran the jeweler shouted for the 
police and the thieves hearing the cries fled 
from the store and escaped without taking 
anything. 

Joseph Leudan, trading as manufacturing 
jeweler and dealer in diamonds, the Jos. 
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GOLD AND SILVER ANKLE BRACELETS 

ENAMELED SAUTOIRS FOR BALL 
WATCHES 

SNAP SLIDE CORD SAUTOIR Pumenet) 

STERLING SILVER SAUTOIRS 

CURRENCY HOLDERS 

CIGARETTE HOLDERS 


THE STATE BANK 


376 Grand St. 
NEW YORK 














H. C. RICHARD, President 





Specializes in Accounts of 


welers SPG, RGS AND SWIVELS 
Je CHAIN BY THE FOOT 
and Chains Lengthened and Refilled 


Diamond Merchants 


WALTER LAMPL 


20 WEST 47TH STREET 
NEW YORK CITY 





Resources over $ 1 15,000,000 E, E. HARWOOD RAILSBACK & DABLE 
1110 Heyworth Bldg. 49 Geary St. 
Chicago, Ill. San Francisco, California 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 


R1 Fulton Street, New York 
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Leudan Co., 12 John St., against whom an 
involuntary petition in bankruptcy on Jan. 
2 last has made full payment by mer- 
chandise, cash and notes to all of his creditors 
of the moneys due them and the petition 
in bankruptcy has by order of the United 
States District Court been dismissed. 

The business of the Great Northern Watch 
Co., 132 Nassau St., has been closed out 
by the marshall. 

Philip Fleisher, jeweler, 224 E. 121st St., 
was robbed recently by thieves who escaped 
with loot worth $1,500. 

William G. Lenhardt, representing the J. J. 
Sommer Co., has moved his office to room 
1901 at 15 Maiden Lane. 

M. Harris, jewelry auctioneer of New 
York, is at present conducting an auction 
sale for J. R. Morgart, York, Pa. The sale 
is being conducted to reduce the stock. 

The business of H. Barnett, jeweler, 
Brooklyn, was incorporated at Albany, N. 
Y., by H. and D. and B. Barnett. The 
business was capitalized with 200 shares 
of common stock, no par value. 

Samuel Montauk, a jeweler at Port Rich- 
mond, S. I., withdrew his offer of 30 cents 
on the dollar made to creditors some time 
ago at a meeting last Friday in the United 
States District Court in Brooklyn. 

Reginald Reichman and Louis Nussbaum, 


of Reichman Bros., 20 W. 47th St., were. 


scheduled to return from Europe yesterday 


(Tuesday) on the Majestic, after an ex-- 


tensive purchasing trip in Amsterdam. 

Nathan Marcus, jeweler, at Hoboken, N. 
J., has purchased the store and apartment 
property at 106 Washington St., that_ place. 
The plot measures 24 by 70 feet and was 
purchased at a price of more than. $2,300 
a front foot. 


The Maiden Lane Outing Club will hold 
its annual meeting on Friday afternoon in 
the rooms of the Jewelers’ 24-Karat Club, 
15 Maiden Lane. New officers will be elect- 
ed at this meeting and several interestings 
wili be submitted. 

E. W. Michelsen, 106 Fulton St., has been 
succeeded by a new firm, to be known as 
Michelsen & Grossman, at the same address. 
The new partnership will specialize in five 
per cent. iridium platinum mountings, as 
well as special order work. 


_ Preparations have been completed for the 
sixth annual banquet and ball of the Metro- 
politan Retail Jewelers Association, Inc., 
which will be held next Sunday evening 
at the grand ballroom of the Concourse 
Plaza Hotel, 161st St. and Grand Concourse. 
The activities of the evening are scheduled 
to start at 5.30 p. Mm. 

Word was received in this city last week 
that Mrs. Burnett Y. Tiffany died at her 
home in Santa Barbara, Cal., last Wednes- 
day. Her death was caused by a stroke of 
paralysis, which she suffered in Chicago last 
Summer. Mrs. Tiffany is the wife of Bur- 
nett Tiffany, son of the late Charles L. 
Tiffany and brother of Louis Tiffany of 
Tiffany & Co. and the Tiffany Studios. 

j 
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M. Rosen & Co., Inc., diamond setters and 
lapidaries, formerly at 105 Fulton St., in or- 
der to better accommodate their uptown 
trade, have established an office at 20 W. 
47th St. (Room 1010), while their down- 
town customers will be taken care of at 71 
Nassau St. (Room 806). It is believed that 
the arrangement will facilitate better service 
for all customers. 

The Savoy Watch Co., 49 Maiden Lane, 
one of the old downtown firms, have rented 
a large portion of the 15th floor of the 
building 62 W. 47th St. and will make 
this building its new headquarters on or 
about May 1 next. The building has a 
frontage of 118 feet. Brown, Wheelock; 
Harris, Vought & Co., Inc., agents of the 
building, negotiated the lease. 

The second and final session of the sale 
of silver and Sheffield Plate was held last 
Saturday at the Anderson Galleries, this 
city. The silverware was from the Estate 
of the late Mrs. Arabella Huntington and 
the sale brought a total of $43,197.50. Some 
unusually beautiful pieces of silver and 
Sheffield Plate were disposed of at this sale 
to private individuais and collectors. 

The Royal Diamond & Watch Co., 170 
Broadway, announced last week that it is 
opening another branch store at 3 E. Main 
St., Rochester, N. Y. This concern is go- 
ing to a great deal of expense to completely 
remodel the front of the new store and 
install the latest fixtures for jewelry display. 
This store, the concern announces, when 
completed will be one of the finest in the 
country. The Royal Diamond & Watch Co., 
now operates stores in Yonkers, N. Y., Eliza- 
beth, N. J., and New York city. 

Walter A. Yokel, of Walter A. Yokel, 
Inc., importer of beads and necklaces, 12 W. 
37th St., will sail for Europe today (Wednes- 
day) on the George Washington. At the time 
the Benrus Watch Co. made its offer to 
adorn the Statue of Liberty with a wrist 
watch, Mr. Yokel decided Miss Liberty’s 
dress would look better studded with large 
brilliant beads and rhinestones. Mr. Yokel 
wrote the government to that effect and of- 
fered to furnish the gems and do the deco- 
rating, but as yet has received no answer 
to his communication. 


Wilson A. Streeter, vice-president of E. H. 
Hufnagel, Inc., and manager of the store at 
Mount Vernon, N. Y., is receiving the sym- 
pathy of his large circle of friends in the 
trade over the death of his wife, Josephine 
Mack Streeter, who passed away last Satur- 
day, after an illness of about one month. 
Services were held at her late home, 266 
Garden Ave., Mount Vernon, on Monday 
evening, and yesterday (Tuesday) afternoon 
the body was interred in a Philadelphia cem- 
etery. Mrs. Streeter was in her 51st year 
at the time of her death. Deceased is sur- 
vived by her husband and one son. 

It was reported by a staff correspondent 
yesterday that the State income tax proba- 
bly will be reduced this year the same as last. 
In addition, the exemption for married and 
single men and for dependents is to be in- 
creased to conform to the Federal income 
tax. There is also to be a cut in the direct 
State tax of half a mill. This year the payer 
of income taxes will, it is expected, if mar- 
ried, get an exemption of -3,500, and if un- 
married receive an exemption of $1,500. The 
exemption, which has been $200 for de- 
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pendents, will be increased to $400. Tenta- 
tive agreement to this has been reached, it is 
said, by the committee on taxation and the 
legislative leaders of the Republican party. 

An involuntary petition in bankruptcy was 
filed last Thursday in the United States 
District Court against the Artex Jewelry 
Co., engaged in the business of selling 
jewelry by mail, 530 Broadway. The peti- 
tioning creditors include Phillip Ritter, who 
has a claim for $23,000, Woodrow Press, 
$466 and David B. Krementsky, $4,374. In 
an order signed by Judge Bondy on the 
same day the petition was filed, Thomas 
Jefferson Ryan was appointed receiver under 
a bond of $4,000. The receiver has authority 
to continue the business for 15 days. Ac- 
cording to this order, the concern has liabil- 
ities of $93,000 while the assets amount to 
approximately $7,500 and consist of cheap. 
watches and jewelry and a number of ac- 
counts receivable. 

The creditors of S. Vederman, Philadel- 
phia, held a meeting on Monday, March 1, 
at the office of Goldman & Frier, 15 Maiden 
Lane, New York. After a great deal of 
discussion and the rejection by creditors of. 
several offers made by the bankrupt, a 
composition of 30 cents on the dollar, net, 
was accepted by the creditors present. This: 
offer is to be paid 10 per cent in cash, 
upon the confirmation of the proposition, and 
the balance in notes maturing in 18 months. 
Fifteen per cent of these notes are to be: 
endorsed by. Joseph Axelrod, while the re- 
maining notes will be unendorsed. The first 
promissory note of five per cent will be 
due in four months, another five per cent 
in eight months and the third five per cent 
in 12 months. The unendorsed notes will 
mature in 15 and 18 months and each will 
represent two and one half per cent of the 
settlement. Creditors present felt that this 
was the best settlement which could be ob- 
tained and, consequently, accepted it. Other 
creditors are now being asked to agree: to 
the settlement and to forward their claims: 
to the office of Goldman & Frier. The 
jeweler claims he owes $65,000 and has as- 
sets of $21,000. 

Jewelers in this city, but particularly in 
the East New York section of Brooklyn, are 
being warned to be careful in their dealings 
with a man who it is claimed swindled a 
number of retailers about this time last year. 
It is understood that this alleged swindler 
appeared in an East New York jewelry store 
several days ago and was apparently trying 
to “work his game” when he was seen by 
another jeweler who had been warned about 
him. This man usually walks into a jewelry 
store and presents a loose diamond, which is 
wrapped in the customary diamond paper, ; 
and asks to be shown some platinum mount- : 
ings. Most of his victims have been so anx-} 
ious to sell him that they displayed a large! 
assortment of mountings, with the result ' 
that he has been able to steal several valu- 
able ones. Occasionally he leaves a cheap: 
mounting in the place of the one he steals, 
but usually he just grabs one when the 
jeweler is not looking. He then walks out 
without making a purchase, and it is not un- 
til after the crook has left that the jeweler 
discovers his loss. This man is said to be 
about five feet 10 inches tall, probably 35 
years old and of rather slim build. He 
usually wears tortoise shell rimmed glasses. 
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Undivided Profits $33,700,000 








Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


Consequently, it is a serv- 


icefounded upon experience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade. 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 

















Gems 3’. Orient 


Rubies Star Rubies 

Emeralds —_ Star Sapphires 

Sapphires Cats-Eyes 
Lapis-lazuli 


LUCIAN M. ZELL 


522 Fifth Avenue New York 














Everybody Knows 
S. KRASILOVSKY & BRO. 


216 CENTRE ST. 





Moves safes and entire Jewelry Plants. 


No job too small or too large. 


telephone will have a representative call 


on you. 


We also buy, sell and exchange safes 


and chests. 
TEL. CANAL 0187 


NEW YORK 


A letter or 








Manual of Diseases of 


the Eye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





The Optical cgi Company 
11 John Street 


: New York 
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Ziething & Co., 68 Orchard St., have placed 
their line of gold and platinum jewelry, dia- 
mond and stone set rings with Charles Wein- 
shenk & Son, 704 Market St., San Francisco, 
as Pacific Coast representatives. 

Harry O. Christl, retail jeweler at 184 
Market St., corner of Broad, has just re- 
turned to Newark from Pinehurst, N. C., 
where he has been staying at the Point Crest 
Inn for several weeks enjoying a pleasant 
sojourn. 

Thomas Allsopp, of Allsopp & Allsopp, 
manufacturing jewelers, has just been elected 
for a second term as president of the Newark 
Athletic Club. Previous to becoming presi- 
dent he was treasurer of the club for a num- 
ber of years. 

Irving Schaefer, of the Norman Co., is 
back from a trip around New Jersey. He 
reported a generally good January business, 
a slightly duller February, but good for 
the time of year, with infrequent sales for 
large amounts. 

Herbert L. Farrow, of Carter, Gough & 
Co., reports that their salesmen have been 
finding an optimistic sentiment throughout 
the country. He believes this will be a good 
business year, but says it is too early to 
base the prediction on any tangible thing. 

H. B. Deans, East Orange, N. J., a sales- 
man for the jewelry firm of Alsopp Bros., 
Newark, was stricken with heart disease 
while he was stopping at the Greentree Inn, 
West Chester, Pa., and died suddenly. He 
was on a selling trip through southeastern 
Pennsylvania when stricken. The body was 
shipped to his home from which place he 
was buried. 

Patrick J. Coffey, the new president of the 
National Jewelers’ Board of Trade, is spend- 
ing several afternoons each week at the 
Board rooms, 22 W. 48th St., New York. 
He reaches his Newark office every morning 
at 8 o’clock and at 9:30 the office of the 
National Jewelers’ Board of Trade has him 
on the telephone. For diversion he spends 
his evenings reading correspondence and 
statistics of the jewelry business, to familiar- 
ize himself with matters of interest to mem- 
bers of the Board, so he may answer 
promptly telephone inquiries next day. He 
shares the general belief that 1926 will be 
a prosperous year in the jewelry business. 
“I hope for the co-operation of the entire 
industry,” he said last week, “and trust all 
the services of the Board of Trade will be 
taken advantage of by its members. Con- 
structive criticism will always be welcome. 
While it may not always be found practical 
to adopt individual requests any suggestion 
which concerns the best interests of the in- 
dustry as a whole will be given serious con- 
sideration.” 


K. Burns & Son have purchased from the 
receivers of the Famous Fain knitting mills 
a lease which is to run 15 years in the Loew’s 
State Theater building, one of the most 
prominent corners in Newark, at the corner 
of Broad and New Sts. The ground floor 
consists of a frontage of 35 feet of show 
windows on Broad St. and runs 95 feet of 
show windows on New St. The ground 
floor will be used exclusively for the dia- 
mond, watch and jewelry departments. The 
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mezzanine, 35 feet by 95 feet, will be occu- 
pied by the optical and sporting goods de- 
partments. The second floor which is 95 feet 
by 95 feet will be the art gallery, displaying 
oriental rugs, oriental furniture, clocks, etc. 
The third floor will be used for the mail or- 
der business and also for the office force, 
which is 95 feet by 95 feet. The basement, 
which is 35 feet by 95 feet, will be 
devoted to a leather goods department. Mr. 
Burns is at the present time conducting a 
large jewelry store in the building. His 
business has increased so extensively that the 
requirement for more room was necessary 
and opportunity presented itself to his ad- 
vantage. Considerable alterations will be 
made in the new home, and it is expected to 
be fitted up with the latest fixtures and light- 
ing devices. A diamond cutter will be at 
work in one of the show windows at all 
times. The watch and jewelry repair shop 
will be situated on the third floor. A sepa- 
rate entrance will be given up on New St. 
for their loan department. Mr. Burns has 
sent his representative, Mr. Birnbaum, to 
Paris to obtain the latest ideas on equipment 
for window display. An extra large vault 
will be built in the basement for convenience 
of customers’ jewels. 








Allentown, Pa. 





Philip M. Pardee, local representative of 
the Gorham Co., has changed his place of 
residence from the Sunnyside Apartments to 
1533 Turner St. 

M. Koneffsky, the jeweler, who formerly 
had a store in Palmerton, Pa., is now located 
in his new place of business at 391 Hamilton 
St., just opposite the Lehigh Valley passen- 
ger station. 

W. W. C. Geary, 415 Wyandotte St., 
Bethlehem, Pa., is celebrating the 16th anni- 
versary of his embarking in the jewelry 
business, and in commemorating that event 
he is running a 16th anniversary birthday 
sale, taking full-page space in the newspapers 
in advertising the event. He recently opened 
an attractive branch store at East Greenville, 
pac 

Ira H. Landes attended the annual banquet 
of the Jewelers’ Club of Philadelphia at the 
Bellevue-Stratford Hotel, Saturday evening, 
Feb. 27. The affair was the 30th one given 
by the club, and was much enjoyed by all 
who participated in the festivities. Herbert 
Keller, of the firm of E. Keller & Sons, 
jewelers, was also a guest at the annual ban- 
quet. 

A small fire was discovered in a toilet 
on the top floor of the Perkin building, Law 
and Hamilton Sts., owned by Sam Perkin, 
the jeweler. It is supposed that a cigarette 
thrown in a basket of waste paper caused the 
blaze. Mr. Perkin discovered the fire when 
making his nightly inspection of the building 
before going home. No damage was done to 
the building. 

The following traveling men are calling on 
the trade in this locality: Robert Frain, H. O. 
Hurlburt & Sons; Herbert Cohen, Lewy & 
Co., Inc.; Charles Sweasey, F. P. Scofield 
& Co.; A. J. Siegel, Helm Mfg. Co.; H. B. 
Deans, Allsopp Bros.; Ray Costigan, Seth 
Thomas Clock Co.; George A. Terhune, In- 
gersoll Watch Co., Inc., and Karl H. Hatch, 
Oneida Community, Ltd. 
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spoon or large teaspoon. Other items may 
also disappear from the list for which better 
articles may be developed. 

Because the program as adopted had vir- 
tually been put in effect by the leading 
manufacturers, it was decided to make it date 
back to Jan. 1 of this year and to remain in 
effect for a year when a further conference 
will be held to consider the need for revision 
if necessary. 

Although the Department of Commerce 
has been working for a long time in other 
industries on this question of eliminating 
waste by the standardization of the articles 
manufactured, this is the first attempt that 
has been made to do anything in this way 
for any of the lines connected with the 
jewelry trade,.and the success of this meet- 
ing is not only a subject of gratification to 
the Division of Simplified Practices of the 
Department, but to the jewelers and silver- 
smiths as well. It is estimated that by the 
adoption of this program, a reduction in the 
number of new dies and other special equip- 
ment for the new patterns will represent a 
saving to the silver manufacturers alone of 
more than $2,000,000, and that the capital 
realized from stocks tied up in the hands of 
manufacturers will amount to about $3,000,- 
000, while in addition the saving will be 
greatly increased by the amount saved to 
retailers and other distributers through their 
being able to do business with smaller stocks. 
It is believed by many that the decrease in 
the number of patterns, as well as in the 
indiivdual pieces, will also prove a great con- 
venience to retailers and aid them and their 
customers in facilitating the selection of pur- 
chases. 

This first step in conservation and elimina- 
tion of waste is believed to be a large one, 
but it is predicted that even further elimina- 
tions may be made at later conferences, in 
accordance with the suggestions that were 
made by many of the distributers who at- 
tended the meeting in Washington. 








Salt Lake City 


A. H. Peterson has been appointed credit 
manager for the Western Optical Co. 

William M. McConahay, president of the 
Utah Jewelers’ Association, says he is look- 
ing for business to be very good as a result 
of activities in the oil industry here. 

John W. Peters, prominent jeweler and 
optometrist of Brigham City, has been ap- 
pointed chairman for Lascelder county of 
the Bingham Relief Fund. 

R. V. Owens, a prominent railroad watch 
inspector and head of R. V. Owens & Co., 
and Mrs. Owens have gone to California 
on a business and pleasure trip. 

President Hubbard of the Hubbard-Denn 
Co., is suffering from neuritis and is con- 
fined to his bed. The wife of L. D. Parker, 
watchmaker for this company, is ill at a 
local hospital. 

A. F. Heiland, watchmaker for William 
M. Conahay and well known in watch- 
making circles, is confined to his bed fol- 
lowing serious injuries while bathing at 
Beck’s Hot Springs, this city, recently. 
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Chicago Notes 


Charles Hubbard, auctioneer, recently 
completed a three weeks’ reduction sale for 
J. J. List, retail jeweler of Waukegan, 
Illinois. : 

Henry Freund, of Henry Freund & Bro., 
New York, is spending several days in 
Chicago calling on the trade on his way to 
the west. 

Charles Elibogen and Otto Lieberman, of 
the Stein & Ellbogen Co., left last week for 
their respective territories and will be gone 
for several weeks. 

Frank W. Whiting, of the Whiting & 
Davis Co., returned home last week from 
a short business trip to Cincinnati, where he 
visited with the trade. 

Samuel Schmidt, 1343 Milwaukee Ave., 
left last Thursday for Montreal, Can., 
where he will spend 10 days visiting with 
friends, and enjoying a rest. 

Lee Thurston, manager of the Chicago 
office of Parks Bros. & Rogers, Providence, 
R. I., is spending two weeks in the east 
visiting at the home office and factory. 

A. W. Wadsworth, of the Wadsworth 
Watch Case Co., with headquarters at the 
main office at Newport, Ky., was a visitor in 
Chicago last week calling at the local office. 

J. H. Manheimer, of Louis Manheimer 
& Son Co., and Mrs. Manheimer, returned 
recently from the east where they spent 





three weeks combining business with 
pleasure. 

John Cameron, manufacturing jeweler and 
retailer, who has occupied room 1,500 


Stevens building for many years, has re- 
moved his place of business to suite 1727 
of the same building. 

Matt Yumn, representing Adolphe Schwob, 
Inc., and traveling out of the local office in 
the Heyworth building, left last week for 
the south where he will spend three weeks 
calling on the trade. 

J. F. Mindner, of the Peoria Jewelers 
Supply Co., Peoria, Ill., was a visitor to the 
Chicago markets last week. Mr. Mindner 
has many friends in the trade and they were 
all pleased to see him. 

Maynard Levy, auctioneer, with offices in 
the Columbus Memorial building, left last 
week for Battle Creek, Mich., to conduct a 
reduction sale for Charles C. Thoma, of 9 
W. Main St., of that city. 

Will Joers, president of Hayden W. 
Wheeler & Co., New York, passed through 
Chicago last week on his way to Kansas 
City. While stopping in Chicago Mr. Joers 
visited with several of his friends in the 
trade. . 

C. G. Pendill, 


sales and advertising 


manager for the Towle Mfg. Co., Newbury- 
port, Mass., spent the past week in Chicago, 
visiting at their iocal office and holding 
sales conferences with their representatives 
traveling out of Chicago. 

O. F. Samuelson, representative for the 
Towle Mfg. Co., just completed a business 
trip to the Pacific Coast, where he found 
business very satisfactory. Mr. Samuelson 
will remain at Chicago for three weeks be- 
fore leaving for his territory again. 

John D. Lidquist, Henning, Minn., stopped 
off in Chicago last week for a day to look 
over Spring merchandise on his way home 
from the south. Mr. Lidquist made the trip 
from Henning to New Orleans and the 
south and the return trip by automobile. 

Irving Chaykin, owner of the Irving 
jewelry store, at Hammond, Ind. was a 
visitor to the Chicago markets last week. 
Mr. Chaykin is the sporting editor of a local 
Hammond newspaper, and has made an 
effort to get on the “Red Grange” foot-ball 
team. 

H. J. Roovaart, manufacturing jeweler, 
located on the 14th floor of the Columbus 
Memorial building, for a great many years, 
has decided to dispose of his business on 
account of his health. Mr. Roovaart will 
spend several months in California enjoying 
a good rest. 

Major J. T. Montgomery, of M. A. Mead 
& Co., accompanied by Mrs. Montgomery, 
left Sunday night for Cocoanut Grove, a 
suburb of Miami, Fla., where they will join 
Mr. and Mrs. M. A. Mead. Mr. Mont- 
gomery expects to be gone for about two 
weeks’ enjoying a rest. 

John Malcon, of the Walter E. Hayward 
Co., Attleboro, Mass., spent a few days in 
Chicago last week visiting with friends on 
his way home from the Pacific Coast. Mr. 
Malcon spent several weeks in the west 
calling on the trade for Elmer Smith, their 
western representative, who has been ill for 
some time. 

T. Finley Wylie, who has been associated 
with the jewelry trade for many years, and 
well known to the retail jewelers through 
the northwest and Pacific Coast, has joined 
tthe sales force of the C. H. Knights- 
Thearle Co. Mr. Wylie will represent this 
firm in the northwestern territory, as well as 
the Pacific Coast. 

Fred Lee and Sam Kierski, operating as 
Lee & Kierski, manufacturers’ representa- 
tives, with headquarters at San Francisco, 
stopped off in Chicago last week for a few 
days to visit at the home office of the Illinois 
Watch Case Co., whom they represent at the 
Pacific Coast. They left Chicago for New 
York and the east to spend several weeks 


there calling at the offices of the manufac- 
‘turers they represent. 

Charles Schwartz, who has been connected 
with the Chicago office of the Illinois Watch 
Case Co., for several years, resigned his 
position with this firm recently to accept a 
position in the watch department of the 
Stein & Ellbogen Co. Mr. Schwartz’s 
many friends in the jewelry trade extend 
their best wishes to him for success in this 
new venture. 

Best wishes for a happy wedded life are 
being bestowed on Mrs. F. G. Blackstone. 
Mrs. Blackstone is associated with the 
Chicago office of the Towle Mfg. Co., and 
is better known to her many friends in the 
trade as Miss Nina Lund. The couple were 
married quietly on Saturday evening, Feb. 
13, but it was not known to her friends until 
last week. Her office associates and repre- 
sentatives traveling out of the Chicago office 
of the Towle Mfg. Co., presented her with 
a beautiful chest of sterling flat silverware. 

Harry E. Young and Nick M. Young, 
have been receiving sympathy from friends 
on account of the death of their. mother, 
who passed away at her home, 4510 N. 
Winchester Ave., on Monday of last week. 
Mrs. Young had been ill for about six 
months, but was able to take care of her 
duties until six weeks ago when she was 
confined to her bed. Funeral services were 
held from a chapel at 3121 Fullerton Ave., 
and interment was at Walheim Cemetery. 
Mrs. Young was 66 years of age at the time 
of her death. Nick M. Young, a member 
of the firm of Young, Rosenson Co., 
wholesale jewelers, at 203 W. Madison St., 
and Harry E. Young, retail jeweler at 1226 
Milwaukee Ave., survive her. 

Bouer-Goldstein Co., manufacturer of 
platinum and gold jewelry, has just com- 
pleted the rearranging and the remodeling 
of its shop and offices. This concern has 
leased the adjoining room to the room 
already occupied, giving just double the 
amount of space. The shop is just twice as 
large as formerly, and many new work 
benches to accommodate additional workmen 
have been installed as well as the most 
modern machinery and shop equipment. The 
concern has increased the size of its recep- 
tion room, office and private diamond rooms. 
The diamond room is handsomely decorated 
with new mahogany furnishings and a 
beautiful new blue rug graces the floor. 
The additional space was found necessary 
to accommodate the increasing business. 
The business is located on the 14th floor of 
the Stevens building, 17 N. State St. 

Sidney L. Barr, watchmaker to the trade, 
is now located in suite 1103 Heyworth 
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building, a more convenient location than 
the space he occupied in room 510 of the 
same building. ; 

Jerry T. Agate, manager of the Chicago 
office of the Bonner Mfg. Co., is making a 
two weeks’ business trip through the north 
and south. 

w. A. Harnisch, representing the Alvin 
Silver Co., left last week on an extended 
business trip through Missouri, Kansas, 
Oklahoma and Arkansas. 

W. H. Wildy, of the gold jewelry depart- 
ment of C. D. Peacock, Inc., is spending a 
month at Valparasio, Fla., visiting with 
friends, and enjoying a much needed rest. 

Paul Korshak, of the Paul Jewelry Co.’s 
stores, located at 152 N. Clark St. and 179 
N. State St. left last week with Mrs. 
Korshak for a two weeks rest in Florida. 

Edward Brooks, of the Williams Co., Inc., 
with headquarters on the 17th floor of the 
Heyworth building, is making a business trip 
through the east and will be gone for three 
weeks. 

Retail jewelers visiting the markets in 
Chicago during the past week included J. D. 
Carr, Portsmouth, O.; Morris Cohn, Jr., of 
Morris Cohn, Denver, Col.; E. Joseph, of 
S. Joseph & Sons, Des Moines, Ia. 

Window smashers were at work early 
last Thursday morning, when the front 
window of the store of W. E. Stanson, 4346 
Elston Ave., was broken. Jewelry amount- 
ing to about $400 was taken from the 
window. 

Pete Getner, who formerly was associated 
with a wholesale watch house of Chicago, 
is now connected with Rettig, Hess & Mad- 
sen, and will call on the trade throughout 
Iowa and Nebraska. Mr. Getner left last 
week for his territory. 

E. Phillips, retail jeweler, at 1429 Mil- 
waukee Ave., is making arrangements to 
leave next week for West Baden. Mr. 
Phillips makes this trip every year and, as 
a rule, spends several weeks there enjoy- 
ing a well earned rest. 

M. Feinberg, watchmaker, for Rettig, 
Hess & Madsen, is confined at the Frank- 
lin Blvd. Hospital for a couple of weeks, 
recuperating from an operation. The opera- 
tion has proved successful, and Mr. Fein- 
berg is getting along very nicely. 

The retail jewelry business of F. N. 
Kistner, 31 N. State St., has been incor- 
porated under the laws of Illinois, for 
$50,000, and is now known as F. N. Kistner 
Co. The incorporators are F. N. Kistner, 
Wm. A. Shoemaker and J. J. Johnston. 

Paul Gruen, of Rettig, Hess & Madsen, 
left last week for a business trip through 
Kansas, Texas and Missouri and will be 
gone for two weeks. A. E. Madsen, of the 
same firm, and making his headquarters at 
Minneapolis, Minn., left recently for a six 
weeks’ business trip to the Pacific Coast. 

Morey Freeman, of Barnes & Freeman, 
auctioneers, has left for Beloit, Wis., where 
he will conduct a close-out sale for Alva 
Snider. J. Eugene Barnes, of the same firm, 
1s conducting a close-out sale for Garringer 
& Baumgartner, of Dunkirk, Ind. Both of 
the partners will be gone for a couple of 
weeks. 

J. D. Grassick, manager of the Chicago 
office for the Alvin Silver Co., left. last 
Friday night for California, where he will 
spend a month visiting at their office at San 
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Francisco, and August Swanson, who has 
charge of that office. While there he will 
visit the trade and many of his old acquaint- 
ances. 

George J. Germain, with E. Bastheim Co., 
of Los Angeles, Cal., stopped off in Chicago 
last week for a few days on his way to 
New York, where he will spend some time 
looking over the markets before sailing for 
Europe. Mr. Germain will remain in Europe 
for about two months looking over the 
markets. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., is now making prepa- 
rations to leave on Monday, March 15, 
for the east where he will spend a week 
looking over the Spring markets, and will 
sail from that port March 20 for Europe. 
Mr. Brown will be accompanied on this trip 
by his wife. He expects to be gone for two 
months, and will visit markets in the princi- 
pal countries. 

Harry Hillman, representing the Towle 
Mfg. Co., returned last week from his terri- 
tory and a visit to his home in Michigan. 
Mr. Hillman will remain in Chicago for a 
short time before leaving on another trip 
through his territory. Frank J. Spellman, 
of the same concern, also completed his trip 
through the southwest and will remain in 
Chicago for three weeks getting his sample 
line replenished. 


True to the usual form of court procedure 
in Chicago the case against Louis Berardi, 
[frank Monoco, Leonardo Russo, Tony 
Russo, Sam Goldman, charged with the 
holdup of Philip Altschul, 11th floor of the 
Heyworth building, last May, the case was 
called with all defendants present and 
further proceedings deferred until March 22. 
In the meantime the defendants have been 
returned to Leavenworth, Joliet and the 
County Jail to await further developments. 

Stewart Peacock, son of Walter Peacock, 
is now associated with C. D. Peacock, Inc. 
Mr. Peacock has been connected with J. 
Milhening, Inc., for almost two years, receiv- 
ing training in the manufacture of jewelry. 
Mr. Peacock is in the diamond department. 
Bernard Smith, buyer of silver for C. D. 
Peacock, Inc., accompanied by Mrs. Smith, 
are expected to return home the end of this 
week. Mr. Smith has been gone for three 
weeks and while away attended the silver 
conference at Washington and visited the 
silver factories in the east. 

Three hold-up men entered the jewelry 
store of Louis J. Shapiro, 3727 W. Roose- 
velt Road, last week, and escaped with 
jewelry amounting to about $2,000. Mrs. 
Shapiro was in the store with her husband 
when the bandits entered and as they were 
being marched to the rear of the store Sam 
A. Cohen, father of Mrs. Shapiro, entered. 
He was also taken into the rear room. 
One of the bandits struck Mr. Shapiro on 
the head when he protested to their methods, 
inflicting a scalp wound. Witnesses told 
police that the trio fled in a Dodge sedan. 

Abraham Clark, alias “John Williams,” 
notorious pennyweighter and diamond thief, 
was taken back to Milwaukee, Wis., last 
week to answer to the.charges of E. L. 
Feiling, of that city. Clark substituted a 
cheap ring for an expensive diamond ring. 
The case was called on Thursday, March 4, 
and Judge Shaunasey sentenced him to serve 
from one to five years at Waupun peniten- 
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tiary. Clark made a great plea, saying he 
knew he had made an error, and wanted to 
reform if given a chance and that he was a 
man along in years. The judge would not 
listen to his plea and gave him the limit 
penalty allowed by the law for that crime. 
Another case will be brought up against him 
very shortly, when Archie Tegtmeyer, Inc., 
Milwaukee, will prefer charges against 
Clark. 











Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., was in Evansville a few days 
ago on business. 

Charles F. Artes, Jr., of the Charles F. 
Artes Co., Inc., 321 Main St., is back from 
a business trip to Indianapolis. 

J. Roy Strickland, handler of clocks and 
watches at Owensville, Ind., was in Evans- 
ville a few days ago on a business trip. 

William B. Carleton, local trade journalist, 
and well known to the jewelry trade in this 
part of the State, made an address on 
“Washington” before the Evansville Council, 
Knights of Columbus a few nights ago. 

Retail jewelers at Huntingburg, Ind., have 
decided to join with the other merchants of 
that town in holding monthly community 
sales during the next few months. Boon- 
ville, Ind., merchants are planning to hold 
similar sales. 

Leo Lintzenich, city salesman for Raphael 
Bros., local wholesale jewelers on Upper Ist 
St., has been elected to an office in the 
Evansville Council of United Commercial 
Travelers and is a great booster for the 
organization. 

Mose Gans, formerly vice-president and 
general manager of the old I. Gans & Co., 
local wholesale and retail dealers in jewelry, 
is expected back from the Pacific Coast in a 
short time where he has spent several months 
with his wife. F 

Dropping into Isaac Arnold’s store at 
Dutchtown, a few miles north of Petersburg, 
Ind., the other day for a “snack” - netted 
Emanuel Ficklin three small but perfect 
pearls. While eating some oysters he had 
purchased, Ficklin discovered the péarls in 
the shells. He sold the pearls to a Peters- 
burg jeweler for a neat sum of money. 

Ben L. Kruckemeyer, of Kruckemeyer & 
Cohn, local retail jewelers at 407: Main St., 
has been elected one of the directors in the 
Winsett System of Evansville, a new bank 
that has just been organized in this city 
and which will open for business about the 
middle of March. The new institution has 
a capital stock of $180,000. Dave Cohn, of 
the firm, and second vice-president of the 
Indiana Retail Jewelers’ Association, has 
returned from a _ business meeting at 
Indianapolis. 








Arrested’ in connection with a theft in 
Olympia, Wash., Simmons Gregg, 36; is be- 
ing held by the police of that city who are 


‘trying to-connect him with the robbery on 


Lincoln’s -birthday of a jewelry store in 


‘Portland, Ore., when a quantity of silver- 


ware was taken from the store. His wife 
was recently taken in charge at Tacoma, 
while attempting to sell valuable silverware. 





Pea aaa aaa TET 


————— 
a ne a ene aa esata = 













H. A. 


Wis., who was operated on for an ulcerated 


3runke, retail jeweler at Berlin, 


stomach, recently at the Mayo Brothers’ 
clinic at Rochester, Minn., has written to his 
friends in Milwaukee that he is convalescing 
rapidly and expects to return to his home 
within a few weeks. 

Visitors among the wholesalers at Mil- 
waukee last week included W. H. Shaver, 
Mukwonago; M. Schneider, Burlington; B. 
Panik, Cudahay; J. Brehley, Cudahay; 
George Armbruster, Cedarburg; Mrs. Wil- 
liam Liulevich, Racine; Mrs.  Estberg, 
Waukesha; and F. E. Kiehl, of Waukesha. 

Frank Mayer, formerly watchmaker for 
Stark & Knobla, retail jewelers at 35th St. 
and North Ave., has opened a jewelry store 
of his own on Vliet St., between 26th and 
27th Sts. The formal opening of the store 
was held on March 6, and the wholesalers 
in Milwaukee, presented Mr. Mayer with 
beautiful floral gifts. 

Fred J. Theleman, manufacturing jeweler 
at Milwaukee, entertained his brother, Wil- 
liam C. Theleman of Colorado Springs, 
Colo., at his home here last week. William 
Theleman’s wife underwent an operation at 
the Mayo Brothers’ clinic at Rochester, 
Minn., and while she was recuperating he 
visited his brother, Fred. 

A change in location has been made by 
the retail jewelry firm of Behling & Koso- 
bucki. They have moved from 331 Brady 
St., where the business has been carried on 
since May, 1916, to 290 Brady St. The new 
store is three times as large as the old one, 
and will provide ample room for the in- 
creasing business of the firm. 

R. F. Weckerle, representative for the 
Boszhardt-Possin Co., wholesale jeweler at 
Milwaukee, returned to the office last week 
after visiting the trade in eastern Wisconsin. 
He reported that the trip was successful and 
business conditions in that territory are 
looking good for the Spring. Mr. Weckerle 
will leave this week for a swing around 
the territory in northwestern Wisconsin. 

Archie Tegtmeyer, prominent retail jewel- 
er at Grand Ave. and 4th St., has moved 
into his temporary location at 413 Grand 
Ave., a few doors west of his old business 
site, where he will operate his jewelry store 
until the new building is constructed. Two 
more stories may be added to the hotel 
Mr. Tegtmeyer is building if the building 
height limit for hotels is changed, Mr. Tegt- 
meyer said. Work of razing the site for 
the hotel is already under way. 

An interesting and valuable collection of 
art jewelry was held at the Milwaukee Art 
Institute last week, by Frank Gardner Hale 
of Boston. It consisted of about 115 pieces 
of rings, bracelets, earrings, brooches, and 
necklaces, mostly of enamel, made after an 
old process of years ago, with settings of 
silver, gold, and platinum. Mr. Hale has 
made and collected the jewelry himself over 
a long period of years, and what started out 
to be a hobby, became a vocation for him. 

John R. Montgomery of the Reliance 
Silver Co., Milwaukee, spent the week-end 
in Milwaukee, after completing a successful 
trip through his territory in northern Illinois 
and Iowa. H. S. Paterson, representative 
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of the firm in the Dakotas and Minnesota 
visited his home in Minneapolis over the 
week-end. Both Mr. Montgomery and Mr. 
Paterson state that their customers are in 
a very favorable buying mood and are mak- 
ing good purchases for Spring. They are 
optimistic over business conditions for the 
early portion of 1926. 

The David Goldman, Inc., firm of retail 
jewelers in the Caswell block, W. Water 
St. and Grand Ave., has started a series of 
daily auction sales to move the entire stock 
of jewelry and other merchandise in the 
store, and also the fixtures. The firm an- 
nounces that its lease expires on the site, 
which is on the ground floor and one of the 
most valuable business corners in Milwaukee, 
on April 30, and that since it has been un- 
able to negotiate a satisfactory rental with 
the owners, it will vacate the property, when 
the lease expires. Auctioneers are James 
L. Hand and Charles J. Wilbur. 

Alva Snider, retail jeweler at 351 E. Grand 
Ave., Beloit, Wis., is clearing his stock of 
jewelry, diamonds, watches, clocks, and 
other merchandise, by means of an auction 
sale. Mr. Snider’s lease on the building 
will expire within a short time, and as a 
bank is to be located there, he will be un- 
able to renew the lease. The auction sale 
is being conducted by Burton E. Chapman, 
retail jeweler at Rockford, Ill., who has 
consented to work as autioneer until the 
goods are all sold. Mr. Snider has been in 
business in Beloit for the past 23 years. 
Souvenirs are being presented each day to 
the first 25 women who visit the store. 
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A. B. Milkins, of Wyandotte, was a caller 
on the Detroit wholesale jewelers during the 
past week. 

E. L. Berg of E. H. Pudrith & Co., is 
now on a two-weeks trip through the east- 
ern section of Michigan. 

Max Jennings, St. Clair, came to Detroit 
last week and made calls on the wholesalers 
in the Metropolitan building. 

L. K. Hunter, 2837 Grand River Ave., has 
sold his retail business to Lehmann Bros. 
Mr. Hunter does not state just what his 
future plans will be. 

Louis Gautherat, of E. H. Pudrith Co., 
with Mrs. Gautherat and their two children 
left Detroit last week for a trip to Los 
Angeles and other Pacific Coast cities. 

Max Booden, formerly of the firm of 
Freedman & Booden, has opened an estab- 
lishment at 504 Metropolitan building, for 
the purpose of doing watch repair work. 

Thieves raided the retail jewelry store of 
W. F. Zorno, 14404 Charlevoix Ave., one 
night last week and escaped with about $500 
worth of merchandise. None of it has yet 
been recovered. 

Garner Sly, city sales representative and 
an executive of E. H. Pudrith Co., is re- 
covering from an attack of the grippe. H. 
L. Merry has been covering Mr. Sly’s terri- 
tory during his illness. 

J. L. Chapman, a prominent retail jeweler 
at Ann Arbor, was in Detroit last week 
on a buying expedition. Trade in the uni- 
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versity city town already has started to 
revive following the lull directly after the 
holiday period. 

Neils Nielson, retail jeweler at 14532 
Grand River Ave., is reported in quite a 
serious condition following an operation at 
a hospital in Ann Arbor, for internal goiter, 
His many friends in the trade hope for 
him a speedy recovery. 

George Loehr, one of the executives of 
the Scribner & Loehr Co., wholesale jewel- 
ers in Cleveland, was in Detroit last week 
calling on old friends. This is Mr. Loehr’s 


first trip to Detroit since being transferred 


to the home office in Cleveland. 

One night last week some one smashed 
the display window of the L. Black Co, 
retail jeweler on Woodward Ave., in the 
downtown shopping district. The loss was 
not extensive, it is reported. This is the 
second time the window has been broken 
in this way within the last month. 

It has been announced that after March 
15 the Meyer Jewelry Co., 8015 Ferndale 
Ave., will occupy the store adjoining its 
present location, almost doubling its floor 
space. Improvements are nearly completed. 
The company expects to make it one of the 
finest retail jewelry establishments on the 
west side of the city. 

William L. Willoughby, Belding, Mich., 
who has been in the retail jewelry business 
in that place for a number of years has 
recently sold out to Carl W. Smith, his 
brother-in-law. Mr. Smith, at one time was 
with H. B. Thompson at Ithaca, Mich. Mr. 
Willoughby, it is stated, has decided to 
enter the bond business. 

Henry Ancinec whose place of business 
was held up and robbed several weeks ago 
with a loss of between $2,000 and $3,000 has 
recovered about $400 worth of the merchan- 
dise, it is stated. Two of the men were 
arrested and convicted on ancther charge 
and sentenced to heavy terms in the peni- 
tentiary. It is said that the men destroyed 
a part of the loot. 

Dr. Pacific, of the Pacific Jewelry Store, 
1041 Gratiot Ave., who was shot a ‘few 
days ago while attempting to intercept a 
hold-up man as he was rushing from an 
adjoining store is rapidly recovering. He 
still is at home confined to crutches. He is 
expected back at the store again within a 
few days. Dr. Pacific was shot three times 
in the leg and once in the arm. He had 
a most narrow escape and is thankful his 
condition is no worse. 

Lareta Lee is near death in the Receiving 
Hospital at Detroit whither she was taken 
from the Detroit House of Correction, in 
which she was serving a term of from eight 
to 20 years for her alleged part in the $5,000 
holdup of the Louis Meier's Sons jewelry 
store at Gratiot Ave. and East Grand Boule- 
vard about three years ago. Her husband 
and their eight-year-old son, are living on 
a farm near McBride, Mich, The husband 
knows his wife is critically ill, and he is 
said to be torn with anxiety to grant his 
wife’s wish that she may see her child who 
is said to believe that his mother had gone 
away to recover her health. Mrs. Lee, 
alleged to have been the brains of the Meier 
jewelry robbery, contracted a cold at the 
prison farm a week ago. Later pneumonia 
developed and she was brought to the Detroit 
hospital for treatment. 
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Minneapolis and St. Paul 





Robert Herrmann, of the Gruen Watch 
Co., Cincinnati, was a recent visitor in Min- 
neapolis. 

Ted Madsen left Feb. 27 on a sales trip 
through northern territory for the C. M. 
Thomsen Co., 100 N. 7th St. 

O. H. Opheim, formerly with Muns & 
Pomerleau, of Minneapolis, is now employed 
by F. H. Otto, of Hastings, Minn. 

Miss Watson, of Sioux City, Ia. on 
March 1 joined the silver department of J. B. 
Hudson & Son, retail jewelers, 33 S. 7th St. 

The R. Saygol Co., wholesale jewelers, 
509 Ryan building, St. Paul, have equipped 
their office with new wall cases and show- 
cases. 

J. J. Esslinger, of Esslinger & Schaeppi, 
dealers in jewelers’ supplies, 510 Ryan build- 
ing, St. Paul, returned March 1 from a trip 
of two weeks in Montana. 

Harry Schloss, for several years asso- 
ciated with the wholesale jewelry firm of 
Jeffery & Harris, Hennepin Ave. and 7th St., 
has severed this connection. 

William J. Reusch, wholesale jeweler, 
314-16 Bremer Arcade, St. Paul, plans to 
leave the latter part of April for a trip of 
about three months through the State of 
California. 

Andrew Lee, of Carrington, N. Dak., was 
recently in Minneapolis on business in con- 
nection with the building of a new home for 
himself in Carrington. He also plans to in- 
stall new fixtures in his store. 

Mr. Dahle, formerly employed by Weld & 
Son and White & MacNaught, Minneapolis 
retail jewelers, is a new addition to the sales 
staff of the C. M. Thomsen Co., wholesale 
jewelers, 100 N. 7th St., Minneapolis. 

Charles Moss, president of the American 
Jewelry Co., Inc., retailers, 38 S. 7th St., 
Minneapolis, plans to join his wife in Florida 
the first of April and return with her to 
Minneapolis. Mrs. Moss has been in Florida 
about twe months. 

The C. M. Thomsen Co., wholesale jewel- 
ers, 100 N. 7th St., Minneapolis, plan to 
employ a fleet of automobiles for their trav- 
eling salesmen as soon as road conditions 
permit. The delay entailed in making train 
connections influenced this decision. 

C. Morse Rush, retail jeweler, 1004 Nicol- 
let Ave., Minneapolis, about a month ago 
established a business under the name of the 
Loring Music & Radio Shop, at 1410 Nicol- 
let Ave. Phonographs and records are han- 
dled, and the shop is an authorized agent 
for Stewart Warner radio sets. Eddie 
Schwartz is the manager. 

A retail firm operating under the name of 
the Larson Jewelry Co., 25% S. 4th St., 
Minneapolis, a few weeks ago went out of 
business. It was established Dec. 1, 1925, 
with A. Abraham as manager. Mr. Abra- 
ham had been working at the bench for 32 
years, and formerly was with M. L. Cohen, 
239 Nicollet Ave., Minneapolis. - 

Harold W. Petersen, manufacturing and 
repairing jeweler, 412 Ryan building, St. 
Paul, is planning to move the first of April 
to 612 Ryan building, after occupying his 
Present quarters for a year. On the upper 
floor Mr. Petersen will have better lighting 
facilities, and he announced that he will have 
up-to-date equipment installed, making his 
shop’ one of the most efficient in the city. 
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Roy Mickelson, jewelry engraver, is asso- 
ciated with Mr. Petersen. 

F. E. Murphy, manager of the northwest 
office of Community, Ltd., 505 Ryan build- 
ing, St. Paul, was expected to return early 
this week from Duluth, where he went on 
March 3. He planned on his return to St. 
Paul to leave immediately for Wisconsin, 
stopping at several cities, including Green 
Bay, Marinette and Sheboygan, a trip which 
would take nearly a week. F. L. Hartley, 
retail salesman for Community, Ltd., left the 
St. Paul office on Feb. 21 for a road trip, 
and he is scheduled to return March 21. 

The Gittelson Jewelry Co., retailers, with 
stores in Minneapolis and St. Paul, filed pa- 
pers of incorporation, effective Feb. 1, for 
200,000. B. F. Gradwohl, active manager 
of the Minneapolis store, is president, ana 
P. W. Gradwohl, secretary-treasurer. The 
principal place of business is in Minneapolis, 
where the Gittelson Jewelry Co. has op- 
erated over 50 years, the present address of 
the store being 25 S. 6th St. It has occupied 
its present quarters about 15 years. The St. 
Paul store has existed about 10 years and is 
now managed by L. S. Anderson. 

Retail jewelers from out of town who 
were in Minneapolis at the time of the op- 
tical convention in St. Paul last month in- 
cluded: Charles Carlson, Fosston, Minn. ; 
IF. M. Garman, Barron, Wis.; L. H. Gid- 
dings, Barron, Wis.; C. A. Gustason, Tracy, 
Minn.; Frank Hasse, Bird Island, Minn. ; 
I. M. Schwenke, New Richland, Minn.; C. 
A. Sherdal, Montevideo, Minn.; Mr. Stiles, 
Wells, Minn.; R. C. Videen, Detroit, Minn. ; 
Phil G. Zimmerman, Rice Lake, Wis. 
Other out-of-town retail jewelers who re- 
cently were in Minneapolis included: Mr. 
Aushus, Menomonie, Wis.; Mr. Brovold, 
Kenyon, Minn.; Mr. Gallettt, Aberdeen, S. 
Dak., who stopped in the city on his way 
home from New York; L. P. Helmick, 
Fulda, Minn.; Mr. Mann, of Bronson & 
Mann, Watertown, S. Dak.; Mr. Nelson, of 
Nelson & Carlson, Fargo, N. Dak.; O. H. 
Ohlson, Marshall, Minn.; Herbert C. Probst, 
Morris, Minn.; Max Rabinovitch, Grand 
Forks, N. Dak.; Mr. and Mrs. Reim, of 
Reim & Church, New Ulm, Minn.; Mr. and 
Mrs. L. W. Rowland, Windom, Minn.; Mr. 
and Mrs. G. H. Sommer, Barnesville, Minn., 
who visited in Rush City and Minneapolis: 
E. W. Wetzel, Little Falls, Minn.; H. L. 
Winter, Minot, N. Dak. 








Business Troubles 





Ben Lipsin, Miami, Ariz., has assigned. 

A voluntary petition in bankruptcy has 
been filed by S. A. Long, Donora, Pa. 

Phillips Bros., Naugatuck, Conn., is offer- 
ing a composition of 25 per cent. to creditors. 

A voluntary petition in bankruptcy has 
been filed by Clyde L. Calloway, Laurel, 
Mont. 

A voluntary petition in bankruptcy has 
been filed by the Geneva Jewelry Co., EI 
Paso, Tex. 

A voluntary petition in bankruptcy has 
been filed by Harry Salnick, Newark, N. J. 
The assets are given as $2,193 and the lia- 
bilities, $4,431. 

A voluntary petition in bankruptcy has 
been filed by Arthur De Groff, Peekskill, 
N. Y. The assets are given as $4,894 and 
the liabilities, $23,198. 





W. H. Joers, president of Hayden W. 
Wheeler & Co., New York, arrived in this 
city early last week. 

John Boosinger, of D. B. Ward & Coa., 
Boley building, is not to be seen about the 
company’s offices this week, since he was 
selected for a seat on the jury panel. 

The Gradwohl Jewelry Co., which only 
last week removed to its new location, a 
few doors north of the old store here, is 
staging what is termed a “Five-Cent Sale” 
of jewelry, the term being derived from the 
practice of selling goods on the five-cents- 
down plan. The company’s new location is 
attractively fitted and affords the store near- 
ly twice the floor space available at the pre- 
vious location. 

Earl L. Morrison, Excelsior Springs, 
Mo., returned to Kansas City on Tuesday 
of last week, en route to his home city. Mr. 
Morrison and his father, C. G. Morrison, 
Olathe, Kans., pioneer jeweler, who is 
spending several weeks with his son at the 
“Springs,” drove to Topeka, Kans., where 
they passed several days of last week in 
visiting old friends of the family, both in and 
out of the jewelry trade. 

Meyer Gordon, proprietor of the Gordon 
Jewelry Co.’s store in the Hotel Muehle- 
bach, is in St. Louis, Mo., this week trans- 
acting business for his firm. Mrs. Gordon 
and Milton Goldberg are guiding the desti- 
nies of the business in Mr. Gordon’s tem- 
porary absence. He is expected to return 
the latter part of this week, although it is 
possible that he shall remain in St. Louis 
until the early part of next week. 


The business of the Porter & Wiser Jewel- 
ry Co., it is announced, will be sold at public 
trustee’s sale March 22 at 2 p. m. The sale, 
which is advertised by William F. Hiles as 
trustee for the creditors, will be held at the 
company’s office on the fifth floor of the 
Evans building, 1113 and 1115 Walnut St. 
The property will be offered both in parcels 
and as an entirety, and the trade name goes 
with the business if sold as a whole. 

Kansas City’s elusive brick-bandit again 
made his appearance, rather left traces of 
his appearance and disappearance, when he 
threw a brick through one of the front dis- 
play windows at the Cady & Olmstead store, 
escaping with several strands of imitation 
pearls and necklaces which represented a 
total loss to the store of approximately $50. 
The robbery occurred about 3 o'clock on 
Tuesday morning, March 2, and the broken 
window was discovered by local police about 
half an hour later, when they notified C. P. 
“Tod” Woodbury, president of the concern. 
The goods stolen consisted of only a very 
few articles which had been unintentionally 
left in the display window during the night. 
The few pieces on display evidently im- 
pressed the bandit with the idea that the 
goods were of unusual value. The cost of 
replacing the plate glass window, however, 
proved to be a large portion of the loss in 
the robbery—this expense probably amounted 
to nearly as much as the value of the pearls 
stolen. No traces of the culprit have been 
found since the robbery, beyond the broken 
glass and the pilfered jewelry. 











Harry Clarke, Anamosa, Ia., is in Los 
Angeles spending the Winter. 
R. M. Harding is conducting a closing-out 


auction sale for Bonham & Little, San 
Pedro. 

J. A. Roth of Roth, Snow & Co. has gone 
to San Francisco for a week, taking a line 
of silver with him. 

Wm. Neff, formerly of Hobart, Okla., has 
opened a new jewelry store at 1624 Orange 
Ave., Long Beach. 

H. L. O’Neill of Roth, Snow & Co., is 
back from a trip as far north as Seattle. 
He found considerable snow in the northern 
section. r 

Wm. Studt, city salesman for the E. W. 
Reynolds Co., is again able to be back on 
duty after a number of days of illness at 
his home. 

A. Rolland, Brawley, is just recovering 
after a severe operation at the Hollywood 
hospital. He is living at Santa Monica while 
he recuperates. 

J. G. Donavan has been spending a few 
days, in company with his wife, at Ojai, 
a small town about 70 miles northeasterly 
from Los Angeles. 

Elliott Hine, buyer for the silverware de- 
partment of the Parmelee-Dohrmann Co., 
is in San Francisco to visit the Dohrmann 
Commercial Co. there. 

Peter Flynn, of the Paul D. Walsh Co., 
is on his way north on a selling trip. He 
reports very satisfactory: business thus far. 
He will be gone about three weeks. 

Anthony Westhoff of the watch department 
of the Donovan & Seamans Co. recently de- 
livered an address before a Los Angeles 
women’s club on the subject of precious 
stones. 

J. D. Bridges and J. K. Venable of the 
local office of the International Silver Co., 
and H. W. Slaudt of Koke, Slaudt & Co., 
have gone on a trip to San Diego for busi- 
ness and pleasure. 

R. W. Applegate, representing A. I. Hall 
& Son, Los Angeles office, has started on 
a business trip through Arizona, to be gone 
three weeks. He expects to return by the 
way of the Imperial Valley. 

S. A. Pope, time inspector for the South- 
ern Pacific Railroad, with headquarters in 
San Francisco, has been spending a few 
days here on his way to Mazatlan and 
Guadalajara, Mexico, called there by his 
duties in connection with the Southern Pa- 
cific line in Mexico. 

Guy Lauderbaugh, manager of the Armer 
& Brown Co., reports that his concern is 
doing a better business than it has during the 
last two years, and business has not been 
dull heretofore by any means. Carl Gross, 
representative of this concern, has gone to 
San Diego on a business trip. 

Miss Lawler, head of the jewelry depart- 
ment of the May Co., has arrived home from 
her recent buying trip in New York and 
the east. She comes back very enthusiastic 
over the outlook for the jewelry business 
during the coming year. There is a special 
demand here for almost everything in the 
line of novelty. goods. 

Newton Moore, with offices in the O. T. 
Johnson building, spent the week-end on a 
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motor trip with his wife, visiting Los Angeles 
County Park in the San Bernardino moun- 
tains. He encountered considerable snow at 
the resort, in marked contrasts with the 
warm weather in Los Angeles city. The 
elevation of the park is between 6000 and 
7000 feet. 

J. H. Boal, who has been associated with 
Newton Moore in the O. T. Johnson build- 
ing for a number of years, has opened a 
jewelry business on his own account, at 
Covina, a thriving town among the orange 
groves just east of Los Angeles. 
with Mr. Moore has been taken by F. C. 
Jarvis. Mr. Jarvis was with Mr. Moore 
a number of years ago, but more recently 
has been with Brock & Co. and Feagans 
& Co. 

J. J. Sommers of the J. J. Sommers Co., 
North Attleboro, Mass., who was here re- 
cently, received a telegram while at the 
Palace Hotel, San Francisco, advising him 
of the demise of Thomas Totten, a brother 
of Albert Totten, president of the Attle- 
boro Savings Bank. Both brothers were 
formerly in partnership with Mr. Sommers, 
and are his brothers-in-law. Many magni- 
ficent floral offerings expressed the sym- 
pathy of Mr. Totten’s many friends. 

Some 40 members of the newly organized 
Southern California Jewelers’ Golf Associa- 
tion met at the California Country Club re- 
cently to adopt a constitution and by-laws 
and to hold an informal tournament. During 
the evening business meeting it was unanim- 
ously voted to accept an invitation to join 
with the California Gold and Silversmiths’ 
Association in entertaining the jewelers of 
the State when they meet here for their 
annual meeting April 22, 23 and 24. A con- 
siderable part of this entertainment will be 
at one of the local country clubs where golf, 
cabaret, and a banquet will be provided for 
all guests without expense to them. The 
golf tournament which preceeded the annual 
meeting of last year at San Francisco was 
so successful that it will likely be a per- 
manent feature hereafter. President Jack 
Roth presided at the meeting and Charles 
F. Manahan won the silver trophy for the 
day’s play. 

The following out-of-town jewelers have 
been in this city recently: Howard Black, 
Riverside; Dr. W. E. Christie, Elsinore; J. 
E. Lewis, Claremont; C. J. Hase, Ontario; 
E. C. Brunner, Tujunga; T. W. Alley and 
Wm. H. Yendoli, Pomona; I. Macatee, 
Lankershim; Frank Hoffman, Santa Ana; 
E. C. Kendrick, Anaheim; Barney Good- 
stein, San Bernardino;.T. B. Van Norman, 
Long Beach; John Parker and T. R. Canady, 
Huntington Beach; C. L. Runyon, D. Van 
Wart and M, King, Huntington Park; M. 
P. Frandsen, Bell; E. Smith, Compton; C. 
E. Perham, San Pedro; Mrs. G. R. Finley, 
Compton; F. E. Hull, Beverly Hills; Frank 
Fraiberg, Sierra Madre; T. S. Lailey, El 
Monte; George E. Langley and Thos. Lowell, 
Long Beach; E. B. Lang, Venice; J. H. 
Blanchard, Ocean Park; George Burzell, 
Sawtelle; Mrs. Herbert K. Smith, Hermosa 
Beach; P. W. Andrews, Inglewood; C. J. 
McCormick, Redondo; E. E. Goodyear, 
Santa Paula; L. C. Howard, Blythe. 








Grabowsky Bros., jewelers, have moved to 
their old location in the Phoenix Block, 
Bay City, Mich. 
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Pacific Coast Notes 





The death is announced of Roy C. Shaw 
Bend, Ore. 

The Reiner Jewelry Co. opened an addij- 
tional store at 305 E. Heron St., Aberdeen, 
Wash., during the week of March 1. 

The Ed. C. Norris jewelry store, Duryea 
St., Raymond, Wash., was recently sold to 
W. C. Vandervort, Seattle, who took charge 
promptly and is continuing it according to 
the former policy of the establishment. 

A jewelry store has been established in 
Holtville, Cal., by Carl P. Bechtel, who was 
formerly a jeweler of Gardnerville, Ney, 
He visited other sections of California, but 
finally chose Holtville as the most promis- 
ing location for him. 

Desiring to return to the east, where, he 
stated, other business interests claimed his 
attention, M. Little, of Bonham & Little, San 
Pedro, Cal., has been holding a closing out 
auction sale. A gift was presented to each 
woman who attended the auction. 


The supreme court of Oregon has affirmed 
the decision of the Multnomah county cir- 
cuit court, sentencing Frederick L. Miller, 
Portland jeweler, to serve 15 months in the 
State prison at Salem, on a charge of in- 
voluntary manslaughter. Miller was found 
guilty in the lower court of having caused 
the death of Mrs. Alma Hall, as a result 
of her having been struck by his automobile 
on Sandy boulevard on Jan. 23, 1925. Miller 
appealed to the supreme court, alleging nu- 
merous errors in the admission of testimony 
in the lower court, all of which were over- 
ruled by the higher court. Miller has 20 
days in which to ask for a rehearing, and 
his attorney immediately gave notice that 
he would do so. The chief. deputy district 
attorney, however, has announced that when 
the supreme court has passed on a sentence, 
as in the Miller case, a petition for a re- 
hearing is seldom successful and that Mr. 
Miller’s only chance to escape serving his 
sentence will be in an appeal to the Gov- 
ernor for clemency. Mr. Miller is president 
of Miller & Co., 330 Alder St., Portland. 








A farewell party for Jacob Fishbone, a 
member of the firm of Fishbone Brothers, 
jewelers, 352 Northampton St., Easton, Pa., 
was given Wednesday evening, March 3, in 
the banquet room of the Y. M. H. A., Easton, 
by the employees of the firm. Mr. Fishbone 
will sail on Saturday on the Berengaria to 
Europe, where he will visit Belgium, Hol- 
land, France, German, and Czecho-Slovakia. 
\He will be gone two months. The dinner 
was followed by a dinner party held at the 
Orpheum theatre where they witnessed the 
production “White Cargo.” Although Mr. 
Fishbone’s trip is being made in the interests 
of the firm with which he is connected, he 
will take time to visit the hospital in 
Bordeaux, France, where he spent two 
months during the war recovering from in- 
juries sustained while in the Naval Aviation 
service. He suffered a fracture of the skull 
and a broken arm in a flying accident near 
Bordeaux, just before the Armistice was 
signed. He returned to this country in De- 
cember, 1918, on one of the first transports 
which carried American troops. During the 
trip to Europe Mr. Fishbone will visit the 
diamond and novelty jewelry markets. 
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Al. M. Gilbert is on his Spring trip, mak- 
ing the San Joaquin Valley and southern 
California. 

Martin Finberg, who recently joined the 
force of M. Schussler & Co., is starting 
shortly on a trip south. 

Harry K. Roseboom who was for several 
years with the Burr W. Freer Co. is now 
with A. I. Hall & Son. 

Morris C. Mayer, of Mayer & Weinshenk, 
arrived in Honolulu toward the close of 
February after quite a stormy voyage. 

R. H. Jackson, of the Sessions Clock Co., 
Forestville, Conn., visited S. J. Hammond 
recently, a local representative of the line. 

Herbert S. Brand, 150 Post St., has taken 
on the line of the Stein & Ellbogen Co., 
Chicago importers of novelties, including 
mesh bags. 

E. R. Allen has joined the International 
Silver Co.’s sales promotion force. He was 
formerly with Adolphe Schwob, Inc., of New 
York, traveling some of the western territory. 

Clyde J. Shoenfeld has returned from the 
east where he made connections with Ben- 
jamin F, Levy, Inc., to carry their line of 
wrist watches, traveling and desk clocks. 

Mrs. J. Aronson, jeweler of Portland, 
Ore., was in San Francisco for a few days, 
en route north, having been in the east for 
about a month. Mrs. Aronson is the widow 
of a jeweler. 

Retail jewelers visiting the trade include: 
Frank Marvin, John Hood Co., Santa Rosa; 
C. Mantele, Stockton; Max F. Noack, Santa 
Rosa; Arthur G. Prouty, Napa and Paul 
Stecher, Ogden, Utah. 

Max Schoemann, diamond broker has re- 
turned from the south and is again at his 
headquarters, 704 Market St., where Jean 
Spitzel, here on a furlough from Los Angeles 
made his headquarters, as usual. 

Back from a trip through the northwest, 
Harry Jones Coast. representative of the 


Wadsworth Watch Case Co., said he had‘ 


found things’ in that territory much better 
than last Spring. Recent rains have made 
prospects bright. 

Eastern manufacturers and their repre- 
sentatives visiting the local trade include: 
Dave Schwab, New York city; R. H. King, 
Ostby & Barton’ Co., Providence, R. L.; 
Joe Klein of Shiman Bros. Co., New York 
city and Serene P. Davis, Jacobson Bros., 
New York. 

‘W. D. Brown of the International Silver 
Co.’s San Francisco sales force and Mrs. 
Juanita Penniman of the publicity and sales 
department were recently married. Both 
are well known to the trade. F. M. Ball, 
the company’s cashier here is also a recent 
Benedict. 

Joseph G. Rogers, for a number of years 
southern California representative of A. I. 
Hall & Son, will in future represent Charles 
Weinshenk & Son on the road. Cards are 
being sent out to the trade by Ziething & 
Co., manufacturers of Newark, N. J. an- 
nouncing the placing of their line of gold 
and platinum jewelry, diamond and stone set 
rings with Charles Weinshenk & Son, 704 
Market St., as Pacific Coast representative. 

G. D. Munson, first vice-president of the 
International Silver Co. and Mrs. Munson 
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are visitors to the Coast. Mr. Munson is 
on a combined. business and recreation trip. 
They were met in Pasadena by Edward V. 
Saunders, Pacific Coast manager for the 
International Silver Co., who accompanied 
them to points of interest in the south, later 
coming with them to this city. Mr. Saunders 
said that their party will leave here shortly 
for Portland and Seattle and they will also 
visit Vancouver and Victoria. It is 14 years 
since Mr. Munson was on the Coast, and 
he was much pleased with the great indus- 
trial development visible. After the north- 
western trip, Mr. Saunders will return here, 
later visiting Los Angeles en route for east- 
ern headquarters of the company. 

Ted Huggins, manager of J. R. Wood & 
Sons for the Pacific Coast recently tendered 
his resignation which took effect on March 
1. Frank L. Enos is at present in charge. 
Mr. Huggins has gone to Bradford, Kimball 
& Co. of San Francisco, government, muni- 
cipal and corporation bonds. He is engaged 
in discovering desirable prospects for bond- 
ing property etc., for development work. 
It has been his habit to keep in touch with 
clubs and many other organizations, attend- 
ing their luncheons and Mr. Huggins said 
it was this contact which gave him the op- 
portunity of becoming acquainted with bank- 
ers, heads of newspapers, real estate men, 
etc., all of whom will be of great value to 
him in his new work. Mr. Enos has been 
with J. R. Wood & Sons for about four 
years. 


IND. 
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The Standard Jewelry Co., formerly in 
the Stokes building at Indianapolis, has 


moved ‘to 405 Illinois building. 

After being silent for a long time the 
clock in the court house at Wabash, Ind., 
has begun tolling the hours again. Several 
new parts weré installed in the clock, as well 
as new hands. 

The H. H. Bishop, Inc., has been incor- 
porated at Indianapolis with a capital stock 
of $15,000: to buy, sell and deal in diamonds, 
clocks, watches and optical goods. The in- 
corporators: are Henry H. Bishop, Myrtle 
L. Bishop and Clarence W. Geer. 

Jewelry valued at many hundred dollars 
was buried in the interior of the Rooda 
jewelry store at Gary, Ind., when fire swept 
the building recently.. The origin of the fire 
is not known. It started next door to the 
jewelry store and by the time the fire de- 
partment was notified the flames were almost 
beyond control. 

Weather this Winter has been hard on 
the courthouse clocks of Indiana. Just re- 
cently the west side of the courthouse clock 
at Greenfield, Ind., was given a new and 
entirely whole face for the first time in 
many years. Some weeks ago a piece fell 
out or was broken from the thick center 
piece of glass. From time to time other 
pieces fell and finally the entire dial pre- 
sented a dilapidated appearance. The new 
glass was about five feet across and nearly 
an inch thick, of special cut. 

Burglars recently entered the Urbana 
Jewelry Store at Urbana, Ind., near Wabash, 
and escaped with merchadise worth $1,200, 
according to the estimate of the owner, Henry 
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Kratzer. An investigation showed the same 
burglars had a short time before entered an 
elevator at Laketon, a short distance away, 
where the safe was blown, but found empty. 
The safe at the Kratzer store was a com- 
plete wreck. Huge pieces were found all 
over the store and the cement underneath 
was blown out. The burglars took 400 rings 
and 30 watches. Among the rings were 
eight diamond settings. 

Indianapolis police were asked March 1 
to be on the lookout for a thief who robbed 
Herman Hamburger, New York jewelry 
salesman in Louisville the same day of jewels 
valued at $75,000. According to local police 
the thief stopped Hamburger on a _ busy 
corner and asked for a match. Before he 
could reply, two other men slugged him from 
behind and the three ran across the street, 
jumped into a waiting automobile, and 
escaped. Mr. Hamburger is a member of 
the firm of Kionka & Hamburger and was 
on his way to a Louisville jeweler to show 
his merchandise. 

Indianapolis police have issued warnings 
to pawn brokers of the city that they will 
not stand for displaying burglar tools and 
fire arms in display windows and the county 
prosecutor states he will close every pawn- 
shop in the city if evidence shows there has 
been violation of the law in regard to the 
sale of these articles. An investigation re- 
vealed that a number of pawnshop windows 
contained displays of dirk knives, daggers, 
blackjacks and other weapons. Instead of 
real revolvers, imitation revolvers were dis- 
played, but this ruse will not. save a pawn- 
shop owner from prosecution, the prosecutor 
said, for the law prohibits not only the dis- 
play of pistols or revolvers, but any. imita- 
tions as well. The prosecutor has obtained 
the names and addresses of each of the own- 
ers of such places displaying weapons. He 
said he will-take action not only prosecuting 
the offenders, but seeking to have forfeited 
their licenses to sell weapons. The county 
clerk, who issues the licenses, said he would 
revoke the license of any dealer shown to 
have violated the law against .the, display 
of weapons. . Beside the 1925 law against. the 
display of guns, the prosecutor plans to in- 
voke a law of 1909 against the exhibition 
of “knucks,” slingshots, or billies.. Records © 
in the office of the:coqunty clerk show that 
since May, 1925,’ when the pistol regulation 
law. went into effect, 31 permits have been 
issued for the sale, and of .this number 20, 
ot almost 66 per cent have been issued to 
pawnshops. 








Columbia, S. C. ~ 


A large number of traveling men have 
visited Columbia jewelers during the last 
few weeks. They are buying, with the 
prospects of selling promising. 

The Jewelry Co., Raeford, N. C., has beer 
granted a charter by the Secretary of State 
of North Carolina. The concern proposes 
to do a jewelry and mercantile business. It 
has an authorized capital stock of $20,000, 
subscribed $4,000 by G. A. Fuller, W. P. 
Covington and J. H. Irvin, Jr., all of 
Raeford. 











The R. E. Gill jewelry store, 115 S. 3rd 
St., Clarksburg, W. Va., recently held its 
19th formal opening. 
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F. H. Courvoiser, jeweler of Mascoutah, 
Ills, was a visitor in the local wholesale 
trade during the past week. 

J. Jacobs, head of the Jacobs-Lane Jewelry 
Co., West Frankfort, Ill., was a trade visitor 
in St. Louis during the past week. 

Henry Altemueller, in the retail jewelry 
business at Washington, Mo., visited the St. 
Louis trade for a short time during the past 
week. 

Mr. Becker, of Welte & Wieting, re- 
tail jewelers of Peoria, Ills., was a recent 
visitor seen in the St. Louis wholesale trade. 
He reported business very satisfactory. 

Mr. and Mrs. Harry B. Fink, retail jewel- 
ers of Ft. Smith, Ark., were visitors in the 
St. Louis wholesale district last week, and 
spent some time looking over some of the 
lines. 

A. W. Cuquet, of the Goldman & Cuquet 
Jewelry & Optical Co., at 705 Olive St., is 
back at his desk again, after a combined busi- 
ness and pleasure trip to New York and 
other eastern cities. 

Mr. and Mrs. A. C. Parsons, well known 
jewelers of Grand Junction, Colo., were in 
St. Louis last week and visited some of the 
local wholesale houses. They were en route 
home from a combined business and pleasure 
trip which took them as far as Florida, and 
had been away from home for a period of 
several weeks. 

Leo J. Goesling, formerly connected with 
F. Notermann & Co., wholesale jewelers 
of Cincinnati, is now located in St. Louis, 
where he recently joined the forces of the 
Eisenstadt Mfg. Co., in the Star building. 
He will be in the diamond department of the 
company, having had a long experience in 
the trade. 

Apropos of the radio craze the local branch 
of Loftis Bros. & Co., retail jewelers, on 
Olive St., carry cards in their local adver- 
tising in the daily newspapers, inviting read- 
ers to listen in on the company headquarters 
at Chicago. Tuesday and Friday nights 
WHT, Chicago, broadcasts musical programs 
according to the invitation to enthusiasts. 

Two new salesmen have been added to the 
selling force of the Eisenstadt Mfg. Co., 
wholesale and manufacturing jewelers in the 
Star building. One is Ernest Locke, for 
some time past with the Hoefer Jewelry Co. 
of Kansas City, wholesalers, and the other is 
Albert Hazard, also connected with the same 
concern for some time past. Both will spend 
some time here at the local headquarters of 
their new firm, getting acquainted with its 
methods, and will then be assigned road ter- 
ritory which will be determined in due course 
and announced. 

The new quarters for the Bauman-Massa 
Jewelry Co., in the Republic building, at the 
southwest corner of 7th and Olive Sts., are 
being fitted up for early occupancy, and the 
firm expects to be moved from its old loca- 
tion in the Commercial building by April 1. 
The firm will occupy the whole third floor 
in the new location, and has planned a num- 
ber of innovations that are calculated to im- 
prove the facilities of the firm for ‘taking 
care of its dealer friends. More space is 
available and the ability of the firm to take 
care of its trade will be greatly increased. 
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It is expected that after getting fairly set- 
tled in its new home the firm will issue in- 
vitations for a formal reception to its friends 
in the trade when the new quarters will be 
open for inspection. ; 

General business conditions are reported 
satisfactory in the St. Louis wholesale trade. 
The local wholesalers have their road forces 
all on trips and the salesmen are expected 
to be out for at least another 60 days. Re- 
ports indicate that the dealers in the section 
of the country supplied by this wholesale 
market are optimistic and incline to the feel- 
ing that 1926 will prove a good year with 
them. This confidence is reflected to some 
extent in the business being placed with the 
traveling salesmen from this city, and gen- 
eral conditions are apparently very satisfac- 
tory. One local wholesaler, having an ex- 
tensive sales force through the south and 
middle west, reports an increase in his busi- 
ness for February over the same month of 
last year, and that the salesmen who have 
been out over a month now have been writ- 
ing a very satisfactory business. 

The work of removing the office and fac- 
tory fittings and equipment of the Eisenstadt 
Mfg. Co. from the Star building to the future 
home of the concern, in the Louderman 
building, at 11th and Locust Sts., is pro- 
gressing. Considerable of the factory equip- 
ment has been moved, and is being set up on 
the third floor of the new building. This 
week a number of the safes and heavy fix- 
tures have been moved, and the company will 
continue transferring its stuff until the entire 
change has been made. Fixtures in the office 
and sales rooms of the company on the sec- 
ond floor will all be new, and plans have 
been prepared for a handsome layout for the 
future quarters of the concern. President 
George Gambrill stated last week that the 
company was expected to be all settled in its 
new location April 1. Sometime after that 
date the company plans a formal opening and 
reception, to which an invitation will be is- 
sued to its customers and friends in both 
branches of the trade. 

Despite the opposition of the representa- 
tives of the Jewelers’ Protective Association 
here, a parole has been issued by the Board 
Commissioner on Paroles in Jefferson City 
for John Regina. He was convicted and 
sentenced to 10 years in the State prison for 
participation in the hold-up of the jewelry 
store of Theodore E. Ebeling, 2019 E. Grand 
Boulevard, about a year ago. He was ap- 
prehended and convicted, but his prison term 
was commuted, although he is 21 years of 
age, by the trial judge to a term in the State 
Reformatory, at Boonville, Mo. Under the 
merit system, in vogue at the time, he was 
recently eligible for parole, and it was learned 
last week that he had been paroled to an 
officer in Kansas City by the board, who 
voted not to return him to St. Louis in the 
face of objections to his release by people 
interested here. Nor were local people ad- 
vised of this action. The commissioner of 
paroles at the State capital asserts on inter- 
view that he was opposed to the board action 
but was overruled, as its members voted the 
convict was eligible under the merit system, 
and he was released early this month. The 
loss to the jeweler was nearly $5,000 in dia- 
monds and jewelry and the proprietor of the 
robbed store was opposed to any clemency 
in the matter. 


CIRCULAR 








March 10, 1926 





J. A. Conn and I. Bernon left last week 
for the east coast of Florida on a business 
trip. 

Charles Myers, of Votrau & Myers, has 
just returned after an enjoyable sojourn at 
Hot Springs, Ark. 

F. L. Matson, Conneaut, O., is in the 
‘Cleveland Hospital Clinic recovering from an 
operation for goitre. 

Leonard Checel, of the Checel Jewelry Co,, 
is spending a couple of weeks in New York 
city on business and pleasure. 

C. Whepley, of the Merit Co., was in town 
one day last week to replenish his stock, 
and left again for his territory. 

E. H. Dutter, manager of the silver de- 
partment of the Cowell & Hubbard Co., has 
returned from a vacation in California. 

Roy Rhubart, the Merit Co., became a 
benedict last Saturday and passed around the 
cigars and received the congratulations of 
his many friends in the trade. 

Among out-of-town jewelers in Cleveland 
last week were H. T. Charles, Meadeville, 
Pa.; Carl Schmidt, Canton; R. W. Atwood, 
Willoughby; August Tuomi, Willoughby; 
Charles Jellife, Mansfield. 

Dr. Russell Hayes, who has been asso- 
ciated with the Webb C. Ball Co. for a con- 
siderable time, has severed his connection 
with the company and is now with the 
Dueber Hampden Watch Co. 

Sylvester Tozer, retail jeweler of East 
Palestine, O., lost his wife last week, after 
a prolonged illness. Besides her husband 
she leaves a six-year-old son to mourn her 
passing, as well as a large circle of friends. 

An involuntary petition in bankruptcy was 
filed against Arthur J. Madaras, doing busi- 
ness as L. Strauss & Co., Euclid Ave. and 
E. 55th St., on March 1 by the Scribner & 
Loehr Co., Reich & Rottenberg and Gold- 
man Bros. & Co. The amounts named in the 
petitions are as follows: Scribner & Loehr 
Co., $361; Reich & Rottenberg, $52; Gold- 
man Bros. & Co., $449. 

There was a meeting of the board of trus- 
tees of the 24-Karat Club at the Hotel Stat- 
ler on Friday evening. Three applications 
were received for membership and were 
favorably acted upon. W. G. Van Horne, 
vice-president, declined renomination and 
Ralph Harburger was elected to fill his 
place. President Hayes was re-elected, and 
F. G. Story, re-elected treasurer. A. E. 
Dihm was re-elected secretary. There will 
be a general meeting of the club the first 
Friday in April, the March meeting having 
been postponed until then. Mr. Armstrong, 
of the Cleveland Better Business Commis- 
sion, who was to have addressed the board, 
was unable to be present, and he will prob- 
ably address the general meeting instead. 








Dawson’s jewelry store at Fayetteville, 
N. C., used a half-page advertisement in a 
recent issue of the Fayetteville Observer to 
call attention to the sixth anniversary of the 
business, which was founded in the smallest 
store of its kind in Cumberland county. The 
code of ethics of the store was published in 
the advertisement. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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What Is Profit—How to Get It 


Written Expressly for The Jewelers’ Circular by A. E. Edgar 

















(Continued from issue of March 3) 
Il1I—suUYING TO MAKE A PROFIT. 


THE SELLER IS OFTEN BLAMED FOR THE BUYER'S 
MISTAKES—REVISED PROVERB. 

FFICIENT buying is one of the great 

sources of profit to the jeweler. Upon 
this phase of retailing depends largely the 
success of the selling organization. The 
best of salesmen will fail unless the buying 
has been done with his duties in view. The 
buyer's mistakes are often blamed upon the 
salesman who has done the best he could 
under the limitations placed on his abilities. 

What to buy and what not to buy is the 
problem confronting every jeweler. If he 
could only draw the line with scientific ac- 
curacy the business would be a huge success, 
there would be no “dead _ stocks,” no 
“stickers,” and everything would be sold at a 
profit. 

The buyer must know what it is in any 
article that will appeal to the customer. With 
one customer actual intrinsic value is of 
paramount importance. With another it will 
be style. Others will find an appeal in ap- 
pearance, size, design, color, and other ele- 
ments that make many articles saleable. 

Unless the buyer knows the selling value 
of his merchandise he will not be in a posi- 
tion to buy intelligently. This makes it 
necessary for the buyer to do some selling on 
the floor so that he may become a good 
buyer. 

Perhaps, the first consideration in any 
article of merchandise is its intrinsic value, 
for rarely will an article find a ready sale 
unless there is real value in its materials and 
manufacture. To be able to detect this value 
the buyer must study the merchandise from 
a knowledge of its source of materials, its 
processes of manufacture and its relation to 
supply and demand. 

It is only after the intrinsic value has been 
determined that the selling value should be 
determined. The jeweler must follow this 
order of consideration because he is to be 
a purveyor of quality above all things. 
Buyers of other lines may safely reverse 
this order of procedure, but it will prove a 
pitfall for the jeweler. 

The buyer must have as large a knowledge 


of the reasons why people buy as the sales- 
man so as to provide the salesman with the 
lines that can be sold easily and profitably. 

Very often the question of what to buy is 
influenced by the possible quantity that can 
be bought. Often the buyer must choose be- 
tween two lines, because the outlet of the 
business is not large enough to make it 
advisable to purchase both. 

How much to buy is just as important a 
question as what to buy. Just how to 
divide the appropriation for buying so as to 
secure the best possible selection to present 
to the customer causes a great deal of worry. 
The needs of the individual jeweler have to 
be taken into consideration. These needs 
are influenced by the size of his stock, by 
the size of the community he serves, and 
the prospects of the future. The particular 
class of customer he serves in the largest 
numbers must be also known. He must buy 
for his customers, first, last, and all the 
time. The customer is the judge and jury 
who will sit in judgment on his selections. 
If their verdict is favorable he will be suc- 
cessful, but woe to the jeweler who is found 
guilty of misjudgment in buying. 

The buyer should be careful to avoid being 
influenced by the possibilities of large mark- 
ups with a view to increasing his profits. 
Only too often these visions of “easy money” 
are a snare and a dillusion. Some articles, 
owing to present business practices which are 
irksome to all, retailers must handle many 
lines of merchandise at a very slight margin 
of profit. This makes it easy for the buyer 
to cast his eyes with longing expectations 
on lines that will net him a larger profit, and 
sometimes blinds him to the better judgment 
that would unhesitatingly choose the line with 
the smaller individual profit-possibilities. 

The fact that some lines will allow him to 
make less profit than is actually legitimate 
and desirable makes it almost necessary to 
also choose lines that will make up for their 
deficiency. These must be selected with the 
greatest care, and never until the buyer has 
asked and answered the following question 
in the affirmative: 

“Will the customer receive satisfaction if 
this article is purchased ?” 


Big profit makers are not necessarily un- 
satisfactory to the customer, but they should 
be very carefully considered because there 
is often a “joker” somewhere. 

While it is necessary to handle some lines 
on a very close margin the buyer should 
work consistently towards the replacing of 
these lines, when that is possible without 
affecting the standing of the stock, with 
others that will prove more profitable to 
handle. 

The question of when to buy might be 
handled and analyzed much more in detail 
than space will allow. Jewelers do not study 
this phase of buying closely enough. 

Buying in advance is necessary with some 
lines. Buying larger quantities than are 
actually required at the moment is also 
sometimes necessary. “Hand-to-mouth” buy- 
ing is sometimes profitable, and at other 
‘times not. Individual needs enter into this 
phase of buying. It is just as big a mistake 
to buy too little as to buy too much, 
although the buyer is more prone to make the 
mistake of buying more than can be profitably 
handled than too little. 

The stock should reflect the buying 
seasons, That is, when there is a greater 
demand for any article the stocks should be 
greater in proportion. The stock of the 
jeweler should be larger during the last 
three months of the year than during the 
first three months, because the buying will be 
heavier during October, November and De- 
cember. 

This rule should be applied in a general 
way. The object of the jeweler should be 
to have his stocks as complete as is neces- 
sary at all times. If circumstances compell 
him to buy close to his needs he may find 
that it is necessary to have a stock that will 
average the same in nearly all months of the 
year. If, on the other hand, the jeweler has 
sufficient financial means to buy absolutely at 
the moment that is best his stocks will vary 
with the seasons more than otherwise. 

The practice of large stores with efficient 
organizations is to buy constantly, or rather, 
to have a constant inflow and outflow of 
merchandise that will balance all the time. 
The jeweler should study this possibility in 
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What will you have to show in future years 
for today’s shopping dollars ? 





LORD and LADY ELGIN 


An Elgin Watch should be a 
part of the “life-estate” of every 
man and woman. Featured by 
all jewelers in a wide style va- 
riety and sold at prices ranging 
from $15 up to $1700. 


A PURCHASE FROM YOUR 
JEWELER ISANINVESTMENT 
IN PERMANENT VALUES 


Ar Aa Mm 


esi old copy-books declare that you 


can't eat your cake and have it. 

Which is another way of saying that 
you can’t spend your money, and keep it 
too! 

But the copy-book editors overlooked 
the money spent at the jewelry store. 

On the typical purchase from the jew- 
eler, you draw an income of pleasure and 
satisfaction, year after year, while still 
retaining much of the principal, in con- 
vertible value. 

For the shopping dollars entrusted to 


ADDRESS 


the jeweler are not spent, but invested. 
Invested'in a permanent addition to your 
estate. 

Value-wise shoppers today think twice 
before they barter their purses for short- 
lived baubles. For they know that even 
for the modest pocket book, the jeweler’s 
stock is rich in articles, both of utility 
and adornment, that will last through a 
lifetime. 

Building up a line of jewelry means 
building up a heritage for the decades; 
quick asset possessions that are a tangible 
and enduring evidence of one’s success 
and achievement. 


ELGIN 


THE WATCH WORD FOR ELEGANCE AND EFFICIENCY 








A> NAME 
Send for the TINY TREASURE BOOK, a delightful little brochure of Gift Facts + Elgin National Watch Company, Dept. 2, Elgin, Ill. 
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Tuts advertisement is appearing in four colors in The Saturday Evening Post, February 27, 1926 
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his own business. The nearer he can come 
to this practice the more profitable his buy- 
ing organization will prove. 

There is little room in the average retail 
organization for speculation in buying. 
There may, be times when this will prove 
profitable but it will be the exception and 
not the rule. 

Where shall the jeweler purchase his 
stocks? This is another question to be con- 
sidered. As a general rule the nearest 
market is the best place to purchase. Some- 
times, however, this is not the case. A 
careful study of conditions should be made 
to determine this matter. There should be 
no set policy in the matter, except as regards 
the general rule, but the demands of the trade 
should be always kept clearly in mind, be- 
cause it will be mecessary to change 
markets frequently. 

The particular manufacturer or wholesaler 
from whom to purchase is another matter. 
The one that gives the most satisfactory 
service with his wares is probably the most 
desirable firm to connect with, providing 
other things are equal. Here too, the 
jeweler should keep constantly posted. Satis- 
factory wares and service may be offered one 
year and not the next. 

It does not pay any jeweler to switch 
lines too often. When once a line has proven 
satisfactory to all concerned it is inad- 
visable to change except for good and suffi- 
cient cause. 

There are many advantages to be found in 
“confining purchases” to as few firms as 
possible, but this policy should not interfere 
with the addition of special purchases of lines 
that will add materially to the value of the 
stocks. 

One of the most desirable of services the 
wholesaler or manufacturer can give the 
jeweler is prompt deliveries of the identical 
merchandise purchased. Delayed deliveries 
of orders often result in large losses to the 
retailer. Substitution is a menace to be 
avoided. 

The one great cause for over-stocks and 
consequent losses will be found in duplication 
of lines and near-designs. The buyer should 
have a chart of his in-stock lines always 
before him when buying so as to avoid this 
duplication. 

It is wise for the jeweler to draw up a 
buying policy to rule every phase of his 
business. A buying policy similar to the one 
that follows may prove the basis for such: 

1. To buy on a quality basis, not on a 
price basis. 

2. To buy advertised lines when possible. 

3. To buy to consumer demand as nearly 
as possible. 

4. To avoid prejudice and preference in 
buying. 

5. To buy from reliable firms only. 

6. To buy in advance to co-operate with 
the manufacturer as much as possible, but 
not to the detriment of the jeweler’s own 
business. 

7. To discount as many bills as possible, 
therefore, to keep stocks as low as will prove 
satisfactory to the customer. 

8. To confine lines and concentrate pur- 
chases in each line to as few firms as prac- 
tical. 

9. To keep records of sales and buy ac- 
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If I Were a Retail Jeweler 





Address Delivered by H. S. 





Knapp, of J. L. Teeters & Co., before the Recent Convention 
of the Omaha Retail Jewelers’ Association. 

















A VERY worthy subject and one which 
I wish I had the brain capacity to 
handle as it should be. I do not mean in 
this paper to raz anyone but of course, 
should I step on some one’s toes, take it as 
it is meant and we will both receive a bene- 
fit. I probably would not be able to do all 
the things I suggest but am giving you an 
idea of what we as jobbers would wish you 
as retailers would do. 

The first thng that I would do were I a 
retail jeweler would be to keep my, store 
and stock in perfect condition at all times. 
By that I mean a neat, clean store, free 
from dirt and dust and my stock on clean 
cards and nice displays. Many a _ watch 
sale is lost simply because a tag is soiled 
and this leads a customer to believe that 
the article is an antique. 

How many of your customers who look 
over your stock today can definitely remem- 
ber individual items in your stock six 
months from now. If you keep them clean 
and change location in your display cases 
from time to time many an article that 
would eventually find its way to the junk 
box could be disposed of in this manner. 

The next thing I would do would be to 
develop in myself personal customs and 
practices that would tend to raise the esteem 
in which my store was held. I would try 
to analyze myself, pick out the weak spots 
and make it a point to get away from those 
things that kept me from having a nod and 
a smile for everyone who entered my store 
whether they made a purchase or not. 
Especially would I be courteous to salesmen 
representing the various lines carried in my 
stock. Of course I could buy from every 
Tom, Dick and Harry that comes along 
but I should realize that it is their business 
to be up to the minute on their lines and 
that they are only too glad to give me a 
tot of valuable information. 

In ordering from my jobber I would en- 
deavor to give numbers or as definite a de- 
scription as I -possibly could using illustra- 
tion from circular where possible. I wouldn’t 
order a 16-size Elgin movement and failing 








cording to the selling capacity of the store. 

10. To refuse to buy from firms that do 
not keep their promises; that do not make 
deliveries when promised; that make many 
mistakes; that substitute, or “stuff” orders; 
that fail to co-operate with the retailer. 

11. To purchase at the most convenient 
market. 

12. To check all merchandise received 
with orders, as to quality, quantity and size. 

There is a profit to be derived from right 
buying. It is not an easy profit to make, but 
it will pay the jeweler largely to go to 
almost any length to get it by making his 
buying efficient. 

Selling for profit will be discussed in a 


future article. 
(To be continued) 


to state the grade, neither would I order a 
7 or 15 jewel movement and not state the 
size. If I wanted an article of jewelry I 
would try to give him some idea of the 
price I desired to pay. I would never mail 
an order that I had not re-read and checked 
with my want book remembering that the 
jobber is not a mind reader, especially under 
remote control. 

Then, when I received a package I would 
open it carefully and examine the contents 
very closely before I wrote the jobber that 
the package had checked short and if it 
did check short I would not wait 30 days 
before writing him. Although I know that 
in most instances the jobber considers the 
customer is always right whether so or not 
I would not take advantage of that knowl- 
edge to further my own interests. 

I would try at all times to keep posted 
on the new things constantly coming out 
and the tone of business in general. Watch 
the trend of fashions in the Sunday supple- 
ments of the newspapers and as I said be- 
fore extend every courtesy to the salesmen 
who call on me whether I expected to buy 
from them or not. 

I read a little squib in a magazine the 
other day that might not go amiss here. 
“Miss Smith,” said the proprietor of a small 
town store to one of his assistants, “do you 
know anything about the minister that is 
coming to town next week?” “Yes,” re- 
plied Miss Smith, “he is a tall, good look- 
ing man, about 28 years old and he isn’t 
married.” “Is that so,” said the proprietor. 
“Well, you may put all the newest hats into 
the front window at once.” Watch for just 
such little things as that. It might help. 

I would feature my jewelry and novelty 
lines at all times for that is where my best 
profit is made. Right now those of you 
who have been watching the fashion sheets 
from the east will note that each illustra- 
tion shows ladies wearing long eardrops. 
No doubt all of you have long eardrops in 
stock. Get them out, clean them up, put 
them on nice display cards, make a window 
display, featuring them in“‘your advertising 
and I dare say you will be surprised at the 
results. And, of course, if you haven't 
enough for a display I am sure a card to 
your jobber would bring you a sufficient 
display. Try it, for eardrops are surely 
coming back. 

I would at all times grab the new novelty 
lines as fast as they come out, conserva- 
tively of course, cash in on them and quit 
even if I lost a few sales at the end. The 
profits on jewelry and novelty lines handled 
in this manner sure look good to me. 

There seems to be a prevailing idea among 
some of the jobbers of today that it is terms 
and discounts the retailers want to buy, 
instead of quality merchandise at a price 
commensurate with good business ethics. I 
think I would watch pretty closely the firms 
that were offering me an extra two, five 
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Quarter Hour Ding Dong 
Mantel Clocks 


Model 55 Pendulum Movements 






No. 5050 
Height 85%” Length 20” 91a) 5” 
List $24.00 Suggested Resale Price $21.00 


No. 5052 Two Tone 
Height 85%” Length 20” Dial 5” 
List $27.50 Suggested Resale Price $24.00 


No. 5054 Burl Redwood Panels 
Height 854” Length 20” Dial 5” 
List $30.00 Suggested Resale Price $26.00 


Cases are made of genuine mahogany. Movement is our Model 55—Ding Dong 
Strike on two chime tone rods at the first, second and third quarters. The hour 
is struck on a single rod at the fourth quarter. 


Dial is spun hand silvered finish. Bezel is of brass, richly gilded. 


Send for our latest Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 


N York Sal A. I. Hall & Son, Inc. 
586 Fifth aon, y. Robt. E. Wilkes, Mer. CINCINNATI, OHIO Pacific Coast envtnaaaives, Gen Seensnes, Calif. 
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or ten per cent., for I am business man 
enough to know that he cannot live and his 
business exist without a legitimate profit and 
although on the face of it I might seem 
to be buying cheaper I know only too well 
that he is getting that extra discount back 
from me some place along the line and fur- 
ther more how do I know that he may not 
be getting a lot more along with it. I cer- 
tainly would be wary of the discount or 
price juggler. 

Long terms such as season settlements 
have been one of the greatest detriments to 
the retail jeweler that I know of. How 
much better it would be for me to buy in 
small quantities and oftener, buying enough 
to place my stock where any ordinary want 
could be filled, but not buying more than I 
could reasonably expect to pay for, accord- 
ing to real business terms of credit and 
thereby doing my part to earn the discount 
given me. 

Or, should I need more merchandise than 
I could easily pay for on a 30 day basis 
and wished to buy on a season settlement 
proposition, I would make it a point to 
make a remittance of some kind on that 
purchase each month, which would make 
it much easier for me to balance at the end 
of the season and I know would be a won- 
derful help to the jobber. Every cent of 
interest that he must pay for borrowed capi- 
tal to carry my account must be figured in 
on his expense of doing business, which 
adds to the cost of my merchandise. I cer- 
tainly realize that it is anything but fair 
to ask my jobber to carry me for six months 
on merchandise that he has to pay for in 
10 to 30 days. I believe I would like best 
of all the plan used by some jobbers of buy- 
ing on a six per cent., four months basis, 
with an additional one per cent. a month 
for anticipation which would compel me to 
earn the extra discount if I received it. 

Another thing if I asked my jobber for 
a memorandum package of some special line 
of merchandise I would positively report on 
that package within five days or at least 
write asking for his permission to keep it 
a few days longer. Suppose for instance 
that compacts are in demand and [ do not 
want to purchase more than one or two, 
not knowing whether they will sell or not. 
Is it reasonable for me to expect my job- 
ber to have sufficient stock on hand to send 
me a dozen or more for any length of time 
when probably his other two or three hun- 
dred customers are all wanting the same 
accommodation at the same time. The more 
ways in which I can help him means more 
ways in which he can help me. Live and 
let live, is a pretty good motto after all. 

If I were a retail jeweler, I would be 
a strong advocate of advertising and believe 
me that one word “Advertising” covers a 
multitude of sins. 

First, and to me the most important is 
personal contact. A nod, a smile, a good 
word, a slap on the back, a “how is son 
Johnnie today?” a little sympathy now and 
then, and a bit of encouragement at times, 
costs me nothing but will bring me more 
actual business than any other way I know. 

Then, there is my window display which 
is a very effective way to advertise, pro- 
vided, of course, I keep those displays 


THE JEWELERS’ CIRCULAR 
changing constantly with something new 
and appealing in the windows at all times. 
Never weuld [I leave a display in my win- 
dow longer than five days. 

A third way: would be by direct mail. All 
jewelers can use letters to their customers 
that will bring trade to their store. Some- 
time during each year 1 would have an 
opening no matter how small the store and 
would give souvenirs if it were only a 
flower asking each person who came in to 
register. This register I am sure would 
make me a valuable mailing list and in most 
instances would be the class of people that 
were most interested in my lines of mer- 
chandise. 

Another way and probably the most 
abused way is by newspaper advertising. It 
can be made to pay, but it takes a lot of 
hard work and study on your part. The 
ad must be distinctive, it must be. different 
than that used by the hardware dealers, 
clothing store, etc. It must be changed 
often, it must be concise and not too much 
copy crowded into a small space. I would 
at all times link up with the national ad- 
vertising. If I noticed certain lines of 
alarm clocks or silverware or watches or 
whatever might be featured in this month’s 
magazine I would certainly give some space 
to those same articles and would also link 
up my window with a display in the same 
manner. While it may seem the line of 
least resistance it is much easier to sell an 
article that the people know something abo 1t 
than it is to introduce something entirely 
different. 

And lastly I would use the telephone. In- 
terest in a customer should not stop with 
one sale. Keep him interested in other items 
that he should have. When you receive 
new stock, especially novelties, try to think 
of people who might be interested in those 
items and call them up. Use the telephone, 
asking them to drop in and inspect what 
you have to offer. Also find out from them 
if they haven’t friends who might be inter- 
ested and then get busy. 

I would feature nationally advertised lines 
especially those lines that were trying to 
maintain a resale price that would give me 
a good clean legitimate profit. 

I would never show a watch customer a 
cheap watch first or advise the buying of a 
cheap watch for a boy or girl. 

Myron Everts, Dallas, Tex., says, “We 
never show a cheap watch if we.can avoid 
it. If a parent comes in to buy a watch 
for a younger member of the family we 
always urge the purchase of a good one. If 
the objection is raised that the boy will not 
take care of a good watch we reply that he 
will bestow on a watch just about the care 
it deserves. If it is low grade watch he 
will give slight care of it, if it is a high 
grade watch he will respond to the trust im- 
posed in him and take proper care of the 
better time piece. In this day a boy of ten 
is well up in the grades. This is a day 
of fast progress and the young folks deserve 
watches that will keep pace with them.” 

If I were a retail jeweler I don’t know 
whether I would go into the installment or 
club plan or not. Of course, if we had 
large finance corporations similar to the 
automobile plan to handle the credit side or 
if I had plenty of capital of my own, I 
surely think I would. For, I do believe that 
the automob‘le people are getting a lot of 
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money that should rightly be in the jewelers 
till, Of course, there are two very strong 
disadvantages. First, that the emphasis is 
put on the terms of sale rather than the 
price and quality of the merchandise and 
second the natural encouragement of our 
buying by the class of people least justified 
in undertaking such_ responsibilities. I 
would certainly look very carefully into 
both sides of the plan before adopting it. 

Another question in my mind refers espe- 
cially to the small town retail jeweler. Does 
the advent of the automobile and good roads 
spell the doom of the small town jeweler? 
Personally I do not think so. If I have 
gained the confidence and esteem of the 
locality in which I live, keep my stock in 
proper shape and up to the minute I believe 
the majority of my trade will stick to me 
rather than go to the larger towns and deal 
with strangers where there is no bond of 
friendship concerned. However, I certainly 
would add a side line or two such as a 
medium priced gift shop or radios or any 
other line that I felt would not be detri- 
mental to my present lines. 

Now then, thats that, and I expect, instead 
of taking up your time for all these ideas 
I might have given them to you in a very 
few lines as follows: 

Improve the store’s appearance, both in- 
side and out. 

Maintain list prices on standard and ad- 
vertised products. 

Secure a first-class mailing and prospect 
list and follow up the names as fast as pos- 
sible. 

Use to their fullest advantages all sales 
helps furnished me by factories. 

I would not lose money by neglecting to 
take care of my _ financial obligations 
promptly. 

I would take an active part in my locali- 
ties’ business and civic affairs provided it 
did not compel me to run my business by 
proxy. 

I would stock conservatively and wisely 
but would not overstock. 

And last but not least I would have a 
smile and good word for everyone who 
entered my store and would try to hold my 
trade by personal contact. 

Using Rotary’s slogan, “He profits most 
who serves best.” 





Making the Most of March 





| planning your March window displays 

you may gain an idea from the follow- 
ing exhibit as carried out by one jeweler 
last year. He had a number of ornamental 
desk weights and hand blotters with metal 
tops arranged for display. The ornamental 
part was to be found in moulds of animals, 
such as lions, tigers, etc. Displaying 
nothing else but these he showed a calendar 
representing the month of March and above 
it were lettered these words— 


“‘Whether March goes out like a 
lion or lamb these desk weights will 
hold down your papers from year- 
round breezes.” —C. T. H. 








Said the chamber maid to the sleeping guest, 
Get up, you lazy sinner, 

For we need the sheet for the table cloth 
And it’s almost time for dinner.—Michi- 

gan Gargoyle. 
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The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 

















Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
aumber of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 











The Security Hold-Up Alarm 


Model “BSM-I” 
is a century ahead of other systems. 
Recommended and Indorsed by ee Companies and Jewelers’ Survey 


LEITZ ‘ 


Binocular Magnitying Glasses | Security Hold- Up Alarm Co., Inc. 


ee e 1966 Broadway Ph Trafal 5560-5561 New York Ci 
for all Precision and Checking Work, on one: Trafalgar ity 


Interchangeable Stands. 
In Stock for Immediate Delivery 




















The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 





Easy to handle and of extremely wide angle of 
vision, large working distance and clear plastic State to OE Fie, Witte ans 


“ages No tiring of the eyes when working The Lion Safety Pin Clutch Co, 
or a long time. Pat. Feb. 20, 1917 100 W. Zist St.,Room 411,New York Pat. May 29, 1920 


Ask for Pamphlet No. (CG) 1061 


60 East Cheng 10th St. JOHNSON CO. ARTHUR JOHNSON 


Manufacturer of 











AGENTS: 


Pacific Goast States: Spindler & "ae 86 Third St., San Francisco, Presentation Jewels, M edals, 
Canada: The J. F. Hartz Co., Ltd., Toronto 2, Canada. 4 “ 
Philippine Islands: Botica de Santa Cruz, Manila, P. I. Badges, Pins, Rings 
Gnba: Texidor Co., Ltd., Habana, Cuba. 352 West 13th Street NEW YORK, N.Y. 




















Rc »% of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 
Advertise. Write for our Free Cut Service. 


5. 2 DIAMONDS 4/100 each 2 DIAMONDS 4, 100 each 
5. F. NJ wy , ALL PROFIT 
VS Z 


NO STOCK TO CARRY 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 


ALL EMBLEMS and INITIALS 








6598 to Retail 
$15.00 
Full cut Diamond. Jag 
Any Raised Gold Qi 
interchangeable y 





Initial 
or i 
mi 6132 on hand at all times — 
Rebecea, "Shrine, ee ve “i Thi Reg. Trade Mart 
~~ ‘ i is “ee Reg. Trade Ma 
Mason, K of .C This “SD Ret. Trade Mark Also in White Gold Incrusting roy i Siegel 


This le Reg. Trade Merk : Display Emblem Cards for your win- 

Gvarantece you genuine diamonds, "at ies Solid Gold 14 Kt. White Gold in in original colors free upon request. A (1:4 B Mi § Hi ie 

BUFFALO JEWELRY MFG. CO. "> “entine Hope Ruby caN ALSO BE HAD IN FREE “us in all emblems and initials with 
“The Mail Order House” BLACK ONYX, TOPAZ, = oo 


S¢1 Washington St. Buffalo, N. Y. GARNET, SARDONYX WRITE FOR WHOLESALE PRICE 











LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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Storekeeping Department 








What Merchants Want to Know 





Analysis of 96,529 Questions 


wHat merchants are most interested in 
is shown by the questions listed below. 
These are the 25 questions that were asked 
most often during 1925 by merchants who 
requested help from the Merchants’ Service 
Bureau of the National Cash Register Co. 
More than 108,000 questions were asked 
during the year. These came from mer- 
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13. Right Way to Figure the 

Ge PU: ik veindeaaiicanes 4,070 4.22 
14. Ifow to Increase Sales Volume 3,594 3.72 
15. How tc Know What to Buy, 

How Much, and When......... 2,938 3.06 
16. How to Keep Necessary 

MEE, coc ccseenasaeeeusus 2,826 2.93 
17. Does it Pay to Change from 

Credit to Strictly Cash?....... 2,808 2.91 
18. How to Meet Chain Store Com- 

SERMONS Gia Gartside Ges acess ones 2,539 2.63 
19. How to Reduce Expenses.... 2,515 2.60 
20. How to Regain Lost Customers 2,396 2.48 
21. How to Make an Income Tax 

BOOOEe cicnsccveccesseelneeaes 2,147 2.22 
22. How to Meet Cut-price Com- 

DEHEION. ocnicccccsevcecesececes 1,964 2.03 
23. How to Meet Mail Order Com- 

PEUMION  .neiccdccceseccsccecece ,832 1.89 
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Timely Window Display by Arkansas 
Jeweler 





J[LLUSTRATED below is a timely display 

made by the Chas. S. Stifft Co., Little 
Rock, Ark. The occasion of the display 
was the erection of the large Masonic Tem- 
ple in Little Rock. A reproduction of the 
temple is shown as a background for the 
window display. The inscription at the top 
of the building reads: “Albert Pike Me- 
morial Temple, Ancient and Accepted Scot- 
tish Rite of Free Masonry.” 

The beautiful architectural features of the 





REPRODUCTION OF FRATERNAL ORGANIZATION’S NEW TEMPLE SHOWN BY CHAS. 


chants in every State and Province of Can- 
ada. City, village and crossroads stores in 
258 lines of business were represented. Sales 
volume in these stores ranged all the way 
from $3,600 to upwards of $36,000,000 an- 
nually. 

These 25 subjects account for a total of 
96,529 out of 108,000 questions. This list is, 
therefore, a fair cross-section of what mer- 
chants want to know. 


Number 
of Percent 
Times of 
Asked Total 
1. How to Collect Past-due Ac- 
MUS Sc ewienstlcclsle wi cia ie eisins + 


7,593 7.86% 
2. How to Move Slow Stock.... 5,906 6.12 


3. Advantages of Departmentiz- 


ing and How to go About it... 5,845 6.05 
4. How to Make and Analyze a 

Financial Statement .......... 5,357 5.55 
5. How to Speed up Stock-turn.. 5,109 5.29 
6. How to Advertise .......... 5,100 5.28 
7. How to Increase the Average 

ee Eee are ee ees 5,088 5.27 
&. How to Pay Salespeople..... 5,017 5.20 
9. How to Train Salespeople..... 4,986 5.17 
10. How to Increase Employee’s 

Interest in the Business........ 4,516 4.69 
11. How to Get New Customers.. 4,512 4.68 
12. Better Window Display...... 4,300 4.45 


24. How to Keep a Perpetual In- 
ventory 
25. How to Conduct a Special Sale 


1.87 
1.83 


1,808 
1,763 





Totals 96,529 100% 





Jeweler Offers Golf Trophy 





FALKENBERG, the popular jeweler 
* of Walla Walla, Wash., has offered a 
bronze loving cup to the successful contestant 
in a Golf Tournament, between the Rotarians 
and Kiwanians. The cup was displayed by 
Mr. Falkenberg in his show window and at- 
tracted considerable attention. It will be the 
permanent possession of the club winning two 
out of three tournaments. “Winter does not 
seem to worry Walla Walla very much,” said 
Mr. Falkenberg, “as it held its first golf 
tournament of the year over the course of 
the Walla Walla Country Club the last day 
of January when Boreas in most places blows 
hard and furious.” 








See next week’s issue of THE JEWELERS’ 
Crrcucar for Part IV of “What is Profit— 
How to Get It.” 


S. STIFFT CO., LITTLE ROCK, ARK. 


facade made the reproduction particularly 
striking as a show window piece. Shown in 
front of the model of the temple was a col- 
lection of diamond jewelry in boxes. 





Cooperate for Selling Events 





THE enterprising Lowell Retail Jewelers’ 

Association, which does considerable co- 
operative advertising during February, used 
an advertisement about .9%4 inches long, 
three columns wide, to feature Valentine 
gifts. The copy read: “Make your Valen- 
tine a Gift that Lasts. To the one you wish 
to remember on St. Valentine’s Day, send a 
present of enduring worth—an offering of 
lasting beauty. Such a remembrance is. 
jewelry—the always welcome gift. ... 
Long after Valentine Day the gift of jewelry 
remains a valued possession—an. ever pres- 
ent reminder of your thoughtfulness. The 
members of this Association will welcome: 
the opportunity to help you select a suitable 
gift. Their reputation is your guarantee of 
satisfaction.” 

The ad was signed by six jewelers. 
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Practical Publicity for the Retailer 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan 


—__ 














HE announcement in the center shows 

how a very broad human interest appeal 
may be made on occasion. The occasion for 
the use of this announcement was the taking 
over of the business of Hyman Gordon, 
White Plains, N. Y., by his son, Meyer 
Gordon and the removal to an attractive new 
location at 161 Main St., in that city. 

It will be noted that this advertisement 
is very different from the usual cold formal 
announcement. There is much thought and 
psychology behind it and the jeweler says 
that its publication really attracted the at- 


A Glorious Easter Gift 
Give Her a Diamond 


ITH the glow of Springtime, when the 

joy of life seems greater than ever, on 

Easter Sunday morn, you can make _ her 

happier than ever by handing her that dia- 

mond. And, remember, a diamond in a box 

bearing our name means perfection, purity, 
real value. 

Our stock includes diamonds that sparkle 
with the blue of the Italian skies—the finest 
color in diamondland. 

The blue is visible to the eye of any 
average individual who is not color blind— 
otherwise we would not advertise our dia- 
monds as such. 

Our diamonds, full of fire and beautifully 
cut, are a feast to the eye forever. 


At Easter Time 
Give Her a Diamond 


(Name and address here) 








AN ORIGINAL SUGGESTION FOR EASTER 


tention of the entire county. The advertise- 
ment is well calculated to do this because 
of the lively pen pictures of the jeweler’s 
town 25 years ago and now, and the great 
boost which the jeweler gives his county 
thereby getting the good will of owners, 
real estate operators, and in fact everyone 
in the vicinity. 

The announcement occupied a space of 
about 15 inches, four columns wide and ap- 
peared one week before the formal opening 
of the store. It is not difficult to comprehend 
fully the powerful psychological appeal made 
by this method of advertising. 

Kk * + 
PRIL, the diamond month of the year, is 
fast approaching and suggestions might 
be offered at cnce for the giving of a dia- 
mond as an Easter gift. Easter was once 


correct 
helpful, 


second Christmas as a gift-giving occa- 
sion. Few retailers today, however, bring 
the percentage of sales in April up to any 
appreciable point. The style shows, accom- 
panied by live advertising of jewelry as a 


Aesghat 


: cop, when hitching posts were a com- 





HEN White Plains was a quiet abitants, whea 


Main St. never heard « 







ong the highways, when bicycles lined 
sked up the dust of 


mon sight and | sea ng nags ar 
t bit of horse flesh 


ve your girl out o 





the cycle paths, v 






n Sunday in a surrey or 


our race tr 
buggy 2 ys for a glass of cooling beer at “5 cents 
per glass”, when Weber and Fie " li the rage 

EFORE the air was fouled by gasoline, bef: eon or cycle cop was 
sete t sbiquitous ff r, befi er’s be ul park- 





and aid airplane awe pre the days of pad- 

flapper rolled her own, before the 

pressing, 5 ng, crushing Subway jam, before the rolling, honking, chug- 
ging mass of autos that you now see on Main Street, THIS STORE WAS ON 
THE SAME STREFT AS IT IS TODAY. 


Growth — _ Progress — _ Prosperity 
Characterize White Plains 
The Capital City of Westchester 


UR store has kept pace with this wonderful growth and March 15th we 
e times, changed as time has 


ways, before the marvelous 
locked night clubs and j. 











will introduce to you, in tune with th 


changed our city. 


Gordon’s Jewelry Shop 
(Successor to H. Gordon, Inc.) 


HICH will be owned, controlled and managed exclusively by the found- 

er’s son, M. Gordon, a regular White Plains man and engaged in the 
jewelry business for the past 15 years in the Metropolis where he had to step 
lively to meet the feverish, exacting demand for the latest and best in “gifts 
that last.” Young Mr. Gordon's past experience as manager in New York’s 
progressive, jewelry shops will enable him to repeat his success in his own city 
allowing him to conduct a New York store in the wonder city of White Plains 
of which he is a native and consequently justly proud. 


The Formal Opening, March 15th 


‘ILL find the Gordon Jewelry Shop equipped with everything that’s 

new and up to the minute—new fixtures, new ideas, new stock, new 
blood, WITH THE PRESTIGE OF 25 YEARS OF CONFIDENCE-INSPIR- 
ING HONEST DEALING. We will specialize in the best in 
Diamonds — Watches — High Class Jewelry 

Appropriate Gifts for All Occasions 


At New York Prices 
HE Optical Department, equipped with every modern scientific sight- 
testing device will be conducted by the founder of the business. Hyman 
pone who could never quit and forego the life-giving thrill ef that 25-year- 
old daily greeting —“Hello Hyman.” 


Gordon’s Jewelry Shop 


161 Main Street White Plains, N. Y. 








COPY WITH A KICK IN IT 

dress requisite, ought to be 
however, in stimulating sales. 
for a diamond announce- 


very 


A suggestion 


ment for Easter is given herewith. 


* * x 
OME years ago, the Retail Advertising 
department of THE JEWELERS’ CIRCULAR 


suggested that jewelers link up the adver- 
tising of 
homes. 

suggested as an appropriate slogan. 


buiiding of new 
New Home” was 
Many 


silver with the 
“Silver and the 
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retail jewelers adopted the idea very suc- 
cessfully. The manufacturers started some 
dynamic advertising to reach the public, and 
the result is that silver sales are now better 
than they have been for a long time. Silver 
is among the best sellers. 

In the New York Times, of Thursday, 
you will read the following: “So active 
continues the demand for silverware, both 
sterling and plated, that indications point to 
record sales during 1926. All the prominent 
silversmiths are sharing in the demand 
which, it was said yesterday, is tending 
more and more to the finer high-grade pieces, 

“At no previous time in the history of 
the trade have more chests of silver, more 
tea and dinner sets, etc., been sold than at 
present.” 

Business is said to be in advance of last 
year. ; 

The Sterling Silversmiths Guild of 
America, of which A. Vincent is Secretary, 


is doing its utmost to help the retail 
jeweler sell more silver. A broad-side has 
recently been distributed to retailers an- 


nouncing a national advertising campaign to 






Now is the Time for Silver 
To come to the Aid of the Party! 


ARCH is the month of different as match-boxes 
discounts in the Silver and meat trays! Sterling is 
- Shop. Our entire second here, pewter is included. 
floor is given over to silver Plate is present—flatware 
si und all our silver is given alone is excepted. 

( over to discounts! So the Silver Bhop is yours 
‘ ‘Thesé discounts range from to forage during the month 
) 10% to 334% and the arti- of March—yours to exploit 
N tte —yours to pillage. 

aa 


OVINGTON’S 
“ The Gift Shep of Fifth Avenne, Inc.” 
Fifth Avenue at 39th Street 








SNAPPY 


SILVER ADVERTISING 


The object is to in- 
crease national appreciation, use and pur- 
chase of sterling silver. Several high 
class magazines will be included in the cam- 
paign. The announcements, samples of 
which have been seen, are excellent. They 
mean something and ought to create the 
desire to possess more silver. Post cards 
are sent out to retail jewelers by the asso- 
ciation, giving a list of obtainable supple- 
mental advertising matter, and all the jeweler 
has to do is to check off what he wants 
and it will be sent to him forthwith. 

Concentrated, synchronized selling effort 
can indeed accomplish a great deal. 

* cs 


stimulate silver sales. 


WING to the confusion caused by the 

term “Blue White,” which has so fre- 
quently been used by unscrupulous advertis- 
ers to indicate diamonds that contain no 
blue whatever, many well known jewelers 
have agreed to adopt an unequivocal defini- 
tion for the expression in their newspaper 
advertising. When the unscrupulous man de- 
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Retail Advertising Department 
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clares that a stone full of spots or ice and 
other defects, and which contains no visible 
blue whatever, is “blue white,” he is not 
only committing a fraud upon the public, 
irrespective of the traditional belief that 
“blue white” is a technical term, but he is 
also gradually undermining the jewelry 
business. When the honest man offers a 
customer a real blue white stone and asks 
a fair price for it, the customer thinks that 
price is exorbitant, after having been offered 
an alleged “blue white” stone for perhaps 








i 





Early Spring | 
+ Weddings | 


; and 
sclheir apnovp.cement 


ae Cee 





13 


SY 
<I, 
Se ey, 

Py Efe 
a= — 
Ye 
a 


: , 


es 
ar 


J 


BS: 





Fs 
a 








The A.E. Little Company 


18 take pleasure in placing 


at vour disposal, their excellent 
Engraving Service 
for 
Spring Wedding Announcements 


_——— 


Fine Stationery, perfect workmanship 


and correct phraseology combine 


| | to make Little's service the finest | 
| to he had | 
| | 100 script announcements, $22.50 | 
| M6 ft AL 
| 











STATIONERS ART DEALERS ENGRAVERS 
432 SOUTH BROADWAY 616 WEST SEVENTH 
9. TWO CIFT SHOPS WITH 4 NATIONAL REPUTATION 








TIMELY 


one-fifth of the amount asked by the oily 
faker who eases his conscience by saying 
that the expression is simply a bit of trade 
terminology. 
* * x 
is Holland Jewelry Co., San Angelo, 
Tex., in a striking half-page announce- 
ment, recently featured nationally-advertised 
merchandise. Several well known trade 
marks were displayed in the announcement. 
+ 


DNA WOOLLMAN CHASE, editor-in- 
chief of I’ogue, at the recent convention 

of the National Retail Dry Goods Associa- 
tion, held in New York, delivered an address 
before the Merchandise Managers Group that 
indicates much thought, observation and vi- 
sion. The title was, “Forecasting the Mode 
and Premoting Good Taste.” Every jeweler 
who sells fashionable style jewelry should 
read it. Copies seen illustrate good taste and 
bad taste in dressing for various gccasions. 
Appropriate jewelry is mentioned for 
various occasions. In one illustration we 
see a young woman wearing a georgette 
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crepe dress and a combination of inhar- 
monious colors, much too striking in de- 
sign. With the dress, she wears a tweed 
top coat, out of keeping. She wears a 
heavy chain of crystal beads. Her bag is 
an expensive one of gaudy tapestry and the 
other parts of her dress are equally in- 
congruous. The costume is chiefly - com- 
posed of ill-chosen parts and the effect is 
cheap, unbecoming and common. 

At the right of her, is shown the ap- 
propriately gowned young woman. She 
wears a conservative, chic and becoming en- 
semble for town wear. Harmony charac- 
terizes the entire costume. The dress is a 
simple model in two tones in grey crepe-de- 
chine. Her coat is also of grey and trimmed 
with shaded grey fur. Her hat is a close, 
plain shape made of grey grosgrain ribbon. 
She wears a simple choker of pearls. Her 
gloves are grey antelope and stockings of 
grey silk, while her envelope purse is of 


LET US BE YOUR JEW ELEN" 
a 








GROW A Diamond? 
Everybody Would Like To Own A Diamond 


It’s the desire of everyone to own a diamond of one Karat 
size, larger or smaller, BUT most of us don't have the money. 


Here’s Our Plan Which Enables You To Own A Large Size Diamond 


Most all of us can buy a $25 diamond. Well, aft have ' ought and paid fora 
#25 stone, turn it into us at full purchase price on a $50 stne. After you have 
paid for the $50 stone, turn it in on a $100 stone at full purel se price. After th 
2100 stone 1s paid for, turn it in on a $200 stone, ete, ard soon you will have a d 
nd pad val lat from 8500 00 fo $1,000.00. We gutrante all diamonds we sell. 
“We tell sou the Truth About Diamonds. and b the larg st stock in the Caro- 
linas to heoose from—priced from $25 to $3,000.00. 
Walter H. Keese & Co. 
WALTER & KEBOr YOUR JEWELERS R. E. COCTIRAN, 
Ge t 231 N. Mam St And: ron 








LOT U8 be your nEruin Wome 





“BUILDING UP” A DIAMOND 


soft, green leather, producing the pleasing 
combination of grey and green. “The 
ensemble,” says the fashion expert, “typifies 
what is now the accepted mode for street 
wear in town. It is appropriate and good 
style in every detail and what the well-bred 
young woman should choose.” 

Jewelers who know styles have an op- 
portunity to advertise appropriate jewelry 
for the new gowns. Jewelers should know 
something about fashions. The knowledge 
will help them to buy right and enable them 
to make worth while suggestions to their 
patrons. Miss Chase gives some timely 
advice to buyers of dresses and jewelers 
might also profit by i 

“When your sales girls,’ she says, “are 
telling your customers, ‘everybody is wearing 
such and such, we are selling more of these 
than anything else,’ just about that time you 
want to turn your eye on your barometer. 
You will probably find that you are signaling 
something new on the horizon.” 

“Do not accuse fashion of being fickle,” 
says this enterprising writer. “Just remem- 
ber that this is life. Fashion that is born of 
woman must die just as inevitably as man, 
and the faster it lives, the sooner it must 
die.” 
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Good advice, applicable to all fads 
indeed. “When the highly placed ladies 
who are the first to sponsor a new mode see 
that it has reached a popular stage, they 
are also the first to drop it. No woman 
of fastidious taste wants to wear what a 
million other women are wearing.” 

Correct jewelry for the latest gown might 
well be featured by jewelers, but as stated 
before, in order to render the greatest 
service and to reap the greatest profit 
styles should be studied. 





Early Suggestion for Spring 


haere J. Herbert Hall Co., Pasadena, Cal., 


began in January soon after Happy New 
Year salutations were over to suggest the 
coming of Spring and its significance in a 











Who Will Open Accounts with Us in 1926 y 
By Ausent S. Samutis 

We Sell Jewelry ~ We Give Credit 
ovens you are ready toopenyouraccount 
we shall be glad to arrange it to suit you. You 
need only tell us how you wish to pay, and a mutually 
agreeable plan can be worked out on that basis. Doubt: 
less a ngid schedule of payment, tobe adhered to by all, 


is necessary to the installment house. But we are not an 
installment house. Our accounts have never been an 





eons: ty unduly important part of our business. We are jewelers 
Our business is the sale of jewelry Accounts are sita 
ply adjuncts to that sale, 


Some Peiee+-Cosh or Credit 


Ldedding Res 
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scund ads in selling goods to the sa 
fa for them. It as our behef, confirmed by our experience, that credit 1s an 
equally sound aid, and should not be charged for 


Jewelry different from other Merchandise 
We do not xyow how this policy would work in other retail fields Our knowledge 
bot the jewelry business, a business that differs from others in at least two important respects. 
1 Automobeles. panne, « pc egente —— ee 
@f things that may be hought on vanous terms, 
uae 
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3 Then shaw © te OSerece in conocer. Thet in, Gemmney ooh 
Bur A JEWELER'S INVESTMENT in atch norealiy bes idle (r a year or more. If he 
extends credit tor more than a year, ke should charge ipterest. But accounts that run less than 
a yeat may be actually more dere seg casi sales 


* Your Gain and Ours 


For mstance, surrose we have a certain diamond you wish to buy. You wish to 


t aside a port 
The aay tobe a yeas. For all chat vear the mothey we peed for that dumond es idle 
But w vou wit be THE DIAMOND Now, paying for it as you save for it, part of 
‘our investment in it will be released each tune you make a payment We will have the use of 
that money months earher than if you had waited to buy the diamond outnght. The dimond 
‘will be tully paid for at exactly the same tume. We have earker use of our avenment in it, you 
hhave carer use of the dumond 
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‘We now No REAson way you should be hacen for making these advantages 
possible No system is sound which taxes transactions that are to the mutual unterest of buyer 
and seller 

In every Discussion of credit something is sure to be said about bad debts. Bad debts 
have never amounted to a problem wrth us. We never expect them to. Ethics aside, we think 
tt the worst sort of business idiocy to sell a man a thing he cannot If we ti pur: 
chase unonse, we t+! of bum frankly Thuis 1s sunply goed business a0 we ae st—would be 
buuness in a cash cansaction. For the wnsdom, the soundness, of a purchase does not depend 
on the system of payment 1 tosh purchase does nt become a wise one merely because the 
buyer pays cash 
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‘Ts, THEN, 18 OUR CREDIT POLICY. It is sound and simple—it is fair to you and tous 
Wherever you are ready to open your account we shall be glad to arrange it to suit you 
Diamonds, engagement rings, wedding rings, yewelry, may be safely and easily ti Pi 
If you wall wnne, pi agate td pee phas pion and about the price you wish to pay, 
our degen sol pened ct on emesis fr on a as 
These wrll be sent you for exammation Tou 
select the artule you like pare return maiive others. 


, Albert S. 
a Samuels @_s 
—— 
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URGES BUYING OUT OF INCOME 


jeweler’s merchandise. Here is one of the 
early forerunners of Spring advertisements : 


Silver for the Season 


The Yule log has burned! 1925 
has joined the past. 

Everyone is looking forward ex- 
pectantly for the first buds of Spring. 

Appropriate, then, is a_ beautiful 
centerpiece for fruit or with flower 
holder—and with candlesticks to sup- 
ply the glow of candlelight at the table 
for evenings to come. 








L. H. Russell has opened a jewelry store 
at 1727 Howard St., Indianapolis, Ind. 
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U.S. MAVAL OBSERVATORY 
RIEFLER CLOCK 





In the U. S. Observatory at Washington 
there are several Riefler clocks which have 
been built and installed at great expense. 


These clocks are mounted on concrete piers 
to avoid vibration. They are housed in a room 
which is kept always at a constant tempera- 
ture. Every 28 seconds they are automatically 
wound by electricity—their pendulums swing 
in a vacuum. Yet, in spite of all precautions 
which human ingenuity can devise, these 
clocks do not keep perfect time. 


The fixed stars are nature’s own time 
keepers. They alone are accurate. Through 
nightly observations upon the stars, correc- 
tions are made in the variations of clocks so 
that the world may have its time “nearly 
correct.” 


The public, ignorant of these facts, often 
seems to expect absolute accuracy from a 
watch. Bumped and rattled about, subjected 
to extreme variations in temperature and posi- 
tion, wound at any old time or not at all, and 
allowed to run with the accumulated dirt of 
years and the absence of any trace of oil, 
the watch is indeed a marvelously correct 
mechanism. . 

Obviously a cheap watch can not be as 
accurate as a more costly one, nor a smail 
movement as sturdy and dependable as a 
larger one. 





A well-known soap is advertised as 
99 44/100% pure, which is doubtless a high 
and perfectly safe degree of purity. 


Many persons would complain bitterly of a 
watch which gained or lost as much as five 
minutes a week, but such a watch is still 
99 95/100% accurate. 


If the public knew these facts, the jeweler 
would be relieved of a great deal of unpleasant 
complaint and costly service, and people would 
have a higher appreciation of good watches 
and a more reasonable attitude toward the 
smaller and popular priced movements. 


Wadsworth has in the past featured these 
facts in advertisements in the leading national 
magazines. Neither time nor expense has been 
spared to make the public receptive to the 
direct, over-the-counter explanation of the 
jeweler himself. 


Will you not now do your part by pointing 
out frankly to your watch customers just what 
timekeeping service they may reasonably ex- 
pect from the watches they buy? 


The Wadsworth Watch Case Company 


“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 


Offices: New York, 20 W. 47th St.; Chicago, 31 N. State St.; 
San Francisco, 150 Post St. 


Note: Illustrate your advertising with watches. Electrotypes of watches will be sent free to any jeweler. 
Write for our big catalogue sheet of watch cuts, advertisements, movie slides, etc., free on request. 


Wadsworth Cases 


MAKE WATCHES BEAUTIFUL 


ane 


How accurate should a watch be? 
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Need of Horological Education 





Suggestions of a Seasoned Watchmaker 




















GREENFIELD, Mass., March 3, 1926. 
Technical Editor, JEWELERS’ CIRCULAR, 


Dear Sir: 

— year brings evidence of the great 

need of a dissemination of technical 
information among watchmakers. Not alone 
the ignorance of principles involved in 
everyday operations, but of general informa- 
tion upon topics which are of interest in 
themselves as related to the occupation of 
watchmaking and its allied arts. We are 
accused of being the least educated of ‘any 
class of artisans whose labors rank with 
the professions and fine arts. Such accusa- 
tions, were they true, merit some degree of 
charity, for no branch of the mechanical 
arts has so little available literature as 
horological and allied subjects; it being 
almost impossible to obtain such books out- 
side of the very large cities. Lawyers, 
doctors, civil, electrical, mechanical, and 
hydraulic engineers, architects, artists, op- 
tometrists and hosts of other professions can 
find whole libraries filled with books relat- 
ing to their various callings, and with 
volumes devoted to all of the “ologies” ex- 
cepting horology. It seems evident that the 
demand is more limited than the supply. Is 
it possible that watchmakers have no desire 
for knowledge of their profession except 
mere mechanical details? Such would ap- 
pear to be the case. Books, like other com- 
modities, are subject to the law of supply 
and demand. Publishers will not publish 
books for which no demand exists. 
Horology has an age in excess of five 
hundred years, and observe the paucity of 
worthwhile literature we possess relating to 
It. 

I am not unm#ndful of the books Eng- 
land, France, Switzerland and Germany 
have favored us with, some of rare and 
classic value. Many foreign libraries con- 
tain books replete with useful information, 
which might have been written in Chinese, 
as far as the English speaking American 
watchmakers are concerned. 

From time to time, after all these ages, 
we get an occasional translation of some 
interesting horological subject which arouses 
some slight comment, and which passes 
without lasting impression. Many subjects 


which have been worked out and made pub- 
lic in foreign countries, some that are 
hundreds of years old, have been re-invented 
after much painstaking labor by our Ameri- 
can mechanics, whereas, had we possessed 
libraries containing English. translations of 
these old, as well as new, subjects, much 
time, patience and religion would have been 
saved. 

We have several trade publications that 
are doing their best to educate our future 
artisans, but as far as my observation, cover- 
ing a full half-century, goes, very few of 
the watchmakers of today care to spend the 
time to read them, preferring to devote them- 
selves to some of the more recent pursuits. 
It has been said that “a little knowledge is 
a dangerous thing.” I know of no trade or 
profession whose members are so satisfied 
with a superficial knowledge of their art. A 
careful consideration of these facts will con- 
vince one that if we expect to put horology 
on a plane with other important arts and 
industries, something must be done to ‘wake 
up the latent ambitions of our young men. 
I say young men, for we are all aware that 
it is a difficult matter to “teach an old dog 
new tricks.” 

We are forced to admit that since the days 
of our first American watches there have 
been very few real discoveries, or few new 
principles or theories evolved. Machinery 
and its introduction in watchmaking has 
tended to increase quantity production, but 
credit for that belongs to the expert 
mechanician whose knowledge of horology, 
may be entirely wanting, and after all, the 
fine details of watchmaking always have and 
always must be done by highly skilled hand 
labor. 


Let us take courage, we have only to re- 
member the chaotic condition of the optical 
profession in quite recent years with its entire 
lack of system and itinerant peddlers, to say 
nothing of its poor paid practitioners. A few 
far-seeing men got together and worked out 
a practical system; asked for legislation and 
obtained it, instituted courses of prescribed 
study followed by rigid examinations and 
issuance of certificates, without which no one 
could practice optometry, each state having 
its own board of registration. This is a 


matter of very recent history, but note the 
beneficial results. The whole optical pro- 
fession is functioning perfectly, with a satis- 
fied public as the result. 

The course followed to remedy the optical 
profession, will, with some minor changes, 
act equally well with horology, and we have 
already made a vigorous start. A few 
interested and far-seeing men having the best 
interests of horology at heart, have formed 
the Horological Institute of America, and it 
has so far proved more successful than their 
fondest dreams anticipated. The Institute is 
under the beneficent wing of the Government 
Bureau of Standards ‘at Washington, with a 
long and rapidly increasing list of some of 
the best and most progressive watchmakers 
of the country, who have taken the examina- 
tions and taken their registered certificates, 
and are loud in their praise of its many ad- 
vantages. Furthermore, the public is becom- 
ing informed of its protection to them from 
the army of “tinkers” who have had it all 
their way for so many years. The time is 
rapidly approaching when the owner of a 
priceless time-piece will leave his work only 
with such men as can display a certificate of 
ability as a master watchmaker, from the 
Horological Institute of America. I can see 
a new era for horology and my only regret 
is that I am not a beginner instead of a re- 
tirer from this most fascinating of all the 
arts and crafts, 

It should be the duty of every watchmaker 
to take these examinations which start from 
very simple questions and samples of work, 
to questions and samples of work worthy of 
the skill of a master watchmaker. It will be 
the object of the Institute to publish this 
knowledge to the public, together with lists 
of fortunate graduates. 

In the future jewelers and others wishing 
to hire watchmakers will insist upon the ap- 
plicant’s certificate, to be publicly displayed 
as an asset for drawing trade, in these days 
of sharp competition. 

I can foresee legislative action making 
registration compulsory. It would be well 
for every watchmaker, young or old, to take 
up the study of horology, in small doses at 
first, as published in our trade journals, that 
they may keep abreast of the times, and be 
able to talk intelligently on subjects relating 
to their profession, with their customers. 

A noted American horologist is at present 
in England looking up data relating to the 
earliest English watchmakers and the part 
they have contributed to horology. This 
gentleman is performing a very commend- 
able service to us and doing it from his deep 
interest in the early history of horology. 
Some articles relating to his research work 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 

Have been found to be superior to all others. They cost a bit more than do some other makes, but ] 
have been found to be well worth the slightly higher first cost. t 
For silver and gold they are safe in every way. For enamel they will not discolor. 1 
Write us for prices—Dept. 77-A . 

JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City Dre Established 1827 DKK New Jersey , 
ie — 
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Every article you polish, be it large or small, contributes its mite 
e of dust—don’t let this find a resting place in your lungs; it’s ex- 
l ou JWwWaliow OULF ~ wemely harmful. FREE ILLUSTRATED CATALOG 


Daily Dose of DUST Today? mM | 
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LEIMAN BROS. PATENTED 


Polishing Dust Collector 


will draw away the dust from your polishing work in exactly 
the same manner as shown in the picture. It is a veritable gour- 
mand for dust. It eats it up before it ever has a chance to 
get away. 





It will not only dispose of the dust, but it will pay you for 
the privilege. You can recover the gold, silver or platinum 
content of the dust because it is all held in the body of the 
machine ready for the refiner. 


Work Benches. One and two seat sections—the two in one tops—you 
can use both back and front—extra large drawer and metal pan, file pin 
and arm rest. 

Melting Furnaces. Complete with blower and motor for the large or 
small shop—quick high heat—easy to handle—also hoods for the smoke 
and iron tables for the moulds. 

Blowers to supply air for the benches, the melting furnace and sand 
blast—motor driven complete—‘‘They take up their own wear’’ and are 
NOISELESS. 

Rolling Mills. Flat stock and square wire or half round—single or 
double mills for hand or belt or with motor attached. 

Drawing Wire with our hand operated draw benches is easy—small and 
large ones. 

Presses, foot or hand operated for cutting or drawing—good presses 
save your expensive tools—light and heavy. 

Lathes. Speed lathes for trimming, spinning, drilling, iapping, sawing, 
brazing, buffing, and all work in the shop—with or without a motor 
mounted on bench. 

Drilling Machines for holding No. 80 drills—accurate, sensitive machines 
—foot and hand feed. 

Sand Blasts for frosting and matt finishing cleaning articles to be 


plated—plating takes hold quicker if sand blasted first. * 
Polishing. Leiman Bros. Polishing Dust Collectors are nationally known | 23 BPV WALKER ST. 
and used—there is nothing surpassing them—you save the gold dust and elman ros 
keep your shop clean. Ad NEW YORK 
Lapidary. Complete outfit for cutting and polishing gem stones—with : . 
instructions for doing the work ng Makers of Good Machinery for 35 Years 
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have appeared in THE JEWELERS’ CIRCULAR 
and we may hope to see his works in book 
form in the near future as they will prove 
a valuable addition to the literature of 
horology. 

If sufficient interest was shown, the 
Institute might be induced to publish transla- 
tions of some of the most important foreign 
works, in a concise and abbreviated form, the 
sale of which should find a ready demand. 

The Horological Institute is open at all 
times to donations several notable ones have 
already been made to help along the noble 
work that is being carried on to place 
horology at the top of the list. Every 
jeweler and every watchmaker should take 
pride in helping to place our ancient and 
honorable profession at the head of all the 
Arts and Crafts of America. 


WENDELL F,. Foster. 





A Useful Gauge 


PASSION for all kinds of lathe work 
long before my three years’ apprenticeship 
days as a watchmaker very naturally fitted 
me for the various jobs requiring lathe work 
on the early Swiss and English watches then 
in vogue. This was before the days of the 
cute little cabinets containing stock of every 
description to replace all broken parts of 
the watches, from 10-0 jewel screws to 18 
size mainsprings. 
Bear in mind Swiss or English makers 
of watches in the early days had no system 





























GAUGE MADE TO EMERGENCIES 


BY W. 


MEET CERTAIN 
F. FOSTER 


of standards, similar to our American man- 
ufacturers. Of all the watches of foreign 
make previous to 1875, no one part would 
interchange with another similar part in a 
thousand watches, only by the merest acci- 
dent, even to screws. As a consequence, 
when a staff or arbor became broken the 
remedy was either to pivot the old or make 
a brand-new one, and on some of the high- 
grade chronometers, chronographs, repeaters 
or calendars, this was no mean task. In 
setting a new pivot to a broken balance 
Staff, it was the practice to leave the new 
Pivot long enough to come through the 
cock or foot jewel, as the case might be, 
atter having removed the cap jewel or end 
Stone, and then reduce the length by stoning 
while in the lathe; it was just a case of cut 
and try. This little gauge was evolved to 
overcome this trouble. 


The illustration shows a very simple 
gauge in the form of a letter “U,” a shape 
adopted by makers of micrometers. This 


gauge has two plungers of different lengths, 
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each rigidly controlled by a set screw. The 
ends of the “U” are slotted with a fine saw 
for one-fourth of an inch. A piece of brass 
four inches long, one-eighth of an inch thick 
and three-sixteenths of an inch wide will 
bend just right to form the “U.” The 
stock for the plungers is one-sixteenth of 
an inch Stubbs wire. After the ends have 
been hardened and the temper not drawn, 
they can be slightly beveled by grinding and 
the points lapped perfectly flat and true. 
In using this gauge, remove both cap jewels 
on Swiss and English movements, and with 
American movements, both end-stones. 
Have the short plunger close up to the 
gauge and the set screw tightened firmly. 
Use the long plunger to get the exact meas- 
urement between the faces of the cock and 
foot jewels, setting up the binding screw. 
To remove the gauge loosen the screw of 
the short plunger and pull out sufficiently 
to clear the movement. Replace the plunger 
and secure, which gives you an exact meas- 
urement between the faces of the two jewels, 
and length of the new staff, after allowance 
for the proper end-shake has been made. 


Observation Window 
IKENING its window to the rear of an 
observation car, Wiesfield & Goldberg, 

Seattle, Wash., have achieved an unique ef- 
fect in the possibilities and limitations of 
window display art. 

Over the top of the window there has 
been placed a painted top representing the 
top of a Pullman observation car with its 
familiar striped awning and_ accessories. 
Near the base of the window another board 
has been placed which represents the rear 
platform, iron balustrade of the observation 
car, and the lower part of the train. In the 
center of this second piece where the name 
of the railway is often mentioned as an ad- 
vertisement for the special train, there is 
“Trade-In Watch Special” in a red circle. 

In the background of the window itself 
there is the complete train shown winding 
around a bend, and railroad timepieces are 
being featured in the display and in the 
Specials which are offered by this leading 
jeweler at this time. The window with its 
watch display and background of a locomo- 
tive and cars takes up the space of the ob- 
servation car usually occupied by the pas- 
sengers. 

An impelling effect is achieved, especially 
at a time when the jewelry business is slack. 
Interest is awakened in the public by the 
display and everyone on Pike St., especially 
those who have to catch their cars at this 
well known junction point are attracted by 
the sign of these jewelers, who through 
successful business methods have watched 
their business grow in comparatively few 
years from a narrow one-room store to a 
chain of good sized stores in the State of 
Washington. 








Charles: Which do you think is the best 
acrobat, Houdini, or Donald Ogden Stuart’s 
hero, who mounted his horse and galloped 
off in all directions? 

Reade: Neither. What about Robinson 
Crusoe? It says here, “after he had finished 
his meal he lit up his pipe and sat down on 
his chest.”—Il’irginia Reel. 
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Large Escape Model for Demonstra- 
tion Purposes 


AN escapement model taller than the aver- 
age sized man is used as a means of 
teaching students a few of the many in- 
tricacies of watch making in the watch and 
clock department of the Ohio Mechanics 
Institute, Central Parkway and Walnut St., 
Cincinnati, O. The reproduction shows the 
size of the model by which it is possible to 
make all adjustments that the watchmaker 
at the bench is called upon to do in setting 
up the escapement. Because of its size, Fred- 
erick A. Clark, instructor of the watch- 
making class, has an easy means of dem- 














SCHOOL’S TALL ESCAPE MODEL 


HOROLOGICAL 


onstrating the proper relation and adjustment 
of the different parts of a watch to students. 

It is so designed that every defect likely 
to occur in a watch can be pointed out. The 
escape wheel in an average size man’s watch 
is less than one-third of an inch in diameter. 
The correctness of its shape and of the pal- 
lets which engage the escape wheel have 
much to do with the proper action of a watch. 
Tall escape model used in Horological 
School. 





A Tiny Watch 


ARS GILSTEDT, expert watchmaker, 

with A. Wittnauer Co., New York, has 
made a watch the movement of which fits 
into a dime, the rim of which with the center 
cut out, serves as a frame for the tiny dial. 
The dainty little timepiece is kept in the 
center of a small blue leather covered box 
and presents an artistic and unique appear- 
ance. The movement itself is a cylinder 
and measures about seven lignes. 
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THOMAS J. D | > ) > ae OF 0 
REFINERS 


ASK ANY OLD TIME JEWELER 


Sales Office 
5 South Wabash Ave. 


CHICAGO 











Refiners 


Gold 
Silver 
Platinum 





HANDY @ HARMAN 


Bridgepert, 


Fulton 2 Geld Sts., 
New York City 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 











Cenn. 

















Refining Plant 
317-319 East Ontario St. 


HOOVER & STRONG, Inc: 


c= 
—Netallurgists 
QOrrice ann Works, 119 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 





M ONEY or product received 


from refining is based largely on 
the methods and intentions of 
the refiner. 


Yes, and White Gold and Solder will 
test, in your own hands, on the same 
basis. 


Ship us your precious scrap. Buy 
HOOVER White Gold and Solder. The 
returns and the satisfaction will tell you 
best why we advertise ourselves as— 


Golden Rule Refiners- Since 19]2 








Better Work 
Bigger Profits 


Here is the Hoke-Jewel oxy-gas torch, a 
pull and a push and your flame is O. K. 
solders and welds ten times 
ten times better 
and doesn’t pop out. Used all over, and 
every user a booster. You will like it. 
your men will love it, and you will turn 
out better work, make more money, 
make more friends. The oxygen used 
will cost you less than current to run 


a blower. 
HOR Inc. 


22 Albany St., New York, N. Y. 
Co-cperating with Jewelers’ Technical Advice Co. 


faster 
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Gold, 


Platinum 
Refiners and Assayers 


Silver 
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HAGSTOZ @ SON 
709 Sansom S&., Philadelphia 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 


UNITED STATES PATENTS 





Issue of February 23, 1926 (Continued) 


1,574,358. PROCESS OF OPTICAL COPYING. 
Murray C. BeEeEse, Fort Thomas, Ky., as- 
signor to The Wadsworth Watch Case Co., 
Dayton, Ky. Filed Nov. 21, 1921. Serial 
516,865. 18 Claims. 

The process of photographically reproducing de- 
signs, etc., which comprises: covering a desired sur- 
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face with a spontaneously drying light-sensitive 
varnish coating, optically projecting an image onto 
said coating and thus causing the areas under the 
influence of the projected light to become set, and 
subsequently developing coating. 


Issue of March 2, 1926 


1,574,826. FINGER RING. Louis Uenr, Brighton 
Heights, N. Y., assignor to Simon Bruner, 
Far Rockaway, N. Y. Filed May 15, 1925. 
Serial 30,437. 5 Claims. 

A finger ring having a mount, a stone having an 
aperture, said stone being secured in said mount, 
an initial member comprising an initial and a stem 





integral with said initial, said stem being provided 
with notches and disposed in said aperture, a re- 
silient crosspiece integral with said mount, a mem- 
ber embracing said crosspiece and slidable thereon 
to engage with said notches to hold said initial in 
a given relation to said stone. 


1,574,961. CHAIN CONNECTER. SIGMUND 
Fiscner, Providence, R. I. Filed Feb. 12, 
1924. Serial 692,246. 4 Claims. 


A chain connecter comprising a socket member 
having a stud gripping spring mounted therein, a 
stud member superimposed upe~ the socket member 





and having an enlarged head portion to snap through 
said spring into the socket portion beyond said 
spring, said stud and socket members having op- 
positely disposed laterally extending attaching eye 
members both disposed in a plane substantially at 
the center of the enlargement of said head portion 
of the stud. 


1,574,962. RING. SicmMunp FiscuHer, Providence, 


Rm. 1. Serial 9,518. 2 
Claims. 


*A separable ring comprising a band for en- 


Filed Feb. 16, 1925. 
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circling the finger, the end portions of the band 
being provided with co-operating snap fastenings 
for separately connecting them together, and a 
pocket formed in one of the fastening members 
for the reception of perfumed material. 


1,574,966. OSMIUM ALLOY. Ernst Haaen, 
Hanau-on-the-Main, Germany, assignor to the 
firm W. C. Heraeus G. m. b. H., Hanau-on- 
the-Main, Germany, a Society of Germany. 
Filed March 29, 1921. Serial 456,757. 8 
Claims. (Granted under the provisions of the 
act of March 3, 1921, 41 Stat. L., 1313.) 

An alloy ron-fibrous and of greater hardness 
than the natural osmium iridium alloy occurring 
in platinum ore, said alloy being composed of 
osmium and of two other metals of the platinum 
group, with the osmium present in a much greater 
proportion than in the aforesaid natural osmium 
iridium alloy and the remainder consisting of the 
two other metals of the platinum group in sub- 
stantial amounts but one of said other platinum 
metals in a predominating quantity. 


1,575,063. ALARM CLOCK MECHANISM. 
Autrrrt F. Kenpie, Syracuse, Nebr. Filed 
March 27, 1925. Serial 18,831. 4 Claims. 


In a device of the type described a drive shaft, 
a gear loosely mounted on said drive shaft, a spring 
housing mounted upon said drive shaft and having 
a threaded connection with said gear whereby said 
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housing will rotate said gear when said housing 
is rotated in one direction which will be released 
from said gear when rotated in the reverse direc- 
tion, and a coil spring mounted within said hous- 
ing and being adapted to rotate said housing so as 
to rotate said gear, said spring when breaking 
causing said housing to rotate in a direction to 
free the housing from the gear. 

1,575,096. MECHANISM FOR SYNCHRONIZ- 
ING CLOCKS. Twappeus STEPHENS CASNER, 
Plainfield, N. J.,*assignor, by mesne assign- 
ments, to Radio Electric Clock Corp., New 
York. Filed March 24, 1921. Serial 455,262. 
Renewed Feb. 25, 1925. 42 Claims. 

In the automatic correction of a clock by recur- 
rent electrical impulses separated by time intervals 
of different lengths through the’ medium of elec- 
trically actuated mechanism, the method of selecting 








an impulse following a relatively long interval 
between impulses which comprises arranging said 
mechanism so as to tend to change ‘ts sondition 
during the time that impulses are being received, 
but to actually change to a certain condition only 
in the absence of recurrent electrical impulses 
during a predetermined period, and employing one 
of said impulses to actuate said mechanism when 
said change has occurred. 

1,575,121. CIGARETTE CASE. Grorce W. 
Lyons, New Haven, Ccnn., assignor to The 
Lions Mfg. Co., New Haven, Conn. Filed 
Dec. 29, 1923. Serial 683,443. 15 Claims. 

In a cigarette case; a body; a cover movably 
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connected therewith; an inner plate connected with 
said body; and ejector mechanism comprising com- 
panicn levers movably mounted upon said inner 





plate and spaced from the body so as to move 
freely relatively thereto irrespective of the shape 
er smoothness of the adjacent face of the body. 


1,575,156. GRINDING AND POLISHING MA- 


CHINE. Freperic Ecausert, New York. 
Filed July 18, 1923. Serial 652,254. 26 
Claims. 


In a grinding and polishing machine, a lap mem- 
ber, a rovoluble work carrier having plates con- 














nected thereto, a spindle, a work holder connected 
te the spindle, and means associated with the 
spindle for engaging portions of the said plates to 
connect and disconnect the said spindle to and from 
the said plates. 


1,575,161. BEAD-NECKLACE TIP. Rupotpx G. 
Greve, Norwood, R. I. Filed June 20, 1925. 
Serial 38,444. 2 Claims. 

A bead necklace tip comprising a hollow body 
member having an external clamping face and 
coaxial outer and inner orifices, the margin of the 
inner orifice constituting a bead seat; a head mem- 
ber having an internal clamping face conforming 
to the external clamping face, a tubular shank in: 
serted in the outer orifice of the body member, a 
slot opening on the outer margin of the head, and 





an outwardly projecting coupling eye; and an ex- 
pansion spring seated on the internal surface of 
the body member and on an abutment on the tubu- 
lar shank, and normally pressing the head member 
toward the clamping face of the body member, the 
arrangement being such that a terminal portion of 
a necklace cord extending through a string of 
beads, may be passed through the tubular shank, 
across a portion of the outer surface of the head 
member and into the slot, and disposed in convolu- 
tions between the clamping faces of the head and 
body members, said convolutions being confined by 
the clamping faces. 


1,575,182. WATCH-CHAIN FASTENER. Yat- 
cutro Snipa, San Jose, Calif. Filed July 
25, 1925. Serial 45,961. 2 Claims. 


A lock for watch chains comprising a circular 
body member adapted to be extended over the front 
ot a vest button, which member is provided with 





eyes on opposite sides so that it may be incorpo- 
rated with a watch chain between the ends of the 
latter, a flange extending rearwardly from the 
outer edge of the body, being curved in cross sec- 
tion so as to extend behind the button and means 
on the back of the bedy for clasping the body to 
a_ button. 


1,575,222. Nets T. Netson, Attle- 


BRACELET. 
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to J. F. Sturdy’s Sons 
Mass. Filed July 15, 


boro, Mass., assigno1 
Co., Attleboro Falls, 
1925. Serial 43,776. 11 Claims. 

An extendible bracelet structure comprising a 
series of box-shaped link units, each having two 
co-operating relatively slidable sheet metal band 
links, one forming broad top and bottom walls 
and the other comparatively narrow side closing 


walls. the bettom wall of said band link having a 
lateral slot at substantially the middle of its length 
to permit the passage of a side band link there- 
through for ready detachment of the units one 
from the other. 
1,575,419. EMBLEM. 
Oreg. Filed April 28, 
4 Claims. 
In a charm, the 


Toun M. Doyte, Linnton, 
1925. Serial 26,379. 


combination of a compass hinger 


at the unicn of its legs with a square hinged at 

the union of its arms and at the intersection of 

said arms with the legs of said compass. 

1,575,420. CIGARETTE CASE.  Isapore EIsen- 
STARK and Bernarp Lipsnitz, Brooklyn, N. Y. 
Filed July 14, 1924. Serial 725,771. 1 Claim. 

In the process of manufacturing leather compart- 
mental cases, the process step of mechanically as- 
cembling a superimposed, flatwise contacting, mar- 
ginally united, leather back side and leather front 
side with an intermediate partition of flexible ma- 
terial; in inserting between the partition and each 





of said sides, a tongued hot-mold having rigid mold- 
ing tongues and an intermediate partition receiving 
slot the faces of which are parallel; in simul- 
taneously stretching and shaping said sides and 
maintaining the partition straight, and lengthwise 
tautening said partition; and in causing said 
stretched and shaped sides to become set by the 
heat from the hot-mold. 

1,575,543. VANITY CASE. Harry Btiss CLecc, 
Attleboro, Mass. Filed May 29, 1925. Serial 
33,674. 7 Claims. 

A powder dispenser, including a body having an 
open top and having a removable bottom, a raised 
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bead on the bottom, a dished spring expeller plate 
engaged cn its concave side with the bead, and a 
dished top in said open top of the body having a 
central opening and having the convex side thereof 
engaged with the convexed central part of the 
spring expeller. : 
1,575,573. CIGARETTE CASE. Ernest GRecory, 
Derby, Conn., assigncr to The Lyons Mfg. Co., 


THE JEWELERS’ 


Conn. Filed Dec. 29, 1923. 
2 Claims. 

the character described; an 
opening therethrough; an 
connected thereto adjacent 


New Haven, 
Serial 683,408. 

In mechanism of 
inner plate having an 
ejector lever pivotally 





to said cpening and having an offset portion pro- 

jecting into said opening and movable therein; a 

primary lever; and a pivot connection between said 

primary lever and ejector lever at said offset 
portion. 

1,575,574. STOP MECHANISM. 
New Haven, Conn., assignor, by 
mesne assignments, te The Lyons Mfg. 
New Haven, Conn. Filed Feb. 2, 1925. 
6,308. 6 Claims. 

The combination with 2 cigarette case having one 
member movable relatively to the other; of a stop 

mechanism immovably mounted therein, having a 


ERNEST GREGORY, 
direct and 

Co., 
Serial 
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plurality cf foot portions and a head portion, the 
outer end of which is at an angle to the inner 
end, whereby when positioned the edge of the outer 
end is in the path of one of the movable members 
which is engaged thereby and is thus limited in 
its movement. 


Desighs 


69,553. HALL CLOCK. Gust Anperson, Rock- 


ford, Ill. Filed Dec. 21, Serial 15,806. 
Term of patent 14 years. 

69,576. WATCHCASE. Lovis A. EPPENSTEIN, 
Elgin, Ill., assignor to Illinois Watch Case Co., 


1925. 


Elgin, Ill. Filed Jan. 18, 1926. Serial 16,154. 


Term of patent 3% years. 


CIRCULAR 


March 10, 1926 


69,577. WATCHCASE. Sotomon C. EPpPENsTEIy 
Elgin, Ill., assignor to Illinois Watch Case Co, 





Elgin, Ill. Filed Jan. 18, 1926. Serial 16,155, 
Term of patent 3% years. 


69,608. RING OR THE LIKE. Joser Prycnar, 


Brooklyn, N. Y. Filed Sept. 30, 
14,982. Term of patent 14 years. 


1925. Serial 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published March 2, 1926 


Ser. 220,964. (CLASS 27. HOROLOGICAD IN- 
STRUMENTS.) O. Marre, Inc., New York, 
Filed Sept. 29, 1925. 


LONGIA 


Trade-mark consists of the word ‘“‘Longia.” 
Particular description of goods.—Watches. 
Claims use since on or about Jan. 1, 1918, and 
hy its predecessors since on or about June 1, 1910. 
Ser. 221,315. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Guerrin, Bourguin & CIE 
FasriQuE D’EsAuCcHES AURORE A_ VILLERET, 
Villeret, Switzerland. Filed Oct. 6, 1925. 


LAV) 


Particular description of goods.—Watch 
ments and Parts of Watches. 
Claims use since August, 1925. 
Ser. 222,191. (CGUASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) THE Rospins 
Co., Attleboro, Mass. Filed Oct. 23, 1925. 


ews 


Particular description of goods.—Articles Made 
Wholly or in Part of Precious Metal—Namely, 
College and School Jewelry for Personal Wear, Not 
Including Watches; Class Pins and Finger Rings; 
Advertising Novelties—Namely, Ash Trays, Paper 
Knives. 








Move- 








Kindly Old Lady: You say you've been 
on the force eight years? Why haven't you 
some service stripes on your sleeve? 

Cop: I den’t wear them. They chafe my 
nose.—Princcton Tiger. 








